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(Left) View of audience at dedication, Columbia Liver and Rainier, Ore., in background. 
especially manufactured in the mill. (Right 
Gov. Louis F. Hart, U. S.- Senator W esley L. Jones, J. J. Donovan, John H. Kirby, M. B. 
; of Portland 
; 
Lonaview, WasH., Aug. 2.— Loneview, 


modern city of miracles, has celebrated 
has launched 
into its second year amid circumstances 
most propitious. Its first major business 
enterprise, the initial unit of the Lone 





















Bell Lumber Co., is biting its saws into 
Douglas fir logs; and the people of Long 
view are squaring away, in a manner 
entirely separate and distinct from saw- 
mill operations, for a eyele of prosperity 
and development probably unparalleled 
in recent annals. 

Thursday afforded a moment of emo 
tion and of triumph 
for Mr. Long when 
at last he realized 
that the undertak 
ing of which he is 
head was under 
way; and that, de 

spite the stress and 

; strain of the prelim 

inary work, all of his 

captains and lieuten 
ants stood in fight 
ing trim at his side. 
Not one had weak 
ened, 

The nature of the ROBERT A. LONG, KANSAS CITY, MO.; 
man came true to Guiding Genius of Long Bell Operations 
form as he arose be 

OS fore assembled thou well-nieh overwhelmed him. ln that 








sands at the dedica second of eestaey, he let his eyes rest 


tion of the mill and 
told of feelings that 


M. B. NELSON, 
Kansas City, Mo. 


President and 


lifted his over them, 


raze 





7 hie pe ople are 
Dedication of Long-Bell mill at Longview, Wash. Left to right: A. L. Gibbs, mayor, k. A. Booth, 
Nelson, R.A, 


tranquilly on the crowd, his friends; he 
above 


A New View —A Bis View 





seated on Jap squares of great length, 


Long, and George L. Baker, mayor 


them, beyond the mighty river and into 
the splendid skies that mirrored the rock- 
ribbed, ancient hills of Oregon, and his 
voice spoke reverently : 

‘I wish you would help me sing a 
hymn.’’ 

As the audience stood, airplanes were 
whirling overhead ; the mill was running, 
its noises softened into harmony; and 
out upon the air there floated the notes 
of ‘‘Nearer, My God, to Thee;’’ softly 
at first, then swelling loud and clear, as 
the multitude, swayed by the spirit of the 
thing, united in the 

Where in all the 
world is there a man 
of affairs, a captain 
of industry, at the 
topmost height of a 
dazzling career, who 


glorious song. 


could do that—what 
man, imdeed, but 
Robert Alexander 


Long! 

It was appropri 
for Longview 
began with a fervent 
prayer, two 
vears ago; it has 
heen baptised by the 
sprinkling of Holy 
Writ, with the 
words of David the 
Shepherd Boy at 


ate, 


some 





; J. W. MARTIN, 
tuned to the action eaciiiitaen aiid 
(Continued on page 44) B Mill 
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STARE 


The LAST 
WORD ix 


BRAND 





QUALITY € 
SERVICE 


CYPRESS— 


Lumber, Lath, 
Finish, Siding, 
Moulding 


HARDWOODS— 


Band sawn 

Kiln dried 

Rough or Surfaced 
All thicknesses 


VENEERS— 


Door, Panel, 
Piano Rim, 
Cypress Battery 
Stock 


Choice Selections 
for Prompt Shipment 


QRTD. WHITE OAK 


63M’ 4/4 
93M’ 4/4 

PLAIN 
102M’ 4/4 
253M’ 4/4 
152M’ 4/4 
85M’ 5/4 
75M’ 5/4 


1&2 


No. 1 Com. & Sel. 


WHITE OAK 
1&2 


No. 1 Com. & Sel. 


No. 2 Com. 
1&2 


No. 1 Com. & Sel. 


PLAIN RED OAK 


79M’ 3/4 
45M’ 3/4 
52M’ 4/4 
323M’ 4/4 
253M’ 4/4 
93M’ 5/4 
86M’ 5/4 


1&2 
No. 1 Com. & Sel. 
1&2 


No. 1 Com. & Sel. 


No. 2 Com. 
1&2 
No. 1 Com. & Sel. 


COTTONWOOD 





65M’ 3/4 No. 1 Com. & Sel. 
45M’ 4/4 1&2 
252M’ 4/4 No. 1 Com. & Se! 
QRTD. SAP GUM 

234M’ 8/4” 1&2 

113M’ 8/4” No. 1 Com. & Sel. 
52M’ 10/4” 1&2 

19M’ 10/4” No. 1 Com.&Sel. 

PLAIN RED GUM 

75M’ 4/4 1&2 
358M’ 4/4 No. 1 Com. & Sel. 
24M’ 5/4 1&2 

62M’ 5/4 No. 1 Com. & Sel. 
51M’ 6/4 1&2 

58M’ 6/4 No. 1 Com. & Sel. 


POPLAR 


43M’ 5/8” Sap and Sel. 
57M’ 5/8 No. 1 Com. 


62M’ 4/4 13-17” Box Bds. 
21M’ 4/4 9-12” Box Bds. 


135M’ 4/4 No. 1 Com. & Sel. 
105M’ 5/4 No. 1 Com. & Sel. 


PLAIN SAP GUM 


123M’ 5/8” 1&2 
133M’ 5/8” No. 1 Com. & Sel. 


41M’ 3/4 Sap. & Sel. 
15M’ 3/4 No. 1 Com. 
149M’ 4/4 1&2 

125M’ 4/4 Sap & Sel. 

27M’ 5/4 Sap & Sel. 

22M’ 5/4 No. 1 Com. 
52M’ G/4 Sap & Sel. 








80M’ 3/4 


JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 
General Offices: Cleveland Offices : Chicago Offices: 
MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 


1&2 


19M’ 6/4 No. 1 Com. 

















New Sales Helps 





For Oak Flooring 


One of the most attractively illustrated booklets on oak floor- 
ing is now ready for distribution among prospective home- 
builders. 


It tells the whole story of Perfection Brand Oak Flooring. 
You will find it of immense help ‘na making sales. 


We also have some very successful envelope stuffers for 
general distribution that we are supplying free. 


Write today for these selling helps and full information about 
Perfection Brand Oak Flooring. 
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BONE DRY 
BIRCH 





Take advantage of our good 
assortments of this lumber which 
has been carefully manufactured 
from choice Michigan stumpage. 
At the present time we can make 
immediate shipment on orders of 
5/4” Bone Dry Birch in the fol- 


lowing grades: 


F. A. S. 
No. 1 Com. & Selects 


/f you can use some of this bone dry stock, 
get in touch with us today. 


Weidman - Vogelsang 


205 Grand Rapids 
National Bank Bldg., 


Lumber Co. 


GRAND RAPIDS, MICH. 
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Celebration Marks Opening of Great Western Lumber Mill 


ARELY IN THE ANNALS OF LUMBERING has occurred an’ but temporary and its future uncertain. But at Longview have 
event comparable in magnitude with the vast undertaking at been laid the foundations of a great industrial center, the dominant 
Longview, Wash., and it is well that the world at large be interest of which will be the manufacture of lumber. This implies 


made aware of its significance by means of an impressive celebra- permanence, which can be achieved only thru reforestation and 
tion of the starting of the sawmill. What has been done at Long- the perpetuating of the timber supply. 

view by the Long-Bell Lumber Co. has been done on a smaller scale In some respects the celebration at Longview, as described in 
in every sawmill community of the United States; but persons out- this paper beginning on the front cover page, was unique, for it 
side of the industry have not generally realized that the manu- took its character from the moving spirit in the vast undertaking— 


facture of lumber comprehends not only the felling of trees and R. A. Long. And yet Mr. Long would be the last to claim all or 
the sawing of boards, but the construction and operation of rail- the chief credit for what has been accomplished; in what has been 
roads, the building and managing of towns and the subsisting of done he has demonstrated anew the potency of leadership and the 
armies of workmen. invincibility of teamwork. Associated in this great undertaking 

Not only is the Longview achievement an example of what has are men who in their respective spheres of activity take the highest 
been done by lumbermen in the past, it is an earnest of what rank, and they provide assurance if any be needed that the brilliant 
they will do in the future. In the past the lumber industry has start already made at Longview is but the precursor of further 
been a’nomad; moving from place to place. Its towns have been _ brilliant achievements in lumbering and community building. 
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Working Together for the Advancement of the Industry 


branches of the industry are interdependent; the prosperity 

of each branch being intimately related to that of all the 
others. Many also see a similar interdependence among all indus- 
tries and indeed all classes of business; all are in a very literal 
sense in the same boat. This being true, the business methods of 
each class are and ought to be a matter of concern to other classes. 
At the same time that it is a matter of interest to the local lumber- 
man that the farmers of his community be prosperous it is a matter 
of concern to him that they be enterprising and progressive in 
order that they make the best possible use of the land. He realizes 
also that enterprising merchants make an attractive town, and that 
the enterprise of his fellow merchants indirectly helps his own 
business. 


UMBERMEN QUITE GENERALLY ARE AGREED that all 


While it is true that business men thus recognize this community 
of interest they do not always perform the obligations that it im- 
poses upon them; for the interests of all in the community are not 
best served when each conducts his affairs without a thought of the 
influence he exerts upon others. For example, mail order buying 
unquestionably has been due largely to lack of local enterprise 
among merchants; the first purchase may have been owing to the 
impositions or the indifference of one merchant, but it soon spread 
to other lines and now all merchants suffer. 


There have been some striking examples of the substantial recog- 
nition of this community of interest, even between industries that 
are not directly related. The acknowledged function of the retailer 
as a distributer of lumber to the local consumer is a case in point. 
Another was the lumber industry’s advocacy of an increase in rail- 
road rates a few years ago, because the carriers could not prosper 
or give the necessary service without more revenue; and this atti- 
tude of the lumber industry was assumed with full knowledge that 
it must bear a substantial share of any added freight burden. Other 
examples will readily occur to lumbermen. 


Of course the interdependence between branches of a single indus- 
try is greater generally than between different industries. Methods 
of retailers are a matter of vital concern to lumber manufacturers, 
and vice versa. It happens also that, as some industries are more 
basic than others, the influence they exert is more potent and wide- 
spread. Agriculture and transportation are such industries; the 
one may be termed the foundation of all other industries and the 
other may be termed the most potent factor in modern commerce. 
Nobody can be indifferent to conditions of either the railroads or 
the farmers. 


Under American conditions each business man is allowed the 
utmost freedom in the conduct of his own business. He may if he 
chooses ignore all the obligations implied by the community of 
interest, that commonly exists between him and other members 
of his industry and between his industry and others. He may if 
he chooses use his whole influence to prevent his fellow merchants 
from prospering; he may stand in the way of his community’s 
progress whenever taxation is involved; and he may deny the claims 
of the railroads to adequate compensation for the service they 
perform. He may also conduct his business in a manner diamet- 
rically opposed to the best interests of his industry and his com- 
munity, if he chooses to do so. 


Tho the assertion that the interests of all are interdependent is 
accepted as true, some thought is required to recognize its signifi- 
cance under all circumstances. Conditions lately existing in the 
lumber industry and in transportation circles afford an excellent 
illustration of failure to recognize this community of interest. For 
a considerable period lumber buying has been below normal. Dur- 
ing practically the same period, owing in part, of course, to the 
reduced movement of lumber, there has been a steady accumula- 
tion of surplus freight cars. The lull in buying also is reflected. in 
either accumulation or curtailment at the mills. 

Obviously, with a surplus of mill stocks and of freight cars, 
prompt deliveries are the rule. Consequently, the temptation is 
strong to withhold purchases and conduct a hand-to-mouth busi- 
ness; and without giving the matter serious thought this policy 
may appear to be justified by conditions. But if there is anything 


at all to the community of interest and mutual dependence so com- 
monly recognized, this policy is all wrong. It may, of course, be 
unwise even from the buyer’s viewpoint, because a spurt in lumber 
demand, curtailment at the mills, or a call for cars to move coa] 
and grain may transform the situation. 

But from the viewpoint of community of interest, delay of pur- 
chases means that the mills must maintain labor forces and mill 
equipment to produce and the railroads must maintain facilities 
to move in a few months the lumber that is actually needed during 
the entire twelve. Also if this delayed purchasing checks local 
construction, the same alternate periods of surplus and scarcity 
of labor and of activity and dullness are passed on to every com- 
munity thruout the country. Of course the total cost of this waste 
of idle labor and equipment is borne by the people as a whole, and 
tho each individual may not realize his responsibility for causing 
the loss and may not notice that he shares in it, he can not evade 
his share of either the responsibility or the loss. 


In a very real sense the sales territory of both manufacturer and 
retailer is a field to be surveyed, its immediate wants ascertained 
and its prospective needs estimated. Its soil is to be cultivated, 
even fertilized; its enterprise to be stimulated and its development 
advanced. Trade is the most potent of civilizers, and the world 
owes most of its advancement to the enterprising rivalries of mer- 
chants. Given a united group of enterprising and industrious mer- 
chants, almost any community can be made to prosper; for enter- 
prise is contagious and rivalry is stimulating. 

As methods of merchandising are improved and systematized 
seasons largely disappear; even the farmer by a proper balancing 
of live stock raising with grain farming may make his cash income 
secure and regular thruout the twelve months. Building, which in 
the past has been thought seasonal, is being placed on an all-the- 
year basis, with vast benefits to investors, material men and labor. 
Logging, formerly carried on in winter only, now is carried on 
uninterruptedly thruout the year. Investments in mills and equip- 
ment and the necessity of maintaining an adequate labor force re- 
quire continuous operation. Coal mining, now an irregular and fluc- 
tuating business, inevitably must be made continuous to harmonize 
with modern needs. , 


Everywhere there is evidence that to a very large extent the 
ups and downs of trade are to be smoothed out so far as practicable, 
and the extent to which this is practicable will be determined by 
the degree to which merchants and manufacturers recognize their 
community of interest in bringing it about. When consumers are 
induced to purchase their requirements in ample time, when retail 
distributers anticipate the needs of their communities, and when 
manufacturers study the possibilities of their trade territories and 
push sales without intermission, the stream of manufactured prod- 
ucts will flow steadily in the channels of distribution from the 
mills thru the retailers’ hands into consumers’ use. 


If it be argued that this is a Utopian dream, the answer is that 
hundreds of builders already keep their crews in operation winter 
and summer; thousands of retailers push sales thruout the year 
and replenish their stocks from day to day as adequate service to 
their communities requires; scores of sawmills rarely suffer a shut- 
down and never feel the need of curtailment; and in the mining of 
coal some operators recognize no season. 


Everybody eventually must come to a realization that the enor- 
mous wastes of industry are borne by the community at large, and 
that the responsibility for them is widely distributed, falling in a 
measure upon each person. Relief from these needless losses must 
be sought in each industry by its own members, and all branches 
must work together to that end. The business of lumbering in all 
of its ramifications must be put on a merchandising, not a spec- 
ulative basis. Its capital must be used in developing the industry, 
in enlarging the distribution and use of lumber, instead of being 
tied up in mills that do not run and in idle retail stocks that await 
the whims of thoughtless buyers. The flow of lumber from forest 


to consumer must be kept at a healthy level by pushing enterprise 
all along the route, each branch of the industry lending a hand 
as its field of activity is reached. 





DAR ah at 





AvGuST 





Shipm 


[Spe 
Was 
ports I 
Manuf 
larger 
tion, sl 
week | 
The in 
notabl 
ment f 
howeve 
figures 
Fig 
show 1 
and 0! 
the se 
tion a 
Las 
new | 
1923 
ments 
precia 
Of 
mal p 
accor 
was § 
107 
there 
shipn 
120 
Sout] 
ages 
West 
and 
Th 
socia 
tion 
485! 
Sepa 
had 
agai 
earli 
Assi 
246, 
for 
ss 
wit} 
last 
Pro 
720 
feet 
aga 
225 
fee! 
and 
" 
one 
per 
808 
dec 
46! 
ere 
fee 
SL 


Pi 
Te] 
to 
qu 
of 
re 
mi 


Hi) 





a — 
oo dee SECTS 








AveusT 9, 1924 


AMERICAN LUMBERMAN 

















Shipments and Orders Above Output 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 7.—Telegraphic re- 
ports received today by the National Lumber 


Manufacturers’ Association from 354 of the 
larger commercial sawmills show that produe- 
tion, shipments and orders increased during the 
week ended Aug. 2 over the preceding week. 
The increase in shipments and orders was most 
notable. The totals covering the lumber move- 
ment for the first thirty-one weeks of this year, 
however, are not yet up to the record-breaking 
figures for the same period of 1923. 

Figures for July (five weeks ended Aug. 2) 
show for the first time since January shipments 
and orders above production. August is usually 
the second highest month of the year in produce 
tion and shipments. 


Last week there was a substantial increase in 
new business over the corresponding week of 
1923 equaling almost 20 percent, while ship- 
ments were slightly more and production ap- 
preciably less. 

Of the reporting mills, 330 have a total nor- 
mal production for the week of 207,776,413 feet, 
according to which actual production last week 
was 93 percent of normal production, shipments 
107 and orders (new business) 114 percent 
thereof. For all the comparable reporting mills, 
shipments last week were 113 percent and orders 
120 percent of actual production. For the 
Southern Pine Association mills these percent- 
ages were 116 and 134 respectively, and for the 
West Coast Lumbermen’s Association mills 129 
and 128 percent. 


The unfilled orders of 242 Southern Pine As- 
sociation and West Coast Lumbermen’s Associa- 
tion mills were 480,833,674 feet, as against 
485,290,726 feet for 249 mills the week before. 
Separately, 128 Southern Pine Association mills 
had unfilled orders of 234,791,700 feet, as 
against 222,286,350 feet for 128 mills a week 
earlier. Similarly 114 West Coast Lumbermen’s 
Association mills had unfilled orders of 
246,041,984 feet, as against 263,004,376 feet 
for 121 mills the week before. 

The figures for last week, the week before, 
with 363 mills reporting, and the same week 
last year, with 384 mills reporting, follow: 
Production—209,070,721 feet, against 207,- 
720,062 feet the week before, and 251,435,129 
feet last year. Shipments—235,914,810 feet, 
against 200,951,500 feet the week before, and 
225,947,115 feet last year. Orders—251,535,492 
feet, against 229,372,991 feet the week before, 
and 210,632,680 feet last year. 

The lumber movement for the first thirty- 
one weeks of 1924 compared with the same 
period last year follows: Production—7,117,- 
803,933 feet, against 7,320,770,457 feet; 1924 
decrease, 202,966,524 feet. Shipments—7,045,- 
468,360 feet, against 7,567,254,135 feet; de- 
crease, 521,785,775 feet. Orders—6,745,252,035 
feet, against 7,062,501,764 feet; decrease, 
317,249,729 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports but they are not comparable in respect 
to orders with those of other mills. Conse 
quently, the former are not represented in any 
of the foregoing figures. Eleven of these mills 
reported a cut of 9,942,000 feet last week, ship- 
ments, 7,954,000 feet, and orders, 8,201,000 feet. 
The reported cut represents 22 percent of the 
total of the California pine region. 

‘The West Coast Lumbermen’s Association 
Wires that new business for the 114 mills re- 
porting for the week ended Aug. 2 was 28 per- 
cent above production, while shipments offset 
new business. Of all new business taken during 
the week, 46 pereent was for future water de- 
livery, amounting to 49,906,330 feet, of which 
38,326,017 feet. was for domestic cargo delivery, 
and 11,580,313 feet export. New business by 
rail amounted to 1,595 cars. Fifty percent of 
the week’s lumber shipments moved by water, 


amounting to 52,568,652 feet, of which 
34,037,626 feet moved coastwise and intercoast- 
al, and 18,531,026 feet overseas. Rail ship- 
ments totaled 1,523 cars, and local deliveries 
were 6,335,553 feet. Unfilled domestic cargo 
orders totaled 113,514,477 feet; unfilled export 
orders, 63,367,507 feet; unfilled rail trade or- 
ders, 3,458 cars. 

The Western Pine Manufacturers’ Associa- 
tion reports a noticeable decrease in produc- 
tion, shipments and new business, altho this 
decrease is somewhat offset by the fact that 
seven fewer mills reported this week than last 
week. 

The California Redwood Association reports 
a slight increase in production, shipments in- 
creased about 40 percent, and new business fell 
off slightly. 

The North Carolina Pine Association reports 
a slight gain in production, a marked increase 
in shipments, and new business showed a con 
siderable decrease. 

The Northern Hemlock & Hardwood Manufac 
turers’ Association (in its softwood production) 
reports a substantial gain in production, a 
slight decrease in shipments, while new business 
more than doubled that of last week. 

The Northern Pine Manufacturers’ Associa- 
tion reports a noticeable decrease in production, 
and good gains in shipments and new business. 

The Southern Pine Association wires that 
of the 128 mills reporting, shipments were 15.73 
percent above production, current orders 33.85 
percent above production and 15.66 percent 
above shipments. Of the 86 mills reporting 
running time, 69 were on full time, including 6 
reporting overtime, one was shut down and the 
rest operated one to five days. 


Opinion on Cypress Lumber Rates 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 6.—Division 4 of 
the Interstate Commerce Commission has handed 
down a formal opinion in Docket No. 12,545- 
Hebard Cypress Co. vs. Aberdeen & Rockfish 
failroad Co., et al—involving rates on cypress 
lumber and lumber articles in carloads from 
Waycross, Hebardville, and Hopkins, Ga., to 
destinations in Florida, South Carolina, North 


Carolina, Virginia, West Virginia, Hastern 
Trunk Line, New England and Central terri- 
tories. 


After reviewing the matters at issue, Division 
4 says: 

Giving weight to all the facts and circumstances 
of record we arrive at the following conclusions 


which are without prejudice to action in any 
subsequent case upon a more adequate record. 
The findings in the North Carolina Pine case 


are adhered to in so far as they affect rates here 
in issue. 

As a whole the other rates in issue are not shown 
to have been or to be unreasonable exeept in In- 
stances where a prima facie showing is made in 
connection with thru rates in excess of the aggre- 
gates of intermediates. These instances are not 
made the basis for claims for reparation and they 
will be corrected under our findings herein with 
respect to the defendants Fourth Section Applica- 
tions. , we 

This record contains no satisfactory justifica 
tion for the extensive blanketing of the rates from 
the points of origin here under consideration to 
the Virginia cities back over substantially the en- 
tire State of North Carolina; nor for the material 
spread between rates to points on either side of 
the North Carolina-South Carolina State line; nor 
for the spread between the rates from these points 
and Varnville to the Virginia cities; nor for the 
existing difference in the level between the rates 
from these points to destinations in the States 
of South Carolina and Florida on the one hand, 
and the intrastate rates from cypress producing 
points in those States on the other. é ‘ 

Defendants’ Fourth Section Application, in con- 
nection with the rates from these points of origin 
to destinations in North Carolina, South Carolina, 
and Florida which are not in conformity with 
either the long and short haul or the aggregate 
of intermediate provisions of the Fourth Section 
of the act, will be denied, except in those instances 
if any, where relief has heretofore been granted 
by permanent orders. 

“The evidence in this case is not sufficient to 
enable us to pass upon the Fourth Section de- 
partures existing in the rates to Central territory, 
decision upon which departures will be reserved 


for consideration in a case presenting a more com- 
prehensive record. 

With respect to the rates and relationships affect- 
ing the traffic here under consideration to the 
Carolinas and Florida, the carriers have expressed 
willingness, at least as to some features, to vol- 
untarily work out a more consistent adjustment if 
permitted to do so. In view of the difficulties in 
arriving at a definite and proper basis for correct- 
ing the present situation on account of the limita- 
tions of the present record and the possibility of 
more or less changed conditions, following the 
revision under the North Carolina Pine case, of the 
fact that the realignment of the State and inter- 
state rates would tend to precipitate a conflict 
between State and Federal authority, and of the 
fact that the business which complainant might 
do in this territory even under the most favorable 
circumstances would appear not to be of consider- 
able importance, we shall not enter an order with 
respect to this feature of the case but shall permit 
the carriers to undertake to work out an adjust- 
ment which will correct the various defects above 
pointed out. If they do not prosecute such an 
undertaking with due diligence, the matter may be 
brought to our attention in an appropriate pro- 
ceeding with a view to developing a record upon 
which effective action may be taken. 

- appropriate Fourth Section order will be en- 
tered. 


Rates on Wooden Tanks in Carloads 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 7.—Division 3 of 

the Interstate Commerce Commission—Commis- 

sioners Hall, Campbell and Cox—has handed 

down a formal opinion in Docket No. 14,378— 

Tank and Tower Council vs. Aberdeen & Rock- 

fish Railroad Co., et al.—saying: 





If defendants should accord milling-in-transit 
arrangements on lumber originating on the Pacifie 
coast to be manufactured into wooden tanks at 
Milwaukee, Chicago, Batavia and Cincinnati and 
reshipped from these points, complainants would 
still be at a disadvantage by being compelled to 
haul a wastage of 20 percent for a distance of 
more than 2,000 miles to the manufacturing point. 
This, however, is a disadvantage due to geograph- 
ical location. Complainants enjoy a tremendous 
advantage by reason of their proximity to the 
great consuming markets. 

We find that the rates on wooden tanks knocked 
down, in carloads including fixtures and metal 
parts not exceeding 20 percent of the weight of 
the entire shipments, from Chicago, Batavia, Mil- 
waukee and Cincinnati to points in Western Trunk 
Line territory are not unreasonable, but to points 
in Central and Trunk Line territory are, and for 
the future will be unjust and unreasonable to the 
extent that they exceed 110 percent of the rates 
contemporaneously in effect from and to the same 
points on lumber of the same specics. The record 
is insufficient to warrant a rendering of undue 
prejudice, and the prayer for an order directing 
the carriers to establish transit arrangements on 
fir and reawood lumber manufactured into tanks, 
— down at complainant’s plants must be 
aeniled, 


Chairman Hall dissented in part. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 7—Following are 
f. o. b. mill prices, Aug. 1 to 2, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 


Edge grain- or S4S 
1x3” Bé&better .$71.86 1x 8” No. 2...... 21.07 
Flat grain— = a 
1x4” B&better 38.24 1x 8 UGG Meecece 17.50 
1x4” No. 2 com.. 18.31 1x12” No. 2...... 22.24 
1x6” No. 2 com.. 20.63 


Longleaf Timbers, S4S, 
20’ and Under 


1x6” No. 3 com.. 14.55 
Dimension, 2x4” 16’ 


Web es 922 00s 22.39 8” and under.... 23.55 
INGA At dag wdaddtasa a MY ee aweerreererrr re 34.60 


IN THE WESTERN yellow pine region of Klam- 
ath and Lake counties, southern Oregon, the 
pine beetle is now causing less than a 0.25 per- 
cent loss in volume of timber destroyed, ac- 
cording to a recent statement of the United 
States Forest Service. A survey showed the 
annual loss to be slightly over 40,000,000 feet. 
One tract of yellow pine timber, covering about 
60,000 acres in the Deschutes national forest, 
was found to be badly infected. Beyond this 
case the situation is in no way disturbing. 
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Weather Resistance of Poplar Siding 


Can you give us some reliable information as 
to the weather resisting qualities of poplar siding 
and shiplap? How does it compare with white pine 
or fir in this respect? Do the characteristics and 
uses of poplar apply also to cottonwood and bass 
wood 7—Inquiry No, 1,335. 

| This inquiry is made by an Iowa retail lum 
ber concern. Snow in his work, entitled ‘* Wood 
and Other Organic Structural Materials,’’ 
groups poplar, cottonwood and basswood to 
gether, because they possess many physical qua] 
ities in common, tho not related botanically. 
Of these woods he says: ‘‘AIl last well when 
protected from the weather, but no one of them 
is durable when exposed.’’ In another part 
of the same work the author places basswood 
and cottonwood among the ‘‘ perishable’? woods, 
that is, woods that do not last well when in con 
tact with the soil. In the same table that au 
thor places Douglas fir among the durable 
woods. Gibson, in his work ‘American Forest 
Trees,’’ says of yellow poplar: ‘Tt is not usual 
ly classed as long-lasting when exposed to the 
weather, yet cases are known where weather 
boarding of houses and bridge timbers have out 
lasted the generation of builders.’’ 


»? 


From the foregoing it will be seen that pop 
lar, cottonwood and basswood resemble one an 
other closely enough to permit their use for 
common purposes, especially for manufacturing 
purposes. No definite comparisons between 
white pine or fir and poplar are available. How 
ever, if is a pretty well recognized facet that 
poplar and white pine will resist decay for very 
long periods, even when unpainted. Evidence 
of the same fact with respect to fir has already 
been given. The name of the inquirer will be 
supplied to interested readers upon request. 
DITOR. | 





Meeting Ready-Cut House Competition 

A coneern handling ready-cut houses has started 
some extensive advertising here and has also opened 
an office. In some of my copies of the AMERICAN 
LUMBERMAN IL have seen suggestive copy for ad 
vertising to meet this kind of competition. As I am 
unable to locate the back numbers containing this 
material, I ask that you give me the references, or 
if practicable, supply me with copy of advertising 
that has proved effeetive.--INQUuIRY No. 1,333. 

[To this inquirer have been supplied clip 
pings from a number of issues of the AMERICAN 
LUMBERMAN that may be interesting and help 
ful. The subject has frequently been treated in 
the pages of the AMERICAN LUMBERMAN tho not 
always from the advertising viewpoint. The 
inquiry is made by a lumber company in North 
Carolina, the name of which will be supplied 
to interested readers, who are invited to furnish 
ammunition for meeting the competition here 
complained of.—kEbITor. | 


Giving Buyer What He Orders 


I would like to acquaint myself with a techni 
eality in the lumber business. Is a lumber yard 
compelled to furnish yellow pine joists when the 
estimate figured gives the description as No. 1 
yellow pine? Of course, you understand, the ma 
jority of joists furnished in this city are other 
than yellow pine, altho the list may call for 
same. You know all lists are figured as No. 1 
yellow pine. Now, I would like to know if the 
ease should come up in court where the yard had 
furnished the contractor with fir or some other 
wood instead of yellow pine joists, would the lum 
ber yard be upheld. As I understand it, it would. 
—INQuirRY No. 1,336. 

[This inquiry is made by a Chicago reader of 
the AMERICAN LUMBERMAN. In reply the 
AMERICAN LUMBERMAN can only say that if 
the buyer is not entitled to No. 1 yellow pine 
when he particularly specifies it, there is no 
practicable procedure by which he could make 
sure of getting what he wanted. The fact is 
recognized, of course, that in many cases and 
for many uses southern pine and fir are used 


interchangeably without discrimination and 
without objection on the part of buyers. That, 
however, is quite a different thing from the 
case proposed here. It is not presumed to say 
in advance of a trial what the court would hold 
in any given case, but it would seem that no 
court would hold that a seller was within his 
rights in quoting on No. 1 yellow pine in an 
estimate and then supplying any other wood 
when the order was delivered. Comment of 
readers on this question is invited.—EpITor. | 





Book on Plywoods and Gluing 


Can you furnish me a book on plywoods and 
gluing ?—-INqumry No. 1,334. 

| This inquiry is made by a Wisconsin reader 
of the AMERICAN LUMBERMAN. So far as in 
formation in this office shows there is no record 
of a book devoted specifically to the two sub 
jects mentioned by the inquirer. The Forest 
Products Laboratory, Madison, Wis., has pub 
lished a number of technical articles on gluing, 
plywood and coating, most of which are. still 
available for distribution to interested inquir 
ers. If any reader of the AMERICAN LUMBER 


with structures of more than one room and ¢op. 
sequently is not suited to the purposes of the 
present inquirer. The Michigan department 
of public instruction, Lansing, Mich., has pub 


lished Bulletin No. 54, entitled ‘Rural Schoo] 
Houses: 3uilding Plans, Requirements and 
Suggestions,’’? which might well serve as 4 


standard for other States. This booklet coy 
tains a vast amount of valuable information 
and useful suggestions, not only regarding the 
plans and arrangements of the buildings them 
selves, but with respect to lighting, heating, 
ventilating and providing water supply. 

While it is true that the consolidation of 
rural schools is to a considerable extent doing 
away with the one- and two-room isolated schoo! 
house, yet there is a parallel development that 
would retain the local small school for the 
grades and provide for advanced instruction 
in the township high school, 

Readers of the AMERICAN LUMBERMAN who 
have additional information or plans of small 
school buildings or who ean give sources of 
supply of such plans are invited to do so for 
the benefit of the inquirer and for their fellow 
lumbermen generally.—EbI!Tor. | 











Young growth sugar pine, western yellow pine and white fir—natural reproduction on land cut 


over twenty years ago; will exceed original stand. 


(Photo courtesy U.S. Forest Service 





MAN can give additional information along this 
line he is invited to do so. The name of the 
inquirer will be supplied upon request.—EpI- 
TOR. | 


Plans for One-Room Rural School 


Quite often we have a request from one of our 
customers for country school house plans. At pres- 
ent we have a request from one of our customers 
for a country school house plan 20x34 feet, full 
basement, plan to comply with the regulations of 
the board of education of North Dakota. If you 
can advise us where such plans can be obtained, we 
shall be glad to have you do so0.—INQuUIRY No. 
1,339. 





[This inquiry is made by one of the largest 
lumber concerns in the industry, whose name 
will be supplied to interested readers upon re- 
quest. Application was made to the eduea- 
tional authorities of North Dakota, as well as 
of some other States and to the bureau of 
education, Washington, D. C., without, how- 
ever, developing the information sought by this 
inquirer. Some years ago the Southern Pine 
Association published a booklet, entitled ‘‘ The 
One Story School House Idea,’’ which was pre- 
pared in cooperation with the Federal bureau 
of education. That booklet, however, dealt 


Can Supply Maple Mangle Rollers 


Will you please advise me where I might find a 
market for hard maple mangle rollers? I have 
hard maple from which I can manufacture these 
rollers in large quantities, if there is any market 
for them.—INQuIRY No. 1,338. 

[This inquiry is made by a Pennsylvania 
lumberman who evidently is prepared to turn 
the mangle rollers to the sizes required. Likely 
the best market for this product would be with 
manufacturers of mangles and ironers. The 
name of the inquirer will be supplied to in 
terested readers upon request.—EDITOR. | 





End Matched Southern Pine Flooring 

Do you know of any mills manufacturing rift 
sawed yellow pine flooring which is end matched. 
hollow backed and kiln dried, the way hardwood 
flooring is made? We have been told that there are 
a few mills making their product in this way. If 
you can furnish us the name of such concerns, We 


997 


shall be glad to have you do so.—INQuIRY No. 1,40¢- 

[The foregoing inquiry is made by an Olio 
flooring concern, the name of which will be sup 
plied to interested readers upon request.--EDI- 
TOR. | 
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Further Betterment in Southern Pine 


A notable increase in demand for southern 
pine occurred during the last week of July, 
which, judging from reports received so far 
this month, has been well maintained. Book- 
ings during the week ended Aug. 1 by mills re 
porting to the Southern Pine Association totaled 
116 percent of normal, while production stood 
at 87 percent, and shipments at 101 percent, 
of the same mark. The average of order files 
at the mills reporting increased to 1,834,310 
feet, the equivalent of about twenty days’ pro- 
duction at the current rate. 

Orders having for nearly two months exceeded 
production by a good margin, mill stocks are 
becoming more badly broken, and some difficulty 
in placing business is reported by wholesalers. 
Most mills have accumulated fair order files and 
are showing no disposition to accept the book- 
ings for future shipment such as are now fre- 
quently being offered. Common stocks continue 
to have’ the heaviest call, and prices on these 
have advanced further during the last ten days, 
in the case of some items as much as $2 to $3. 
Upper grades also are showing greater strength, 
and some early advances on these are expected. 

The southern market remains active, and 
promises to remain so thruout the late sum- 
mer und fall. A report from the South this 
week states that ‘‘quotations for cotton at the 
principal southern spot markets are still aver- 
aging better than 30 cents a pound, the highest 
price at this time of year for the last five or 
six seasons, and with every indication that 
the year’s crop will sell. at around this level. 
If so, lumber manufacturers state that there 
will be more building on southern farms this 
fall than there has been in the last decade, 
and they are generally looking forward to a 
very good rural demand for both pine and 
hardwoods after the crops have been harvested 
and sold. This business should set in in Sep- 
tember and continue on a very good basis thru 
out that month and the two following.’’ 

Advices from the great middlewestern agri- 
cultural region continue to be optimistic, and 
belief is strengthening that there will be a 
pronouneed revival in the rural demand for 
lumber as soon as the farmers have completed 
their field work. Zuilding in the North and 
Kast holds up very well, despite earlier predic 
tions of a slump in construction activities in 
the cities with the approach of fall. Retail 
vards are busy, and are in many cases buying 
as yet little indication of 
any slackening in the building field. 


ahead, and there is 


Demand from the principal industrial con- 
sumers remains relatively slow. Little car and 
railroad material business is being placed, and 
trade with the oil fields averages only a fair 
volume. Exports, however, have been sizable, 
especially those to South America. 


Hardwood Demand Expands 


Continued expansion in the demand for south 
ern hardwoods and further strengthening of 
the market is reported from all producing and 
distributing centers. Nearly all the larger 
consuming industries are sending out inquiries, 
and following these up with orders which, tho 
seldom for large amounts, are frequent and 
make a sizable total. Many offers of business 
filled a month or two being 
received, but manufacturers are not always 
Willing to accept these unless the buyers will 
agree to pay prices prevailing at date of ship 
ment. “The general feeling among the pro 
ducers is that the coming fall will witness a 
higher price level, because stocks both at mills 
and in consumers’ hands are low and badly 
broken while there is a big prospective demand. 
Prices meanwhile show little change compared 
With thirty days ago, but are notably firmer as 
« result of the steadily increasing disinclination 
to make concessions in order to obtain business. 


to he hence are 


A few items in big demand and low supply, such 
as FAS sap gum and certain grades of oak, are 
held higher by some manufacturers and are 
likely to show an early general advance, in the 
opinion of many. These items not only have a 
good domestic call but also a big foreign de- 
mand, especially from the United Kingdom. 

Automobile manufacturers are reported to be 
increasing their purchases of oak, ash, gum, 
maple and other woods suitable to their pur- 
poses. Advices from Detroit this week state 
that ‘‘inquiries for lumber, and especially for 
hardwoods, are coming in quite rapidly from 
automotive plants, with every indication that 
«a number of good-sized purchases will be made 
within the next sixty days. This increased 
activity in the automobile industry is attributed 
to the more favorable movement of cars thru 
retail channels.’’ 

A. better call from furniture manufacturing 
centers is noted. Plain and quartered sap and 
red gum in No. 1 common and better gets the 
largest share of the demand, little oak being 
bought at this time. The agricultural imple- 
ment and vehicle industries are slowly but 
steadily increasing their takings, and reports on 
order files and business prospects are very en- 
couraging. Box and erating case makers re- 





Statistics on production, orders and 
shipments appear on page 48 





port a considerable expansion in their business 
during the last few weeks. Several box plants 
are said to be operating double shifts, and the 
buying of low grade hardwoods by the box in 
dustry is consequently much improved. Miscel 
laneous consumers are constantly coming into 
the market for a wide range of needs, and the 
volume of their takings on the whole is good. 

The leading buyers continue to be the build 
ing interests. Flooring manufacturers report 
a big and insistent demand for their product, 
with excellent prospects for late summer and 
fall business. Oak flooring prices have during 
the last ten days or two weeks advanced an 
additional $5, placing them fully $10 above the 
recent low point. 


Carolina Pine Demand Fluctuates 


The North Carolina pine market during the 
week ended July 26 was featured by a notable 
rise in demand, which pushed the order column 
of the North Carolina Pine Association’s trade 
barometer up to 85 percent of normal—the high 
est point reached in many a month, exceeding 
production by 17 pereent and shipments by 11 
Telegraphed covering the 


percent. statistics 


week ended Aug. 2, however, showed a new 
slump in bookings, accompanied by a slight 


gain in production and a considerable increase 
in shipments. 

The situation nevertheless is reported to be 
much more encouraging than it month 
or two ago, and manufacturers claim that they 
see definite signs of fall buying 
somewhat earlier than was expected. Inquiries 
are numerous, and quick shipment is always 
demanded, indicating the low state of stocks 
in retailers’ and consumers’ hands. Some man 
ufacturers are showing an inclination to boost 
prices, which they say have for a long time 
been too close to the cost line to show any profit 
on their operations; but there has not on the 
whole been any change in the price level. Some 
of the small mills, which had been closed down 
by unfavorable weather, have now been able to 
resume cutting, and, the weather having been 
drier during the last few weeks, are already 
offering more lumber on the market. 

Sales of flooring, thin ceiling and partition 
have recently been larger than for some time 
and, while prices on these items still vary con 


was a 


beginning 





siderably, they are steadier than heretofore. 
Solid car orders are more plentiful, and several 
large sales have recently been made at good 
prices. Kiln dried roofers are reported to have 
been in very much better demand. Air dried 
roofers also have had a strong call, and some 
of the smaller operators have become so well 
booked up on this item that they now refuse 
further business unless it carries prices more 
in accordance with their ideas of values. 


Northern Woods in Good Position 


The northern hardwood market is steadily 
working into a stronger position. While there 
have been no price changes of note during the 
last month, there is greater firmness evident as 
a result of a widespread determination among 
manufacturers to hold to their price lists and 
not grant the concessions which they could be 
tempted into making some time ago. While 
demand ean not be ealled brisk, late statistics 
show a pronounced increasing tendency, and 
it is of very good proportions compared with 
the available lumber on hand at the mills. 
There is still little buying being done by auto- 
mobile plants, but reports from automotive 
manufacturing centers indicate more pressing 
needs for hardwood supplies, due in part to 
depletion of stocks and in part to increased 
production schedules, and it is expected that 
a good deal of buying from this souree will de- 
velop before long. Lower grade hardwoods are 
exceptionally strong, being in good demand, 
especially for box and crating purposes, and 
searce. 

Northern pine manufacturers report that there 
has been a considerable increase in new business 
and in shipments, while there has been a de- 
crease in production. Prices on this wood are 
firmly held, and the outlook is judged to be par- 
ticularly promising in view of the greatly im- 
proved situation in the agricultural seetions of 
Minnesota and the Dakotas. 


Sharp Advances in Douglas Fir 


A series of sharp advances in Douglas fir 
prices has featured the market during the last 
ten days. The cause of these advances is re 
ported to be big increases in orders and ship 
ments, and a consequent further decrease in the 
already low and broken stocks. Orders booked 
during the week ended Aug. 2 by the mills re 
porting to the West Coast Lumbermen’s Asso- 
ciation exceeded production by 28 percent, and 
shipments also exceeded the output. Of the 
new business received, 46 percent called for 
water delivery—38,300,000 feet to domestic des 
tinations and 11,600,000 feet to foreign ports. 

Unfilled 


orders on 


hand have increased ma- 
terially during the last several weeks, while 


hookings have consistently exceeded output, and 
the mills are no longer showing any eagerness 
for business. Wholesalers report that it is be 
coming increasingly difficult to place orders, 
and that the mills are especially averse to ac- 
cepting business for future shipment. 

Rail trade is assuming larger proportions, 
city retail yards buying much more freely than 
« month ago in view of the more certain outlook 
for fall trade, while a good deal of buying is 
ulso being done by country yards. Building in 
the Pacific Northwest holds up splendidly, and 
trade with California is reported to be fair. 
Good business is transacted in the San Fran 
cisco district, and the southern California mat 
ket has also improved noticeably. A good deal 
of Douglas fir is steadily being consumed on 
the Atlantic seaboard, but there is still an ae 
cumulation of lumber on the docks there 
result of the recent heavy cargo consignments, 
and this market can be characterized only as 
weak. Foreign trade holds up to around nor 
mal, with Japan a conservative but leading 
buyer, and some business also coming from 
China, Australia and South America. 


as a 
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ly Braked by Slump in Cattle Market— 


Albuquerque Business Temporari 


Mexican Citizens Eager to Own Homes—Adobe Is Seldom Used Nowadays 


Last week this department traveled with 
D. W. Faw, of Albuquerque, N. M., in his 
automobile to the Indian village of Isleta. 
Mr. Faw, who is manager of the Gibson- 
Faw Lumber Co., is a successful retailer 
who is especially interested in advertising 
and business building. I don’t know that he 
would be much interested in trick advertis- 
ing campaigns, for the city of Albuquerque 
is hardly ripe to respond in a satisfactory 
and lasting way to such efforts. The Albu- 
querque dealers have never got around to 
much codperative effort at business build- 
ing. Altho the city is quite old, historically, 
I suppose its commercial history, as we 
commonly think of such things, is compar- 
atively young. Each business man has 
made his own _ business 
and has found his own cir- 
cle of customers; and it 
takes time for business 
men to reach the point of 
being unanimous for cam- 
paigns of general educa- 
tion and for standardized 
service. In fact such things 
to be really successful, and 
to be truly in the interest 
both of the industry and 
of the public, have to come 
slowly. They have to be- 
come ingrained in the 
thought of the community. 

When we talk of a de- 
sire to get rich quick we 
commonly think of busi- 
ness men rather than of 
customers. But our obser- 
vation leads us to believe 
that ways which are dark 
and tricks which are vain 
are tried quite as often by 
customers as by mer- 
chants. A highly organ- 
ized service of merchandis- 
ing is a rather delicate 
thing; and in order that it 
may work to its full effi- 
ciency the customers as 
well as the merchants must be prepared to 
be satisfied with a square deal, and must be 
willing to abandon the effort to get some- 
thing for nothing. There are communities 
that might be named where dealers are 
ready and willing to improve methods and 
service, but where customers themselves will 
not permit it. These buyers are so set in 
the idea that shrewd buying consists of any 
way of forcing down the price and of get- 
ting more than they pay for, that dealers 
in self defense must give over some of the 
beneficial methods that would work with 
less crafty customers. 

This department wants you to know that 
we are not now talking of Albuquerque. 
We were not in the city long enough to make 
a sufficiently careful study of buying habits 
to warrant any such assertion. We are 
simply making this remark, based upon 
some years of observation, that lack of fair 
and open coéperation may be the fault of 
the public quite as often as of the merchants. 
All we know of Albuquerque retailing in this 





particular came to us in several casual re- 
marks, made by various dealers, that the 
local lumbermen had not worked together 
as extensively as do the dealers in some 
other cities that I have seen described in 
these columns. Such coédperation is a com- 
paratively late development and is liable to 
impairment any time one or more dealers, 
or any considerable part of the community, 
get bitten with the desire to try the danger- 
ous experiment of rocking the commercial 
boat in the short-sighted desire to get some- 
thing but are unwilling to make an adequate 
return for it. 

This matter of codperation is always an 
object of suspicion to the public. Buyers 
have a set idea that when dealers work to- 
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Patio of typical New Mexican home near Albuquerque 


gether it is always for the purpose of get- 
ting more than is coming’ to them. We 
have to admit that sometimes they are right. 
And yet we all know that there are commu- 
nities where dealers do manage by working 
together to extend the quantity and quality 
of service offered without increasing prices. 
It is usually quite easy to describe the meth- 
ods they follow, but it is never easy to ex- 
plain just why these methods work. I sup- 
pose that every reader of these columns 
knows of some banker or local capitalist 
who has held immense power over the peo- 
ple of his community by reason of the loans 
he has made but who has never abused that 
power. His prudence and knowledge and 
care, and sound advice he has given his cli- 
ents, have had an incalculable effect in mak- 
ing for community health and prosperity. 
And no doubt every reader knows of other 
men of money who have made themselves a 
scourge and a name of fear to their com- 
munities because they used their power to 
get as much and give as little as possible. 


Both types of men use the same legal ma- 
chinery in protecting themselves, and both 
get ahead financially; but their accomplish- 
ments in their respective neighborhoods 
have been quite different. I happened this 
morning to hear of an elderly banker, in 
business all his life in a farming town, who 
is worrying himself sick over the probabil- 
ity of having to foreclose a mortgage, the 
first foreclosure in his business life. A loan 
corporation holds the second mortgage on 
the same farm and is determined to force a 
settlement. This banker is giving his days 
and nights to devising ways of saving the 
farm for the owner, and the only reason 
he is likely to fail is that the farmer is so 
discouraged he is not certain he wants to 
try any longer. The banker 
can buy the second mort- 
gage, but he can’t give the 
farmer the courage to go 
on with the burden. 

From what we saw of 
Albuquerque dealers we 
judge they are the fine, up- 
and-coming fellows who 
could benefit themselves 
and their customers by 
getting together on a le- 
gitimate basis for stand- 
ardizing service. No doubt 
at the right time they’ll do 
it and will prove to any 
doubting persons among 
their customers that this 
kind of codperation among 
merchants makes for good 
goods at fair prices. 

We hear and read so 
much about corruption in 
these days of muckraking 
by cockeyed politicians— 
one eye cocked at office and 
the other at popular preju- 
dice —and_ by publicists 
who like to give the im- 
pression that they are the 
main tent and all the side- 
shows in the circus of 
smartness, that it is a pleasure to find un- 
assuming business men carrying on their 
work faithfully and intelligently. If busi- 
ness were as short-sighted and selfish and 
crooked as our critics tell us it is, the fabric 
of society would burst and collapse like a 
toy balloon touched by the hot end of a 
cigarette. Instead, business carries on the 
huge job of feeding and housing the world; 
and we are proud to know that retail lum- 
ber dealers are doing a notable part of this 
honest and far-seeing labor. They are 
profiting by each other’s experience and are 
learning as rapidly as they can how better 
to serve their part of the world, and are 
content to share in the general prosperity 
which they thus help to create. 

After this long detour thru general com- 
ment we are ready to come back to the im- 
mediate business of selling lumber in Albu- 
querque. For a long time business was not 
much affected by the general slump in the 
cattle business. The city has the big Santa 
Fe shops, the university, a large number of 
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health seekers and the volume of jobbing 
to be expected in a large State’s largest 
city. The health seekers bring a rather 
surprising amount of revenue. The city 
has an elevation of about a mile, and the 
mountain climate is wonderful both for 
tubercular and asthmatic sufferers. There 
are several hospitals that specialize in the 
treatment of these ail- 


associations, this shingle will be tried and 
will be found quite satisfactory. Since the 
city is in the mountains, it escapes the 
high winds that are damaging to shingle 
roofs out on the plains. Its mountain set- 
ting has made Albuquerque noted for having 
few hard storms. The city has the cool 
nights that are a special boon in a section 





ments, and they usually 
have a large number of 
patients. The university is 
growing, and of course 
contributes to local trade. 
The shops are a_ steady 
source of revenue. But the 
cattle industry is and has 
been the big foundation 
business, and it has suf- 
fered pretty seriously the 
last couple of years. Most 
people to whom I talked 
felt that the business was 
ready to begin the long 
upward curve; but a good 
many ranches had been de- 
pleted of stock, and re- 
stocking takes some time. 
The downward curve 
finally closed the doors of 
one or two banks. No doubt 
by this time they have 
again opened up for busi- 
ness; and those banking in- 
stitutions that did weather 
the storm are very strong. 
The State has a good many 
coal mines, and like all the 
Southwest it has an excel- 
lent prospect of finding oil. 
Oil is sometimes a mixed blessing, because 
it brings in wealth so rapidly that it causes 
reckless expansion that may run beyond the 
extent of the oil supply. As this is being 
written we read of certain great oil fields 
that are facing grave crises because the sup- 
ply of oil in the ground threatens to give 
out just at the time when vast expansions 
are under way. But an oil field does pro- 
duce great volumes of wealth, and most 
communities seem more than ready to take 
any attendant risks of overdoing the matter. 

The Gibson-Faw yard is a big place, 
located on the railroad. It 
is so constructed with un- 
loading platforms and al- 
leyways that stock can be 
unloaded from the cars on 
to hand trucks; and a cou- 
ple of men can run a truck 
to any part of the yard, 
so this handling of stock 
is very simple and efficient. 
Most of the yard stock is 
of the so called Mexican 
pine that is manufactured 
in Albuquerque by the 
McKinley Land & Lumber 
Co., so it is possible to 
operate with somewhat 
less stock than would be 
possible were the yard lo- 
cated in the Corn Belt or 
m any other place far from 
the mills. Fir uppers are | 
much used. Not many < 
wooden shingles are sold at 
present, for the hot sun 
has been pretty hard on 
the old-fashioned thin, flat-grain shingle, and 
people became accustomed to the use of 
metal roofings. It seems probable that with 
the advent of the edge-grain shingle and 
the advertising done by the manufacturers’ 





porary embarrassment of the banks was 
hurting the building business somewhat, for 
in ordinary times the banks carried the extra 
building loans. For the time being these loans 
were being handled by private capitalists 
and, considering everything, business seemed 
to Mr. Herbert to be very good and to prom- 
ise immediate and steady improvement. This 

city, like most of this 
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Navajo blanket weaver and silversmith at their crafts 


where the sun shines so brilliantly. 

I noticed a line of merchandise in the 
Gibson-Faw yard that a person seldom sees 
in a lumber yard. This was a pile of Indian 
blankets. The company has a branch yard 
at Gallup, and one of its accounts was with 
a trader who had a little difficulty for a time 
in making payments. He suggested that 
he might give in some Navajo blankets and 
rugs. Mr. Faw took them, brought them to 
Albuquerque and found them easy to sell. 

The Albuquerque Lumber Co. is located a 
little way up the street. J. M. Doolittle, the 


jr 


y a 


1923, and he stated that he 
has sold quite as much 
lumber as he had counted 
‘Plant of Superior Lumber & Mill Co., Albuquerque on. Fa has a cee be 
plant, well arranged and 
efficient. Like several other dealers, Mr. 


president and manager, was away; so we 
talked to F. S. Herbert. Mr. Herbert said 
there were two building and loan associa- 
tions in the city, but that they were unable 
to handle all the required loans. The tem- 





southwestern country, has 
quite a bit of adobe con- 
struction. As has been 
mentioned before in these 
columns, adobe houses are 
often very elaborate and 
very attractive. They are 
not the mud huts of popu- 
lar fancy. The thick walls 
are warm in winter and 
cool in summer, and such 
houses seem to last indefi- 
nitely. They do not re- 
quire a great amount of 
lumber in their construc- 
tion, but they do need 
floors, doors, sash and in- 
terior trim. So the lum- 
bermen do get in on their 
construction to a certain 
extent. But it would not 
be fair to give the impres- 
sion that most or even a 
large percent of the houses 
are made of adobe. New 
houses of this kind are 
something of a novelty, but 
we saw some that were 
most attractive. A few of 
these houses follow the In- 
dian custom and have the 
exterior wood trim painted a bright blue; a 
most striking and artistic effect. 

At the plant of the Superior Lumber & 
Mill Co. I found all the Hesseldens, Wallace, 
J. W. and L. G., away. But the people in 
the office told me that business was quite 
satisfactory. In addition to the usual run 
of house building, there was some large con- 
struction imminent. I believe some of the 
sanitariums are putting up new additions. 
Some great irrigation projects are under 
way, whereby the water of the Rio Grande 
is making possible the raising of great quan- 
tities of fruits and vege- 
tables. These things are 
of immediate. interest to 
the lumbermen because 
they furnish a new market 
for building materials; and 
by increasing the income 
of the community they will 
be of lasting indirect bene- 
fit to the lumber market. 
This yard, like all or most 
other yards in the city, 
handles a full line of 
paints, building hardware 
and other materials. 

J. E. Love, president of 
the Lone Star Lumber Co., 
tells me that he has been 
in business only about a 
year. I believe he opened 
for business in August, 


Love finds the Mexicans in the city to be 
excellent citizens, home lovers and reliable 
customers. It should be said that these 
“Mexicans” are not Mexicans save in ances- 
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try. Their ancestors have lived here for 
several centuries, and they are citizens of 
the United States of a greater family an- 
tiquity than many of their Nordic neighbors. 
Mr. Faw took me around town and pointed 
out many Mexican homes. Most of these 


had a job. If he got out of work he ex- 
pected the yard to understand this fact and 
to wait for him to find another. Sometimes 
a Mexican leaves town to seek work else- 
where, and when he finds it he begins mak- 
ing payments again. Sometimes he takes 





rHE SUPERIOR BUILDING AND MORT- 
GAGE COMPANY is an outgrowth of the 
building operations of Wallace Hesselden, 
pioneer builder of Albuquerque. Operat- 
ing under two separate organizations, 
namely the Superior Building Company 
and the Guaranty Mortgage Company, 
home building and financing have been 
carried on very successfully for the past 
eight months on a plane designed to meet 
the possibilities of the average home 
buyer. 

A consolidation has recently been accom- 
plished by which the features of the 
Building company and the financial facil- 
ities of the Mortgage company are com- 
bined in the same organization. 

Among the features of the building com- 
pany is included the “SUPERIOR BUILT 
HOME,” which stands for more than the 
2 average in attractiveness and convenience 
as well as for more in actual value. 

The “Superior Built Home’ is now well 
known in Albuquerque. These homes 
usually are thought of first and looked for 
by the prospective home buyer. People 
like them and Realtors like to sell ‘Su- 
perior Built Homes.” 
The present urgent 

found the two 


demand for homes 
companies inadequately 
prepared to even attempt to meet the 
need. Consequently the consolidation was 
brought about with an addition to the 
authorized capital stock, under the cor- 
porate name of the Superior Building and 
Mortgage Company. 

The Superior Building and Mortgage Com- 
pany is incorporated under the laws of 
New Mexico to serve a two-fold purpose: 
To build homes and to finance the owner 
to the extent ordinarily necessary for the 





and investors. 
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| Actual Photographs of a few 


“SUPERIOR BUILT HOMES” — 


Built and Sold on the Easy Payment Plan by the | 


Superior Building & Mortgage Co. 


For the purpose of financing these homes the Superior Building and Mortgage Company 
is organized with an authorized capital stock of $150,000, all common stock. 


A block of this stock will be offered for sale to business men, prospective home builders 


| Superior Building & Mortgage Co. 
| Temporary Office 501 South First Street 


WALLACE HESSELDEN 

COL. GEO. E. BREECE 

W. A. KELEHER 

J. W. HESSELDEN 
LOUIS G. HESSELDEN 


person of average means or earning ca- 
pacity. 

The building operations of the Superior 
Building and Mortgage Company are 
guided by men who have a knowledge of 
this business obtained by years of prac- 
tical experience and intensive study. No 
effort is spared on their part to make 
every “Superior Built Home’’ embody 
those features which will make it the most 
substantial and convenient, without be- 
coming extravagant, and at the same time 
make every home a model for neatness 
and attractiveness in simple design. The 
success of this policy is proven by the 
fact that every ‘Superior Built Home” 
has been sold before being completed. 
The greatest obstacle to home ownership 
is the lack of adequate facilities for 
financing the prospective Owner on some 
practical easy payment plan. There are 
ample facilities for placing first mortgages 
up to about one-half the value of the 
property. 3eyond that it is not possible 
to go, except in exceptional cases and by 
the payment of large bonuses, notwith- 
standing the fact that the demand for 
home ownership is greatest from those of 
limited means and without aceess to ex- 
ceptional or favored borrowing opportu- 
nities. 

The Superior Building and Mortgage Com- 
pany is organized and equipped to meet 
this need. An initial payment of 20 to 25 
percent of the value of a home is required. 
The balance is paid in monthly payments 
until the amount due has been reduced to 
less than half the value of the property, 
when the entire amount becomes due and 
payable. At this stage the owner can 
easily finance himself, because he has been 
tided over the most difficult period. 








This well prepared advertisement occupied a page in the Albuquerque Sunday Herald and 
was surrounded by reproductions of photographs of homes built by the Superior Lumber & 


Mill Co. 


It is reproduced here to show one method of tapping the community’s own sav- 


ings for the purpose of financing the building of homes 


houses are rather small, but they are nicely 
kept. Mr. Faw told me that any adobe 
house that had flowers blooming in the win- 
dows and around the door was almost cer- 
tain to be the home of a Mexican family. 
He added that if a Mexican undertook to 
build a house he was quite sure to pay out 
on it. He would pay steadily as long as he 


his family with him and rents his house; 
but sooner or later he’ll come back. Mexi- 
cans are never willing to give up a home. 
Reuben Perry is president and Earl E. 
Brown is vice president and manager of the 
Coal Supply & Lumber Co., a yard lying 
east of the Santa Fe tracks. Here we heard 
about the same story of business conditions, 


and we found quite a cheerful certainty that 
trade was about to begin a steady and per- 
manent improvement. One of the city’s 
banks, I was told, is especially strong; and 
the loans made by it and by private capital- 
ists are carrying building along very well. 
The Whitmer-Jackson Co. (Inc.) has a 
sash and door operation in the same yard as 
the plant of the McKinley Land & Lumber 
Co., mentioned in this department in the 
issue of July 26. T. E. Whitmer is general 
manager. This company manufactures noth- 
ing but stock white pine doors, sash and 
moldings. It uses New Mexico and Arizona 
soft white pine. The plant has a daily 
capacity of two thousand windows and eight 
hundred doors, and can also turn out a car 
of moldings a week. The product is sold 
from Atlantic to Pacific, the company havy- 
ing factories or distributing houses at Buf- 
falo and Rochester, N. Y., and at Cleveland, 
Chio, and offices at Los Angeles and San 
Francisco, Calif., and El Paso, Tex. 


There is at least one Indian school in the 
city, and I believe there may be two or 
more. I passed by this one along in the 
afternoon when the young braves were play- 
ing ball. They are very clever baseball 
players and are fascinated by the game. | 
believe these Indian schools are operated 
and owned by church denominations. The 
city provides excellent grade schools and 
teachers for the Mexican children, and these 
little folks are said to be interested in edu- 
cation and to be intelligent pupils. It 
wouldn’t be quite accurate to say that all 
Mexicans are passionately devoted to edu- 
cation, for there is as much variety among 
them in this respect as there is among us. 
But these Americans of Mexican blood are 
rather extraordinary in this respect. Per- 
haps I’ve mentioned this before, but I was 
told in El Paso that some Mexicans, who 
work across the river in Juarez, live in El 
Paso in order that their children may go to 
American, schools. I don’t know to how 
large a proportion of them this applies, but 
I have a guess that this class of people will 
not be much of a problem to our public ad- 
ministrations. 


Urges Strong Domestic Campaign 


SPOKANE, WASH., Aug. 2.—J. C. Nellis, as- 
sistant chief of the lumber division of the 
United States Department of Agriculture, was 
in Spokane yesterday on his way to the Coast 
to consider lumber exporting problems there. 
Mr. Nellis gave an interview dealing with local 
problems in which he said: 


Your best known lumber products here are white 
pine and western pine. White pine is known in 
foreign countries but the forests of eastern Canada 
and the eastern United States have an advantage 
in marketing and shipping it. On the other hand, 
western pine is hardly known abroad end it would 
be difficult to build up a really good market for 
it outside of the United States. The best course 
for the Inland Empire to take, therefore, is to put 
up a strenuous competition fer marketing in this 
country, especially in the middle West. 

Your freight rate to the Pacific has been re 
duced from 29 cents to 19 cents per 100 pounds. 
and altho this reduction is temporary, you may 
receive some benefit from it. Still, the T’acific 
coast can reach the ships at from 10 to 12 cents 
per 100 pounds. Here again you are at a disad- 
vantage in exporting. 

Develop your domestic business. About 1,800. 
000,000 feet of white pine, Douglas fir and spruce 
was sent by eastern Canada into the United States 
last year. Altho New Brunswick, Ontario, Quebec 
and Nova Scotia are nearer to the eastern States 
than is the Inland Empire, there is a chance of 
competing with the Canadian trade in this country. 

However, if you keep on cutting and have occa 
sional fires and if at the same time, you fail to 
replant and protect your forests, at the end of 4 
certain number of years, you will not have any 


forests. It is essential that this be taken care 
of, if the lumber business of the Inland Empire 
is to continue. 











AUGU 


— 


I 
Hu 


and 
of W 
estab 
Syos: 
and 
Truc 
foun 
com] 
ing : 
sired 
Hun 
ity | 
Plan 
Si 
wate 
most 
‘3 
the 
eorr 
jner 
part 
firm 
wes’ 
ext 
veal 
1 
bus! 
is 1 
Wo 
see) 
wit! 


19] 
lan 
Co 
No 
ing 
an 

ing 
enl 


ha 


fe! 
CO} 
of 
shi 
be 
€0 


su 
in 
th 


es ae 


ees Le oe 











Avucust 9, 1924 


AMERICAN LUMBERMAN 


39 





News and Business Ideas for Retailers 


Free Plan Service Draws Trade 


HuNTINGTON (L. I.), N. Y., Aug. 4.—‘‘ Buy It 
and Build It of Wood,’’ is the clever slogan 
of W. Wilton Wood (Ine.), which has branch 
establishments at Huntington Station and 
Syosset, and is constantly improving its plants 
and enlarging its facilities at all three sites. 
Trucks operated on pneumatic tires have been 
found advantageous for hauling lumber. The 
company affords its customers a ‘‘free build- 
ing and plan service’’ and special features de- 
sired by the home builder are also arranged. 
Hundreds of homes in Huntington and viein- 
ity have been built from the Wood ‘‘ Book of 
Plans.’’ 

Since 1915 the firm has largely abandoned 
water shipments of lumber and has received 
most of its stocks by rail. 

The company reports business as better for 
the first six months of 1924 than for the 
corresponding period last year, with an ever 
increasing demand for West Coast products, 
particularly fir timbers. Four years ago the 
firm introduced fir to its customers, and the 
western wood has gradually taken firm hold. 
Extensive use of fir began with the firm two 
vears ago. 

‘ The late William W. Wood founded the 
business in 1840 and his son, W. Wilton Wood, 
is now president of the company. W. Wilton 
Wood, jr., is vice-president; Henry L. Wood, 
secretary, and Frank F. Barrett, who began 
with the firm when he was sixteen, is treasurer. 


Steadily Improves His Yard 


NortHport (L. I.), N. Y., Aug. 3.—Sinee 
1916, when he took over ten acres of wood 
land that was dotted with deep gulleys, A. B. 
Copley, manager and principal owner of the 
Northport Lumber & Coal.Co., has been work 
ing to make the site just outside of Northport 
an attractive place of business. An office build 
ing, erected a few years ago, now is being 
enlarged, nearly all the gulleys have been filled 
in and more than 1,000 feet of lumber sheds 
have been erected. 

The next step Mr. Copley will undertake is 
fencing the entire property. He expects to ac 
complish this by extending sheds on both sides 
of the site to the main roadway, thereby giving 
shed capacity for nearly 3,000,000 feet of lum 
ber, enabling keeping the entire stock under 
cover, 

Incidentally, business has improved 
successive year since 1916 and this year, judg 
ing by the first six months, will be the best 
the firm has ever en- 


each 


fir. I believe 


Coast 


that the introduction of West 
lumber has been one of the biggest 
things that ever happened for the lumber busi- 
ness in the East. We could not get along 
without it.’’ 


Mr. Copley estimates that he has approximate- 
hand, 


ly 1,000,000 feet of lumber on repre- 

















A.B. 


Copley, manager and principal owner of 
Northport Lumber § Coal Co. 


senting an outlay of more than $100,000. ‘‘ Last 
winter J stocked up more heavily than I have 
ever before done,’’? he said. ‘‘We began the 
spring season with the yard well filled. In 
consequence our requirements of new lumber 


have been below normal this summer, and 
we have been buying accordingly.’’ 
A spur of the Long Island railroad runs 


thru the yard to the back door of the office 
building. Deliveries are made by six auto 


trucks. The company caters to the trade of 
Northport, Centreport, Greenlawn, Commack 
and Kings Park, all fast growing communi- 
ties. 


Mr. Copley handles West Coast shingles al- 


most exclusively. 
Both Methods Make Money 
When lumber was breaking speed records 


in the world war marathon of high prices, two 





joyed. Mr. Copley be 
gan business in North 
port in 1907, having 
previously served with 
D. T. Bayles & Son, 
Stonybrook, L. I., which 
firm was interested in 
the Northport company 
at first, but long since 
relinquished its  hold- 
ings. 

The principal accom- 
plishment this summer 
was the construction of 
a shed 250 feet long for 
timbers. Mr. Copley *g 
story of timber is much 
the same as that of 
many other Long Island 
dealers. Two years ago 














he looked with misgiv- 
ing on fir and handled 
very little of it. Today 
the bulk of his timber 
sales are of fir, altho he handles short leaf pine 
and spruce as well. 

‘¢Bir timbers are going better this summer 
than ever before,’’ said Mr. Copley. ‘‘ The 
trade prefers them to any other. If I offer 
Spruce, short leaf pine and fir to a customer, 
[ find that three out of four will choose the 


Ample window space of this New York State retau lumber office permits 
varied displays of goods handled 


old retailer friends happened to meet at a 
lumber convention. ‘Well, Louie, are you sell 
ing lots of lumber and making lots of money 
these days?’’ was one of the friends’ greeting. 
‘*Vell, yes Tam and [ am not. 


‘‘How do you do it? Put us fellows from the 


I am not selling 
anydings, but I am making lots of money.’’ 


country wise, Louie,’’ he was asked. ‘‘Oh, it 
is easy. All ve do is yust take stock every 
morning as der prices go up.’’ 

And now comes a story that is not exactly 
a sequel to the foregoing, but is true philosophy. 
Two lumber partners were arguing the matter 
of price deeline and loss due to a heavy market 
slump. They had sold certain items at $65 a 
thousand on a normal market some months be- 
fore. This lumber had cost them $53, and now 
they were forced by cireumstanees to sell this 
same lumber at $50 retail. One of the part- 
ners was in the dumps, grouchy and ill-tempered 
over the situation. He was bewailing the loss 
of $3 a thousand under cost to say nothing 
of handling profit. The other partner was all 
life and good humor and seemed happier thar 
for months. 

‘You are just a plain damn fool for in- 
sisting that we sell lumber for $50 that cost 
us $53. We will be broke and hunting a job 
on a farm if this keeps up. It’s time to eut the 
comedy and be serious,’’ was the discouraged 
partner’s earnest view of the situation. 

“*No, we are not losing $3 on the cost nor 
$12 profit,’’ was the reply. ‘‘We are making 
$8 a thousand on every stick we sell, and that 
is not bad considering the advantage of the 
slump reducing our investment. We ean re 
place the same lumber now for $37 a thousand, 
and if selling it at $45 isn’t making some money 
L’ll eat the stuff. No, Bill, it’s you that is the 
biggest fool and you better forget the January 
inventory. We are rot losing any money on 
what we sell. And there is no physieal de- 
preciation in the stock. What is there to worry 
about? We never did speculate in overstock, 
just had what we needed all the time for the 
business in sight, and kept on buying a little 
along during the decline and now we are making 
a better percentage than usual on present cost. 
It is time to cut the tragedy and do some trick 
dancing. Let’s go.’’ 


Time to Sell Fence Posts 


While farmers are just now in the midst of 
harvesting and threshing, the peak of the: rush 
will soon be past and there will come a little 
breathing spell before other pressing tasks en 
gage their attention. Fences will need repair 
ing this fall, and that is one of the things that 
can not he postponed. On many farms, too, new 
fences are badly needed. Therefore now is the 
time to advertise posts and other fencing mate- 
rial. Not only that, but get the actual mate- 
rial out where it will be seen and thus help to 
sell itself. Window displays of fencing material 
of all the sorts earried are timely and will get 
results. 

Because of their improved financial situation, 
due to generally good crops and higher prices, 
farmers this fall should be found more ready to 
buy than for several years. 


A Lumber Yard With No Lumber 


In one of the populous German settled com- 
munities of southern Texas, a naturalized farmer 
customer of one of the lumber yards brought 
a carpenter friend in who had been across 
from the fatherland but a few weeks. The 
newcomer could speak the English of reading 
and writing but not of lumber dimensions. 
Wanting to get material to build an addition 
to the house of his host, he made out a bill 
calling for some three and three-sixteenths by 
four and seven-tenths dimension. When shown 
that this order could not be furnished from 
stock, he made up a different bill ealling for 
two and three-tenths by three and three-tenths. 
He was told this was not in stock. Then he 
made the bill all over aguin, and nearly every- 
thing on it was specified in some odd fractional 
dimension that would micrometer to 
gage a machine for running. Ile was advised 
by the salesman that not a piece of his bill 
could be furnished and they had no machinery 
to cut anything special. He gave up in despair, 
turned to his native friend and said, ‘‘Ve haf 


require a 
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to quit before ve commence. Vat kind of dam 
lumber yards do you haf in dis country any- 
vay?’’ 


Window Display Viewed by Many 

OmaAHA, NeEs., Aug. 4.—An attraction in the 
windows of the Holland Lumber Co. that draws 
the attention of hundreds of passersby daily 
is a miniature country home modeled after the 
beautiful homes to be seen along the Hudson 
River. Altho the home display has been in 
the window of the company for the last three 
weeks, Omahans still gaze interestedly at the 
beautiful little two-story home, with its cool 
porch, large yard, pool and Dutch windmill. 

The house was secured for the display by 
Eugene Holland, president of the company, to 
stimulate interest in the suburban home idea, 
which has hit Omaha of late, many homes having 
already been built, or are being contemplated, 
by some of Omaha’s most prominent people. 
The suburban sections of the city have been 
laid out into lots by realty firms, and many 
Omahans have taken advantage of the cheaper 
ground in the newly laid out plots, compared 
with the close-in home sites. 

The home has a gravel sidewalk built around 
it, which walk also leads to the pool and back 
to the windmill, where chickens can be seen eat- 
ing. At the pool to the right of the house, ducks 
are edging close to the water. On the front 
steps of the house can be seen ‘‘Fido,’’ while 
sitting on the porch the family no doubt is 
speaking of what neighbor ‘‘Farmer Jones’’ 
will secure for his wheat and corn. 


‘<Jt has been a wonderful medium from an 
advertising standpoint,’’ declared Mr. Holland. 
‘‘Children line up in front of the store and 
gaze intently into the window. At night, when 
the house is lit, and the small electric lights 
illuminate the yard, people driving to the 
theatrical district but a few blocks away stop 
their curs and look. As I was sitting in my 
office one night recently, I noticed a dozen or 
so persons miss their street cars, who unknow- 
ingly looked at the house while the street cars 


passed the corner. Others have walked across 
the street in order to view the window. The 
first week the display was in the window we 
know by actual check made by one of our em- 
ployees that more than 500 persons a day 
saw it.’’ 

Mr. Holland is one of Omaha’s most 
progressive lumber merchants, and belongs to 
various service clubs of the city. He was for- 
merly in the lumber business at Lincoln, 
Neb., purchasing the H. F. Cady Lumber Co. a 

little over a year ago, 








ot 








Interesting window display of Omaha (Neb.) retailer is drawing card 
for grownups as well as children 


At the time of the 
purchase, the offices of 
the lumber company 
were at the foot of 
Douglas Street, far 
away from the business 
section of the city. To- 
day the company has an 
uptown office in a good 
business section and is 
doing a wonderful busi- 
ness, notwithstanding 
the depression Omaha 
and Nebraska have gone 
thru during the last 
year. Its books show an 
increase over last year, 
which is very good in 
view of the fact that the 
lumber business in Oma- 
ha fell off 25 percent in 
July, compared with 
same month last year. 





“Styles and Smiles” Show Develops Millwork Prospects 


ELGIn, Inu., Aug. 4.—The story of how the 
Rinehimer Bros. Manufacturing Co., of Elgin, a 
flourishing millwork concern, secured five hun- 
dred live prospects and at the same time offset 
strong competition from manufacturers of steel 
cupboards and metal kitchen furnishings by in- 
teresting many more 
people in built-in mill- 
work, is not only of un- | a 
usual interest in itself | (eODwO K 
but may contain a prac- 
tical and helpful sugges- | 
tion for other millwork | 


ELGIN 


1AN 

manufacturers. Apa” “a 
During the week of OAK 

> FLOORING 


Juiy 28 to Aug. 2 a & 
“*Styles and Smiles’’ BEAUTIFUL 

: at MICHIGAN 
show was held at Elgin FLOORING 
for the purpose of ad- 


vertising the quality of Yuycan'™* 
‘<made in Elgin’’ prod- ROOFING 
ucts. Sponsoring the ex- 
position was the Rotary pie 
Club of Elgin, an or- 
ganization of business 
men which is interested FAIR 
in both the commercial PRICES 


prosperity and the civic § 
welfare of Elgin. The 
primary purpose of the 
club in bringing the 
show to Elgin was to in- 
terest the people in E] 
gin-made products; but 
it also desired to replen- 
ish the ‘‘Boys’ Work 
Fund,’’ which provides 
the basis for one of the 
club’s worthy under- 
undertakings. 

Two blocks of the city streets adjoining the 
business district were reserved and a long tent 
covering the street from curb to curb was set up 
in this space. Each side of the interior was 
divided into booths, 10x8 feet in dimension, and 
these spaces were sold to merchants and manu- 
facturers for the sum of $65 each. Many at- 
tractive exhibits were installed. 

The Rinehimer company saw in this ‘‘ Styles 
and Smiles’’ show an opportunity to create a 
live interest in built-in millwork, which would 
also serve the purpose of combatting the adver- 
tising and publicity campaigns now being car- 





You Can Have A Kitchen Like This 


aK ges 





ried on by manufacturers of metal kitchen fur- 
nishings. They accordingly reserved a space in 
the show and installed as an exhibit a model 
kitchen, completely equipped with millwork 
features. This exhibit, which is pictured here- 
with, contained a kitchen cupboard, a built-in 


RINEHIMER) | 
WOODWORK / 


TALK IT OVER- _ELGIN 


BeavTiFu. 


RINEHIMER BROS. 
* Manufacturing Co, 


CUPBOARDS 
STAIRS 
MOULDINGS 
EXTERIOR 
WOODWORK 


Caction 
- 


Exhibit of the Rinehimer Bros. Manufacturing Co. at the Styles and 


Smiles Show, Elgin, Ill. 


ironing board, a dish. drying rack, a hanging 
recipe and cook book desk, a stool, chair, sink 
and kitchen range, the latter two being gen- 
erously supplied by local house furnishing con- 
cerns. The room was finished in beautiful gray 
enamel and was appropriately set off from the 
front by an arch of the same shade. Across the 
top of the arch was lettered the psychologically 
arresting sign, ‘‘ You Can Have a Kitchen Like 
This—Let’s Talk It Over,’’ and down the sides 
appeared a list of the different products manu- 
factured by the Rinehimer company. The at- 
tractive character of the exhibit is attested by 
the fact that a constant stream of people visited 


the booth every afternoon and evening, their 
comments indicating the interest which the dis- 
play had aroused, and the desire to possess 
similar conveniences in their homes. 

They received cordial weleome at the hands 
of the company officials, A. B. Campen, who de 
signed and installed the exhibit, and also from 
Mr. Campen’s wife, who was formerly a domestic 
science teacher. Mrs. Campen’s services proved 
almost invaluable. She was acquainted with the 
practical and scientific aspects of kitchen con- 
struction and’ was able to point out convincingly 
the advantages of millwork construction in the 
kitchen to interested housewives. 

Her efforts did not go unrewarded, for when 
the show closed last Saturday night the Rine- 
himer company had a list of five hundred live 
prospects who had signified their interest in 
Rinehimer millwork by signing special cards 
which had been prepared for the purpose. These 
cards have been placed on file and each house- 
wife will be paid a personal eall by a representa- 
tive of the company. 

The Rinehimer company is interested not only 
in securing the contracts for millwork for new 
homes in the process of construction, but is also 
stressing the ease with which kitchens can be 
remodeled by installing built-in work, and the 
concern is going after that type of business. 
Special attention will be paid to this latter class 
of prospects. The service idea was also empha- 
sized during the show. Housewives and prospec- 
tive home builders were urged to visit the plant, 
inspect the product while it was being manufac 
tured and in general make the company offices 
their headquarters for any service that might be 
desired. A. C. Rinehimer believes that it is im- 
portant for the millwork manufacturer to get 
in touch with the home builder before the latter 
confers with the contractor. If he doesn’t, Mr. 
Rinchimer said, the house is planned from the 
front to the back and at the expense of proper 
kitchen furnishings, especially of the millwork 
type. 

While the results from the show, aside from 
the list of prospects, are not immediately tangi- 
ble, Mr. Rinehimer is confident that in the long 
run the company will realize returns far in 
excess of the original outlay. The Rinehimer 
company is a firm exponent of the theory that 
the one way to get business is to go after it, and 
that is the way the concern gets it in the rich 
Elgin territory, which is its principal marke’. 
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The Making of a Lumber Family and a Lumber Home 


Cruising the timber of his own and neigh- 
poring farm lands and seeing it converted into 
lumber was one of the two primary incentives 
that determined the course of George Spring- 
man, sr., founder of the Springman Lumber Co., 
of Alton, Ill., in entering actively into lum- 
per merchandising. The other principal in 


venture in merchandising was started in 1908, 
with an office and yard on Douglas Street. The 
boys were not yet all out of school, but as 
they left the class room one by one, there were 
places waiting for them in the rapidly growing 
lumber yard. It continued to grow for eight 


years and was then incorporated and shares of 








Uptodate office building, 32242 feet, of the Springman Lumber Co., Alton, Ill. 


centive, or preferably inspiration, was ‘‘ Mother 
Springman’’ and her eleven Springmanlets, 
consisting of nine farmer boys and two girls; 
the thrifty parents having an ambition often 
cherished but seldom realized, to see their sons 
engaged in partnership in a business that would 
expand as they grew and keep them together for 
life in a prosperous community. 

That the Springmans successfully carried out 
their plans is evidenced by the fact that not 
only the boys became interested, eight of them 
actively and the ninth as a stockholder, but the 
baby sister, Helen, became cashier and book- 
keeper, and was an efficient helper in that 
capacity until taken by death at the age of 
19, in 1921. One of the brothers, William 
Springman, vice president of the company, died 
in January of this year. All the remaining 
members of the family, including the father 
and mother, are stockholders, the family cor- 
poration being the ideal, according to the 
original principles followed in the develop- 
ment of the business. While the business is 
capably managed and has grown to large pro 
portions since its beginning, it is virtually a 
successful achievement of parental vision in 
spired by parental instinet while the elder 
Springmans were industrially toiling in their 
early and middle life back on their timbered 
homestead. Mr. Springman was known as 4 
successful farmer, rotating his crops and con- 
serving his soil. A natural love of the forests 
influenced him in the study of forestry and 
the application of its principles in a practical 
Way on his own land. Naturally he made his 
own interpretation of the commandment against 
covetousness, as applied to fine specimens of 
trees in the neighborhood, and mentally caleu 
lating their commercial value in manufactured 
products for the building of homes, he pur- 
chased local timber tracts and converted them 
into lumber which found a ready market. 


Lumber the Logical Career 
It was natural that this experience should 
suggest lumber as a good career for the boys, 
and the city of Alton, nearby, was the logical 
location for the enterprise. Its advantages in 
2 commercial way were well founded, and the 


stock allotted to every member of the large 
family. The capital stock has twice been in- 
creased and the development of the business 
called for the establishment of branch yards in 
other parts of the city, until finally the main 


present site. The planing mill is located in 
a different block. 


Within the last two years the company has 
built the uptodate office and mammoth shed 
that stores its lumber. The office is of brick, 
is 32 by 42 feet in size and has two stories 
and basement, and is a modern and handsome 
building. Its interior is arranged to provide 
especially good facilities for the work of the 
various departments. The shed covers a space 
of 350x146 feet and has a storage capacity of 
six million feet of lumber. Its enormous pro- 
portions can be perceived from the perspective 
in the photograph shown with this article. 
Proximity to fire hazards necessitated iron clad 
construction in a manner that would not permit 
of exterior elaboration in architectural design 
without disproportionate cost for such a large 
sized structure, and the object sought in its 
planning was storage utility and capacity. The 
plans and supervision of the plant construction 
were the work of the late William Springman, 
who was the architect and estimator for the 
company. 

A Departmental Lumber Family 


The active operation of the company is under 
a departmental organization, essential unit de- 
partments each being under the personal man- 
agement of one man. Joseph J. Springman is 
secretary and manager. The departments are 
handled as follows: Order department, John 
J. Springman; credits and collections, George 
B. Springman; planing mill superintendent, F. 
L. Springman; assistant, Charles Springman; 
yard superintendent, Anthony P. Springman; 
estimating, Lawrence Springman. Many of the 
minor details and the general routine of pur- 
chasing, pricing ete., come under the super- 
vision of the secretary and manager. Each 
department has one or more assistants, all 
agreeable and efficient. The officers are: 
George Springman, sr., president; George B. 
Springman, vice president; Joseph J. Spring- 
man, secretary; John J. Springman, treasurer. 

The total number of regular employees is 
31. Additional help is frequently used during 














The Springman family of lumbermen. 
was made. | 


vard and office were concentrated on Broadway, 
occupying the entire block between Cherry and 
Vincent streets. This expansion absorbed the 
Sweetzer Lumber Co., one of the oldest in 
Alton, and which had occupied part of the 


[A son and a daughter have died since this photograph 


Mr. and Mrs. George Springman, sr., are seated in center of bottom row 


rush periods. The force is divided as follows: 
Planing mill, 12; yard, 5; chauffeurs, 5; office, 
9. The company uses five trucks in making 
deliveries, and in April of this year sold off 


the last team and wagon, street paving having 
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become so well extended in Alton as to faeili- 
tate truck delivery to every part of the city. 
The company in its sixteen years of activity 
has grown to be one of the largest retail con 
cerns in southern Illinois, and it also does a 
very appreciable volume of distribution at 
wholesale thruout the surrounding territory. 
In this connection it will be interesting to re 
late that Springman, the founder, is 
still actively engaged in the original occupa 
tion of lumber manufacturing, now supplying 
much of the stock sold thru the company from 


George 


timber holdings acquired in recent years. The 
sawmilling enterprise is at Palestine, Tex., 


where Mr. Springman directs the operations on 
his 3,000 acre tract of southern pine in that 
vieinity. He spends most of his time in man 
aging the manufacturing end of the business 
and developing farm improvements on the cut 
over land. Two years before opening the yard 
in Alton, the Springman family moved to 
Texas, coming back in 1908 when it was fully 
decided that Alton offered the most favorable 
location for a big retail plant. Previous to the 
short residence in the South, they had lived 
for fifteen years on the homestead near Alton. 
The brother, Frank, not directly connected with 


the business, still lives on the home farm. 
Susan Springman lives with the parents. 

Joseph J. Springman is a director of the 
IWinois Lumber Merchants’ Association, and ua 
tireless worker in association activities. Fortu 
nately the close association of all the brothers 
in such a Jarge enterprise permits him to de 
vote some time to assisting the organization 
of the State into local district clubs and asso 
ciations, and his loyalty and energy in this 


Miss 


line of work is heartily appreciated by all 
Jumbermen, As an insight into Joe Spring 
man’s conception of successful retail manage 


ment, President A. C. Gauen, of the State as 
sociation, says that he is the best posted 
man in the retail lumber business on. retail 


cost accounting, and that without any cumber- 
come system und with less red tape than it 
tukes to buy a gallon of gasoline, the account 
ing records of the yard show just about how 
many revolutions of the wheels every truck 
makes in its deliveries, and that if one wheel 
gets to going too fast for the others the reason 
is looked into and the trouble adjusted. Mr. 
Springman says this might be possible, but in 
practice he does not go quite that far. But 
he does advocate the keeping of analytical ree- 


ords on simple forms that are easy to use wh 

properly tied into the accounting system. 
George Springman, sr., is described by Joe 

Springman as ‘fone of those astute, stern } 


1en 


Usi 


ness men who believe in getting a grip on 
things that no discouragement can shake off 
and that service and fair dealing are twiy 


characteristics necessary to ultimate success,” 
Of the mother and the fine spirit of loyalty that 
is the keynote of teamwork among his brothers 
and all their employees, no finer tribute eay 
be earned than this: ‘‘She is the most kind 
hearted and lovable mother in the entire world. 
In the whole neighborhood where she lives 
and in years gone by our employees and the 
neighbors have referred to ber as ‘Mother.’ 
We prize the sacrifice she made in bringing up 
so many of us boys, seven of whom were olde; 
than our sisters, so that she did not have the 
needed help of older girls, but she never seemed 
to feel the burden any the more. She and the 
brother and sister we have lost were all in 
strumental in the building up of our business 
organization. Our various department heads and 
all the employees are exceptionally loyal and 
agreeable and we get along 

the utmost degree of harmony.’’ 


together with 











BIG STORAGE SHED OF SPRINGMAN LUMBER CO., ALTON, ILL.—350x146 FEET. CAPACITY, 6,000,000 FEET 


What Becomes of the Old Filers? 


Years ago when in the filing game I often 
heard the question asked, What becomes of the 
saw filers when they get old? And I used to 
think of it myself, as it was so seldom you 
could find an old one in the business. 

Well, this is a true story of where one has 
gone to. To make the connecting links, it is 
necesary to go back of even the filing days. 
When a boy it was my privilege to accompany 
my grandfather (who was the neighborhood 
doctor) on many of his rounds to see the sick, 
and it early became my ambition te become a 
doctor, a medical doctor, the only kind we knew 
anything about at that time. The big stumbling 
block was the financial side, not having the 
money with which to take the necessary course. 
Determined to overcome that obstacle, I set 
about to make the money. Having a liking for 
the mechanical line, and a friend in the filing 
room, [| secured a place with him as helper, 
making my start at Aleolu, 8S. C., where I spent 
four years going from beginner to head filer. 
Leaving there, I went to Florida, then to West 
Virginia, Georgia, Louisiana and back to Flori- 
da and Georgia where I made another important 
step by taking a life partner, which has since 
proved by experience to have been another wise 
step. (You can see that conceit is showing up 
pretty strong in my old days.) 

Continuing in the mill business, we went from 
Georgia to Mississippi, then to Tennessee, South 
Carolina, back to Tennessee and Florida, spend- 
ing nine years in the latter State, where I prac- 
tically wound up my sawmill and saw filing 
eareer. 

During this time, covering a period of over 
twenty years, [I accumulated a little money, a 
large family, and I believe, many friends. Sev- 
eral of these friends were among the salesmen 
of Simonds, Disston, Atkins and other leading 
saw manufacturers, some of whom I suppose are 


[By A. D. Plowden] 


wondering what has become of me, that I so 
suddenly dropped out of sight. I am wondering 
also where many of them are and wish we could 
meet again and talk over saw problems as well 
as other things. Some of them, no doubt, like 
myself, have gone into other lines of business 
or profession. One instance of this is that I 
recently noticed that a popular story writer 
for the Woman’s Home Companion was ©. EK. 
Scoggins. Only a few years ago he and I were 
‘“pals’’ in Florida, he being a popular sales 
man for Simonds. If we live aright, I am a 


great believer in Providence shaping our 
destinies and guiding us aright. 
While living in the last Florida location, 


which was Hopkins, the old intention of becom- 
ing a doctor loomed up large again, and I had 
the money to complete the course with, but being 
with such a good concern, it was hard to make 
up my mind to leave. At this time I had a 
yearly contract with them at $14 a day, besides 
extra for sawing, with stock in the company 
earning a good percent. But Providence inter 
vened, The mill burned, and being a favorable 
time the business was liquidated and sold out. 
This made the next big step in life necessary, 
which was taking up the study of a profession. 
As at first stated, L intended being a medical 
doctor but during these years at filing band saws 
and raising a family, we had quite a lot of expe- 
rience with sickness and the different healing 
professions, and from our experiences, I chose 
the chiropractic profession. Some of my old 
friends have since told me that the choice of 
profession was the most natural thing for me 
to do, as there was not so much difference in 
hammering the kinks out of a saw to make it 
well, and hammering the kinks out of people’s 
spines to make them well. 

At any rate, shortly after the fire at Hopkins, 


, 

Kla., 1 got my affairs in shape, settled my fam 
ily back in my old home in South Carolina, 
picked out one of the best and oldest schools 
teaching chiropractic and set out for the north 
ern location, where I completed the full three 
year course and returned to my home town to 
practice, 

I find 4 gréat many people who are afraid to 
venture from one line of business to another, 
tho they really want to. Some ask me how 
it feels. My reply is that it feels all right. 
The two questions that, to my mind, one sheuld 
ask himself are these: Is this new business in 
the line of something I would like, and is it of 
service? If these can be answered in the af 
firmative, you need not be afraid to take liold. 

It has been several years now since I have 
had the opportunity of going into a sawmill, 
until a few days ago when I had the privilege 
and pleasure of doing so. It was like a visit 
back home after a long absence. The filer and 
I knew of each other but had never met. He 
was most cordial and determined to make me 
feel that I was the final authority on the fitting 
of saws. His questions on hook, tension, swage 
ete. only brought forcibly to my attention low 
mueh I have forgotten and how much I never 
knew. 

Along with the satisfaction of reaching 
toward the goal in life (I don’t think we should 
ever completely reach it), there are always some 
regrets. In this case I miss the pleasure of 
making those contributions to the AMERICAN 
LUMBERMAN that the editor was always kind 
enough to tell me were welcome. Also I miss 
the pleasant intercourse with those friends 0! 
bygone days. To those, should any of them 
read this message, bear in mind that my ad 
dress is Sumter, S. C., and if you are ever thru 
this way, look me up, as there is a hearty wel 
come awaiting you. 





eorrponneten 


f 


AUGUST 


MINN 
industry 
over Ws 
crops i 
the situ 
Northw 
in the 
crop pr 
husines 
they sa 

Repo 
of the 
current 
howeve 
part 0) 
the be! 
affecte 
North 
the ha 

Bett 

and t 
that 4 

Jatene 

wheat 

jnerea 
Pri 
the W 
The 

Auth 

profit 

farm 
basis 
cerne 
prom 
incre’ 
to be 
eludi 

U1 
west 
for ; 
and 
mate 
of ] 

Nort 

the 

nect 
Nor 
the 
loan 
will 
bac] 


N 
a 
unl 
or 
ket 
Fa 
bur 
tha 
mij 
to 


] 
to 
sta 
of 
an 
pr 
fal 
fin 
pa 
las 
of 
te 
an 


ul 
of 
ne 
ey 
a! 





) 
“4 








Aveust 9, 1924 


AMERICAN LUMBERMAN 43 





Good Crops Promise Debt Liquidation 


MINNEAPOLIS, MINN., Aug. 5.—The lumber 
industry of the Northwest today is looking out 
over waving fields of golden grain—the best 
crops in a decade. Business men, reviewing 
the situation with the harvest under way, said 
Northwest trade has shown marked stimulation 
in the last week as a result of the excellent 
crop prospects and a period of greatly increased 
business activity. Large liquidation is at hand, 
they said. 

Reports of the prevalence of rust in parts 
of the grain belt of the Northwest have been 
current in the last few days. These reports, 
however, failed to excite any anxiety on the 
part of Minneapolis grainmen, who expressed 
the belief that wheat is too far advanced to be 
affected in any great degree, altho in parts of 
North Dakota there may be some losses with 
the harvest several weeks away. 

setter weather for the corn crop has developed 
and there prevails an opinion among experts 
that 1 good crop will be realized, despite the 
lateness of the season. The cutting of winter 
wheat and barley, so far, has shown greatly 
increased yields as compared with a year ago. 

Prices continue high, due to shortages in 
the world crops. 

The crop in this section virtually is assured. 
Authorities said the crop would be the most 
profitable in ten years. In other words, the 
farmers of the Northwest are on a prewar 
basis so far as the crops and prices are con- 
cerned and liquidation of debts will follow 
promptly after marketing. With this greatly 
increased purchasing power, business is certain 
to be affected favorably, business leaders, in 
cluding lumbermen, said. 

Unless eleventh hour injury occurs, North 
west farmers will market their crops this year 
for an aggregate return in Minnesota, North 
and South Dakota and Montana of approxi 
mately $200,000,000 greater -than their income 
of 1923, Ralph Budd, president of the Great 
Northern Railway, declared. This, he held, is 
the most concretely significant fact in con 
nection with the future prosperity of the 
Northwest. It is a sum twice us large as 
the largest umount Congress considered to 
loan the farmers and this increased income 
will not be borrowed money which must be paid 
back, 

Will Pay Part of Debts 

Northwest farmers will be able to pay off 
a considerable part of their debts this fall 
unless unexpected developments reduce yields 
or prices drop before the 1924 crops are mar- 
keted, according to officials of the Minnesota 
Farm Bureau Federation. Officials of the 
bureau are conservative, however, and point out 
that estimates of monetary return at this time 
might be immature, since the grain remains 
to be cut. 

Based on world conditions there is every reason 
to believe that present prices will continue, a 
statement issued from the St. Paul headquarters 
of the federation said. With favorable conditions 
and with a continuation of the present scale of 
prices, it reasonably can be expected that the 
farmer, who at present is considerably involved 
financially, will be able to cancel a considerable 
part of the debts which he has accumulated in the 
last four years. He should be able to take care 
of such accumulated debts as delinquent taxes, in 
terest on first and second mortgages, store bills 
and a part of his short time paper at the bank. 

Farmers free from mortgage indebtedness, should, 
under favorable conditions, he able to cancel most 
of their debts and perhaps put some money into 
necessary improvements. Another good crop, how 
ever, will be necessary before the farmer can make 
any appreciable expansion in the farm program. 

Robert W. Lindeke, president of the Minne 
sota State Bankers’ Association, said the pros 
pects for fall business are better than thes 
have been since 1916, All reports received 
from the bank’s correspondents, he said, are 
that the Northwest is going to harvest one of 
the largest crops it has had in years and indi 
‘ations are that prices will be the best in three 
years, This will mean liquidation to the coun 
'ry banks, he said, and to the country stores, 
the payment of back taxes and the payment 


to local merchants, which in turn will be passed 
on to the city banks and jobbing houses. The 
Minnesota Potato Growers’ Association should 
be operating this fall, insuring the orderly 
marketing of the potato ¢rop and better prices 
to growers. The early completion of the 
$10,000,000 Ford plant, which would mean the 
employment of a great many men and the 
bringing of other industries to the Twin Cities, 
undoubtedly will mean new prosperity to this 
center of population, he said. 


Retail Lumber Buying Improving 


Retail dealers thruout the Northwest have 
been buying more freely in the last week, Fred 
N. Taylor, sales manager of the Virginia & 
tainy Lake Company, of Virginia, Minn., said 
in Minneapolis. Stocks of northern pine in the 
hands of retailers are not large and are badly 
broken. Optimistic sentiment prevails among 
the retailers thruout the district, he said. All 
are expecting near record breaking yields in 
their communities. The money they al 
ready have received from sale of livestock and 
farm products is enabling farmers to liquidate 
part of their indebtedness. He said the retail 
ers believe the farmers soon will become libera! 
spenders and that lumber will be in heavy 
demand. Conditions on the Tron Range in 
northern Minnesota are satisfactory, despite 
closing of many of the independent iron mines. 
Altho actual mining is curtailed, some of the 
large companies are stripping off the surface 
of other mines preparing for extended oper 
ations when the demand comes. This is giving 
employment to a large number of men in that 
district, Mr. Taylor said. Mills are preparing 
for heavy demands. 

3usiness in the Northwest this fall will he 
much larger than for several seasons, in the 
opinion of Charles Patterson, St. Paul manu 
facturer, said he believed. The country is har 
vesting one of the most favorable crops it has 
enjoyed in many years, he said, and the pur 
chasing power of the dollar is greater than it has 
been at any other time since the war. 

William Hamm, St. Paul capitalist, was con 
fident that the general business situation will 
be greatly improved this fall. The farmers 
will be in far better condition than hereto 
fore for several years and this will make for 
better conditions. Business is picking up al 
ready, he said, and money and credits are 
easier. Retail selling should be much improved 
within a short time. 

Reflecting directly into the lumber business 
was the forecast of Arthur W. Koeneke, secre- 
tary of the Central Garage (Ine.), who said 
that the automobile sales will, of course, be 
greatly stimulated by the prospective season of 
big crops and good prices. Farm prosperity 
means prosperity for the entire Northwest, he 
suid, and for every line of business. Con- 
tinued improvement thru the fall and winter 
was foreseen. 

Harvesting has begun in the middle West, 
according to the weekly review of the Wells 
Dickey Co. In certain parts of the ninth Fed- 
eral Reserve district, the reapers also are in 
the fields and soon the entire district will be 
in position to cash in on the prosperity which 
for so long a time has been ‘‘just ahead.’’ 
The net result, it is believed, will be u larger 
liquidation than some months ago was ex 
pected would be possible. 

There is great rejoicing among the people thru 
out the plains of the West and it is their turn to 
rejoice, says the review. Not only have they pros 
pects of wonderful creps at good prices but carriers 
are in condition to move the crop to market with 
out delay or congestion and capital is available, 
according to expert bankers, to take care of the 
crop movement with little strain upon credit in 
general, 

The last week has been very favorable for 
the grain crops of the Northwest, according to 
the weekly report of the Van Dusen-Harrington 
Corporation, Minneapolis. While some days 
have been hot, especially in Montana, the nights 
were cool. Small grain, generally, is filling 


exceptionally well. Many wonderful fields are 
reported thruout the territory. The harvesting 
of winter wheat has started in Minnesota and 
South Dakota and spring wheat eutting will 
begin this week, according to this report. 
Black rust is in evidence in the Red River 
Valley in fairly light form but other parts of 
the Northwest are quite free from it. The 
weather has been favorable for corn. This 
crop, tho from two to three weeks late, has 
improved wonderfully in the last two weeks. 
Mueh of it in the southern territory now is 
tasseled. In North Dakota some of it may 
mature if favorable weather continues. There 
are no new developments on flax. The out- 
come of the crop now is purely a weather propo 
sition. Early flax is in the boll, while some 
of it is just coming into bloom. There are 
many fine fields reported, especially on new 
ground. There is considerable weedy flax and 
in some places the fields are thin. This latter 
condition is due to dry weather. 

The recent advances in prices of all farm 
commodities have made a tremendous change 
in feeling in the country. The prospects for 
fine crops and good prices, the report concludes, 
have caused the farmers to believe that a turn 
for better things has come. 


Lumber Dealers Regaining Optimism 


OMAHA, NEB., Aug. 4.—With wheat and 
lumber soaring and hogs worth in the vicinity 
of $10 a hundred, lumber dealers in Omaha 
and thruout the State are regaining their 
optimism and are looking for a good fall 
business and the best spring trade in years. 

Notwithstanding the searcity of any large 
building projects in’ Omaha, many additions 
have been laid out in the suburban districts 
and numerous houses have been built. Two 
large buildings which have used a large supply 
of lumber during the last few months and will 
also during the next few months, are the two 
new country ¢lubs in Omaha. The Highland 
Country club is now completed and, altho small 
as far as clubhouses are concerned, is prac 
tically built entirely of wood. 

The fir and yellow pine business is improving 
with the recent prosperity wave that has hit 
Nebraska. Many wholesale lumbermen say 
that the outstate business will improve as 
farmers are badly in need of repairs on their 
farms. The ‘‘hard times’’ of the last year 
has delayed building in the agricultural sec 
tions, but with the present prices prevailing, 
it is said, it will be but a short time until 
building will again soar in the State. 

Business in the State, according to dealers, 
was about 25 pereent under last year for 
July. This is very unusual for Omaha, where 
buildings, many of them large ones, are erected 
each year. 


Plan to Market Fallen Timber 


CoLuMBUsS, OHIO, Aug. 4.—A cooperative or 
ganization to market fallen timber in the tornado 
swept area in northern Ohio will be formed by 
Portage County farmers. G. A. Dyer, of the 
State Grange and Farm Bureau Federation, and 
I’. W. Dean, assistant State forester, represent- 
ing farmers in the disaster area, were in consulta 
tion with the relief commission. The commis 
sion promised to codperate with the organization 
in marketing the timber. 

According to Mr. Dyer, there are 3,500,000 
feet of timber down. Of this 80 percent is hard 
maple and most of the rest is white oak and 
beech. Mr. Dyer placed a valuation of $15 a 
thousand on the timber, but said the highest 
offer from dealers was $3. They recently wired 
the Ford Motor Co. and the White Motors Co. 
and the General Motors Co. asking them to bid 
on the timber. 

Work of salvaging the timber will be carried 
on under the direction of the State forestry de 
partment. 
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Longview--A New View--A Big View 


(Continued from Front Page) 
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of the Twentieth Century; and now Longview, 
dedicated and consecrated to a new deal for 
human beings, is faring forth to take its 
place among the cities of the Western World. 

Consider Longview in any aspect, criticise it 
as one may, the foundations of the new city 
are securely laid in a belief in the present, 
hope in the future, and an unswerving faith 
in the goodness of the Almighty. Every 
thoughtful visitor, among the thousands who 
have come here during the last few days, has 
remarked it, and most of the orators have made 
it a part of their theme. 

Perfect Day for Opening 

Thursday, July 31, was a perfect day for the 
formal opening of the lumber manufacturing 
plants of the Long-Bell Lumber Co. For a 
time a southwest wind was blowing, with its 
threat of rain, and the clouds were piling up; 
but the sum total of meteorological factors was 
to end the heated term and bring on delight- 
fully cool weather. At 9:30 o’clock a parade 
formed in front of the Hotel Monticello, went 
along Commerce Avenue to Oregon Way, and 
thence by train of flat cars with improvised 
seats to the Long-Bell dock. In the center 
of an open space was the speakers’ stand, and 
surrounding it, instead of benches, were ‘‘ Jap’? 


squares of great length. In front 12x12’s; then 


16x16’s; then 20x20’s, and finally 24x24’s. 
The seating arrangements were not merely 


unique—they were an ocular demonstration of 
what the Long-Bell mill could do. 

On the platform was a distinguished group— 
Louis I. Hart, governor of Washington; R. A. 
Booth, president of the Booth-Kelly Lumber 
Co., Eugene, Ore.; John H. Kirby, president 
of the Kirby Lumber Co., Houston, Tex.; J. J. 
Donovan, vice president and general manager 
Bloedel Donovan Lumber Mills, Bellingham, 
Wash.; Mayor George L. Baker, Portland, Ore.; 


M. B. Nelson, president Long-Bell Lumber 
Co.; J. D. Tennant, vice president—and Mr. 
Long. The speeches were classics—a prayer by 


Senator Booth, and later a talk in which he 
portrayed the possibilities of a drop of water, 
and a reference to Mr. Long as ‘‘a philosopher 
and statesman, whose influenee will abide.’’ 
He spoke of the time ‘‘when we become play- 
mates in the Universe of God.’’? Mr. Donovan, 
an orator of remarkable power, summarized 
Long-Bell activities in a glowing sentence, ‘‘The 
result is here—the greatest sawmill in the 
world, and the greatest organization in the 
world; and over it and beyond it all they 
acknowledge the existence of a Power to which 
they still bow.’’ John Henry Kirby spoke in 
characteristic vein of the colossal enterprise that 
had risen ‘‘to bring profit and contentment 
into the hearts of men and women.’’ The 
steel industry, he said, had its Carnegie; 
petroleum, Rockefeller the elder; transporta- 


GEORGE A. HOUSTON, 


tion, J. J. Hill; finance, Morgan the elder. 
‘¢Whatever anybody else may think, I am 
And now 
the lumber industry has its great builder; we 
tip our hats to our own R. A. Long, who has 


proud that they’re my countrymen. 


done more to create opportunity for men and 
to bring happiness into the world 
the LaFollettes that ever lived.’’ 

When Mr. Long arose, the audience listened 
intently as he told of the founding of Long- 
view; the selection of a body of timber, and the 
choice of a site with rail and water trans- 
portation. He spoke of the things he was 
thankful for—of life, of opportunity, and of 
obligation. ‘‘Obligation brings us to our high 
state of efficiency,’’ he said. ‘‘It is necessary 
for me to have something to combat in order 
to reach the highest plane God has made it 
possible for me to reach.’’ He referred to the 
men in the Long-Bell organization. ‘4I am 
thankful for what they have accomplished; ’’ 
and he spoke particularly of the man in charge 
of mill construction, J. W. Martin, 72 years old, 
who has the same birthday as Mr. Long him- 
self, only ‘‘I’m one year older.’’?’ He con- 
tinued, ‘*But I must not permit myself to 
enlarge on my feelings for this organization 

for these fine men, for their wives and fam 
ilies.’? It was then that Mr. Long asked every- 
one to stand and sing the hymn. 

Then came the flag-raising ceremony, under 
the auspices of Longview Post No. 155 Amer- 
ican Legion, with officers and crew of U.S. 5. 
Mervine and Oregon Military Academy cadets 
participating. Hats came off as the Stars and 
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Stripes swung proudly to the top of the staff. 
There was the booming of daylight fireworks 

“and the Long-Bell mill was officially in oper- 
ation. 

Speakers of Prominence and Standing 

Similarly the gathering of Friday assembled 
a group of names known thruout the land. 
Mr. Long presided over the speaking in Jeffer- 
son Square, and he felicitated Longview on 
the character and standing of its distinguished 
guests. They included Admiral R. E. Coontz, 
U.S. N., commanding the Pacifie fleet; United 
States Senator Frank Willis of Ohio; United 
States Senator Wesley L. Jones of Washing- 
ton; Hon. Albert Johnson, of Hoquiam, Wash., 
chairman of the House committee on immigra- 
tion; and Senator Booth. The idealistic theme 
continued to engross attention, one of the 
speakers declaring that notwithstanding the 
stupendous assets and achievements of the 
Long-Bell Lumber Co., the man power of the 
organization was worth as much as its capital 
stock. Admiral Coontz touched upon immi- 
gration, and strongly showed the necessity of 
a merchant marine. Senator Jones and 
Congressman Johnson spoke briefly, once more 
emphasizing the humanity phase of Longview; 
and Senator Willis, having received permis- 
sion from the presiding officer, appeared in his 
capacity as a member of the national Repub- 


than all 


or how inadequate the material reward. 





——— 
lican organization, and delivered a memorable 
political speech, in which he good naturedly 
but none the less effectively discussed the jg. 
sues of the day. Some of his sallies went 
straight at the presiding genius of Longview, a 
life long Democrat, and they brought out 
counter sallies and repartee that showed the 
chairman of the day to be able to hold his 
own in a forensic contest. 

The Saturday program approached closely 
to the lumber industry. On logging locomotives, 
with their trains of flat cars, was the legend, 
‘¢Timber to Tidewater.’?’?’ The forenoon wag 
given over to spectacular tree topping, log 
bucking and athletic contests at Ocean Seach, 
with high riggers racing to the summits of 
hundred-foot trees, cutting the tops, and go- 
ing thru demonstrations not seen elsewhere ex- 
cept in the woods where logging operations 
are under way. This feature was one of the 
unusual events of the celebration. 

Longview a Carnival City 

Let it be remembered that each day has been 

filled completely with a program transforming 


Longview into a earnival city. There were 
loggers’ sports on the Columbia River; an 


aerial circus, with death defying performances; 
a rodeo, introducing the thrill of the old time 
cattle ranch and round-up; the coronation of 
Miss Longview, as queen of the carnival; a 
regatta; baseball games; a drum corps contest; 
mardi gras parade and outdoor dancing. It 
was truly a great time, in which the entire city 
took part, and the whole of the Pacific North- 
west sent its representatives as _ spectators. 
There were lumbermen from everywhere. Port- 
land sent its Royal Rosarian band, and some 
hundreds of its citizens with badges, ‘‘ We’re 
strong for Longview.’’ Seattle came Satur- 
day with a thousand of its business men, and its 
executive, Mayor Brown, dropping in by air- 
plane. Tacoma sent a delegation of 200 busi- 
ness men and fifty automobiles. 

Thru it all was revealed the genius and in- 
spiring personality of Mr. Long. Innumerable 
tributes were paid to him, based on his life of 
usefulness and ceaseless desire to serve. Quite 
unobtrusively, an expression of praise, of com- 
mendation and high regard was spoken in 
private conversation by Peter A. Simpkin, the 
gifted ‘‘parson of Hoo-Hoo.’’ Rev. Simpkin 
alluded to the constructive work of the Long- 
3ell Lumber Co. in its southern mills, compre- 
hensive enough to have more than filled the 
life of an ordinary man; and then he spoke 
of the Sage of Longview, who has elected not 
to retire ingloriously amid the blandishments 
of wealth, but to labor out his destiny to the 
very end, no matter how exacting the work 
COME. 
Long is like the western sun on a clear day,’’ 
said the Parson; ‘‘about him we see an ef- 
fulgence comparable to one of Nature’s 
marvelous displays in this matchless western 
country. The sun goes down; and rarely, 
very rarely, it seems to the entranced spectator 
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+. lift itself again above the horizon, and go 
gowly and brilliantly into its second setting. 
That is my vision of Mr. Long. About him, in 
this splendid, spiritual town of Longview, is 
the ineffable glory of the after-sunset.’’ 


Plans For Carrying on the Work 
Now that Longview is dedicated, and the 
mill is cutting its logs, at least two questions 


are uppermost in the minds of west Coast 


jumbermen. The questions are: 

1. If Mr. Long should be called to his last 
reward, what would happen to the Long-Bell 
Lumber Co. and the project it has launched in 
the west Coast woods? 


9, With the new unit cutting Douglas fir, 





Old methods contrasted with new. 
on display beside a modern Long-Bell engine 


with the increased west Coast output from old 
time southern pine operators such as C. D. 
Johnson and Charles 8S. Keith, what will hap- 
pen to the lumber market? Will it be demor- 
alized? 


The questions are natural; moreover, they are 
easily answered, smilingly said Mr. Long to the 
representative of the AMERICAN LUMBERMAN. AS 
to the first, it is inevitable that in a short time 
I shall pass from the scene. But such an event 
will be a mere incident. It will make no difference 
whatever in the workings of the plan evolved by 
the Long-Bell Lumber Co. I make the statement 
in perfect confidence touching the strength and 
loyalty of the organization we have built up. Our 
men are young men, for the most part; they have 
grown to maturity as the Long-Bell Lumber Co. 
has developed ; they are devoted to it, and they are 
interested in it economically. Their ability and 
their loyalty will see the plant thru. I have no 
doubts whatever on that score. 

As to the second question, the answer is even 
more simple. The Long-Bell Lumber Co. is be 
coming cut out in its southern operations. Our 


production there is slackening. Our aim here is 
so to gage the Longview mill as to take up the 


slack in the South. ‘There will be no overloading, 
no excess production, no flooding of the market. 

The conversation naturally turned to Mr. Long’s 
idea of heaven. Ah, he said, tenderly and pathet 
ically, it reminds me of Peter Clark Macfarlane, 
who as you know was here a year ago when I de 
livered that little talk at the west Coast meeting 
in St. Helens Inn. I was fond of Veter. I re 
vere his memory. We had been closely associated 
in some religious work; and I recall now the 
tragedy of the final letter I received from him It 
was written in San Francisco just two days prior 
to the end of his life on earth; and he said, ““When 
you receive this message fram me I shall have 
to the Other Side.’ From that letter I knew what 
he intended to do, altho he did not indicate the 
manner of doing it. 

It was at that west Coast meeting, with its tall 
of heaven, that Peter received the suggestion on 
which he based one of his final literary efforts. He 
called it “A Sawmill in Heaven,’ and it was 
printed in Sunset for June. 


The article to which Mr. Long referred gives 
the story of the founding of Longview, in an 
intimate, personal way, employing the graceful 
Vehicle that carried the name of Peter Clark 
Macfarlane to literary heights. The author 
has written these woede, portraying Mr. Long 
at a meeting of the directors of the Long-Bell 
Lumber (o.: | 


gone 


.Abruptly they saw him change, his eyes kindle, 
his lined features glow, his fragile figure stiffen, 
48 with the force of a newer and larger concep 
“on ; abruptly he proposed to his directors to start 
Pv hew operation, and a better; $75,000,000 opera- 
‘on this time, in a fifty—or a hundred-year cycle ; 
with, for its chief objective not the main product 
— the by-product, not the money-profit but the 
appiness-profit—not to produce lumber to build 


homes merely, but in the process of such produc- 
tion to build happy lives. .... When they 
saw how his spirit leaped at the prospect of start- 
ing again and anew with $75,000,000 of assets 
instead of no money at all—merely a little credit 
at a little bank, their own spirits leaped also. 
There was challenge, inspiration in it. Reduced to 
its baldest terms, the vision was this: 

First, to look the country over for the finest 
body of timber to be found anywhere. 

Second, to plan the greatest and most perfect 
lumber mill that had ever been constructed. 

Third, to build about it the finest manufactur- 
ing town-—finest for all coneerned, employer and 
employee—finest and freest that had ever been 
built. 

. . . . Mr. Long, a sprightly 70-year-old by 
then, stood one day bareheaded, almost reverently, 
in the midst of one hundred and twenty square 
miles of the finest lumber-making timber in the 
world. There were single trees about him in which 


‘*The Ant,’’ first logging locomotive on the Columbia River, 


was more lumber than on any entire acre of all 
his 400,000 of yellow pine. So thick was the 
timber stand that no ray of sun touched his un- 
covered brow; instead, a cool breath washed it; 
and the light in the cathedral-like vistas between 
the fir columns was soft and subdued, as became 
the shaded vaults of Nature’s noblest storehouse. 
The physical immensity of the raw material at 
hand was in itself inspiring, almost as inspiring 
as the fact that he had the money to buy it; and 
buy it he did, with one squirt from his almost 
illegible pen. . . . In the angle formed by the 
western bank of the Cowlitz River and the north- 
ern bank of the Columbia a site lay waiting, with 
deep water to the ocean fifty miles westward and 
deep water to Portland fifty miles east. Un- 
touched and unpreémpted, it met every require- 
ment—an ideal site for an ideal mill. . . . . 
With another squirt of that illegible pen 3,050 
acres of ground were acquired at this point. P 

When Mr. Long went back to his home in Kan- 
sas City for a few weeks, the night before his de- 
parture all his staff, from vice presidents to stenog- 
raphers, gathered in the Hotel Monticello to give 
him and his respected wife of nearly fifty years a 
farewell reception. Of course, Mr. Long “made a 
talk,” and true to his usual form when he makes 
a talk to his “family,” hard-headedness and soft- 
heartedness were all mixed up in it. It was satu 
rated with sentiment. He talked to these men and 
women like a father, he wept over them like a 
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mother, and his voice trembled as he enumerated 
the specific achievements he hoped fondly to see 
this band of hard workers realize. Naively, in 
tones that vibrated with the force of his yearning, 
he confessed his almost childish passion to witness 
the great mill in operation. 

It did not, it could not, occur to this dream- 
absorbed man that there could possibly be even a 
clerk in his organization not just as interested. as 
himself in seeing the smoke belch from those lofty 
stacks ; yet immediately he became further reveal- 
ing, almost totally revealing, when, dropping into 
a note of unconscious pathos, tho obviously trying 
to laugh at himself, he confessed both the nature 
of his faith in a hereafter and the hold which his 
business had got upon his soul, when he exclaimed, 

“If there is a sawmill in Heaven, I am going to 
ask the Lord to let me run it; and then, if He’ll 
just give me plenty of orders—and plenty of cars, 
and I can hear the mill hum and see the yellow 
sticks go out, that will be Heaven enough for me.”’ 


SIDELIGHTS 


When Mr. Long was presiding over the meet- 
ing Friday morning in Jefferson Square, he 
told this story in granting Senator Willis per 
mission to talk polities: 

A Democrat was asked to give a reason for his 
political belief. ‘“‘My great-great-grandfather was 
a Democrat, my greatgrandfather was a Democrat, 
my grandfather was a Democrat, my father was a 
Democrat—and I am a Democrat.” 

“Yes,” said a Republican. “If your great-great- 
grandfather had been a fool, your great-grand- 
father a fool, your grandfather a fool, and your 
father a fool, what would you be?” 

“Why,’’ said the Democrat, “I suppose I would 
be a Republican.” 

Senator Willis made this rejoinder: 

I thought Mr. Long was telling the story of the 
campaign speaker who boasted of his ability to tell 
the politics of anyone in his audience. ‘That man 
over there is a Republican.” “Correct, I am,” 
was the answer. “Over there is a Prohibitionist.” 
“You're right.’ “And over there is a Demo- 
erat,” pointing out a lanky individual with sallow 
complexion. “Wrong, Mister; I’m a Republican; 
I just got yaller janders.”’ 

Admiral Coontz related that at a banquet in 
a foreign capital, the master of ceremonies 
decided to call on the speakers in the order of 
their initials. There were twenty-seven pres- 
ent; and the representative of the United 
States found long before they came to him that 
they had exhausted every subject within his 
knowledge. But as he arose to speak a brilliant 
thought came to his rescue. He simply reached 
over and took the ‘‘queue’’ from a Chinaman. 

One of the reasons Congressman Albert John- 
son cut his speech so short was that he is com- 
ing back to Longview pretty soon on a cam- 
paigning tour. Albert used to be a newspaper 
man. One of his old associates met him 
here. 

““Just for that I’ll give you only six lines 
in my report,’’ said the correspondent. 

*“Far too much,’’ laughed Albert; ‘‘make it 
half a line.’’ 

Speaking of politics, there is no secret about 
the fact that Mr. Long is a Demoerat, and has 
never been anything else. Lou R. Fifer, who 
was a member of the Long-Bell organization for 
thirteen years before he went into business for 
himself, has found ‘‘H. M.’’ initialed into all 








Airplane view of the Douglas fir lumber manufacturing plants of the Long-Bell Lumber Co., 


Longview, Wash. The picture was taken from a point over the Columbia River 
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the rugs and silverware of the Hotel Monticello. 
He tackled Mr. Long thus: 

‘“Were you are, a Democrat, with your beauti 
ful plot named Jefferson Park and your Hotel 
Monticello, after the home of Jefferson. Yet 
everywhere we find the sign that you’re strong 


for Dawes.’’ 
‘“How’s that?’’ asked Mr. Long. 
‘<< Ai, M..’—— Hell, Maria,’ said Lou. 


Lou Fifer is the discerning genius who went 
to the meeting of the National-American Whole 
Lumber Association in Portland the othe 
day with the that he had in 
spected the Longview mill. 
‘<Tell us 
‘*Perfect operation, with one glaring excep 
said Lou. 


sale 


announcement 


about it,’’ said Dwight Hinckley. 
tion,’’ 
‘“They’ve 


Dwight thought that was a pretty good yarn. 


Jeft out the log-bender.’’ 


He came on to Longview, and that evening 
at the west Coast banquet, tried it on the 
crowd. ‘*No log straightener down there, I 


understand,’’ he said. 


An Anniversary Party 


One of the pleasant events of Thursday was 
un anniversary party not down on the program. 
The date of the opening of the mill, July 31, 
happens to be the anniversary of the wedding 
of Mr. and Mrs. M. B. Nelson. They were 


married twenty-four years ago. At dinner 





Queen Longview and Her Ladies—Miss Justine Winterhaler, in center, 
Marcella Gill, Lois Troxel, Virginia 
Stone, Marguerite Allen, Kffie Scott, Claudia Dunlap 


Queen Longview. Left to right: 


hour they found themselves literally in the 
hands of their friends, Mr. and Mrs. J. W. 
Perry, Mr. and Mrs. L. L. Chipman, and others, 
who thrust a great bouquet into the surprised 
arms of Mrs. Nelson, and announced that the 
entire crowd would march thru the main dining 
room. The orchestra played a few strains of 
Mendelssohn. The bride of twenty-four years 
ago blushed becomingly, and the groom man- 
aged to get by, somehow. 

Many thousands of people have gone thru 
the Long-Bell mill during the week. John 
Tyson, chief of the guides, handles the crowd 
in relays, each under a guide. He estimates that 
7,000 visitors inspected the plant yesterday ; 
and today’s crowd is probably even greater, 

Among the interesting displays on the streets 
of Longview is the first logging engine ever 
used on the Columbia River. It is the ‘‘ Ant.’’ 
By its side is a modern logging locomotive of the 
Long-Bell Lumber Co., attached to flat cars 
with 80-foot logs on them—presenting a con- 
trast between the old days and the present. 
The ‘‘Ant’’ was built at San Francisco in 
1871. In 1874 it was taken to Seattle, where 
it was used on the portage of the Seattle 
Coal & Transportation Co. It was sold to 
Ordway & Wheeler, who brought it to the 
Columbia River in 1883, and then sold it to 





unused at Stella, 


EQUIPMENT NOTES 


Carefully and painstakingly designed, mod 
ern in every properly located with 
reference to water and rail transportation fo 
the finished product and a plant that will manu 
facture Jumber in the 
this latest addition to the country’s great saw 
mills is equipped with the best machinery that 
man could devise and will stand as a model for 


mill construction for many years in the future. 


respect, 


most economical way, 


In purchasing equipment for the plant, some 
of the contracts let were the largest that ever 
have been awarded for machinery of this kind. 
The Filer & Stowell Co., of Milwaukee, Wis., 
was awarded the contract for the sawmill 
machinery. This included all of the heavy 
suwmill machinery with the exception of the 


hogs, dogs, gang saw and machinery for the 
mB) 5 £ ba p Pe : 
planing mill. The machinery called) for in 
the Filer & Stowell contract represents a total 


weight of 3,000,000 pounds and to transport 
this machinery from the factory to the mill site 
ut Longview, required eighty curs or two com 
plete trains. In delivering this machinery well 
within the time specified, the Filer & Stowell 
Co. has added another to its many accomplish 
ments in equipping sawmills of the country. 
The immense power plant, a feature of this 


Trophies 


modern mill, is equipped with turbo-generators, 


switchboard and switch material supplied by 
the General Electrie Co. 

A special feature in connection with the plant 
is the equipment of hogs for converting the 


waste material into fuel. These hogs were 
supplied by the Williams Patent Crusher & 


Pulverizer Co., of St. Louis, this type of hog 
having been selected after a careful study by the 
designers of the mill. 

The carriages in this modern plant are 
equipped with Martin air dogs, one of the 
outstanding developments of sawmill machinery 
in recent years. These were supplied by the 
Diamond Iron Works, of Minneapolis. 

Among the other big things in connection 
with the building of this big plant was the 
largest order for dry kiln trucks ever placed 
at one time by a Pacific coast mill. This order, 
placed with the Moore Dry Kiln Co.’s branch 
plant at North Portland, Ore., ineluded 3,750 
dry kiln trucks besides a number of special 
cars for handling monorail packages of lumber 
to the feeding end of the planers. This com- 
pany also supplied the Leitelt lumber lifts for 
unloading flat piled lumber. 

The plant is equipped thruout with Graton 
& Knight leather belts. 

Other outstanding manufacturers of sawmill 


awarded to 
Pageant of Progress. 
a local jewelry store 


participants in 


x 
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J. H. Brock, logger of the Coal Creek district, equipment who supplied various machinery fi 

° ° ‘ ° ° ‘ ° ~ « IT 

who used it until 1903, Since then it has laid this mill are Wickes Bros., of Saginaw, Mie 


who supplied the gang saw equipment; Simona. 
Saw & Steel Co., of Fitehburg, Mass,- Allis 
Chalmers Manufacturing Co., Milwaukee. Wis - 
and the Sumner Tron Works, Everett, Wash.” 


Completes Large Bundle Shed 


SANDPOINT, IDAHO, Aug. 2.—The new bundle 
shed of the Humbird Lumber Co, here, with g 
storage capacity of between eight and nine 
million feet of finished lumber, has just heey 


completed and put in use. Not only its great 
size but the fact that it is the first of its kind iy 
the Inland Empire make it worthy of note, 
The lumber will be made up and 
packages of two and three thousand feet eae 
The Jarge storage capucity will operate both 
to insure a large dry stock always on hand to 
fill orders and to keep the planer running 
steadily thru the year. The stock already being 
into bundles will eliminate ‘loss of 
time in counting to fill an order and the load 
ing facilities will prevent all and 
ance thru wetting by rain or snow. 


stored 1 


sorted the 


loss annoy 


The shed extends lengthwise a distance of 
S28 feet, or nearly three city blocks, is 78 feet 
wide and 66 feet to the roof peak. The side 
Walls are 50 feet high. The entire structure js 
of wood. The roof supports are fir, 12x12 
inches by 42 feet, shipped from the Coast. The 





industrial parade, Longview 
This magnificent collection was displayed at 


side walls are inch fir and larch boards run up 
right and are battened with pine strips. 

A 10-ton Pawling & Harnischfeger electric 
crane runs the length of the building. The 
carriage has four double cables to handle the 
lumber and a side movement the entire width of 
the building, so packages may be picked up or 
deposited anywhere. The crane tracks on each 
side of the building are supported by fir tim 
hers 12x12 inches by 36 feet. These stand on 
concrete pillars in front of the roof supports 
on the same pillars. The timbers supporting 
the roof are six feet longer and in this space 
between the roof and the crane tracks are 4 
series of large windows on both sides of the 
building which afford abundant daylight. 

A 13-foot loading platform extends the en- 
tire distance along the east wall parallel with 
the Northern Pacifie main line tracks whieh 
pass here. For half of the distance starting 
from the northeast corner, this platform 1s 
roofed over so loading can be earried on any 
time of year without regard to rain or snow. 
Inside of the building and also on the east 
side is an 8-foot platform running the length 
of the building on which there is a narrow gage 
track over which run the lumber trucks which 
come from the planer by means of draw- 
bridge across the railroad tracks. 
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Dedicate New Community Hall With Elaborate Ceremonies 


SNOQUALMIE FALLS, WASH., Aug. 2.—The 
yew $39,000 community hall of the Snoqualmie 
Falls Lumber Co. was dedicated Saturday eve- 
ning, in the presence of an audience that taxed 
the seating capacity of the auditorium. Fully 
, thousand spectators listened to the program, 
and responded with enthusiasm to every cordial! 
expression of community sentiment. The high 
literary quality of the program in itself was a 
compliment to the good taste of the community, 
there being a noticeable absence of ‘‘ jazzy’’ 
effects. 

The keynote of the establishment of the com 
munity hall was sounded by F. R. Titcomb, gen 
eral manager of the Snoqualmie Falls Lumber 
Co. in a plain, straightforward talk, in which 
he said the matter of financing and supporting 
the community hall was a fifty-fifty proposition ; 
the company agreeing to pay an equal amount 
for each paid active, sustaining and junior 
membership. 

O. D. Fisher, of Seattle, an officer in the 
Snoqualmie Falls Lumber Co., told how he had 
always been fond of the Snoqualmie region, 
from the time when as the representative of the 
Grandin Coast interests he became acquainted 
with the resources of Snoqualmie and began to 
forecast its future. Ile alluded to the merging 


dedicate themselves to the task that lay before 
them as a nation. 

In a similar sens*, I could ask you to dedicate 
yourselves to the community spirit of Snoqualmie 
Falls. The company has erected this building, 
and has furnished it complete. The outlay is not 
far from $50,000, And now the entire community 
hall goes over to you. You are to manage it, and 
to conduct it as you may; and its suecess or 
failure devolves on you. 


Hospital Conducted Along Liberal Lines 


Mr. Long referred to the Snoqualmie Falls 
hospital, reminding his auditors of the fact that 
it was conducted along liberal lines. He ex- 
pressed the hope that the community hall would 
he administered in such a way as to reflect the 
true community spirit. He continued: 


Speaking personally, I don’t want any man, no 
matter how unfortunate he may have been, no 
matter how humble his circumstances may be, to 
feel that he can not make this his home. 

Another matter appeals strongly to me. I have 
always regarded as unfortunate that child, no mat 
ter what may be his position in life, whose parents 
did not early establish for him a place in some 
well-organized Sunday school. It does not make 
any difference what may be the religious belief of 
the parents, the influence of the Sunday school is 
of great benefit, and the tmpressions received by 
the child will be a source of endearing memory 
to him as long as he lives. This hall will be the 
meeting place of the people here on Sundays, and 

















New community hall of the Snoqualmie 


of the Grandin Coast timber holdings with the 
holdings of the Weyerhaeuser Timber Co., and 
the organization of the Snoqualmie Falls Lum 
ber Co. under the management of the late W. 
W. Warren; and he told the audience that the 
site of the beautiful eommunity hall had long 
ago been selected by Mr. Warren himself. ‘And 
today,’’ concluded Mr. Fisher eloquently, ‘‘the 
new community hall is like a bouquet in the 
midst of this group of buildings.’ 


Acknowledges Three Ambitions 
George S. Long, of Tacoma, president of the 
company and general manager of the Weyer 
hacuser Timber Co., acknowledged three ambi 
Hons. The first, he said humorously, was an 
earnest desire for ability to sing, but he had 
met with discouragements, at home and _ else 
Where; the second ambition was to knock a 
home-run, but he had never been able to get 
further than second base: and the third ambi 
tion, he said with complete seriousness, was to 
make the affairs of the Snoqualmie Falls Lum 
ber Co, He believed 
in people being good, ‘‘ but not too good.’’ 

‘In this hall we can have our religious ob 
Servances, our entertainments, our athletic 
events—and some time we might even have 
prize fight,’’? said he. os 


d very pronounced success. 


I see my 


, name is.down here for a “dedieatory”’ 
addregs, he 


that |’ went on; and I might as well admit 
he tens il not very strong on dedications. But IJ 
Was ; ok that when one of the American Presidents 
ge ed to make the dedicatory speech at Gettys 
thaw’ brs Eominded the people there that in reality 
ready be d not dedicate that ground—it had al 
Out the Gedicated by the lives that had gone 

there gut the thing they could do was to 


Falls Lumber Co., Snoqualmie Falls, Wash. 


it is my hope that we will have right here in this 
room the very best Sunday school in the State of 
Washington. 


Camp Fire Girls and Boy Scouts Take Part 


At the outset of the program, the flag cere 
mony was given by the Camp Fire Girls, with 
music supplied by the Snoqualmie Falls band. 
The Boy Scouts conducted the presentation of 
the American flag. Rev. Mr. Beall pronounced 
the invocation. An address of weleome was 
given by John MeBane, chairman of the eve 
ning, and an address was delivered by J. M. 
Kanall, vice president of the board of diree 
the community hall. Stella 


was heard to advantage in voeal solos; 


tors of Kennedy 
Harry 
to enuse Mr. 
Long to say that he himself had cherished an 
ambition to sing; 


Wood, tenor, sang so effectively as 


Mrs. George Hebner caught 
the house with her readings, and Clara Queen 
pluyed exquisitely on the violin. A male quar 
tet—W. G. Peterson, Frank Burton, C. A. Boyd 
and J. W. Lamar—was twice recalled. 

G. R. Borden, general secretary of the com 
munity hall, gave an outline of activities, lay 
ing stress on the plans to secure the highest 
quality of entertainment for the 
the elub and the general public. 


members of 


Mr. MeBane, as ¢hairman, drove home one 
of his points thru this story: 


Some years ago when I was sawyer at the Port 
Blakeley mill, the plant reecived a delegation of 
eastern visitors. They were much impressed by 
the manner in which the saws tore into the wood 
and transformed the great logs into lumber. I 
heard a lady say to her companion, referring to 
my job as sawyer, “See what a skilful workman 


they have over there—but isn’t it a pity that he 
is deaf and dumb.” 

Community Hall Organization Personnel 

The organization of the community hall is: 

Officers and finance ‘committee—President, Ro- 
bert Gray; vice president, John Kanall; secretary, 
Allen V. Long; treasurer, Harry Bidlake; F. R. 
Titcomb. 

Directors—-J. Behie, H. R. Bidlake, C. L. Blakley, 
A, A. Brattlie, A. D. Chisholm, N. C. Chapman, 
I). M. Fisher, R. E. Gray, H. P. Hamilton, H. S. 
Hlegness, C. H. Ingram, J. M. Kanall, J. A. Ken- 
nedy, A. V. Long, J. B. MceBane, W. E. Nelson, 
H. T. Olfs, H. P. Pieree, J. B. Reed, W. T. Sander, 
KF. R. Titeomb, R. J. Tucker, H. S. Wood.” > 

General secretary community hall—G. R. Borden. 


Host to Inspection Parties 


CLEAR LAKE, WASH., Aug. 2.—B. R. Lewis, 
president of the Clear Lake Lumber Co., was 
host last week to two distinetive parties of 
business men who came here to inspect the big 
properties of the company. The larger party 
was conducted Wednesday thru the sawmill 
and the logging camps. It numbered sixty-five 
visitors from adjacent points in Skagit County, 
including some of the most prominent citizens. 
Another party was here Saturday, numbering 
sixty well known lumbermen, machinery men, 
wholesalers and merchants. 


The visitors were taken by train over the 
logging railroad to Finney Creek, and then 
back to Camp 1, where lunch was served. In 
the afternoon they went over the Camp 1 branch 
three and a half miles to the foot of the in- 
cline, 5,300 feet long, with a 36 percent grade. 

Returning to Clear Lake, Mr. Lewis enter- 
tained his guests at dinner. The visitors were 
warm in their expressions of appreciation, 
coupled with praise of the magnitude and com- 
pleteness of the logging and sawmill opera- 


tions. 
PaGaL BA 


Special Representative Appointed 


PORTLAND, Ore., Aug. 2.—Among Portland 
visitors here with members of the board of 
directors of the National Lumber: Manufac- 
turers’ Association this week was Harry B. 
Clark, manager of the National Lumber Manu- 
facturers’ Inter-Insuranece Exchange, Chicago. 
Mr. Clark was accompanied by Mrs. Clark, who 
for many years resided here, and the Clarks 
were kept busy greeting old friends. 

While here Mr. Clark announced the appoint- 
ment of E. F. Tindolph, Seattle, Wash., as 
i special representative of the National Lum- 
ber Manufacturers’ Inter-Insurance Exchange. 
Mr. Tindolph is well and favorably known 
among the lumber manufacturers of the Pacific 
coast and Inland Empire, with whom he has 
been closely associated for many years as a 
distributer and builder of Grand Rapids vapor 
kilns and other sawmill equipment. He is a 
native of Indiana and, hefore coming to the 
Pacific coast about a dozen years ago, repre 
sented the Paine Lumber Co. in Cleveland, 
selling sash and doors for many years. He 
has a wide acquaintance among the principal 
lumber manufacturers of the 
an active member of the Seattle Rotary Club, 
and a member of its board of trustees. 

The Inter-Insurance exchange is to be con 
gratulated upon securing Mr. Tindolph as a 
new member of its staff. 


Pacific coust, Is 


Pacific coast 
(SPA RRBABZBEBEBaABAAAE 


THE POSSIBILITY of growing trees purposely 
for the Christmas tree market is being tried 
out by the Northeastern Experiment 
Station. In a plantation of two-year old 
Seotch pine, Norway spruce seedings have also 
been planted, on half plots, at the centers of the 
squares formed by the 6x6-foot spacing of the 
young pines. These will be removed when large 
enough for ready sale. It is hoped by this 
thinning out process that the growth of the 
other species will not be retarded. 


Forest 
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National Production, Shipments and Orders 

















WASHINGTON, D. C., Aug. 5.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 

Week ended: 1924, July 26; 1923, July 27— 1924 1923 1924 ay 1924 1923 
Southern Pine Associz AVION. oe cece nee e eee e eee e eee tent enees 67,437,007 79,954,684 75,418,200 75,531,300 84,513,000 . 918,615 
West Coast Lumbermen’s ASBOCIOHON ..0.4.6.06scccccctconsscecees 78,882,127 103,264,839 77,318,373 97. 342° 724 87,008,304 15,063. 633 
Western Pine Manufacturers’ Association..............eeeee8 30,791,000 40,169,000 25,525,000 23° 581,000 30,900,000 22/600) 006 
California. Redwood ABSOCIBTION 6 cic. é.é 60.65% 0000s 00 60s 00s0~we 8,012,000 10,597,000 4,341,000 9, "923, 000 7,091,000 5,547,000 
North Carolina Pine. ASSOC. «6666 ois i.5.6:0-0 vwiastessieusceuesss 7,115,528 6,963,749 6 826 427 7,364,234 9,775,687 6,172,605 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,453,000 1,945,000 1,769,000 1,590,000 »728,000 1,327,000 
Northern Pine Manufacturers’ Association.............ceee% 10,251,400 14,701,600 7,727,500 7,870,600 6, 685,000 5,188,000 

RI Mb WAU 5:4 5, OOROD SS SGN Mio aids ROSS Eh ee 204 ,942 062 257,595,872 198,925,500 223,002,858 227,700,991 205,816,859 
Thirty weeks: 1924, Dec. 30 to July 26; 1923, Dec. 31 to July 27— _ 
DOULRETN FIDE ASSOCIATION. osicis.c 4.5 tie ecaieieie 2%. ote ac 400 wwe ew winiele ge 2,323,725,849 2,300,085,801 2,298,744,460 2,387,434,526 2,249,865,403 2,249,668 600 
West Coast Lumbermen’s: ASSOCIATION, ....60.05, 6 sce cceesacswieees 2,783,137 ,007 2,941,714,845 2,924,691 ,625 3.21 ),833,277 2,726,271,498 3,027,074,437 
Western Pine Manufacturers’ Association................... 835 931,000 81,480,000 743,571,000 773,948,000 731,200,000 715,400,000 
California Redwood ASSOciIAvION. 5....6.66665 sass wscoeeedincveces 258,381,000 263,538,000 205,051,000 271, 192) 000 201,782,000 270,331,000 
North Carolina Pine ie MINDING i Soe i tea reel tment 227 ,941,656 271,199,449 230,088,065 283,274,971 197,784,642 218,080,147 
Northern Hemlock & H: urd wood Manufacturers’ Association... 75,101,000 76,060,000 69,288,000 77,528, 000 55,694,000 70,968,000 
Northern Pine Manufacturers’ Association..............0e000. 267,903,700 302,158,900 245,070,400 246 ,604,200 249,795,000 21 3,433, 900 

OAS, CIS OCR G v6.6 SiS S505 S ONC es DAE ERG SoS 6,772,171,212 6,973,231,995 6, 716, 504,550 7,2 50, ),814,9' 974 6, 412, 392, 543 6, 764 956,084 084 
California White & Sugar Pine Mfrs.’ Assn., 30 weeks....... cui ho <8 0 5 | lll er WG, Getf000" vie ntevecee 434,888,000* ............ 

Hardwoods: 

Northern Hemlock & Hdwd. Mfrs.’ Assn., 30 weeks............ 135,306,000 94,193,000 91,097,000 $8,768,000 80,905,000 83,357,000 
: *Revised figures, 
‘J e 
Record of Direct Sales of Douglas Fir 
SEATTLE, Wasu., Aug. 2.—Direct sales of Douglas fir from July 21 to 26, inclusive: 
——Sales—— Prices Sales—— Prices — 

V. g. flooring— No. Feet No. High Low Spread Common No. 1, S1S No. Feet No. High Low Spre ad 
MEE: Bch sa asadeoimeswaaeswees 10 83,000 7 $52.00 $46.00 $ 6.00 ReMi oe ches eli inintns Fenn aa eee 69 519,000 6 $17.50 $15.00 $ 2.5) 
Re ta tensa cee teeee 85 459,000 9 48.00 40.00 8.00 Dimension— 

OB. Scie bues ese rsewas onal s 34 288,000 9 37.00 24.00 13.00 7 ge 0 LE RO RT Re 104 304,000 7 16.50 13.50 3.00 

S. g. flooring WS 5:6 ackinlo's,0 aad, ewes 96 240,000 8 18.50 14.50 4.00 
4” No. 2 and better ......... 2 355,000 7 27.00 23.00 4.00 1” -aisce evaious tn ne patel areca 56 117,000 s 19.50 15.50 4.00) 

A. a ose eiee SaawieGweunes cf 231,000 6 22.00 16.50 5.50 We sis sla love Sie aa Rua oueiays 26 43,000 ii 19.50 16.00 3.50 
Go” No. 2 and better ......656 4 32 76,000 7 35.00 27.00 8.00 BE 5. PRO SAR R TGS Kee ROSS 31 58,000 11 23.50 16.00 7.50 

PS DB. ahs cls Se GS0 Shwe ses 14 44,000 4 30.00 24.00 6.00 ROME aca 00 Swe ee divs-e wae 4 9,000 4 23.00 17.50 5.59 

Ceiling, 5x4"— Lath— _ 

NO. 2 BOE BOMET is. ccsicsscsinse 71 411,000 8 28.00 22.00 6.00 i: | eee rT eT 22 447,000 9 3.75 2.75 1.00 
POs nave wsasns aun speseswes ae 83,000 6 19.50 15.50 4.00 RSCGOT o.6:c:<c0wis as peeve ease 1 20,000 1 3.60 S 
Drop siding, 6”— OUUOD. 5500040 hese ow cea eee eas 1 12,000 i 5.00 
INO. 2 ONE DSCUOP. <osscccccscies 87 568,000 9 31.00 26.00 5.00 PUCTIUGCH.. .cinsinccins nacinn cca ewes 1 100,000 yi 3.25 
* es e e e e 
Western Pine Summary Oak Flooring Statistics North Carolina Pine 
” —— ORE., Aug. 2.—The Western Pine The Oak Flooring Manufacturers’ Associa- NorFro.k, Va., Aug. 4.—The North Carolina 
Manufacturers 


Association summarizes as fol- 
lows reports for the week ended July 26 from 
thirty-nine mills: 

Percentage of 


Pro- Ship- 
Cars Feet duction ments 
Production Skee SRAOLNIOO. seca dawreiw 
Shipments* 1,021 25,525,000 Be90. oss ss 
Orders}— 
Received 1,236 380,900,000 100.35 104.06 
On hand.... 4,002 100,050,000 ..... .cec- 


*Of these shipment totals, 





local sales took 19 


ears, 475,000 feet. 
7Loecal sales are not included as, in case of 
retail sales from mill yards, order is practically 


synonymous with shipment. 

Bookings for the week by thirty-eight identi- 
eal mills were 112.45 percent of bookings for 
previous week. 


California Redwood Data 


SAN Francisco, Cauir., Aug. 2.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended July 26: 











Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 8,012,000 100 10,400,000 
Shipments - 15 4,341,000 54 5,600,000 
Orders— 

Received ... 15 7,091,000 89 9,200,000 
On hand.... 14 22,229,000 30,400,000 
Detailed Distribution for Week 

Shipments Orders 

Northern California* . 2,205,000 2,546,000 
Southern California* ...... 966,000 1,006,000 
MVROOUET inh A545 s6 sea e ours 24,000 24,000 
RMON E: Ss cbisauceboaenannee 1,146,000 1,646,000 
PUI. (65a seunscicdwSinatcns, ASSES OSS 1,869,000 
MOL, co sssaesesusansaees 4,341,000 7,091,000 

California White Woods 

Shipments Orders 

Northern California* ...... 1,057,000 1,088,000 
Southern California*® ...... 105,000 1,191,000 
RONIE: os seb camweanwieen'e 25,000 53,000 
PEIN Pere h a salu ri bre ee ia 1,187,000 2,332,000 
Production (15 mills) was 2,435,000 feet; and 
orders on hand end week (14 mills), 7,056,000 


feet. 





*North and south of line 

Luis Obispo and Bakersfield. 
+Nevada, Arizona, Oregon and Washington. 
All other States and Canada. 


running thru San 





tion has prepared the following statistics for 


the weeks ended as shown, and comparative 
periods: 

1924— Production Shipments Orders 
GO 10.268 a0 _ ety 000 7,013,000 6,911,000 
Rae |e 514, 000 6,82: 3,000  7,835,00 


12 
— - -July 19. iz, $56, 600 19, 029, 600 21, 677,000 
192 
July 22 21. - 18,379,000 13,815,000 11,266,000 





s 
Southern Pine Barometer 
New OriEans, La., Aug. 4.—For the week 
ended Aug. 1, Friday, one hundred twenty- 
eight mills report as follows to the Southern 
Pine Association : 
Percent Percent 


of pro- of ship- 

Carst Feet duction ments 

Production : OOOS SOL atvak oéiecee 

Shipments ... 3, 723 79,858,350 215.738 ..... 
Orders *— . 

Reeeived 4,306 92,363,700 33.85 115.66 


On hand end 
week 
*Orde ‘rs on hand showed an increase of 5.63 per- 
eent during the week; one hundred twenty-eight 
mills contributed to previous week’s report. 
7Based on June average load, 21,450 feet. 


M0 DS6. ZOE FOL TO0 cakes  -weewe 





National Analysis 


C., Aug. 4.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
July 26, orders and shipments being shown as 
percentages of production: 


WASHINGTON, D. 


During During 30 
Week Ended Wks. Ended 

July 26 July 26 
No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... ize 812 225 99 97 
WESC, CORRE. ois wise 121 9S 110 105 98 
Western Pines ...... 39 838 100 &9 88 
Cait. PANGS® 6.4.02 3s 12 66 55 77 3 
Calif. Redwood ..... 15 54 8&9 79 78 
No. Carolina Pine. 36 96 137 101 87 
No. Hemlock & Hdwd.+ * 15 73 65 76 65 
Northern Pime «...... 9 y £3) 65 91 93 
3875¢ 94 106 99 94 


*Representing 33 percent of cut in region. 


tIncluding hardwoods and softwoods. 
tLast week there were reports from 378 mills. 





Pine Association makes the following analysis 
of figures for thirty-seven mills for the week 
ended July 26: 





Percentage of-—— 


Production Ship- 
Production— Feet Normal* Actual ments 
MOE) 60s 7,305,975 gi 
Normal,.....10,242,000 ane wes 
Shipments 7,698,449 75 105 sag 
ICGORE: 6. c6)6 wes 8,584,687 84 TT 111 
*“Normal”’ is based on the amount of lumber 


the mills would produce in a normal working day. 

As compared with last week, there has been an 
increase of 27 percent in orders; last week there 
were reports from thirty-six mills. 





The West Coast Review 


SEATTLE, Wasu., Aug. 2.—For the week ended 
July 26, 121 mills report as foliows to the West 
Coast Lumbermen’s Association: 

Feet 
Production « €8,882.327 
Shipments 77,318,373 11% below orders 
OEGCTS: bcc anes 87,008,304 10% above production 
Shipments— 
Water delivery: Feet Feet 

POOMMER UIC! isis. vsiossie's 60 e'ecie sie 15,241,077 

TNE xa ahprcte rs) brele cisitrel so aiare's 13,440,283 

Total waiter (87G)  .oscescseccsecses 2 8,681,360 
REM), i SOV ROUED: ccictais sipiew'siere-< Pale,c cae oko 13,680,000 


* : r 9 
Local auto and team deliveries....... 4,957,012 


Total shipments 17,218, 373 
New business— 
Water delivery: 

Domestic 


OMIT 6 isceisk isle sire ak iowa a J 3, 400, 6% 58 

Total water (CUD): occiccccssoccccces B00 ),461,291 
RONG, BOGE CATS. clei clei cide ore cvie ewe ote 16.5 90,000 
Local auto and team deliveries....... 4,957,018 
otal Mew, DUBINGSS./s:.:.5's ieee oa dae 87,008,304 

Unfilled orders— . 
TIOMOCBTIOK CARED) adic dedasesew abouiceesc 114,654,000 
PESTO sca: seve itsiove bln oratercoruie.d alll Sutanoreerws 77,490,376 
A OE MIN ib Se dese cnciuiixaness 106,290,000 
gee viviee Ss 
Total unfilled orders.............+ 298,434,376 





AuGuUST 
ae 


WASH! 
census th 
gles, as | 
being sel 


Syracus¢ 
Rochest¢ 
Buffalo 

Zaltimo} 
Richmor 
Jackson 
Shrevep 
Clevelan 
Columbt 
Dayton 

Detroit 

Milwaul 
Chicago 
St, Paul 
Omaha 
San Ant 
Los An 
Seattle 
Portlan 


—_—— 


Su 


Was 
the fu 
tion tc 
led th 
tion 0 
ings 01 
Agrict 
the U 
Futur 
tin, W 
by E 
Charl 
operat 
mittes 
ciatio 

For 





the 
its 7 
dee: 
coul 
mer 
oth 
Thi 
pul 
€0u 
nov 
per 
COY 
Un 
Su] 
to 


its 
to 
an 
de 
els 
re 
in 
pl 
p! 





924 


0 








AveusT 9, 1924 


AMERICAN LUMBERMAN 49 





Bureau of Census Delivered Prices 


WASHINGTON, D. C., Aug. 4—The Department of Commerce has segured thru the bureau of the 
census the following prices, per thousand feet for lumber and per hundred square feet for shin- 
gles, as the average paid July 1 by contractors for building materials delivered on the job, these 


being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16’ 


Southern Douglas 
pine fir 

SUMNER gn aca ote we nen ne eeies $ 55.00 
EE Oe Ora Ee 46.00 wines 
RSE ea eer ry ene eae 55.00 $ 60.00 
PALE 6 eh006 es Cie eee w es 37.50 Rsk © 
RISOT 6s cross e tose tiacees 32.00 
POCEUIIG: cho e06cn ek eek beeen 40.00 
GEUBUOTIORE. caus & os3% os enecede os 45.00 
WERNER, cia wtarn pace mace 54.00 
RIND hina, o's 33 w wecte.sia ey ees 45.00 
BGS: ca keris ccedbacesue aes 50.00 
TE . ¢i take cae cee aaa ees 43.00 ee 
WIUMAURGE 665 6 ise cucwedveenes 37.00 37.00 
CULES. =o ia bk econ Ao wk awa Ree bias 45.00 Levees 
eS AUER yale ine k be anew kce ele habia Bee 49.00 
OS TTT TT eee Tre 43.20 43.20 
Sat AMOMIO oc cvccccccsceeunas 55.00 ‘Edie 
EON LRMOIGG © 6k.0 08 otecce enone eee 29.50 
SEN aires <a ee ea REAR 21.00 
POCtHANG a.vccdincuscvxisioneswe 22.50 


Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
1x6” pine fir Red 
No. 1 “Cy No. 2 v.g. cedar Cypress 
$ 40.00 $105.00 $ 90.00 $ 6.25 a aan 
40.00 112.06 weeue 6.00 
50.00 85.00 115.00 6.75 
38.00 130.00 wane 10.40 
35.00 110.00 awa 6.20 
60.00 Pere <wuee “xen $ 7.60 
54.00 95.00 una awiwe 7.40 
46.00 92.00 wanes 6.60 xa 
Berne ari 96.00 5.80 
60.00 90.00 90.00 6.00 
43.00 wakes ao teae 6.50 
37.00 sy eaaed 6.00 
56.00 85.00 6.00 
48.00 afte 90.00 6.25 
45.00 108.00 82.80 eee 
55.00 105.00 ade widen 
28.00 wanee 62.75 3.26 
20.00 cians 60.00 enwta 
22.50 re 56.00 





Supplying Future Pulp and Paper Needs 


WASHINGTON, D. C., Aug. 4.—Concern for 
the future pulpwood supplies and their rela- 
tion to the entire national forest problem has 
led the Forest Service to make an investiga- 
tion of the pulp and paper industry, the find- 
ings of which are incorporated in Department of 
Agriculture Bulletin No. 1241 entitled ‘‘How 
the United States Can Meet Its Present and 
Future Pulpwood Requirements.’’ This bulle- 
tin, which is just off the press, was prepared 
by Earle H. Clapp, assistant forester, and 
Charles W. Boyce, forest examiner, with the co- 
operation, and at the request of a special com- 
mittee of the American Paper & Pulp Asso- 
ciation. 

For thé last thirty years, the bulletin shows, 


in the United States; only 60 percent of the 
pulp used in making the paper consumed in 
1922 was a home product; and only 49 percent 
of the wood used in meeting paper requirements 
came from our own forests.’’ Furthermore, 
it is estimated that a per capita increase in 
paper consumption only half that of the last 
twenty-five years, with a population § of 
150,000,000, would bring domestic consump- 
tion by 1950 to nearly 15,000,000 cords of pulp- 
wood. 

In proposing to meet the present and future 
demand for paper the authors of the bulletin 
reject substitutes for wood because of ‘‘the 
high cost of assemblage, transportation to 
the mill and storage, and because many are 








AN HONEST WORKMAN— 


Is never afraid of an inspector. 

Values his honor above his wages. 

Doesn’t have to speed up when the boss comes in. 
Is always to be preferred to one merely clever. 
Depends more upon ability than upon pull. 
Always gives something that wages can not pay for. 
Appreciates justice far more than pity. 








the United States has imported a large part of 
its pulpwood from Canada but during the last 
decade the pulp and paper industry of that 
country has made such a phenomenal develop- 
ment that it may soon absorb the pulpwood that 
otherwise might be shipped to the United States. 
This country also has imported paper and 
pulp from Canada and from northern European 
countries in steadily increasing quantities until 
now these items constitute an equivalent of 42 
percent of the wood utilized in its total paper 
consumption. It is this dependence of the 
United States on imports for pulp and paper 
Supply that is causing the greatest concern 
'o the pulp and paper industries. 

_ If the United States is unable to supply 
its own pulpwood needs it ‘‘must look forward 
to increasing world competition, higher prices, 
and restricted amounts in years to come. The 
“esirability of becoming independent of for- 
“ign countries for pulpwood, pulp and paper 
rests fundamentally, however, upon the grow- 
ing of pulpwood and the manufacturing of 
pulp and paper .more cheaply than foreign 
products can be imported.’’ 

‘In 1922 the people of the United States 
‘onsumed more than 8,000,000 tons of paper, 
more than all other countries in the world com- 
bined,’? the bulletin shows; ‘‘but of this 
amount only 88 percent was manufactured 


seasonal crops with comparatively low yields 
per unit of pulping chemical.’’ 

Relating the problem to present domestic 
timber resources, the authors estimate that 
to be entirely independent in pulpwood, pulp, 
and paper would require less than 5 percent of 
the amount of timber now annually cut or de- 
stroyed by forest fires etc. No serious de- 
erease in the future area of forest land is ex- 
pected. sy practicing intensive forest man- 
agement, 14,000,000 cords, plus 5,000,000 to 
6,000,000 cords additional which ought to be 
saved from fire, insects, and disease, may be 
drawn upon in providing for an increase in 
pulpwood cut from present 4,500,000 cords to 
the 15,000,000 cords estimated to meet future 
needs. In addition to these possible sources 
of pulpwood it should in time be possible to 
utilize several million cords of logging and 
sawmill waste a year, the investigators be- 
lieve. 

‘‘The most urgent phase of the pulp and 
paper problem of the immediate future is to 
secure annually an additional 870,000 cords 
of spruce, hemlock, and balsam and 180,000 
cords of aspen pulpwoods from our own forests 
to offset pulpwood imports. An important but 
less urgent phase of the problem is to secure 
from American forests the pulpwood required 
to offset present pulp and paper imports. The 


third phase is to meet increasing future paper 
requirements from our own forest lands if 
possible.’ 

In suggesting a solution of the problem 
the authors state that ‘‘the main reliance in 
ultimately and fully meeting our pulpwood 
requirements must be placed on the growing 
of timber under intensive forest management 
and reduction to a minimum of the timber de- 
stroyed by fire, insects ete., ‘‘ altho the essential 
supplementary measures of modified pulping 
processes admitting the use of species hereto- 
fore unavailable, the reduction of pulping 
wastes in the chemical process, and the use of 
woods and sawmill waste are proposed. The 
part which the public must play in solving the 
problem is strongly emphasized. 

In addition to explaining the general prob- 
lem and presenting a solution, the bulletin con- 
siders the problems peculiar to the different 
pulping processes and devotes a large section 
to methods of meeting regional pulpwood re- 
quirements. Charts are freely used to illus- 
trate points made in the text. Copies of the 
bulletin may be secured from the Superintendent 
of Documents, Washington, D. C., at 15 cents 
apiece. 


Attractive Redwood Art Panel 


The source of any product can be better pic- 
tured in graphie art when the manufactured 
product itself makes an appropriate auxiliary 
medium. This process is fittingly employed 
in a panel picture of giant redwoods, being 
distributed to retail lumber yards by sales- 
men of The Pacific Lumber Co. The forest 


scene is built up in striking natural colors 





Panel picture of giant redwoods 


on a smooth surfaced board of redwood, about 
12 inches wide and 18 inches high, framed in 
black stained border molding, and having small 
brass hinged straps for hanging. The marginal 
face of the board is finished in the natural 


with two coats of non-staining varnish while 
the reverse side has a tinting coat of gray 


satin stain with a soft glaze finish. 

It is one of the prettiest bits of wood display 
ever produced and will no doubt be highly 
prized as a unique piece of art as well as 4 prac- 
tical demonstration of the natural beauty of 
redwood finish lumber. The illustration pre- 
sented is from a sample of the panel received 
by the AMERICAN LUMBERM 

SAAB AAABBAAAAAAAB: 

The best laid plans a man can have for the 

future are house plans. 
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Crop and Trade Reports by Retailers Are Reassuring 


For the purpose of obtaining accurate information regarding the 
crop prospects and business conditions in general, the Lutcher & 
Moore Lumber Co., of Orange, Tex., recently sent to retailers thruout 
its trade territory a list of eight questions bearing upon these sub- 
jects, which, with the answers thereto, are printed below. 


What are the crop prospects for this year? 


TEXAS 

Laredo—Very good, but need rain. San Antonio 

Splendid. AKerrville—Good. Austin—KEarly esti 
mates indicate fairly good crop. Houston—(1) 
Tho somewhat spotted the general condition is 
good; some late. (2) Crop prospects very good 
this year; in fact, unless some unforeseen calamity 
happens it looks like a record breaking year. Waco 

(1) Feed crop poor; cotton average; depends on 
timely rain. (2) Wheat and oats fair; corn poor 
to failure; cotton late; need rain. 3) Fair to 
good. ort Worth 
(1) Good. (2) Fair. 


LOUISIANA 


Lafayette—Cane fair; corn medium; cotton best 
ever; rice good. 


Fair to good. Gainesville 


OKLAHOMA 
Chickaska——-Early prophecies indicate best crops 
in years. Elk City—-(1) Fairly good. (2) Good. 
Oklahoma  City—Fine. Ardmore—Good at this 
time. 
KANSAS 
Garden City—Good. Dodge City—Fine. Sa- 
lina—Grain indications best in ten years; 380 to 
45 bushels an acre predicted. Wichita—(1) Good. 


(2) Sixty percent good, balance nothing. 3) 
Wheat extra good; corn good. Olathe—Fair. 


Khureka—Good. 
MISSOURI 
Joplin—Good with reduced acreage. St. Joseph 
Looking better. Tipton-—Reduced acreage = ac- 
count too much rain. 
NEBRASKA 
Omaha——Seventy percent. 
IOWA 
Waterloo—(1) Fair. (2) Corn crop 70 percent ; 
apple crop light. Des Moines—Fair, but lJIowa 
never has a failure. 
INDIANA 
Wheat poor; corn poor; hay fair. 
Wheat and oats good; corn bad, 


Lincoln—Gooa. 


Evansville 
Fort Wayne 


ILLINOIS 
Peoria—Average. 
MICHIGAN 
Detroit—Fair. 
WISCONSIN 


Vilwaukec 


Truck and hay good. (In dairy dis 
trict). 





How do crop prospects compare with last 
year? 
TEXAS 
Laredo—As good if not better. San Antonio 
(1) Slightly better. (2) Better this year account 
seasonal rains. Kerrville setter. Austin—Corn 
better; cotton not as good. Houston—(1) Consid- 
erably better. (2) Fifteen percent better than last 
year. Waco—(1) Not as good. (2) Cotton as 
good if not better; wheat and oats better; corn 
poorer. (3) Favorably. Fort Worth—About the 
same, Gainesville—(1) Cotton 50 to 75 percent 
better prospects; grain 200 percent better; corn 
50 pereent less. (2) Favorably. 
LOUISIANA . 
setter than 1923. 
OKLAHOMA 
Chickasha—Small grain double ; 


pereent better, Oklahoma City 
good as last vear. 


Lafayette 


other crops 25 
(1) Later; not so 
(2) Better this vear. Elk City 


—Better. Ardmore setter, 
KANSAS 
Garden City setter. Dodge City—One hundred 


percent better. Wichita—(1) Petter. (2) Much 
better. (3) Corn and wheat much better. Olathe 
—Much better. Hureka—Much better. 
MISSOURI 
Joplin—Much better; however, crops not safe 
yet. St. Joseph—About 80 percent of last year. 
Tipton—Not so good. 
NEBRASKA 
Lincoln—A little better. Omaha-——Seventy per 
cent of last vear. 
IOWA 
Waterloo—(1) Not as good. (2) Fully as good 
excepting corn and apples. Des Moines—Seventy 
five percent of last year. 
INDIANA 
Evansville—Somewhat below last vear. Fort 
Wayne—Better. 


ILLINOIS 
Peoria—Just as good. 
MICHIGAN 
Detroit—Fifteen percent less. 
WISCONSIN 


Milwaukee—Looks better. 


On basis of present market are farm prod- 
ucts or farmers slipping back? If so, why? 


TEXAS 

Laredo Farmers seemingly going forward. San 
Antonio—-(1) They are at least holding their own at 
this time. (2) No; prospects are good for fall 
buying. Kerrville—No. Austin—Farmers holding 
their own and doing nicely. Houston—(1) No. 
(2) No. Waco—(1) No; the cotton crop and high 
price last year has put them in good shape. (2) 
No; 25 to 35 cents cotton will help farmer out 
toward progress. 3) Hell, no! Fort Worth—No. 
Gainesville—(1) No. (2) Gaining ground. 

LOUISIANA 


Lafayette-—-Some are going backwards; others 
voing forward; reason: some live out of cans; 


others at home. 
OKLAHOMA 
Chickasha—Farmers will make money this year. 
Elk City—Cattle and hogs too low; too many 
autos, not enough Jersey cows; cotton farmers 
making some money; grain farmers slipping back- 
wards; boys leaving farms. (2) No; going for- 
ward. Oklahoma City—No. 
KANSAS 
Garden City—Not if the farmer will farm his 
farms and not farm with Fords and _ tractors. 
Dodge City—No. Salina—-No. Wichita—(1) 
Wheat is good price, farmers now gaining. (2) 
With present prices farmers make money. (3) 
Probably will be able to take up some bank paper 
this year and also pay back grocery bills. Olathe 





HEREWITH is a transcript of 
questions and replies covering 
the sections indicated. 

We thank each and every one 
of you who responded for your 
kindly assistance, and sincerely 
hope that you will get from these 
replies the same reassurance that 
we have gained. 

It would seem to us that the 
finest thing of all is the unani- 
mous reply of “No” to the last 
question. Surely there is nothing 
wrong with us fundamentally.— 
Lutcher & Moore Lumber Co., 
Orange, Tex. 











No; barely holding their own. Hureka—Yes: 
price too low: labor and other expenses out of 


proportion. 
MISSOURI 
Joplin—Poultry, dairy, fruit and vegetable farm- 
ers doing well. St. Joseph—KFarmers should be 
able to get a little ahead. Tipton—Farmers hold 
ing their own. Slater—Yes; due to lack of econ- 
omy, lack of hard work, extravagant living, things 
out of proportion, price level (low) as compared 
to commodities they have for sale. 
NEBRASKA 
Lincoln—They have bought hardly anything for 
3% years. Omaha—No. 
IOWA 
Waterloo—Cost of production high; farmer's 
dollar has very little purchasing power. (2) No; 
farm conditions are improving. Harlan—yYes: 
livestock price low. Des Moines—No. 


INDIANA 
Evansville—No. Fort Wayne—No. 

ILLINOIS 
Peoria—No. 

MICHIGAN 
Detroit—Yes; lack of export. 

WISCONSIN 


Milwaukee—No. 


Do you look for better prices in your section 

this fall? 
TEXAS 

Laredo—Yes. San Antonio—(1) Yes. (2) Yes. 
Kerrville—No. Austin—Poorer cotton price, but 
better grain revenue. Houston—(1) Yes. (2) No. 
Waco—(1) Depends on demand. (2) Yes. (3) 
o Fort Worth—Yes. Gainesville—(1) No. (2) 

es. 

LOUISIANA 
Lafayette—Yes. 


The trend of the replies is well expressed in the single word 
“reassurance,” used by the Lutcher & Moore company in its letter 
of acknowledgment sent to each dealer who replied to the question- 
naire, which letter is reproduced in the “box” on this page. 

The questions and answers follow: 


OKLAHOMA 
Chickasha—Yes. Elk City—Yes. Oklahoma City 
Yes. Anadaska—Yes. 
KANSAS 
Garden City—No. Dodge City—yYes. 
Yes. Wichita—(1) No. ‘ 
-—-Yes. Eureka—Yes. 
MISSOURI 
Joplin—No. St. Joseph—Yes. Tipton—No. 
Slater—Better prices for hogs; lower for cattle and 


Salina— 
(2) No. (3) No. Olathe 


corn. 
NEBRASKA 
Lincoln—Yes. 
1OWA 
Waterloo—(1) No. (2) Yes. Harlan—Possibly. 
Des Moines—-No. 
INDIANA 
Evansville—Yes. Fort Wuyne—Yes. 
ILLINOIS 
Peoria—Yes. 
MICHIGAN 
Detroit—-No. 
WISCONSIN 


Milwaukee—-Yes. 


Do your bank loans and deposits reflect the 
1924 phenomenon of poor business coupled with 
low interest rates? 

TEXAS 


Laredo—We have no low interest rates here; 10 
percent in advance on loans from banks. San An- 
tonio—We never see low interest rates, but there 
is too much money and too little business. (2) 
No. Kerrville—Wool and mohair country; they 
brought good prices; good business. 

Austin—Banks shy about lending due to past 
reverses, however, they made favorable collections 
last fall. Rates as usual. Houston—(1) Abun- 
dance of money; low rates but does not necessarily 
reflect poor business. (2) No. Waco—(1) Yes. 
(2) Favorably. Fort Worth—Yes. Gainesville— 
(1) Bank loans less; customers’ deposits larger. 
(2) No. 





LOUISIANA 
Lafayette—No. Banks in good shape; lending 
lots of money. 
OKLAHOMA 


Chickasha—Bank deposits holding up well, how- 
ever, banks very cautious in lending. Hlk City— 
(1) Banks have plenty of money; interest rates 
normal. (2) Yes. Oklahoma City—No.  Ana- 


daska—Yes. 
KANSAS 


Garden City—Interest rates are high in small 
towns. Dodge City—No. Salina—No. Wichita 
—(1) Plenty of money; rates low to good risks. 
(2) Bank deposits will increase ; indebtedness will 
decrease. (3) Yes. Many banks borrowing heav- 
ily of Federal Reserve. Olathe—Yes. Hureka—No. 
They do not have any money to lend. 

MISSOURI 

Joplin—Yes and no. St. Joseph -Yes. Tipton— 
Yes. Slater—Look good on face but are no in- 
dication of prosperity. 

NEBRASKA 

Lincoln—Banks here have plenty of money to 
lend. Omaha—Yes. 

IOWA 


Waterloo—(1) Yes. (2) Yes. Harlan—Bank 
deposits are fair; interest not high because de- 
posits are in strong banks and applicants have to 
furnish gilt edge security. 

INDIANA 

Evansville—Yes ; to a degree sufficient to cause 
banks to give pessimistic advice to those intending 
to build. 


ILLINOIS 
Peoria—No. 
MICHIGAN 
Detroit—Not as unfavorable. 
WISCONSIN 


Miliwaukee—We are overburdened with the filthy 
lucre. 


Do you think commodity prices are gradually 
sinking to a pre-war level, and that all items 
entering into the cost of the commodities put 
into building of whatever character must like- 
wise be reduced before business can function? 


TEXAS ; 

Laredo—Don’t think this possible. San Anton 
—No; if there is a sinking it is so gradual that 
it is imperceptible. (2) Some building costs, such 
as plumbing, must be reduced. Kerrville—Not in 
this community. Austin—Commodity prices i 
our line are getting to a very decent basis. The 
worst problem in building at present is labor. We 
do not think that prosperity necessarily means 
much lower prices in material. Houston—(1) Un- 


doubtedly general commodity prices will seek a 
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low level, not necessarily a pre-war level. There 
surely will be a reaction of upward trend to break 
the general decline but prices, generally, must come 
down. I do not believe present prices on building 
material commodities are stifling business. (2) Do 
not think they will ever reach pre-war level. Waco 
—Yes; except that decreasing timber supply and 
high cost of labor should be reflected in lumber 
prices, i.e., holding them higher than pre-war. (2) 
Will not reach pre-war level account high labor. 
Raw material may recede but the level in question 
will be reached only over the protests of labor and 
agriculturist. (8) No. Fort Worth—No. Gaines- 
ville—(1) No. (2) This is not exactly our idea. 


LOUISIANA 
Lafayette—No. 


OKLAHOMA 


Chickasha—We can’t have any advances from 
present level and do much business. Prices for 
farm products must advance good deal to be on 
level with other commodities at present time. Elk 
city—(1) Wheat too cheap; flour too high; coal 
too high. (2) I do not think so. Oklahoma City 
—Yes, to a certain extent. Anadaska—No. 


KANSAS 


Garden City—Absolutely. Dodge City—yYes and 
no. Salina—No. Wichita—(1) Yes, all life util- 
ities must come down. (2) Think present prices 
on building commodities, excepting plumbing, are 
low enough. (38) Either they must come down or 
the farmer must get better prices. Hureka—They 
must come down or the farmers’ commodities rise. 

MISSOURI 

Joplin—Certainly, yes, it is necessary: building 
costs are too high. St. Joseph—yYes. Tipton—I 
don’t know. Slater—The high price has been 
bulled too long. Exceptionally low price on build- 
ing materials would boom trade but little. 


NEBRASKA 
Lincoln—We look for a gradual decline in prices. 
Omaha—Yes. 
IOWA 


Waterloo—Yes. (2) In the long swing, yes. 
Lumber appears to be about in line with other 
building costs. Harlan—yYes. Des Moines—They 
are sinking to pre-war level. Absolute equaliza- 
tion would not be good too soon account indebted 
ness created during period of inflation. 


INDIANA 


Evansville—Think lower levels will be reached 


but not as abruptly as many seem to think. Fort 
Wayne—Yes. 
ILLINOIS 
Peoria—Yes. : 
MICHIGAN 
Detroit—They will shrink some, but not to pre- 
war level. 
WISCONSIN 


Milwaukee—Yes. 


If you were producing an article today, would 
you continue to push it under present conditions 
in your territory, stock up for better trade later 
on, or just take a holiday? 


TEXAS 


Laredo——Yake a holiday. San Antonio—Take a 
holiday, brethren, take a holiday. If all mills and 
yards would do this it would help. (2) Keep up 
with demands but go slowly in stocking up for 
future demands. Kerrville—-Would keep stocks 
low and sell all we could. Take holiday. Austin 
—If we were producers we would continue to push 
business. Houston—(1) Would not draw back in 
my shell and quit, neither would I make and pile 
up goods expecting to “clean-up” on a high market 
to come. To try to force sales, produce volume 
of business to beat last year’s record or some other 
“high water mark’ is bad and is a principal cause 
of price cutting, special concessions, and other 
trade evils. These things in themselves will pro- 
duce a depression. (2) Always push business re- 
gardless of circumstances. Waco—Go slow, but 
saw wood, be prepared for average business. (2) 
Play the game from day to day. Fort Worth—I 
would produce enough to keep my organization 
intact, and keep fighting for my share of the busi- 
ness. Gainesville—I would take chances on pro- 
duction and stock for fall trade. (2) Would ex- 
ercise caution. 


LOUISIANA 
Lafayette Stock up to the limit of our bank 
account, 
OKLAHOMA 


_ Chickasha—We expect a better business this fall 
80 we are stocking up now. Elk City—I believe 
4 holiday would be as good as one could do. (2) 
I would keep my stock up and fight for business. 
Oklahoma City—Depends on article. Anadaska— 
We are taking a holiday. 


KANSAS 
Garden City—Better get back soon. Delay is 
only fooling one’s self. Dodge City—Yes. Salina 
—The first move of farmers will be to liquidate 
old debts. Now business will come this fall or next 
Spring. Wichita—I would buy very conservatively. 
hese are no times to stock up more than demands 


Justify. (2) I would acquire a sufficient stock to 
ake care of increased trade. (3) Neither. Just 
Produce enough to take care of demands. Olathe 


—We are keeping our stock a little below the 
average but well assorted. KEureka—I would not 


overstock, but encourage the man who has capital 


to do so. 
MISSOURI 


Joplin—Would not overproduce. St. Joseph— 
Believe two years before conditions will be much 
better: would take all the holidays possible. Tip- 
ton—Take a holiday. Slater—Take a holiday but 
keep both eyes open. 


NEBRASKA 


Linecoln—Just buy from hand to mouth. Omaha 
—Holiday for us. 
IOWA 


Waterloo—Be careful; only buy what is neces- 
sary. (2) I think business conditions here justify 
reasonable sales efforts. Harlan—Make best of 
present conditions ; but make no calculations based 
upon radically better conditions in the near future. 
Des Moines—Hardly time to stock up. 


INDIANA 


Evansville—If I produced lumber and could cur 
tail production I certainly would do so when the 








BEST CROPS, most money, 
most “horse sense” in years here 
in Nebraska.—J. B. Douglas, sec- 
retary Tecumseh (Neb.) Build- 


ing & Loan Association. 











market approached cost of production. Fort 
Wayne—I would continue to push it. 
ILLINOIS 
Peoria—Go ahead. 
MICHIGAN 
Detroit—I would take the middle road. 
WISCONSIN 


Milwaukee—Always push ; Christmas and Fourth 


of July ample holidays. 


Really, are you at all alarmed over the situ- 


ation today? 
TEXAS 

Laredo—No, only that our immigration laws are 
such that we will not get cotton pickers from 
Mexico this year, therefore will get more per 100 
pounds than the farmer will get. For a poor Mex- 
ican to cross the border, it costs him $21. San 
Antonio—No; and not joyous either, however, not 
saturated with false optimism. (2) No. Believe 
in producing cautiously with regard to all economic 
principles, keep down speculation. Kerrville— 
Not at all. Austin—No. Houston—(1) No. (2) 
Not in the least. Waco—(1) No. (2) No. (3) 
No. Fort Worth—Not at all. Gainesville—(1) 


No. (2) No. 
LOUISIANA 
Lafayette—No, not in the least. 
OKLAHOMA 
Chickasha—No. Elk City—Yes. Higher educa- 
tion is causing the boys to leave the farms. What 
are we going to do when the old bunch plays out? 
(2) No. Oklahoma City—No. Anadaska—No. 
KANSAS 
Garden City—Somewhat. Dodge City—Not lo- 
eally. Salina—No. Wichita—(1) No. (2) No. 
(3) No. Olathe—No. Eureka—No. 
MISSOURI 
Joseph—No, but situation 


Joplin—No. St. t 
Tipton—No. Slater—No. 


could be much better. 


NEBRASKA 
Linecoln—No. Omaha—Drive slow. 
IOWA : 
Waterloo—It is not looking good to us. (2) No. 
Harlan—Yes, city labor and particularly union 


labor must “come thru the sweat.’ Des Moines 


—NO. 

INDIANA 
Evansville—No. Fort Wayne—No. 

ILLINOIS 
Peoria—No. 

MICHIGAN 
Detroit—No. 

WISCONSIN 


Vilwaukee—No. United 


States. 


Always bet on the 


In the Realm of Building 


Big Building Program Starts Soon 

PITTSBURGH, Pa., Aug. 5.—Added building 
activity in the Pittsburgh district will result 
from the big construction program soon to be 
put under way by the Pittsburgh board of edu- 
cation, in the opinion of Edmund M. Tate, see- 
retary and general manager of the Pittsburgh 
Builders’ Exchange. Mr. Tate thinks the de- 
pression in building, which has lasted three 
months, has reached bottom, and that in view 
of the school program, which contemplates many 
new buildings, prospective builders in other 
lines, including homes, will follow suit. 

Wages in the building crafts will not come 
down,’’ says Mr. Tate, ‘‘and as long as wages 
are high, the cost of construction will be high.’’ 

Mr. Tate says that one of the great obstacles 
to the building of workingmen’s homes is the 
fact that the workingmen and other wage and 
salary earners will stop at the point where they 
ought to start building homes. Instead of start- 
ing to build, Mr. Tate points out, the working- 
man will rent a house and put one or two other 
families in it, realizing a good revenue there- 
from, and in many eases paying his own rent 
by this method. He will not go to home building 
because the shortage of homes gives him a 
chance to make out well without building a 
house, thus depriving him of the fortification 
against the time he will need a home badly. 

Present building operations are under con- 
tracts let some time ago, Mr. Tate said, assert- 
ing that nothing is being put back on account 
of high wage scales. 


Hear Talks on Construction 

INDIANAPOLIS, IND., Aug. 4.—Twenty-four 
lumber and building supply dealers from 
Crawfordsville, Jamestown, Ladoga and towns 
surrounding Lebanon, Ind., recently inspected 
the Ulen Country Club there and listened to sev- 
eral talks, the principal speaker being Henry 
C. Ulen, nationally known contractor and the 
donor of the country club to the city. Dinner 
was served in the club dining room. 

Several prominent lumber dealers were pres- 
ent and gave informal talks, among them being 
J. T. Frank Smith, Lafayette, Ind., former 
president of the Indiana Builders’ Supply Asso- 
ciation; Warren Cox, Winamac, now president 
of the association; R. H. Hildebrand, secretary 


of the association. J. M. Myers, Ladoga, pre- 
sided. 

Mr. Ulen welcomed the dealers to Lebanon 
and in an interesting talk related experiences 
touching construction work in America, Europe 
and South America. 


July Building Cost Decreases 

Sr. Lours, Mo., Aug. 5.—A comparative state- 
ment of estimated building cost during July, 
1924, and during the same month of 1923, is- 
sued by Building Commissioner J. N. MeKelvey, 
shows a decrease of $81,763 in cost this year. 
The total estimated cost of building last month 
was $2,824,700, while in July, 1923, it was 
$2,906,463. The number of permits issued in 
July this year, however, was 1,356 as compared 
with 1,280 in July, 1923, a gain of 76. Of the 
total estimated cost for buildings during the 
last month, $2,489,275 was expended for new 
buildings, and $335,425 for alterations on 625 
buildings. 

During last month, 10,676 cars of lumber 
were shipped from St. Louis. This was a de- 
crease of 2,778 cars from the total for July, 
1923, when 13,454 ears were shipped. There 
was a decrease of 2,272 cars received last month 
as compared with July, 1923. The totals were: 
July, 1924, 17,135 ears; July, 1923, 19,407 ears. 


Aid for Storm Swept Ohio Cities 


CLEVELAND, OHIO, Aug. 4.—Organization of 
the Northern Ohio Reconstruction Co. for the 
purpose of aiding in the rebuilding of Lorain 
and other tornado damaged cities of northern 
Ohio was completed at a stockholders’ meeting 
held here. G. L. Glitsch was named president; 
Harry Nicholl secretary and Allan E. Cameron 
treasurer, all of Lorain. The directors are 
located in many of the larger cities of Ohio, and 
stock subscriptions was made a State-wide af- 
fair. No loans will be made to anyone excepting 
sufferers in the devastated area on applications 
received up to Feb. 1, 1925. The loans will be 
limited to 80 percent of the appraisal, and will 
not exceed $10,000 each. 
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Late Developments in Forest Conservation 


Foresters Make Field Trip 


HARRISBURG, PA., Aug. 4.—The summer meet- 
ing of the Allegheny section of the Society of 
American Foresters was held on the eastern 
shore of Maryland July 25 and 26. Fifty-one 
foresters were in attendance. State Forester 
F. W. Besley and Assistant Foresters Karl E. 
Pfeiffer, J. A. Cope and F. B. Trenk acted as 
official guides. Jiach member of the party was 
supplied with a 10-page program and a map 
showing the route of the field trip. 

Many interesting forest conditions and 
forest projects were inspected. Loblolly planta- 
tions established with nursery-grown and wild 
stock were seen, and different kinds of thin 
nings were shown. Examples of natural seed- 
ing in old fields had resulted in successful 
restocking as far as 500 feet from the seed tree. 
It was also demonstrated that controlled burn- 
ing may insure successful regeneration. Abun- 
dant regeneration of loblolly pine was shown 
on a number of tracts that were burned over 
just prior to heavy seed years. 

The Maryland foresters are of the opinion 
that controlled burning gives satisfactory re- 
sults in that the removal of shade and ex- 
posure of mineral soil are essential for restock- 
ing of pine lands. In many places the plan 
adopted is to remove the hardwoods and give 
preference to the pine. It is generally recom- 
mended that hardwoods be allowed to grow until 
large enough to cover cost of removal and sub- 
sequent planting. It was suggested that the 
hardwoods be removed in many places when 
about 15 years old, and that vigorous 2-year 
planting stock always be used for planting. 

Individual staked trees located on sample 
plots showed that loblolly pine makes remark- 
able growth when young. A 2-year-old tree 
growing under a sassafras was 18 inches high, 
while another 2-year-old tree growing under a 
scarlet oak was 22 inches high. This rapid rate 
of growth continues, for a stand of 33-year-old 
loblolly pine when thinned in 1923 contained 
23,350 board feet. The 98 trees that were re- 
moved by a grade ‘‘C’? thinning yielded 3,350 
board feet. 

The field trip not only showed forest condi- 
tions but also familiarized visiting foresters 
with the great vegetable and fruit industry 
which has been developed on the eastern shore 
of Maryland. It has been elaimed that Mary- 
land grows more tomatoes than any other State 
in the Union. This implies the use of a large 
amotint of wood to provide containers. It is 
estimated that the annual consumption of na- 
tive grown loblolly pine for vegetable con- 
tainers is about two million feet in the Salis- 
bury district alone. In order to supply the 
vegetable industry with containers, a econsider- 
able number of small wood-using industries 
have been developed. A plant which specializes 
in the manufacture of 14-, 16- and 32-quart 
hampers was visited, veneer panels of white and 
black gum from North Carolina and local syea- 
more and poplar being used. The bottoms of 
the baskets are made from loblolly pine. A 
local stave mill also was inspected, this being 
an essential accompaniment to the potato in- 
dustry on the eastern shore. Another plant 
visited was engaged in the manufacture of 
strawberry and cantaloupe crates, box shook, 
and containers, 


A number of big and rare trees also featured 
the trip, one of which, the Seaside Alder (Alnus 
maritima), grows nowhere else in the world. 
This tree blooms in the fall of the year. On 
the property of Mr. Lankford at Beckford 
Manor, Princess Anne, grows a giant pecan 
tree, 124 years old, 110 feet high, with a cir- 
cumference of 14.2 feet at breast-high and 18.7 
feet at 2 feet from the ground. It has a branch 
spread of 132 feet and is reported to have 
yielded as many as 45 bushels of nuts. Near it 
stands a giant black walnut tree. Near the 
town of Berlin stands what is thought to be 
the largest English elm tree in America. It 
is 80 feet high with a branch spread of 116 


feet, and just below its first large limb it is 
23.6 feet in circumference. 

A feature of the trip was a visit to the 
famous Pocomoke Swamp, in which occur vir- 
gin cypress, overcup oak, and swamp cotton- 
wood. 

On the trip were 17 foresters from Pennsy]- 
vania, 13 from Washington, D. C., 11 from 
Maryland, 5 from New Jersey, 4 from Virginia, 
and 1 from Connecticut. 


No New Forest Fires Reported 


SACRAMENTO, CALIF., Aug. 2.—This was the 
worst week of all in the forest fire season for 
Jumber companies, the various conflagrations 
hitting them hard and resulting in cessation of 
operations temporarily by plants of the Dia- 
mond Mateh Co. at Stirling City, the Fruit 
Growers Supply Co. at Hilt, Siskiyou County, 
and Susanville, Lassen County; the Red River 
Lumber Co. at Westwood, the Lassen Lumber & 


4 


Rangers to Appraise State Timber 


MINNEAPOLIS, MINN., Aug. 5.—Ray P. Chase, 
State auditor, has just announced the appoint- 
ment of seven forest rangers as State timber ap- 
praisers, who will serve in both capacities with- 
out additional cost to Minnesota. This is in 
accordance with a codperative plan developed 
between the State forestry department and the 
State auditor’s division. These forest rangers 
will appraise timber which will be placed on 
sale and make their reports to the State timber 
board, of which Grover M. Conzet, new State 
forester, and Auditor Chase are members. 

Under the program by which the appoint- 
ments were made, the State timber board will be 
advised by experts before issuing orders for sale 
of holdings of State timber, and the State will 
gain materially from this codperation. Diffi- 
culty between the two departments regarding 
the sale of holdings of timber has been experi- 
enced in the past. The viewpoint of one branch 
has been from the standpoint of foresters while 





This shows a small section of the fire that raged for three days during the week ended July 26 in 
the forest two miles southwest of Castella, Calif. The buildings in the foreground belong to 
the Castle Crag Lumber Co., pine producer with sawmill and planer at Castella 





Box Co. at Susanville, the Hutchinson Lumber 
Co. at Oroville, and the Michigan-California 
Lumber Co.’s logging operations out of Pino 
Grande in E] Dorado County. 

The fire situation today assumed a more en- 
couraging aspect with no new blazes reported 
and the present fires probably less dangerous 
than at any time this week. Altho still uncon- 
trolled, a majority of the fires today were burn- 
ing thru timbered areas away from towns, re- 
sorts, or logging equipment. 

The Weyerhaeuser interests lost approxi- 
mately 10,000,000 feet of timber in the Horse- 
fly Mountain fire in the Klamath Falls region, 
now under control. Forest rangers and fire 
fighters employed by lumber companies had 
failed up to last night to check appreciably the 
blaze sweeping up the east side of Aspen moun- 
tain in the Crater national forest. There are 
no other fires in the Klamath region. 

Light burning was discussed at length at a 
meeting of the Associated Chambers of Com- 
merce of Siskiyou County at Yreka Monday 
evening, J. M. White, manager of the Long- 
Bell operations in the Weed district, and State 
Forester M. B. Pratt making the leading 
speeches in opposition. 


the other was charged with viewing it from the 
commercial standpoint. 

Several months ago Mr. Conzet, working out 
this system of codperation, appointed fourteen 
State timber cruisers as assistants to rangers 
who were called upon to aid in the work of 
fire fighting, without additional cost to the 
State. 


@aeaaaeaaaaauaes 


Forest Fire Causes in Upper Peninsula 


Detroit, Micu., Aug. 4.—Reprehensible, if 
not criminal negligence caused forest fires in 
the Upper Peninsula last September and Oc- 
tober, Assistant Attorney General Converse has 
reported to Gov. Groesbeck in summarizing the 
reports of the investigations made into the 
cause, the extent and the responsibility for the 
fires. Criminal liability was lacking in the 
death of six persons in the fires, according to 
Mr. Converse. 

There were 125 fires in the Upper Peninsula 
between Sept. 25 and Oct. 16 of such size that 
organized effort was needed to control them, ac 
cording to the Converse report. These fires 
caused six deaths, burned 120,000 acres of 
standing timber, 75,000 acres of cut-over lands 








AUGUST 


———— 


and 15,0 
fires caus 
and $210 
equipmer 
Mr. Co 
road con: 
of way, | 
by farm 
hunters 
that a 
death of 
of five I 
found to 
roadside 


Bulletin 
WASH 
of the W 
of thirt 
tion of 
have bee 
Presider 
On ac 
of acqui 
tion con 


d 


[Spec 
MEME 
Hardwo 
ing hele 
unanim 
tary-ma 
Associa 
The di 
given t 
result 
ecutive 
enter u 
tute he 
suite ir 
adjoini 
Traffic 
ably he 
in orde 
both. 
men ¢c¢ 
the So 
wood 1 
offices | 
dint of 
directe 
more t 
offices 
Mobile 
ville a 
ecutive 
in any 
directi 
Associ 
his al 
which 
the e 
memhe¢ 
area 
Walke 
Hardy 
the a 
ceptal 
vice 
a con 
that ] 
activi 
arate 
Cre 
ident 
of Ji 
tary 
who 
Bure: 
Mr, ] 
work 
indus 
of th 
orgar 
Assox 
succe 
when 
of sc 
In 








AuGcusT 9, 1924 


AMERICAN LUMBERMAN 


53 





and 15,000 acres of plains. In addition the 
fires caused a loss of $58,000 in farm buildings 
and $210,000 in forest products and wood camp 
equipment, according to the report. 

Mr. Converse states that the fires were set by 
yoad construction contractors clearing the right 
of way, by defective fire screens on locomotives, 


by farmers clearing land and by smokers, 
hunters and campers. The report points out 


that a farmer’s fire was responsible for the 
death of a girl and a smoker’s fire for the death 
of five men. A 6,500-acre fire in Baraga was 
found to be the result of a cigarette tossed to the 
roadside. 


Bulletin of Operation of Weeks Law 

WASHINGTON, D. C., Aug. 4.—The operation 
of the Weeks law up to date, covering a period 
of thirteen years, has resulted in the acquisi- 
tion of 2,122,970 acres of land in areas which 
have been proclaimed as national forests by the 
President, all in the East and South. 

On account of the importance of this work 
of acquisition and the need of general informa- 
tion concerning it, the Forest Service has just 


published Department Circular 313, ‘‘ Purchase 
of Land for National Forests under the Act of 
March 1, 1911, the Weeks’ Law.’’ This cireu- 
lar discusses the pifrpose and benefits of the 
law, the use of the land thus acquired, and 
gives detailed instructions and information re- 
garding the classes of land desired, the loca- 
tion of the approved purchase units and the 
procedure involved in making the purchases. 
As long as the supply lasts the Forest Service 
will distribute copies free upon application. 


Forest Fires Brought Under Control 


SAN FRANCISCO, CALIF., Aug. 2.—About ten 
forest fires have been burning in California 
the last few days, four of them serious, but the 
situation is now more encouraging with the 
United States Forest Service officers and the 
State board of forestry handling the fires and 
the United States Army sending detachments 
of men to patrol certain areas. Strict vigilance 
will be necessary during the remainder of the 
dry season. 


Forest Fire Record for Ten Days 


{Special telegram to AMERICAN LUMBERMAN] 


SACRAMENTO, CALIF., Aug. 6.—AlII is quiet to- 
day along the fire lines in California’s forests. 
Patrols are now only on smoldering fires brought 
under control and no new fires have been re- 
ported. 


The fires of the last ten days burned over a 
total of 58,000 acres, of which 44,000 acres were 
Government land. The largest and most de- 
structive fires during this period were the Bau- 
tiste cafion fire in the Cleveland national forest, 
Hutchinson Lumber Co.’s fire east of Oroville, 
Nelson Point fire in the Plumas national forest, 
Floriston fire in the Tahoe national forest, and 
the Beaver Creek fire in the Klamath national 
forest. 

The fire record of the last ten-day period in 
July shows a marked reduction, indicating the 
efficacy of closing the national forests to public 
use. From July 10 to 20 there were 179 fires 
in the national forests, but only 51 fires from 
July 21 to 31. 


Hardwood Institute Moves and Elects Executive Manager 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., Aug. 7.—Directors of the 
Hardwood Manufacturers’ Institute, at a meet- 
ing held at the Claridge Hotel here yesterday, 
unanimously elected J. H. Townshend, secre- 
tary-‘manager of the Southern Hardwood Traffic 
Association, executive manager of the institute. 
The directors of the traffic association have 
given their approval to this action, with the 
result that Mr. Townshend will serve as ex- 
ecutive head of both organizations. He will 
enter upon the new duties at once. The insti- 
tute has moved its offices trom Chicago to a 
suite in the Bank of Commerce Building here, 
adjoining that of the Southern Hardwood 
Traffic Association. Mr. Townshend will prob- 
ably have private offices between the two suites 
in order that he may direct the activities of 
both. Mr. Townshend is one of the best known 
men connected with the hardwood industry of 
the South. He organized the Southern Hard- 
wood Traffic Association twelve years ago, with 
offices in Memphis and very few members. By 
dint of application and ability, however, he has 
directed it with such success that it now has 
more than 600 members and maintains district 
offices at Memphis, Helena, Ark., New Orleans, 
Mobile, Louisville, Chicago, Cincinnati, Knox- 
ville and Washington. His election to the ex- 
ecutive vice presidency of the institute, without 
mm any way interfering with his services as 
directing head of the Southern Hardwood Traffic 
Association, is not only a high compliment to 
his ability but it also shows the esteem in 
which he is held by hardwood interests all over 
the country. The two organizations have a 
membership of more than 800 operators in the 
area extending from New York to Texas. 
Walker L. Wellford, president of the Southern 
Hardwood Traffic Association, explained that 
the action of the directors in approving ac- 
ceptance by Mr. Townshend of the executive 
vice presidency of the institute does not mean 
a consolidation of the two organizations, but 
that Mr. Townshend will continue to direct the 
activities of both. Each will maintain a sep- 
arate office. 
Creation of the office of executive vice pres- 
ident will not, in any way, affect the status 
of John M. Pritchard, who has been secre- 
tary of the institute since its inception and 
Who is in charge of the Gumwood Service 
Bureau and the inspection rules department. 
Mr. Pritchard has been engaged in association 
Work for a number of years and no man in the 
industry is better acquainted with the problems 
of the manufacturers than he. Mr. Pritchard 
organized the old Gum Lumber Manufacturers’ 

sociation in 1913, which conducted a highly 
Successful campaign thruout the United States 
When this product was little considered by users 
of southern hardwoods. 

In connection with the removal of the offices 


of the institute from Chicago back to Mem- 
phis, the election of Mr. Townshend, and the 
purposes of this organization, E. B. Norman, 
president, made the following statement today: 


The Hardwood Institute moved to Memphis be- 
cause the management realized that its greatest 
development and usefulness required that it should 
be located at a point in close proximity to the 
last great reservoir of hardwood lumber. Memphis 
was, therefore recognized as being the logical point. 
In addition, the institute is primarily a regional 
association handling hardwoods produced south of 
the Ohio River and its tributaries. Among the 
principal purposes of the organization are: 


“To gather and distribute hardwood statistics to 
the public and to the industry. This activity will 
be conducted under the coéperative plan of the 
United States Department of Commerce. The first 
issue of hardwood statistics will be available this 
month. 


“To immediately commence a coéperative adver- 
tising campaign to show the public the advantages 
in the use of the various species of hardwood over 


substitutes. The Gumwood Service Bureau has al- 
ready been organized and is now ready to func- 
tion. 

“To adopt such means as will promote the widest 
utilization and the prevention of waste, thereby 
serving the cause of conservation of our timber 
resources. 

“To enlist the coéperation of the consumers in 
promoting the mutual interests of producers and 
consumers. 

“To study the question of cost accounting, which 
is of utmost importance in the conduct of all hard- 
wood operations. 

“To acquire, preserve and disseminate all other 
information respecting the industry. 

“This arrangement brings about the strongest 
mangerial talent ever brought together in any 
lumber association, and offers to the hardwood 
industry a grade of service never before available, 
as the specially trained talents of the two men, 
Mr. Townshend and Mr. Pritchard, are outstanding 
in association work.’”’ 

Southern lumbermen have expressed their satis- 
faction at the return of Mr. Pritchard and his 
entire organization to Memphis. 


Cypress Ketch to Circumnavigate the Globe 





NEw OrLepANS, LA., Aug. 5.—The “Big Bill” of 
Chicago, famous as the South Sea tree climbing fish 
ship, now making its way down the Mississippi 
River toward this port, is of special interest to 
many New Orleans lumbermen because of the fact 
that this 68-foot ocean going ketch is built thruout 
of tidewater cypress. 


The “Big Bill,’ which is on its way to the 








The tidewater cypress ketch ‘‘ Big Bill’’ 


South Sea Islands for the purpose of photographing 
the tree climbing fish which is said to exist on and 
around some of them, has just completed what 
probably is the most difficult part of the journey— 
that is, from Chicago down the Illinois and 
Michigan Canal, to the Illinois River and thence 


to the Mississippi. It has been a tough journey 
thru shallow waters, and more than once has the 
ship stuck on sand bars and similar obstacles— 
but it got thru in ship shape. 

Capt. A. J. Duken, experienced mariner, noted 
explorer and former owner of a large island in 
the South Seas which was confiscated by the Brit- 
ish during the world war, and now commander of 
the “Big Bill,” appreciated the dangers of navi- 
gating down the said waterways, not to mention 
those of sailing the wide and treacherous seas. 
For this reason, when he built the “Big Bill,” he 
insisted on tidewater cypress and would have 
nothing else in his craft. 

“Tidewater cypress or nothing,” he told the 
Chicago backers of the enterprise, who include 
Ex-Mayor William Hale Thompson, Ex-Comptroller 
George F. Harding, Major Pike and Colonel Morse. 
“T don’t want to sail a ship that I’ll have to patch 
up every once in a while. I can’t afford to. If 
you back me on this, it will be only on the condi- 
tion that everything in the form of equipment be 
the world’s best.” 

The condition was met. Capt. Duken designed 
the vessel along the Norwegian lifeboat type, and 
with his own hands did a large part on the work 
on her. And now when her scraped and mud-caked 
hull has safely emerged from the Canal and the 
Illinois River, the captain’s judgment in the mat- 
ter of materials has been vindicated and heartily 
applauded. 

While the pursuit of the tree climbing fish is 
the ostensible object of the trip, the underlying 
purpose is to demonstrate Chicago as a seaport 
via the Mississippi River. This accounts for the 
enthusiastic reception of the tidewater cypress 
ship at every town between Chicago and New 
Orleans. Chambers of Commerce banquets, Rotary 
club luncheons and other festivities are the order 
of the day. The ship is expected to leave New 
Orleans for “Borneo and all points east’? some time 
this month, and after a two years’ cruise thruout 
the South Seas she will circumnavigate the globe. 

The world meanwhile will be talking about 
the tidewater cypress ketch that is withstanding 
all the vicissitudes of a full-fledged ocean liner, 
and some more. 
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Hemlock and Hardwood Millmen Consider Vital Problems 


Eicuo, Wis., Aug. 5.—An address on the 
business outlook by J. H. Puelicher, of Milwau- 
kee, president of the American Bankers’ Asso 
ciation, a thoro discussion of standard specifica- 
tions for grades and rules of hemlock and tama 
rack lumber, and the seemingly limitless pro- 
vision which C. W. Fish, of Elcho, had made 
for the comfort and pleasure of association 
members and their families, were the high lights 
of the midsummer meeting of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion held here Aug. 5 and 6. 

The association came to Elcho at the invita- 
tion of Mr. Fish whose hospitality and ability 
to entertain folks is a byword thruout northern 
Wisconsin. No detail however slight was 
omitted in the plans for the reception, comfort 
and amusement of those attending the meeting. 
As one guest was heard to remark, ‘*You can 
always bet on anything that Charley Fish takes 
hold of will be done right.’’ And so it was 
with this meeting; it was done right. 

At first it was feared that the heavy rains 
which swept northern Wisconsin the latter part 
of last week would prevent a full representation 
of the association’s membership from being 
present, but early Tuesday morning cars began 
pouring in until the attendance had swelled 
to 175 by the beginning of the evening. 

Altho Elcho is only a small town, provision 
had been made for accommodating the visitors, 
either in the homes of the town or in Ye Olde 
Muskie Inn, the new hotel, which, with the 
entire business block has been constructed along 
the line of English architecture of the Shake 
sperean period. Business sessions of the meet 
ing were held in the artistie little theater and 
the ladies were entertained at bridge and five 
hundred in the lounging room of the Elcho 
Club, another of the town’s distinctive fea 
tures. 

Opening Business Session 

The first business session was called to order 
at 2 o’clock Tuesday afternoon by President 
C. C. Collins, of Rhinelander, Wis., who, in his 
opening remarks, paid tribute to C. W. Fish for 
his hospitality and ideals, referred to the death 
of Perley Lowe as the passing of one of the 
pioneers of the lumber industry, and urged all 
to forget their troubles and be happy together 
at this the midsummer meeting. 

Mr. Collins then called on Mr. Fish to say 
a few words and the latter responded with an 
appropriate weleome. He expressed the hope 
that the meeting might be successful and that 
the visitors might leave Elcho with better feel- 
ing, deeper understanding, and a_ willingness 
to extend the spirit of codperation. 

In a simple and appropriate manner President 
Collins introduced J. H. Puelicher, of Milwau- 
kee, Wis., president of the American Bankers’ 
Association, who delivered the opening address 
on ‘The Business Outlook. ’’ 

Mr. Puelicher first criticized the attitude of 
Americans toward the laws of the land. ‘‘The 
American is getting to be careless with the laws 
of the country,’’ he said, ‘‘if he doesn’t like a 
law, he violates it. He carelessly goes about to 
break the laws which the will of majority have 
placed on the statute books. If he doesn’t like 
the law he should change it. We must get to 
be a country of law-abiding citizens, for liberty 
is safe only when we respect the law.’’ 

Altho we make business in America we are a 
nation of economic illiterates, Mr. Puelicher de- 
elared. He criticized the American practice of 
paying little attention to the finances of our 
Government, stating that we spend so much time 
saving the pennies that we do not know where 
the dollars go. To illustrate the need of an 
education in economies he pointed out the fact 
that even the farmers are now talking about 
European conditions and their relation to Amer 
ica, indicating that the realm of our trade rela- 
tions is constantly broadening. 

Mr. Puelicher was vehement in his denunci- 
ation of the man who will not take time to 
fulfill his civic duties by going to the polls and 
voting, and this he assigned as the reason for 
many of our economic ills. As an illustration 


of the seriousness of this failure to vote, he 
said that 28 percent of the Wisconsin electorate 
failed to cast their ballots in the recent sena- 
torial election. 

Mr. Puelicher believes that in the future 
America is going to meet strong competition 
with European countries and therefore we 
should be greatly concerned as to the outgo of 
Government expenditures. He deplored the 
fact that there are very few students in the 
schools today who are studying economics. This 
number he estimates at a fraction of 10 percent, 
a condition which he characterizes as ‘‘stagger- 
ing.’’ Under these circumstances Mr. Puelicher 
is not surprised at the widespread ignorance on 
economic subjects. Real success, he declared, 
is based on knowing the absolute rules of eco- 
noms. 

Citing the financial condition in which North 
Dakota found herself when she listened to 
the promises of the political agitator Townley, 
Mr. Puelicher declared the United States is in 
the same situation today. ‘‘And we are going 
to pay for it,’’ he added, ‘‘unless we take an 
interest in the affairs of our country. The 
trouble is that we are too complacent and self 
satisfied.’? He urged everyone to take a greater 


interest in the affairs of the schools, community, 
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State and nation, and manifest it in some prac 
tical way, such as seeking a position on the 
school board. 

What business will be this fall depends upon 
what we do, Mr. Puelicher believes. If we pay 
so much attention to business that we neglect 
politics it may not be so good. The increase 
in the purchasing power of the farmer he re- 
gards as a hopeful sign. 

Mr. Puelicher expressed himself as in favor 
of the participation of women in politics. He 
said that he had confidence in the instinctive 
good judgment of women and he hoped that 
now they had the ballot they would not neglect 
it and would regard it as a duty to vote. 

At the conclusion of Mr. Puelicher’s address, 
the ladies, a large number of whom had been 
present, were permitted to adjourn to the 
lounging room of the Elcho Club, where they 
spent the afternoon at bridge and five hundred. 


Secretary Presents Informal Report 


Secretary O. T. Swan, of Oshkosh, Wis., pre- 
sented a report which was informal in character 
and suggested a few matters for discussion. 
In regard to the business outlook he said that 
business was improving and that now optimism 
prevailed where before there had been uncer- 
tainty. Shipments made by association mem. 
bers he reported to be from 85 percent to above 
normal, with stock totals in about the same posi- 
tion they were a year ago. Referring to the 
yield tax, he said that the association investi- 
gators have reached the conclusion that it may 


not work out in a practical way because of the 
many angles to the problem of taxation. 

Mr. Swan also declared that the association 
is getting many inquiries as the result of its 
advertising and promotion work, all of them 
of high quality. He read over a list of company 
officers who had written to the office requesting 
more information, and the general run included 
presidents, traffic managers, purchasing agents 
ete, 

Mr. Swan’s report also included a brief pa- 
per on the estimated life of the association 
mills as determined by replies to a question- 
naire sent out from the association offices. The 
following three questions were asked in the 
questionnaire: 

1. Considering only the timber which you now 
own, how many years will your mill operation con- 
tinue on the present scale? 

2. Taking into consideration purchased logs and 
your plans for acquiring further timber land, how 
long do you think your mill operations will con 
tinue on the present scale? oe , 

3. What changes do you anticipate in the scale 
of operations thru the opening of new mills or 
discontinuance of present mills? 


Estimated Life of Operations 


The following information was obtained: 

The production of lumber within the association 
runs from 600,000,000 to 1,000,000,000 feet or, 
over a period, averages about 700,000,000 feet. 
teplies have been received from forty-eight firms 
producing last year 577,000,000 feet; that is, a 
little over SO percent of the association production 
is represented in this analysis. Some mills are so 
situated that they have little opportunity to pur 
chase logs or buy additional timber. Such mills 
state their probable life with considerable cer 
tainty but most of the mills thru the purchase of 
logs or thru contemplated purchase of timber, 
expect to increase their operating life several 
years, 

The mills are of course so situated that there 
is very great variation in their estimated life, 
this running from one or two years up to forty 
vears. Eight mills producing 57,000,000 feet ex 
pect to cut out before 1930. Twelve mills pro 
ducing 108,000,000 feet will cut out between 1930 
and 1935. Fourteen mills producing 202,000,000 
feet will cut out between 1935 and 1940, or before 
the end of about fifteen years. Fight mills cutting 
103,000,000 feet will cut out between 1940 and 
1945 or at the end of twenty years, and six mills 
producing over 100,000,000 feet will operate for 
a considerable period after 1945, having a life of 
twenty-seven years and up. 

Presuming that these estimates are fairly ac 
curate we will lose about 28 percent of our produc 
tion within the next ten years, or by 19385, and 
about 64 percent of the production at the end of 
fifteen years, or by 1940, while about 20 percent 
of the production will continue for some time after 
twenty years. 

This would mean if these firms stayed in the 
association and no new members were taken in 
that the present average association production 
of 700,000,000 feet would be 630,000,000 feet in 
1930, 504,000,000 feet in 1935, 252,000,000 feet 
in 1940, and 133,000,000 feet in 1945, or at the 
end of twenty years. 

It is safe to say that the above are minimum 
figures. Looking over our association records of 
the last fifteen years we find many firms that 
have cut out or discontinued, or new names have 
taken their place. 

Further, our past experience shows that such 
figures are generally underestimated. In_ 1910 
Secretary Kellogg sent out a similar inquiry to 
all the mills and in referring to these I find 
that one concern which then estimated that it 
would discontinue in 1930 today predicts that it 
will operate for ten or fifteen years longer, of 
possibly until 1940. Another firm now increases 
its estimate by five years. <A third increased its 
estimate by five to ten years; another by twelve 
years; another by nine years; another by nine 
years; another by fourteen years. Four firms have 
increased their estimates from two to five years 
and in one or two cases the location has changed 
and the firm is operating at a new plant with a 
longer life before it. 

The 1910 survey warranted the conclusion that 
there would probably be no association fourteen 
years later or in 1924. As a matter of fact your 
association is larger and more active than in 1919, 
but there have been changes. 

There is a difference of conditions now 4s 
compared with 1910 in that during the last four- 
teen years it has been easier to locate new timber 
or purchase logs than it will be during the next 
fifteen years, so that estimates are likely to be 
much closer than those made in 1910. The actual 
life depends upon the timber supply. While there 
is timber there will be sawmills. 

The State forester of Wisconsin estimates that 
there are at least 14,000,000,000 feet of mer- 
chantable saw legs in the twenty-five counties con- 
taining 30,000,000 or more board feet per county 
and that this timber runs 43 percent hemlock, 
15 percent birch, 16 percent maple, 7 percent 
basswood, 6 percent elm, 7 percent pine and the 
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palance in spruce, cedar, tamarack, oak, ash, and 
miscellaneous. We do not have Government figures 
for the standing timber in upper Michigan. A 

No estimates of standing timber for an entire 
State have ever been made that did not turn out 
to be notably below the actual cut or later esti- 
mates. With the standing timber in Wisconsin 
estimated at 14,000,000,000 feet and possibly run- 
ning to 20,000,000,000 and an annual cut of 
under 1,000,000,000 feet, and with possibly a 
much better ratio in the northern peninsula, it 
is safe to say that the organized lumber industry 
of this region will be an important factor for 
fifteen or twenty years. In fact, the estimates of 
stands of timber and the estimates of life of op 
eration taken as a whole may be considered as 
the minimum upon which to base any calculations 
incident to this question. 

The reports do show, however, the present judg 
ment of a number of large operators and indicate 
the life of the larger mills, 

Field Representatives Tell of Progress 

T. Ff. Laist, of Chicago, field service repre 
sentative of the association, was next called 
upon to tell of the progress of his work. Altho 
he had only been in the field a month Mr. Laist 
cited several examples of the practical results 
which had been achieved. In his estimation 
this work should begin with the architect since 
he is the one who draws up the specifications 
and indicates the kind of wood to be used in 
construction. A, R. Pierce, the other field rep 
resentative, was present and gave a short re 
port. He said that the manufacturers should 
be careful not to ship out green stock since the 
furniture factories he had been ealling on were 
complaining of this practice. 

At this point President Collins suggested 
that the meeting adjourn in order that the 
members might spend the rest of the afternoon 
visiting the C. W. Fish Lumber Co.’s cutting 
up plant. The suggestion met with favor and 
Mr. Fish personally conducted the visitors thru 
the plant, which is one of the largest and best 
equipped in Wisconsin, 


The Dinner and Entertainment 

The association dinner was held at 6 o0’clock 
in the dining room of Ye Olde Muskie Inn. 
Covers were laid for 240 and a delicious dinner 
was served with the same careful attention to 
detail which characterized every feature of the 
meeting in which Mr. Fish had a hand. During 
the meal Mrs. Stoker, of St. Louis, sang sev 
eral selections and at its close Mr. 


Lester, a 
ventriloquist, amused the 


diners for twenty 


minutes. The visitors were then guests of Mr. 
Fish and the association at a special movie, 


‘“The Covered Wagon,’’ given in the Eleho 
theater. Later they enjoyed a carnival dance 
which was featured by several novelty dances 
and the playing of a Chicago orchestra. 

During the evening the winners of the card 
prizes among the ladies became known. At 
bridge Miss Elizabeth Latimer, of Mellen, won 
the first prize—Dutch silver candlesticks with 
blue candles; Mrs. H. W. Krueger, of Shawano, 
won the second prize, a glass compote. Win- 
ners at five hundred were Mrs. H. A. Fry, of 
Hermansville, who was awarded a glass candy 
Jar as first prize, and Mrs. O. Baum, of Bowler, 
who received the second prize, a silver sand 
wich plate. 


WEDNESDAY MORNING. 

The first part of Wednesday morning was 
given over to the officers’ and directors’ meet 
ing and at 10 o’elock President Collins called 
the morning session of the association to order, 
and introduced C. V. Sweet, of the Forest Prod 
ucts Lahoratory, Madison, who told of the sur 
vey which the laboratory is making on the 
uses of each hardwood grade. He said that 
the laboratory is studying the requirements of 
the consuming industries, and the limitations 
under which the producers are working, princi- 
pally in regard to the utilization of the lower 
grades of lumber. The aim of the laboratory, 
he said, is merely to study present conditions 
intensively and present the information to the 
trade, allowing the latter to draw its own con 
‘lusions, The results of this report, he prom- 
ised, would be made publie within two weeks. 

The main item of business relating to the 
revised hemlock rules was next taken up. The 
committee had prepared a comprehensive report 
Which had been mimeographed and distributed 
among the members. After the suljeet had 
been introduced by Mr. Swan the discussion of 


the proposed changes was led by C. A. Good- 
man, E, A. Hamar, Frank Handyside, Inspector 
W. H. McDonald and other members of the 
association. It was voted that every member 
of the association should be supplied with a 
copy of the report by the secretary with in- 
structions to offer any comment or suggestion 
on the revision, and that, these should be re- 
ceived by the association and carefully consid- 
ered, the committee to make its final report at 
the annual meeting. W. L. Saunders, of Cad- 
illac, Mich., who had taken an active part in 
the discussion, hecause of his position on the 
central committee, was named as an additional 
member of the association committee to repre 
sent the Michigan manufacturers. 

The question of the association’s rule on tally 
cards was brought up and on motion by W. A. 
Holt, of Oconto, it was voted to instruct the 
secretary to draw up a suitable tally ecard and 
submit it to the members of the association for 
their approval. The question of the equaliza 
tion of association also came up for 
lengthy discussion. W. B. Clubine, of Park 
Malis, Wis., expressed the opinion that ties and 
grain doors should not be exempted from as 
sessments for the advertising fund. W. A. 
Holt brought up the question as to whether 
or not maple flooring should be exempted, his 
contention being that those who contributed to 


dues 


the special maple flooring advertising fund 
were being assessed twice on their product 
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when it was included in the association’s adver 
tising assessment. There was a variance of 
opinion on both these questions and no action 
was taken. 

Discussion of the Cut-Over Land Problem 

At this point Mr. Holt read a report on the 
cut-over land problem written by Secretary 0. 
T. Swan and embodying information obtained 
from the membership thru an inquiry sent out 
last June. This report dealt with this impor 
taunt problem quite comprehensively, taking the 
matter up from the standpoint of taxation and 
the agricultural situation. The latter is sum 
marized as follows: 


The demand for agricultural land during the 
last two years has been very slow. During the 


war period land moved readily where it was well 
located. Overproduction of staple farm = crops, 
high wages in the cities attracting men to the 
cities rather than to the country and the more 
attractive outlook for the development companies 
in other fields than agriculture have during the 
last two years made it unusually difficult to find 
a market for large blocks of cut-over land or to 
dispose of small holdings. 


On the other hand there is a widespread feeling 


that the present agricultural situation is tempo 
rary, that prices for farm products will sooner 
or later reach an adjustment so that farming 


again will be profitable, that the development of 
the tourist trade had great latent possibilities and 
that the number of prospective settlers will in 


crease 
A few operators have organized land develop 
ment companies, have classified their land, and 


have made elaborate plans for aid to the new set 
tlers, and have embarked on extensive advertising 
Most operators are not active at the present time 
as they believe that it is now inopportune to push 





the sale of land. Some of these companies have 
been successful during the last few years. Others 
have found success turned to failure thru the 
turning back to them of thousands of acres. 


Recommendations Made 


The report was concluded with a number of 
recommendations which were as follows: 


1. Lands should be classified. An expert land 
and farm man should make a thoro examination 
and appraisal. Special attention should be given 
to adjacent rivers and lakes as prospective resort 
properties. After the classification prices should 
be applied and an analysis made to determine as 
near as possible what land would be held to a loss. 

2. It is pointed out that great care must be 
taken in selecting settlers. Certain classes of 
foreigners are by far the most successful. Immi- 
gration laws have reduced the number available 
in these classes. Some propose selective immi 
gration. 

3. Those who have had experience lay stress on 
the need of expert supervision in any land de 
velopment plan. Either land experts must handle 
that activity for the company or experienced and 
reliable land men must be_so interested'as to take 
over the development of considerable acreage. 

4. It is pointed out that it is very desirable 
to sell land while the timber operation is in 
progress as this furnishes winter employment to 
settlers, which in the first years of development 
is essential. 

5. One firm operates a demonstration farm. This 
shows what can be accomplished on the land and 
it is stated that the farm is paying for itself. 

6. A number of firms recommend that there 
should be both associated and local advertising so 
that at the proper time advertising may be carried 
on on a large scale in an organized way. In gen 
eral it is felt that the time is not opportune to 
begin special development activities but that this 
should be taken up as soon as it is clear that 
farming will be more profitable. 

7. In ease of lands not suited to agriculture, 
investigate their condition with respect to pres- 
ent forest growth and possibilities of holding for 
increased timber growth. The Lake States Forest 
Experiment Station will codperate with you in an 
advisory way. The association office also has in- 
formation on this subject. 

Mr. Hamar then introduced a motion instruet- 
ing the president and secretary to compose a 
suitable letter of appreciation to Mr. Fish, 
thanking him for his hospitality, and the mo 
tion was passed with the unanimous approval 
of all present. With reference to the problem 
of cut-over lands the association voted to con 
sider the matter in detail at the annual meet 
ing. 


Memorial Resolution Adopted 


The following resolution read by President 
Collins was then adopted: 


WHEREAS, On July 29, 1924, Perley Love, presi 
dent of the C. C. Collins Lumber Co. passed away ; 
and 

,WHEREAS, Mr. Lowe was one of the ablest and 
most respected lumbermen in Chicago and Wis- 
consin, and while a Christian gentleman, who 
gave freely of his time and means in church and 
charitable works, he also found time to take an 
active interest in lumber association work; and 

WHEREAS, This association recognizes that the 
lumber fraternity has lost an honored and re 
spected member, be it therefore 

Resolved, That this association as an associa 
tion and its members individually do express their 
sincere sympathy to members of Mr. Lowe's 
family; and be it further 

Resolved, That this resolution be spread upon 
the minutes of this meeting and a copy sent to 
the family of Mr. Lowe. 


Secretary Swan was instructed to send a tele- 
gram to A. L. Osborn, of Oshkosh, who was ill, 
expressing the regret of the association that 
he was unable to be present and take part in 


the meeting. The president then adjourned 
the meeting. 
on i : 
Those members remaining gathered in the 


dining room of Ye Olde Muskie Inn for luneheon 
and lustily expressed their appreciation of the 
royal way in which Mr. Fish had entertained 
the association by singing the following song, 


led by M. J. Fox: 


We all came over to Elcho 
To see Chas. Fish’s new town 
We sure were treated royally 
By everybody around. 


CHORUS : 
Oh, it ain't gonna rain, no more, no more 
It ain’t gonna rain no more. 
s3ut how in the world can Charley tell 
It ain't gonna rain no more? 


We all will give Charley 
The glad hand as we go, 

For he has gone the limit 
In putting on this show 
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Aug. 13-15—Southern Sash, Door & Millwork Manufac- 
turers’ Association, The George Vanderbilt Hotel, 
Asheville, N. C. Quarterly Meeting. 

Aug. 14-15—Carolina Retail Lumber Dealers’ Associa- 
tion, Wrightsville Beach, Wilmington, N. C. Second 
Quarterly Meeting. 

Aug. 20—Illinois Lumber Merchants’ Association, Dis- 
trict No. 1, Forestry Building, Aurora, Ill. Organi- 
zation meeting. 


Sept. 8-10—Concatenated Order of Hoo-Hoo, Minneapo- 
lis, Minn. Annual. 

Oct. 21-23—National Retail Lumber Dealers’ Association, 
Atlantic City, N. J. Annual. 

Oct. 22-25-—Pacific Logging Congress, Portland, Ore., 
and Longview, Wash. Annual, 


Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 


Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. Headquar- 
ters and building material exhibits at West Hotel. 


Jan. 28-30, 1925—Southwestern Lumbermen’s Associa- 
tion, Oklahoma City, Okla. Annual. 

Feb. 4-5, 1925—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 

March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber 
men’s Association, Central Missouri Association of 
Ketail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual conventions. 


Florida Association in Luncheon Meet 


JACKSONVILLE, FLa., Aug. 4.—Largely at- 
tended and in many respects the most success- 
ful gathering of the Jacksonville lumbermen’s 
fraternity that has been held this year, was 
the luncheon meeting of the Florida Lumber 
& Millwork Association, which was held at the 
Mason Hotel last Tuesday, thirty-five local 
lumber dealers being in attendance. Haynes R. 
Mahoney, regional director of the association, 
presided. 

J. P. Williams, of Orlando, president of the 
association, spoke briefly, calling the atten- 
tion of the Jacksonville lumbermen to the 
quarterly State meeting of the organization, 
which is to be held in St. Petersburg on Aug. 
7. His address also embraced an urgent appeal 
for closer cooperation between the active and 
associate members of the association. 

In a short, interesting talk, FE. C. Harrell, 
secretary of the Georgia-Florida Saw Mill As- 
sociation, explained the salient features of the 
new Jumber grading standards which are being 
introduced. 

C. C. Jones, of the Jones Lumber Co., of this 
city, spoke on the methods of cost accounting 
as adopted by the National Retail Lumber 
Dealers’ Association, and recommended that the 
system be leased by the Florida lumbermen. 

Mr. Jones also moved that a resolution be 
adopted expressing the gratification of the 
Florida Lumber & Millwork Association upon 
the vindication of John Stephens, head of the 
Stephens Lumber Co., of this city, from charges 
contained in an indictment preferred against 
him by the Government, and also expressing 
the confidence and the esteem in which Mr. 
Stephens is held by the association members. 


‘aa@@eeeneaani 


Entertains Wholesale Group 

New York, Aug. 4.—Arthur E. Lane, head 
of the Arthur E. Lane Lumber Corporation, en- 
tertained members of the wholesale group at 
their semiweekly luncheon at the Hotel Bel- 
mont last Wednesday. Mr. Lane showed mo- 
tion pictures of logging operations and shingle 
mills on the west Coast. J. H. Burton, jr., was 
chairman of the meeting. 

The wholesalers voted to discontinue the meet- 
ings until the middle of September, when they 
will be resumed for another long season. It 
was the consensus that the meetings had proved 
of great benefit and had been instrumental in 
bringing the wholesalers into closer communi- 
cation. 

The average attendance has ranged around 
thirty at each meeting and an effort will be 
made in the fall to bring the number up to 
fifty. The committee in charge of the meetings 
is composed of George Stevens, of the Stevens- 


Eaton Co.; Fred Bruce, of Homan & Pudding 
ton, and Mr. Lane. 


Seek Removal of Ban on Building 

Toronto, Ont., Aug. 4.—At a meeting of 
Zorder Cities realtors, held in Windsor on 
July 24, plans were discussed to institute a cam- 
paign with the object of removing the ban 
against the organization in Ontario of build- 
ing and loan associations. Addresses were de- 
livered by C. BE. Redeker, of Windsor, and H. 





Mail Brings Queer Missives 


The mail received by newspapers frequently 
contains rather queer communications, as many 
people seem to have the idea that editors are 
infallible sources of information on every con- 
ceivable subject. The AMERICAN LUMBERMAN 
staff is seldom ‘‘stumped’’ by an inquiry relat- 
ing to the industry which the paper represents, 
but it must confess that occasionally it receives 
an ‘‘outside’’ order bigger than it can execute. 

For instance, below is reproduced — the 
opening paragraph of a letter received by our 
Seattle (Wash.) office, and forwarded to the 
Chieago office with the terse comment, ‘‘ All 
this woman wants us to do is to hunt up her 
relatives, which looks like quite some order.’’ 


The occasion of this communication was the 
publication some weeks ago, in the obituary de- 
partment of this paper, of a notice concerning 
the death of Jay Dinsmore, a former Seattle 
lumberman who was killed by brigands in China, 
in which country he had resided for some years 
as representative of his firm. 

A ‘free translation’’—or transliteration— 
of the epistle, eliminating some of the ortho- 
graphical peculiarities of the writer’s style, fol- 
lows: 

Ketchum, Okla., June 5, 1924. 
Dear Sir: 

I will write you in regard of a man’s name I 
read a day or so ago that was slain by a China 
bandit. fle has the same name as I and he must 
be some relative of mine. My people is all East 
and North, and I don’t know one of them. I 
married a Dinsmore, and I would like to find some 
of our people and I am writing to see if I can 
hear from this man and I know we are related. 
I will send you our pictures as soon as I hear 
from you people and I want to hear by return 
mail. My name is * * * * My address is 
Ketchum, Okla. 





3oulthee, of Toronto, secretary of the Ontario 
Retail Lumber Dealers’ Association. 

Mr. Boultbee pointed out the obstacles now 
in the way of organizing such associations. 
The Ontario loan and trust corporations act 
made it necessary to have $300,000 of sub- 
scribed capital, at least $50,000 of which must 
be paid up, in the case of loan companies, and 
$100,000 in the case of trust companies; also 
the act prevents any such company issuing 
what are known as ‘‘terminating shares.’’ 

Mr. Redeker submitted a report of the con- 
vention of the United States League of Local 
Building & Loan Associations, held at Cleve- 
land, Ohio, on the two previous days. Mr. 


Redeker’s report included statistics demon. 
strating the remarkable growth and wonderfy] 
achievements of these associations in the 
United States. 

As a result of this meeting, it is expected that 
a brief will be prepared, outlining the argu. 
ments in favor of building and loan associa. 
tions and an effort will be made to induce the 
Ontario Government to remove the ban upon 
their organization. 

LAA ASSL ELE SE 


Joint Missouri-Illinois Annuals 


CarMI, Inu., Aug. 6.—Announcement is off- 
cially made by H. L. Ziegler, secretary of the 
Southern Dlinois Retail Lumber Dealers’ Aggo- 
ciation, this city, that the annual conventions of 
that association and the Southeast Missouri Re- 
tail Lumber Dealers’ Association, the North. 
east Missouri Lumbermen’s Association, the 
Central Missouri Association of Retail Lumber 
Dealers will be held jointly on March 24, 25 
and 26, 1925, at the Chase Hotel, St. Louis, Mo, 
This date has been selected as a result of formu- 
lative plans that have been under way for some 
time. 


DALAL L ETE 


Will Reduce Production 


NEw Brunswick, N. B., Aug. 4.—The reso- 
lution of the New Brunswick Lumbermen’s 
Association to curtail production of lumber 35 
to 50 percent in the coming season, passed at 
the meeting of the association in Bathurst, 
on July 30, had the hearty endorsement of the 
twenty-two members present, representing all 
of the large and many of the smaller lumber 
companies. The resolution is approved by 
lumbermen thruout New Brunswick, it is be 
lieved. 

Lumbermen interviewed declared that the 
reduction in production was made necessary by 
the fact that a great deal of the lumber cut 
this season was unsold and could not be profit- 
ably sold because of the high prices of Govern- 
ment stumpage in New Brunswick, $4 as against 
$2.70 in Quebec, and because of the high rates 
for workmen’s compensation. 


Revised Grading Rules Published 

NEW ORLEANS, LA., Aug. 4.—Revised copies 
of the Southern Pine Association’s standard 
grading rules, recently changed to conform to 
the new American lumber standards which be- 
came operative July 1, have been published by 
the association and now are being sent out 
to lumber distributers, architects, contractors, 
large industrial consumers and others interested, 
in the territory east of the Rocky Mountains. 

A statement by the association accompanies 
each of the new grading rules books, mention- 
ing that producers of southern pine who are sub- 
seribers to the association, almost without ex- 
ception, have agreed to manufacture and mer- 
chandise their lumber in accordance with the 
new American lumber standards, and it is 
suggested that the trade hereafter place all 
orders in accordance with the new specifications. 
All interests identified with the building in- 
dustry are urged by the association to ¢0- 
operate in bringing about the universal recog: 
nition and use of the new lumber standards. 


Urges Restraint in Production 

. Mancuester, N. H., Aug. 4.—Speaking here 
at a meeting of the New Hampshire Lumber- 
men’s Association, H. H. Sturgis, president of 
the Maine Lumber Manufacturers’ Association, 
made some remarks which are receiving atten- 
tion in the newspapers as well worthy of note. 
President Sturgis said, in part: 

Every line of business, except the lumber bust- 
ness, has reduced production. In this respect they 
have shown sound business sense. Future prices 
of lumber in New England are entirely in pee 
hands of the operators. It we are sensible eed 
refrain from manufacturing until a business ba 
ance arrives we will emerge from our present 0 
pressed state of affairs. No operator can afford 


manufacture nowadays unless he has a contract to 
sell his output to some responsible firm. 
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Discusses Co-operation Between Wholesalers and Shingle Producers 


SEATTLE, WASH., Aug. 2.—Adoption of a 
resolution favoring codperation between shingle 
manufacturers and distributers to promote the 
welfare of the red cedar shingle industry and 
trade as a whole was the outcome of a pro- 
tracted roundtable discussion of the entire 
situation held at the Hotel Gowman here Fri- 
day under the auspices of the special com- 
mittee appointed by the National-American 
Wholesale Lumber Association to assist the 
shingle men. Five members of the committee 
attended the meeting and put up to the fifty- 
six wholesalers and manufacturers present a 
request for their views on the problem pre- 
sented. 

The meeting followed a luncheon at which 
Dwight Hinckley, head of the Dwight Hinckley 
Lumber Co., of Cincinnati, and president of 
the National-American association; W. W. 
Schupner, of New York, secretary of the asso- 
ciation, and C. A. Mauk, of Toledo, Ohio, mem- 
ber of the association’s shingle marketing com- 
mittee, all homeward bound from the midsum- 
mer meeting of the association in Portland, 
were honor guests of the local members of the 
organization. 

The discussion revealed that the manufac- 
turers and wholesalers were all of the belief 
that the big wholesalers’ organization could 
do a great deal to put the shingle industry 
back on its feet. But there was a diversity 
of opinion regarding the program that should 
be followed and a little doubt whether a work- 
able plan was possible. 

Standardization Program Discussed 

An interesting feature of the meeting was a 
discussion of the Hoover standardization pro- 
gram as it applies to shingles and the pros- 
pects for the general adoption of the new 
standards and the square pack by the mills. 
A gratifying number of the manufacturers de- 
clared for the new standards. In fact, none 
criticised them. But they differed regarding 
the best method of bringing them into general 
use, some holding that the wholesalers should 
take the lead in a campaign to enforce them, 
some contending that the retailer was the man 
to assume the task and some taking the view 
of President Hinckley that the manufacturers 
must take the initiative, but receive the whole- 
hearted codperation of the wholesalers. 

The point Mr. Hinckley emphasized was that 
to put the shingle industry on a stable basis 
it would be necessary either to increase the 
demand for shingles or to reduce shingle pro- 
duction, and he indicated a decided preference 
for the former course. The eight hundred mem- 
bers of the association, he said, have about 
three thousand salesmen calling on the trade 
and his thought was that if by codperation the 
manufacturers could enable the wholesalers to 
make a ‘‘living wage’’ in handling shingles, 
these three thousand salesmen could be con- 
verted into real boosters for shingles, with the 
result that the increased demand necessary to 
restore the balance between production and 
consumption could be built up and the industry 
stabilized on a new and profitable basis. 

Shingle Marketing Problem 

Mr. Mauk opened the shingle marketing dis- 
cussion. He declared that nobody was entirely 
familiar with the shingle marketing problem 
and emphasized that it was looked upon from 
different angles in the East and on the north 
Pacific coast. It was exceedingly difficult, he 
said, for the average eastern lumberman to 
comprehend the shingle manufacturers’ problem 
from a distance of two or three thousand 
miles. Having a better knowledge than most 
fasterners, he was inclined to ascribe the manu 
facturers’ troubles mainly to three things: 
Too many grades, too much uncertainty re- 
garding grades, too much vagueness on the 
part of salesmen in their shingle selling repre- 
sentation. 


These are some of the things we want to know: 
Are the four new shingle grades enough? Or are 
they too many? Do you millmen approve the 
Square pack and will you make it? 

ealers do not want to begin selling the square 
Pack unless it is to be maintained. My own com- 


pany is having its best success with the square 
pack and I believe nine-tenths of our dealers like 
it. Those who are buying the square pack do not 
want to go back to the thousand basis. I believe 
the adoption of the square pack will prove of great 
assistance to the shingle industry. The consumer 
understands it and it gives him a basis for cost 
comparison with patent roofings. 


Comments on Increased Plan 


Mr. Hinckley commented further on the in- 
creased sales plan. 

About 35,000 cars of shingles are now manufac- 
tured annually, he said. If we can help you sell 
36,000 cars, the price will be bettered. If less 
than 35,000 cars are sold prices will sag. My idea 
is that if you can put shingles in the hands of 
more wholesalers we can take up the slack. 

J. A. Edgecumhbe spoke for the British Colum- 
bia shingle wholesalers and manufacturers, and 
as a member of the marketing committee. On 
his side of the line, he said, the shingle prob- 
lem had been partly solved by making better 
shingles, but it would never be fully solved 
until better merchandising of shingles was ac- 
complished. The present was a real opportunity 
for the manufacturers to offer codperation to 
the wholesalers to solve it. ‘‘I thought one 











Our Customers in Caricature 
2. A. Tightwad 


That is the way he writes his name and 
without any flourishes. Not even the in- 
come tax collector knows how much money 
he has. His purse strings are tied in a 
hard, hard knot unless some one offers 
him 10 percent with the very best of se- 
curity. Then the strings open up and 
the flood of gold continues as long as the 
demand holds out; there seems to be no 
bottom to the bag. 


The neighbors say that Mrs. Tightwad 
takes a bath every Sunday morning and 
the old man follows suit but uses the 
same water in order to economize. We 
don’t know whether this is the truth or 
not but we do know that he buys his coal 
in five hundred pound lots and calls up 
each yard for a price. He was three 
months buying a two by eight three feet 
long with which to mend his front stair- 
way, and even then looked over the scrap 
pile nearly every day to see if he couldn’t 
find something that would do. 

There are rumors that he intends to 
build a house but we can hardly believe 
that anything will come of it. A man 
who will carry an aching tooth to five 
dentists in order to get the lowest bid 
for pulling it will never be able to build 
a house in one short life time. 











time that this was purely a manufacturers’ 
problem, but I have changed my mind. The 
manufacturers will never get anywhere working 
alone.’ 

Other speakers were: A. J. Morley, Saginaw 
Shingle Co., Aberdeen; George Bergstorm, 
Pacific Timber Co., Everett; C. E. Hill, Bucoda 
Manufacturing Co., Bucoda; W. H. Soule, 
Soule Shingle Co., Stearnsville; S. P. Johns, 
Weyerhaeuser Sales Co., Snoqualmie Falls; 
Paul Smith, M. R. Smith Shingle Co., Seattle; 
R. G. King, Pioneer Lumber Co., Seattle; J. F. 
Drescher, Drescher Lumber & Shingle Corpora- 
tion, Seattle, and Lloyd Hillman, Lloyd Hill- 
man Lumber Co., Seattle. 


Shingle Resolution Adopted 


The resolution adopted unanimously by the 
conference reads as follows: 

WHEREAS, We believe there is an opportunity for 
proper cooperation between manufacturers and dis- 
tributers of shingles on a basis which will not 
only promote the shingle industry but also better 
serve the public. 

Resolved, That the shingle branch of the West 
Coast Lumbermen’s Association, in conjunction 
with the Shingle Manufacturers’ Association of 
British Columbia be requested to appoint a com- 
mittee to confer with a committee from the Na- 
tional-American Wholesale Lumber Association, the 
purposes of these committees being to study the 
question of marketing shingles and to report rec- 
omendations as speedily as possible. 

Lloyd Hillman introduced the guests of honor 
at the luncheon preceding the roundtable dis- 
cussion of shingles. President Hinckley and 
Secretary Schupner both spoke of the work of 
the National-American, dwelling upon the bene- 
fits that had acerued to the wholesalers of this 
section from the amalgamation of the Pacific 
Coast Shippers’ Association with the National- 
American last year. In his address Mr. Schup- 
ner paid high compliment to Roy A. Dailey, 
North Coast manager of the association, es- 
pecially for his work in the legal department of 
the association. 

Mr. Dailey added a word regarding the 
association’s work in the Pacifie Northwest. 

The last seven months have given the amal- 
gamation the acid test and it has stood it, he said. 
The machine is now running in oil and there is 
no clashing of gears. What the old organization, 
effective as it was, could not do because of its 
limited scope is now being done most effectually 
by a big national organization. It is making for 
a greater expansion of the wholesalers’ business. 


e . . — 
Strong Believer in Training Camps 

OMAHA, Nes., Aug. 4.—Gould Dietz, vice presi- 
dent of the C. N. Dietz Lumber Co., prominent in 
many of Omaha’s civic affairs, who was selected 
as civilian aid to the secretary of war for the 
Seventh Corps area, recently returned from a trip 
to the Citizens’ Military Training Camp at Fort 
Des Moines and the Reserve Officers’ Camp at Fort 
Snelling, Minn. 

Mr. Dietz is an enthusiastic believer in the train- 
ing camps, and it was mostly thru his vigorous 
efforts that Omaha secured permission to have 
the “Around-the-World flyers’? stop off in Omaha 
on their way back to California. 

Mr. Dietz and his brother Charles N. Dietz and 
wife are contemplating another trip around the 
world. They have already made four trips around 
the globe. 

Mr. Dietz is also well known in national Re- 
publican politics and will represent Nebraska at 
the notification of Calvin Coolidge for President. 

SABA BARBEBABAAAAAAB: 

ADVICE to operators in the Columbia national 
forest and vicinity by United States Forest 
Service experts engaged in studies of fire con- 
trol, urging them to burn at once their slash 
left from logging in the fir type was amply 
justified, for very effective burns and a high 
relative humidity together with a tenth of an 
inch of precipitation held in check the bad 
spring fires which had swept that district until 
they had burned out. Forest Service men point 
out that the determining influence on the fire 
situation is the high relative humidity. Slash 
burning is most effective when the relative 
humidity is high, as the dry tops and branches 
will still burn fiercely, but the more compact 
surface litter has gathered enough moisture to 
resist the flames. 
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Attack Minimum Wage Law 


Superior, Wis., Aug. 4.—A decision in the 
case of the Folding Furniture Co., of Stevens 
Point, Wis., which is seeking an injunction 
restraining enforcement of the Wisconsin mini 
mum wage law is not expected for at least two 
weeks, following the action of the presiding 
Federal judges who have taken the case under 
advisement. Attorneys for both sides have 
indicated that the case will be taken to the 
Supreme Court, which minimizes somewhat the 
importance of the forthcoming decision since, 
regardless of whom it favors, it will be appealed. 

The ease is of far-reaching consequence, 
representing as it does, the first legal attack 
upon the minimum wage law. Not only will 
the decision be of local interest in Wisconsin, 
but it will undoubtedly have a far-reaching 
effect on the operation of minimum wage laws 
in other States. The Supreme Court ruling in 
the District of Columbia case in 19238, which 
declared the minium wage law of that district 
unconstitutional, was the main battleground of 
the legal struggle. 


bd e 

Heavy Arrivals of Canadian Lath 
New York, Aug. 4.—Arrivals of spruce Jath 
have been exceptionally 

heavy in certain periods 

this summer, the lath | 
coming largely by 
steamer load from points 
in Quebec. The photo 
graph shows lath being 
loaded by horse-drawn 
trucks for Homan & 
Puddington, New York 
wholesalers. Often, at a 
single dock, 2,000,000 to 
3,000,000 Jath are loaded 
in one day. Fred Bruce, 
Homan & 


said his 


president of 
Puddington, 
firm recently disposed of 
7,500,000 feet of the 
Canadian lath in three 
Horse-drawn ve- 
exclu- 


days. 
hicles are used 
sively in the loading, but 
in New York the lath 
are distributed by truck 
and lighter at the greatest speed practicable. 


Higher Grades Preferred Overseas 


New OrLEANS, La., Aug. 4.—Foreign con- 
sumers of southern pine lumber and timber pre- 
fer the higher grade stock over the lower, or 
cheaper qualities, by a very large margain, as 
is shown from information secured by the 
Southern Pine Association and announced by 
Secretary-manager H, C. Berckes. 

A survey made by the association of total 
shipments in 1923 of 2,269,378,000 feet of 
southern pine lumber and timber by 102 mills 
in Louisiana, Texas, Arkansas, Mississippi, 
Alabama and Florida shows that 136,949,000 
feet, or 6 percent, of the total shipments were 
exported to various foreign lands, the remain- 
ing 94 percent being consumed in forty-two 
States of this country and Canada. 

Of the total exports in 1923 by this group 
of mills, the higher grades, A, B, B&better, C, 
ID) and No. 1, constituted 110,902,000 feet, or 
81 percent of all grades exported, while only 
26,047,000 feet, or 19 percent, represented ex- 
ports of lower grades consisting of Nos. 2, 5 and 
4 stock. The principal export item of the 102 
mills in 1923 was timbers, of which 82,044,056 
feet, or 60 percent of the total exports of all 
items, were shipped to foreign countries. The 
next heaviest export item was boards, aggre- 
gating 17,427,000 feet, or almost 13° percent 
of all stock. These two items combined com- 
prised nearly three-fourths of all the 1923 
lumber exports reported by the group of mills 
included in the survey. 

Detailed analysis of the export distribution 





shows the following amounts and percentages of 
the total exports comprised by the various 
grades: A, B, B&better, 10,162,000 feet, or 
7.4 percent; C, D and No. 1, 100,740,000 feet, 
or 73.6 percent; No. 2, 25,506,000, or 18.6 per- 
cent; No. 3, 416,000, or three-tenths of one 
percent; No. 4, 125,000, or one-tenth of one 
percent, 

The amounts of the different items of stock 
tuken by foreign consumers from the group 
of mills in 1923 were as follows: Timbers, 
$2,044,000 feet; boards, 17,427,000 feet; mis 
cellaneous stock, 11,199,000 feet; dimension, 
9,455,000 feet; edge grain and flat grain 
flooring, 4,824,000 feet; drop siding, 2,778,000 
feet; ceiling, 2,609,000 feet; fencing, 2,561,000 
feet; shiplap, 1,812,000 feet; finish, 1,498,000 
feet; car material, 595,000 feet; partition, 
125,000 feet, and bevel siding, 44,000 feet. 


hd e e 
Pioneer Farmer Designed Portable Mill 

NEWTON, Iowa, Aug. 4.—What was probably 
the first portable sawmill ever invented and used 
was designed by John Carey, a pioneer settler 
of the Wittemberg neighborhood, near this city. 
Wittemberg neighborhood was settled in 1853; 
and, following the traditional pioneer passion 
for education, the neighbors of this new pruirie 
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Horse-drawn trucks laden with Canadian spruce lath in process of loading 


settlement met at the home of John Carey in 
1855 and organized 4 college. The Rock Island 
railroad at that time had crossed the Mississippi 
River and had its western terminus at Daven- 
port. In planning a building for this prairie 
college, the trustees decided to use native Lowa 
lumber. Mr. Carey had never seen a portable 
sawmill, for none had ever been built; at least 
so far as he knew. But he felt sure the thing 
could be done, so he drew the plans for what he 
believed would be a practicable outfit. 

He returned to Ohio, his native State, and 
tried to induce some manufacturer of sawmill 
machinery to follow his plans. For a time he 
was unsuccessful, for manufacturers did not be- 
lieve such an outfit would work. At length he 
induced a Norfolk manufacturer to build the 
plant. It was sent out to the Wittemberg neigh 
borhood, set up in a little tract of timber bought 
by the college trustees and worked splendidly. 
This portable mill cut most of the lumber used 
in building the college building and also in many 
other buildings in Newton and the surrounding 
country. The siding of the old college hall was 
white walnut, or butternut. The interior trim 
was black walnut and the floors were oak. Some 
shingles were made of walnut. 

The old college failed for lack of financial 
strength and the hall has been torn down. It 
filled a useful educational mission in its time; 
but perhaps the most useful and lasting result 
of the undertaking was the innovation in sawmill 
design worked out by this pioneer farmer. This 
old mill was used for many years. It was last 
heard of by Newton people in about 1880, when 
it was being used somewhere on the upper reaches 
ot the Des Moines River. 


California’s Position in Fir Trade 


Los ANGELES, CALiF., Aug. 2.—California has 
held her position as the dominating factor in 
the Douglas fir trade during the last year, re- 
gardless of the Atlantic coast demand, export 
shipments and other markets, according to 
those in close touch with the situation. The 
last twelve months, it is pointed out, have been 
trying to all branches of the trade from the 
logger to the retailer because of price adjust- 





ments being steadily downward with costs 
changing but slightly. 
California’s demand exceeded the supply 


until about a year ago, when added coastwise 
tonnage permitted delivery of sufficient Doug- 
las fir to southern California to make it no long- 
er a worry on the part of the buyers to keep 
their stocks balanced. With this condition pre 
vailing, Douglas fir showed the first weakness 
in price for about six months; in fact, this 
item had seldom remained at a satisfactory 
price level to the producing mills for such an 
extended period as experienced prior to June, 
1923. Prices fluctuated more or less from June, 
1923, until December, 1923, but, tho steadily 
becoming lower, were not to a point unprofitable 
to the mills. 

Production for the current year increased 
without a corresponding demand which, neces 
sarily, forced prices to a point below cost. Hay- 
ing built organizations for maximum produc 
tion and sales, the entire trade has been loath 
to operate except at top speed, with a conse 
quent flooding of California with unsold lumber. 
An over-supply in California for the last six 
months forced prices so far below cost that 
many mills closed down, and a still larger per- 
centage of coastwise lumber vessels have been 
forced to tie up for lack of cargoes. At pres 
ent, about forty-two vessels are tied up and 
many more mills will shut down until such 
time as they can operate without a loss, it is 
declared. 

Mill stocks are not heavy, notwithstanding 
heavy production for the last six months, and 
it therefore appears that with curtailment 
ahead, prices should be firmer without any in- 
crease in demand. From the mills’ standpoint 
the outlook is not overly bright. However, it is 
generally believed that August will see a re- 
vival of the export demand, especially from 
Japan. 

The entire trade seems to feel that the bot- 
tom has been reached and that prices can be 
expected to either remain firm at present levels 
or advance, as no industry can go on indefinitely 
with a heavy loss, but that thru sheer self-preser- 
vation, supply will about equal demand until 
prices permit the average operator to sell 
Douglas fir lumber at a profit. 


Texas Lumberman Makes Eastern Trip 


New York, Aug. 4.—W. A. Priddie, of the 
Beaumont Lumber Co., Beaumont, Tex., arrived 
in New York last Wednesday with his wife and 
daughter, who sailed Saturday on the George 
Washington to spend four months in Europe. 
Mrs. Priddie and her daughter will visit prin 
cipally France, Switzerland, Italy, England 
and Scotland. 

Mr. Priddie will remain in New York a few 
days before going to his old home in Culpeper, 
Va., to spend some time with his mother, now 
83 years old. Mr. Priddle said that while in 
Virginia he will sleep in the room in which he 
was born during the Civil War, his father being 
with the Confederate army at Manassas at the 
time. 

After his visit to Virginia, Mr. Priddie said 
he ‘*would kill time’’ until,ready to depart for 
Minneapolis, where the Hoo-Hoo Annual will 
open Sept. 9. He is a Past Snark, and seldom 
misses the Annual. 

Just before leaving Texas last Monday, Mr. 
Priddie said he had completed a trip by automo 
bile from Ft. Worth to Big Springs, Tex., and 
had found the crops, especially cotton, as fine 
as any he had ever seen. He declared that 4 
heavy rain at this time would be of inestimable 
value to farmers of the State, but better than 
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average crops are assured at any 
lumber conditions, he said: 


rate. Of 


The situation in Texas is much better than it 
has been for some time and the market is firmer. 
There has been some advance in prices, especially 
in 1-inch in No. 2 grades. I believe the increase 
in the price of wheat and corn has been a big 
factor in bringing the lumber market back, but I 
really see nothing that can bring about any great 
improvement in the immediate future. The trou- 
ble is that general business has been bad thruout 
the country and lumber is by no means the only 
commodity that has suffered. I think there will 
be marked improvement in business of every kind 
by October. 

Mr. Priddie said that Texas itself is con- 
suming a lot of lumber at the present time, 
many communities growing very fast, and added 
that stocks at the mills are in fair shape to 
meet any call that may be made upon them. 

In his trip thru the southern States in com- 
ing from Texas to New York, Mr. Priddie said 
he found good crops the general rule, altho the 
Carolinas and Georgia are especially suffering 
severely from Jack of rain. 


Working on Structural Timber Grades 


LAUREL, Miss., Aug. 6—Members of the tim- 
ber specifications committee of the Southern 
Pine Association, together with J. E. Jones, 
chief inspector of the association, began a meet- 
ing here today in connection with the task of 
trying to devise uniform basic grades for strue- 
tural timbers for various species of softwoods, 
upon which definite working stress may be de 
termined, as recommended by the Central Com 
mittee on Lumber Standards. Uniform timber 
specifications is one of the features of the gen 
eral lumber standardization program that has 
not as yet been determined and adopted. 

The committee plans to visit several mills 
in and around Laurel and compare the actual 
product of the mills with the timber specifica- 
tions that were recommended as a basis by the 
Central Committee. It is expected that the 
work at Laurel will require at least two days 
and later mills west of the Mississippi River 
will be visited by the committee, in order that 
the variations in southern’ pine timbers in 
different parts of the producing territory may 
be studied, ; 

The personnel of the timber specifications 
committee includes: E. J. Hurst, Brookhaven, 
Miss., chairman; J. H. Carroll, Hattiesburg, 
Miss.; F. E. Stewart, Bon Ami, La.; C. E. 
Klumb, Jackson, Miss.; J. S. Foley, Jaekson- 
ville, Fla.; H. H. Rhodes, Slagle, La., and V. A. 
Stibolt, Hammond, La. 
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Gets Home Roofed Free of Charge 


OMAHA, Nes., Aug. 4.—How would you like 
to have someone come along and roof your house 
for nothing? -Would you be surprised? ‘‘I’Il 
Say so,’’ says Mrs. Marie J. Richards of Omaha. 
And she was surprised, for that’s what hap- 
pened one afternoon last week in Omaha. 
_The F, Becker Roofing Co. was the uninten- 
tional donor. The workmen were given an or- 
der slip to roof a house at 4416 Farnam Street. 
hey drove their truck with all the supplies to 
the house. Finding no one at home, they pro 
ceeded to roof the house. Just as they were 
finishing, Mrs. Richards came home from her 
office where she is employed as secretary to 


Francis E. White of the Nebraska Masonic 
Grand Lodge, 
‘*What’s wrong??? asked Mrs. Richards. 


» Nothing ’s wrong,’’ replied the workman. 
“Tf you don’t like the job, you'll have to tell 
It to the boss. ’? 

Mrs. Richards called the ‘‘boss’? on the 
telephone and within a few minutes the ‘‘ boss’? 


Was at Mrs. Richards’ home. ‘‘It’s a roof on 
us, said the manager of the roofing com 
pany. **Our workmen were given the wrong 


address, it should have been 4116 instead of 
4416 Farnam Street. I hope you’ll like the 
roof, It"il cost you nothing,’’ he said. And 
ly smiled as he went away—that’s what 


he actug 


Mrs, Richards told Omaha reporters. 

‘*This would have never happened if my 
mother hadn’t gone out of town for a short 
ume,’? said Mrs. Richards. ‘‘It was fate.’’ 


Mrs, Ric ards?’ 


mother, who returned that 


night, commented that the roof ‘‘was cheap 
for the price.’’ 

Local newspapers are wondering whether the 
roofing company put over a publicity stunt on 
them, but the manager denies it as a publicity 
stunt. ‘‘It honestly cost us $200,’’ he said. 
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Waste in Grain Doors 

BuFraLo, N. Y., Aug. 4.—This is the time 
of year when lumbermen are concerned about 
the waste connected with the trade in grain 
doors for railroad freight cars, which is a 
big item alone. These doors are rather ex- 
pensive and sometimes are made of the clearest 
white pine. They must of course contain no 
loose knots. Sometimes these doors are used 
over and over again, as they should be, but quite 
often when the grain is shipped to country 
points, somebody uses the doors for kindling 
wood. Lumbermen do not like this trade and 
some of them will not touch it, for these doors 
must be 7 feet high and that spoils a 12-foot 
board. One Buffalo lumberman said this week 
that the building trade did not absorb nearly as 
much lumber as it was supposed to, for the 
lumber going into it sometimes lasts fifty 
years, while the grain door may make only one 
5 - @Saeaenaaaaaaeaaeaaaan 


Log Houses Built at Wisconsin Resort 


The use of logs and split logs in both city and 
summer resorts seems to be growing apace. The 
secompanying illustration shows a cottage built 
during the present season at Sylvan Lodge, Stur 
geon Bay, Wis. In this 
structure the logs were 
split and set on end and 
then chinked up with 
cement. 

This log house has 
modern equipment, in- 
cluding eleetrie light, 
hot and cold water, and 
ice-less refrigeration. 
A big brick and stone 
fireplace furnishes heat 
during cool days. 

The roof overhangs 
three feet all around, 
and there is a ceiling 
construeted of white 
birch poles, laid in the 
shape of a spider’s web. 
There is a 20-foot log extension used as a kitchen. 
The octagon is twenty-two feet across. 


Construction of Mill Well Advanced 


JACKSONVILLE, FuLa., Aug. 4.—One of the 
largest sawmills on the east coast of Florida is 
being built at Rio in the south end of St. Lucie 
County, by the Rio Lumber Co. T. H. Banes, 
of Ft. Pierce, is head of the company, which 
was organized only a'few months ago. 

The mill will have a cutting capacity of 
1,500,000 feet of lumber a month. A 14-mile 
railroad will be built to connect the mill with 
the timber, of which the company has bought 
the supply on 40,000 acres of land—a sufficient 
quantity to supply the mill for nine years. 

Construction of the mill is well advanced, and 
it should be ready to start sawing within another 
couple of months. Thirty-eight cottages have 
been built to house the negro help, and fifteen 
are to be built for white employees. The mil: 
shed has been built and installation of ma 
chinery will be started in another week. Thirty 
six carloads of steel rail, three locomotives, fif 
teen log trucks and a large quantity of other 
equipment is on hand, 


Gives Statement of Income 


KANSAS City, Mo., Aug. 4.—Income of the 
Long-Bell Lumber Co., for the five months ended 
May 31, as given out recently, was $5,155,936, of 
which $288,873 was paid in dividends and 
$1,318,733 transferred to surplus. Expense was 

7,351, depletion and depreciation, $1,930, 
interest, $420,477. 


509, and 





Disposes of Mercantile Store 


SOPERTON, Wis., Aug. 4.—Announcement has 
just been made by the Menominee Bay Shore 
Lumber Co., of the disposal of its mereantile 
business, which it has conducted here for the 
last nineteen years under the name of the 
Forest County Mercantile Co. The purchaser, 
J. W. Squire, who has been associated with 
the company in the capacity of store manager 
for the last two years, will continue the business 
under the established firm name. The store 
was established in 1905, when the company be- 
gan its sawmill operation at this point, as a 
service for its employees. The industrial de- 
velopment of the community in the meantime, 
however, has eliminated any further need for 
the company’s participation in this activity. 
In the future it will devote its entire attention 
to the lumber industry. 


With the disposal of the store the company 
announced its intention to begin construction 
immediately of a new office building which will 
be centrally located in the yard and not more 
than a few hundred feet from the planing mill 
and sawmill. The base dimensions of the build- 
ing will be 30x56 feet. It will be a 1-story 
structure and equipped with all the necessary 
modern appointments. 


Fighting a Universal Enemy 


Supplementing the advertising campaign 
which the Associated Mutual Lumber Fire In- 
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Illustrating the use of split logs in construction of summer cottage 


surance Companies are carrying on in the AMER- 
1CAN LUMBERMAN and other lumber trade pub 
lications, a series of forceful, direct mail litera- 
ture is being sent out, for the purpose of im- 
pressing upon lumbermen everywhere the im- 
portance of taking all possible precautions for 
preventing the start of fires on their properties. 
One of these pieces, in the form of a double 
page folder printed in two colors, stresses the 
message, ‘‘Fire is a Sneak! Keep it Out!’’ 
Force is added to the appeal by a number of 
photographie illustrations, one of which shows 
the devastating effect of a lumber yard fire. 
The fact is emphasized that insurance is not 
« panacea for fire, and of course not in any 
sense a preventative, but merely distributes 
among many the loss that otherwise would fall 
upon the individual. Every fire permanently 
destroys a definite amount of wealth, which ean 
not be recreated by insurance or any other 
agency. Therefore it is to the interest of each 
individual, as a responsible member of society, 
to do everything in his power to prevent this 
needless waste. Another and perhaps more di- 
rect argument to the average individual is that 
the fewer the fires, the lower the cost of insur- 
ance, The inspection service provided by the 
Lumber Mutuals is of great value in helping to 
keep down the aggregate fire loss and, there- 
fore, the cost of insurance, and this inspection, 
which continues as long as the policy is in ef- 
fect, is available to the smallest as well as to 
the largest policy holder in the Mutuals. 

In the aggressive and well planned campaign 
for the prevention of fires, the associated Lum 
Ler Mutuals are performing a genuine service, 
not only to the lumber industry but to society 
at large, in helping to reduce the tremendous 
annual loss from preventable fires. 
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Employees Fifth Annual Outing Draws Record Crowd 


BELLINGHAM, 
Washington ’s 


WasH., Aug. 2.——Northwestern 
greatest industrial picnic, the 
fifth annual outing of the employees of the 
Bloedel Donovan Lumber Mills, was held at 
3irch Bay on Saturday, July 26. The picnic 
was preceded by a parade thru the main streets 


of Bellingham, headed by the Bellingham 
Juvenile Band of fifty pieces. The procession 


was blocks in length and would have been 
much longer than it was had not eager pic 
nickers hurried to the bay, twenty miles dis 
tant, in their own cars an hour or more before 
the procession started. While on this ae 
count the parade was not as long as it was a 
year ago, when the company and its employees 
combined the pienie with the company’s twenty 
fifth anniversary, it nevertheless was long 
enough to be impressive. There were dozens of 
automobiles and twelve large auto stages. In 
one machine rode a moving picture operator. 
State highway patrolmen guided the caravan 
thru the streets and out to the bay. 

Directly back of the band rode President 
J. Hf. Bloedel and employees of the company 
in Mr. Bloedel’s private car. Next came Vice 
President J. J. Donovan, with whom rode Tom 
Huston, general chairman of the employees’ 
committee on arrangements. Secretary James 
H. Prentice, Treasurer Frank E. Frost, General 
Superintendent John MeMahon, Purchasing 





Serving the picnickers with barbecued salmon at the annual outing of 
the Bloedel Donovan Lumber Mills at Birch Bay, July 26. 
1500 pounds of fish to appease the hungry multitude 


Agent C. W. 
in their cars. 

The picnic was attended by more than 2,500 
adults and by hundreds of boys and girls. The 
attendance was Jarger than that of any previous 
picnic. At the bay a varied sports program, 
music, a salmon bake, a baby show, for which 
Mr. Donovan was responsible, and dancing both 
afternoon and evening were some of the at- 
tractions. The children were especially well 
provided for, both in the sports program and 
in the culinary end. All of them had several 
ice cream cones each. The judge of the baby 
show was [D. F. Trunkey, who for many years 
was manager of the retail yards of the Bloedel 
Donovan Lumber Mills in Whatcom County. He 
had to pass on forty entrants. The salmon 
barbecue was one of the biggest affairs of its 
kind ever seen in northwestern Washington, 
1,500 pounds of fish being required. 


Mason and other offcers followed 


Honor Pins for 34 Employees 

Preceding the general sports program, Pres 
ident Bloedel presented thirty-four of the com- 
pany’s employees with honor pins. Hleven 
15-year men and twenty-three 10-year men re- 
ceived pins. Those honored were: 

Fifteen-year-men—John P. Anderson, Perry N. 
Cauffman, Fritz F. Fliss, Floyd H. Hartman, Al- 
fred W. Hebert, Joseph Krzysko, all of the Larson 
mill; David McMahon, James P. Pepper and Albert 
E. Proctor, all of the cargo plant; Jerome Corrion 
and Fred Kruger, Alger camp. 


Ten-vear-men—-Nick Cretsas, Frank L. Gilfilen, 
Oden J. Gilfilen, William La Barge, William R. 
Murray, John Provias, Madison C. Ransford, 





President Bloedel addressing the honor 
before presenting them with pins 


men 


Joseph Simplot, Oscar A. Underhill, Harry Grun 
den, all of Larson plant; Clarance V. Beecher, 
Arthur Gustavson, John W. Hull, George E. Laase, 
Thomas Lallas, Andy Lofgren, M. C. Thorlackson, 
Harold Videtto, George Hull, all of the cargo mill; 


It took 


James Henry Anderson, box factory; Walter F. 
Foster and Herman Goeke, sash and door factory ; 
Robert McLean, Alger camp. 

Mr. Bloedel was followed by Vice President 
Donovan, who spoke in appreciation of the 
good service rendered by the company’s em- 





baby show, and 


Winnors 


D. iF. Trunkey, judge of the 
two of the prize 


The trapshoot—vright to left: J. H. Bloedel, J. J. Donovan. 
ure, Secretary J. H. Prentice. 
General Superintendent John McMahon at end of linc 


ployees and of the bond between them and the 
company’s officers. He stressed the fact that 
the company’s employees are very largely home 
owners and recalled that years ago one of the 
reproaches of the lumber industry was that 
its workers were ‘‘ boarding house employees, ’’ 
After stating that the company has always 


given preference of employment to married 
men, Mr. Donovan paid tribute to services 


rendered to it by its single employees, and 
emphasized the World War record which many 
of them prize. 

Thruout the day the offic ils of the company 
mingled among the employees. Mr. Bloede] 
und Mr. Donovan showed great interest in the 
children and were often seen chatting with the 
mothers. It was noticed much of Mr. Bloedel’s 
time before the parade started was tiuken up 
in this way. Both Mr. Bloedel and My. Donovan 
have a deep interest in their employees’ welfare 
and they have shown it in many ways. One of 
their practical methods of revealing it was the 
issuance of group insurance for the benefit 
of their workers and their families. This was 
put into effect in 1920, the vear the first em- 
ployees’ pienie was held. 

Among the guests of the day at Birch Bay 
was C. L. Flynn, for nineteen years general 
superintendent of the Bloedel Donovan Lumber 


; iy, 


Fourth fig 
Next, Purchasing Agent C. W. Mason. 


Mills and now president of the Bellingham 
Contracting & Stevedoring Co. 

Victors in the sports included the Larson 
plant, who defeated the cargo mill in a tug-of 
war, and the cargo mill, whose trapshooters 
won the trapshoot. The sash and door factory 
and the box factory tug-of-war teams were 
tied. 
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Arranging Program for Nylta Club 


New York, Aug. 4.—While the Nylta Club 
just now is on vacation, Herbert B. Coho, its 
secretary, is constantly on the job, arranging 
for a program of meetings which he expects to 
eclipse anything that has gone before. Mr. 
Coho pointed to the increased attendance at 
the weekly meetings the last year as indicating 
active interest in club affairs and especially 1 
the club’s educational features. 

Mr. Coho said that a majority of the meet 
ings the coming season would be devoted to 
practical talks on the lumber business and that 
at least three of the speakers will be Nylta 
members. They are Charles Hill, William C. 
Young and Russell J. Perrine. Dr. Samuel J. 
Record, of Yale University, has been engage 
for another course of lectures. : 

Topics suggested by Mr. Coho for the Nylta 
meetings include: Building and loan associa 
tions, furniture manufacturing, automobile 1 
dustry, credits and collections, psychology, 12 
surance, accounting, personal investments, Col 
mercial law, elementary chemistry, advertising, 
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letter writing, physics, banking. The several 
subjects will be discussed by competent speak- 
ers and general discussions will follow. 

Mr. Coho has received encouraging reports 


from the membership committee which agreed 
to stay on the job all summer in an effort to 
start Nylta off im the fall with an enrollment 
of at least five hundred active members. 














Club to Stage Real Party at Aurora 

Replies being received daily at the headquar- 
ters of the Northern Tlinois Lumbermen’s Club 
indicate that Aug. ‘1 will be a red-letter day 
in lumber and buildixg material history; for on 
this date will be s.aged a real party, when 
District No. 1 of «he Illinois Lumber Mer- 
chants’ Association meets at Aurora and the 
Northern Illinois Lumbermen’s Club plays host 
to the lumber and building supply dealers of 
the State. 

An invitation has been sent to every retailer 
in Illinois, bidding not only himself but his 
entire family to be guests of the Northern Illi- 
nois club at a material dealers’ dinner to be 
given at the Aurora Hotel, a trip to the For- 
estry Building and the home-owning show staged 
by the club, an excursion around the grounds 
of the Central States Exposition, and a box 
party in the grandstand in the evening. The 
whole affair is complimentary, members of the 
Northern Illinois club acting as hosts to their 
brother dealers for the day. 

Acceptances are coming in from all sections 
of the State; and it bids fair to be a great 
gathering. The day has been declared officially 
‘‘Tamber and Building Material Dealers’ Day’’ 
of the Central States Exposition. 

Indications point to the ‘‘Home-Owning 
Show,’’ which is being put on at the Forestry 
Building by the Northern Illinois Lumbermen’s 
Club, as one of the most successful enterprises in 
building ‘material history. The 5-room model 
bungalow, 24 by 38 feet, which is to be 
the central attraction of the show, is rapidly 
nearing completion. Already it has created such 
interest that retailers from all parts of northern 
Illinois are visiting the Forestry Building to 
watch the, work of construction. Daily a group 
of them may be seen about the building as in- 
terested spectators, viewing with pride the com- 


pletion of the exhibit which will voice their 
message to the public. 

The executive committee, which is in charge 
of the home-owning show and lumber and build- 
ing material dealers’ day is as follows: E. S. 
Todd, Aurora, chairman; William Baethke, 
Glen Ellyn; William Geister, Elgin; Harold 
Harbaugh, St. Charles; William Martin, 
Geneva; and Arthur Todd, Jake Carr, Albert 
Mall, and Ralph Todd, of Aurora. 


Activities of Ontario Associations 


Toronto, ONT., Aug. 4.—The Essex County 
Lumbermen’s Club held its fortnightly meeting 
on July 24, at Kingsville, where its members 
were the guests of W. Conklin, a prominent 
retail lumber dealer. Dinner was served at 
the Mettawas Inn at Kingsville-on-the-Lake. 
An address upon the building and loan associa- 
tion situation in Ontario was delivered by 
H. Boultbee, secretary of the Ontario Retail 
Lumber Dealers’ Association. 

W. J. Wardrup, of Detroit, Mich., delivered 
an inspiring address upon the importance of 
good humor in connection with business. J. C. 
Scofield, who presided at the meeting, also spoke 
on the subject of building and loan associa- 
tions. 

A meeting of the Stratford district branch of 
the Ontario Retail Lumber Dealers’ Associa- 
tion was held at Stratford, Ontario, on July 29. 
There was a good attendance, and the members 
discussed many matters of importance. 

The Southwestern Ontario Retail Lumber 
Dealers’ Association held its annual picnic 
on July 31, at Rondeau Park on the shore of 
Lake Erie. Special efforts had been made to 
draw a good attendance, with the result that 
«a very lurge number of members were present 
with their wives and families. 








~LUMBERMEN AT PLAY 








Date for Third Meet of Golf Tourney 
Prrrspuren, Pa., Aug. 5.—The third meet 
of the Pittsburgh lumbermen’s golf tourna 


ment will be held Monday, Aug. 18, at the 
Field Club. 


Southern Wisconsin Club to Picnic 

EVANSVILLE, Wis., Aug. 5.—Preparations are 
being made here for the entertainment of more 
than a score of members of the Southern Wis- 
consin Retail Lumbermen’s Club, plus their 
families and friends, who will hold their mid- 
summer club pienie in the Evansville City Park 
on Aug. 14. Lumbermen from Dane, Rock, and 
(rreen counties will attend the event. 
_ A feature of the pienie will be the fact that 
it will be the initial event of the kind held on 
the shores of the new 57-acre artificial lake just 
completed. Tt is expected that the lumbermen 
will make free use of the beautiful expanse of 
water for various aquatie sports. Other out 
door events of all kinds will also be ineluded in 
the program of the day, according to H. O. and 
B. A. Meyers, of the Meyers Bros. Lumber Co., 
Who are completing the arrangements for the 
outing, 

The festivities of the day will start off with 
4 basket lunch at noon, with each family bring- 
oi basket of lunch, while coffee, lemonade, 
milk and other beverages will be served by the 
‘lub. A short business session will follow the 
lunch, The main purpose of this will be to de 
‘ermine the place and date of the next meeting, 
— to elect a suecessor to Martin Paulson, of 
Evansville, who has been efficiently serving the 


club as its president. Mr. Paulson has retired 
from the retail lumber business, and has conse- 
quently resigned his office in the club. 


First Outing of Suburban Dealers 


Detroit, Micu., Aug. 4.—Resolutions upon the 
death of A. D. Kidder, former president of the 
organization, were adopted at the first outing of 
the Detroit Suburban Lumber Dealers’ Associa- 
tion on Friday afternoon, Aug. 1, at the Pine 
Lake Automobile Club. An abbreviated sports 
program with golf as the principal number was 
enjoyed. Dinner was served at the Pine Lake 
Club in the evening. 


Play Fast, Clean Baseball 


WARREN, ArRK., Aug. 4.—The ball team of the 
Southern Lumber Co. of this city, and that of 
the Dierks Lumber & Coal Co., of Dierks, Ark., 
have just completed a series of three games, 
the Southern team taking the last two games 
after giving the first ones to the 

The records of these teams speaks volumes 
for the ealiber of the lumbermen in this vicin- 
ity, as both teams are winners. The Dierks 
team had a record of no defeats for this season 
until they came to Warren. The Southern team 
has participated in thirty games and lost only 
five. Not only are they winners, but their 
sportsmanship is of the highest type, and could 
well he followed by all amateur and some pro- 
fessional players. 


visitors. 


REACH THE RIGHT SUPPLY 
The reason that buyers fail to get 
the benefit of many purchases in 
prices, quality, and delivery is 
their shopping stops before reach- 
ing the right source of supply. 


OsK Flooring, all grades & sizes. 
Mouldings & Trim (Sanded) 
Air or Kiln dried lunber, 
rough or dressed. 


Flooring, all grades & sizes. 
Air or Kiln dried lumber, 


rough or dressed. 
Kouldings & Trim (Sanded) 


TENN. Air or Kiln dried lumber, 

- rough or dressed. 

Cedar Lining, bundled and 
CEDAR paper wrapped free of charge. 


WHIPE Tough textured, heavy stock; 
ASH all grades and thickness. 


POPLAR, HICKORY, BASSWOOD, ELbi, and 
BEECH 


You can save money on warehouse 
shipments or direct from mill. A 
night wire to us will bring you our 
quotetions the next morning, for 
any quantity, delivered anywhere. 


E. BARTHOLOMEW HAROWwo0D CO 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
Yards: — Chicago, Ill., and Nashville, Tenn. 














The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 













proper card 
representa- POTEEL COMPANY 
tion you PITTSBURGH. MA 

©. K.HARRIG CISHER BUILOIM® 
ou g h t to SALES pcan? CHICAsO 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 





Die Embossers 
CHICAGO 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. 
Carondelet Bldg. 


Gen’! Office 


JACKSONVILLE, FLA. 
Clarke Bldg. 


2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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Fi it 
ix Your Credit Loss 
‘ $s 

in Advance 

. You can state pretty accurately every 

item in your over-head expense but one- 

your credit loss. That you can only guess 

at. And how often you miss the mark, 

you, only, know! Because of present con 

ditions, your credit loss is more of a 

problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 





| 


| 
| 


| 
| 
| 
| 


The American Credit-Indemnity Co. | 


511 Locust St. 
St. Louis, Mo. 


OF NEW YORK 


1045111. Mer.Bank Bld. 80 Maiden Lane 





Chicago, Ill. New York, N. Y. 











Where Are 
Those Orders e 


Wouldn’t you like to have the names of new con- 
cerns who have just started to buy lumber in your 
territory? 

You can have them twice a week by a small in- 
vestment in 


Red = 
Clancy’s Book Service 
and with credit information quickly available, 
making it possible to take the order safely. 
You will also be kept posted on the credit status 
of the concerns now on your books, who may 
have paid promptly in the past, but some few of 
whom may not be able to do so in the next few 
months. 
Write today for rates and Pamphlet No. 49-S. 
We also handle collections anywhere for large 
and small mills,and wholesalers. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters, 157 East 44th St., New York City 
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He THE II 


5 
Timber Surveys 
and land valuations. 
fire damage, 


and timber trespass~ 
claims. 


Successors to Gveat Lakes Fovest Survey 


Chamber of Commerce Building 
Milwaukee Wisconsin 

















Timber Estimates 


Drolet & Steenson 


General Forest Engineering Service 
Or — 
Timber Owners, Lumbermen & Bankers 


108 So. LaSalle St., CHICAGO 
Telephone State 7631 





| Southern Office, 


Logging Maps 


Tuscaloosa, Alabama 

















EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


505 Lowman Building, 


Forest Engineers to Lumbermen 


SEATTLE, WASH. 








In the Realm of Hoo-Hoo 


Golf Tournament Feature of Annual 


MINNEAPOLIS, MINN., Aug. 5.—The champion 
Hoo-Hoo golfer of the world is to be determined 
in Minneapolis early in September. Ted T. Jones, 
in charge of local arrangements for the Annual 
to be held here Sept. 8, 9 and 10, announced to 
day that a new feature has been added to the 
program of entertainment. This will be a 
golf tournament. 

A strong committee, headed by Albert Melone, 


Minneapolis retailer, is working out the de- 
tails for the tournament. Prizes are to be 


awarded for the best matched players and in a 
few weeks the committee will give full details of 
the golf program. The match is to take place 
Sept. 11, following the business matters  in- 
cident to the Annual. 

Three important committees were announced 
today. On the greeters committee, of which 
Robert W. Hasslen is chairman, are O. M. An- 
derson, George L. Andrews, C. D. Bailey, L. W. 
Blessing, Harry Bruer, John Ballord, N. C. Ben 
nett, T. Bonner, I. S. Carlson, L. R. Drake, 
C. M. Dahlin, John Dahl, David Dworsky, B. O. 
Foss, Dean Glenn, T. P. Howard, Joseph Jack 
son, F. A. Kingsley, J. Junge, L. EK. Larson, 
Lee T. Larson, J. EK. Moses, J. J. Mullowney, 
M. J. Murphy, C. N. McCoy, F. L. Nightingale, 
L. A. Paige, M. R. Parrish, D. F. O’Leary, L. B. 
Rich, J. H. Sexton, A. K. Southworth, D. C. 


the club will move into a new building in a few 
weeks. Hoo-Hoo will meet temporarily on Fri- 
days at the Los Angeles Athletic Club. At 
Thursday’s meeting, on the proposal of David 
Woodhead, a telegram of congratulation was 
drafted and sent to the Long-Bell Lumber (‘o.. 
ut Longview, Wash., that day marking the open. 
ing of the company’s mammoth new plant. 


Sasanaaesaaaaansaae: 


Making Cutouts for Displays 


Lumber dealers frequently want miniature 
cutouts or profiles of houses for window displays 
and other exhibition or advertising purposes, 
It often happens that a dealer would like to fix 
up & miniature street scene or group of houses 
for some special display, but is at a loss to 
know where to get the little houses for this pur- 
pose, 

Here is a method whereby a retailer can make 
his own cutouts. It was devised by a retail 
lumberman who contributes regularly to this 
journal, and has been used by him for some 
time in fixing up his own window displays. At 
the request of the AMERICAN LUMBERMAN, he 
describes the method as follows: 

‘“Take a set of calendars showing houses, 
barns and garages, or any large colored pictures 
or posters showing such buildings. Cut these out 
according to the exact outline of the building, 
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CONCATENATED ORDE? 2 


Hoo * Hoo 





That the Indiana Flooring Co., New York City, is 100 percent Hoo-Hoo was demonstrated when 
at a recent monthly dinner of that company the seventeen members of its executive sales 


and office staff were initiated into the order. 


The above photograph was taken on the occa- 


sion of the special concatenation held for tie purpose of initiating this class 


Smith, William Smith, Robert S. Smith, Charles 
W. Stark, A. W. Stewart, H. J. Stone, L. C. 
Schmoldt, C. E. Thompson, H. M. Underwood, 
F. K. Ware, Paul Webster, 8S. P. Wood, A. W. 
Wylie, F. R. Winter, A. F. Widergren, L. N. 
Lundell, M. H. Wheeler, G. A. Jones, and J. D. 
Hayford. 

Members of the program committee are: A. 
A. Hood, chairman, and Roy Thompson, J. A. 
Gray, Ira Le Vesconte, Stanley Staples, Martin 
Jordan, E. H. Broughton, Roy Norbeck, W. E. 
Sears, Clifford Sawyer, Robert F. Duncan, H. 
. Partridge, Robert W. Hasslen, A. S. Bliss 
and W. H. Badeaux. 

The members of the golf tournament com- 
mittee are A. M. Melone, chairman, and H. L. 
Cummings, G. M. Stewart, H. 8. Berge, Frank 
W. Bowman, Sam H. Bowman, and H. Boeracin. 


Lecturer Entertains Hoo-Hoo 

Los ANGELES, CaLiF., Aug. 2.—Prof. Frank 
J. Smiley, of Occidental College, Pomona, de- 
livered the third of his interesting lectures at 
the luncheon of the local Hoo-Hoo, held Thurs 
day last at the City Club. His talk dealt with 
products of a tree, and plant foods and their 
utilization. This meeting marked the last gath- 
ering to be held in the City Club’s quarters, as 


paste them on wallboard and saw them out with 
a scroll saw. White library paste should be 
used. Begin pasting from the center of the 
sheet, and rub out smoothly, with a clean cloth, 
toward the outer edges. Put some heavy books 
or other weights on them and allow to dry for 
twenty-four hours. If making several! of these, 
they can be stacked one upon another, but 4 
piece of clean wrapping paper should be placed 
between. 

‘‘Used for inside displays, these cutouts are 
good for a long time. After I have used them 
in the show window, I put them in a showcase I! 
our office. The shelves of the showcase shoul? 
he covered with green paper to represent lawns. 
If a dealer does not have a showease, the cut- 
outs can be displayed at different points 1m the 
office, placed on shelves, about level with the 
— i eau ananaeeananaeeee 

LUMBERMEN have been commenting on the ut 
seasonable weather this year, but in the mae 
no single element of the weather has been wholly 
adverse, says the Department of Agriculture. 
Conditions similar in many respects oceurred 1 
the spring of 1907 and again in 1917, so that 
the present season is not unprecedented, save 
probably over a moderate area from the Ohit 
Valley eastward. 
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Study to Reduce Loss in Packing 
The recently organized 
division of the Department of Commerce has 
launched an attack on the high cost of domestic 


domestic commerce 


shipping by way of scientific studies destined 


to reduce the present enormous losses due to 
poor packing. 
In making this announsoment last night, 


Julius Klein, director of tli 


bureau of foreign 
and domestie commerce, stit 


1 that the public 
and all factors of industry, as well as trans 
portation agencies, should benefit from the in- 
vestigations which are being undertaken. Ae 
cording to Mr. Klein, losses to railroads alone 
during the calendar year 1922 because of care 
less or improper packing amounted — to 
$11,800,000. It cost the carriers last year 
$5,000,000 for repairs to damaged containers 
alone. More than 5,000,000,000 containers are 
used in domestic shipping every year. 

With the help of the Forest Products Lab- 
oratory, the Interstate Commerce Commission, 
Post Office Department, and such organiza 
tions as the Chamber of Commerce of the United 
States, American Railway Association, Amer- 
ican Society for Testing Materials, National 
Association of Box Manufacturers, Associated 
Cooperage Industries of the United States, 
Wire-Bound Box Association and the American 
Railway Express, the studies have been in- 
augurated along two basic lines. 

First, the need for stronger and better con- 
tainers so as to reduce loss and damage in 
transit. Second, the need for cutting down 
the constantly increasing costs of distribution, 
in which packing plays an important part. 
John F. Keeley is the commerce department’s 
representative. 


Home and Foreign Trade Conditions 


Business conditions at home and abroad are 
summarized by the Department of Commerce, 
based on latest available information, as fol 
lows : 


DoMEestTic—Machinery operation in woolen mills, 
based on hourly activity during June declined from 
the May level and from June of last year. Textile 
mills in the Fall River district reported June pro- 
duction of fine cotton goods as 284,726 pieces 
against 190,337 in the preceding month and 458,605 
in June, 1923. Sales of fine cotton goods totaled 
215,566 pieces in June as against 127,819 in the 
previous month and 265,859 a year ago. Produc- 
tion and consumption of crude petroleum main- 
tained about the same daily average in June as in 


the preceeding month, bringing the actual total 
lower beeause of the shorter month. Crude 


petroleum held in pipe lines and at tank farms at 
the end of June totaled 351,218,000 barrels as 
against 346,751,000 barrels at the end of the pre 
ceding month and 288,406,000 barrels a year ago. 
Translated into days’ supply on the basis of cur 
rent consumption the stocks held on June 30 were 
sufficient for 171 days as contrasted with 167 
days at the end of May and 157 last year. Whole 
sale trade showed a decline for May which con- 
trasts with an increase over the same period in 
1923. A weighted average of all lines of whole 
sale trade showed a decline of 11 percent from 
last year. The declines from the preceding month 
were general except in groceries and meats. In 
the retail chain-store field, gains over a vear ago 


were made by grocery chains and 5 and 10-cent 
stores. Sales of candy chains declined from May 


but were at the same point as a year ago. while 
sales of drug, cigar, shoe and musie chains de 
clined from both comparative periods. Sales of 
four mail order houses showed little change from 
May, but were slightly above June, 1923. Depart 
ment store sales were below both comparative 
periods, 

FoREIGN—Conditions in Latin America as cabled 
to the Department of Commerce are summarized 
as follows: 

ARGENTINA—Dullness markets, 


marks import 


With European competition keen. General busi 
hess conditions remain favorable. Export trade 
brisk. Meat prices continue to rise and shortage 


of cattle predicted if record meat exports continue. 
Improvement. in exchange expected as result of 
increased foreign sales. British railways import 
Ing locomotives and preparing for extension of 
lines, Congress expected to sanction heavy ex 
Penditures by state railways for new construction 
and equipment. Credits continue restricted. 
, Brazil—Confidence impaired and business on 
hand-to-mouth” basis. Coffee movement at Santos 
retarded lack of funds to pay export taxes. Fear 
of further slump in exchange curtails buying. Port 
congestion at Santos worse. 
Chile—General situation 


satisfactory with pro 





duction well maintained. Tendency apparent on 
part of some banks to restrict credits. Nitrate 
output at high levels. Gonstruction active, but 
new building finding difficulty in financing opera- 
tions. Severe drouth in central agricultural 
regions, but increased acreage in southern belt ex- 
pected to offset losses to some extent. Demand 
for agricultral products strong. Retail sales 
satisfactory, altho imports for July decline. 
exico—Seasonal dullness in trade, buying con- 
fined to small orders for necessities. Quietness 
attending presidential election engenders confidence 
in political outlook. Mining industry continues to 
return favorable reports. Cotton erops of Laguna 
district improved. Mining machinery, agricultural 
machinery, and automobile sales good. 

Venezuela susiness slow, but tone of 
optimistic. Situation in eattle region shows im- 
provement. Activity reported in Maracaibo oil 
fields. Caracas coffee stocks depleted. Cacao mar- 
ket weak with low prices ruling. 

Bolivia setter outlook reported as result of 
improved tin prices and easier exchange conditions. 
Retail business more active, and collections better. 
Mining industry booming. 

Peru—Increasing dullness in business. 
pickup in trade fails to materialize. 
rice crops reported backward. 
domestie textiles growing keener. 

Uruguay—-Sluggishness characterizes 
No improvement expected before 


market 


Seasonal 
Cotton and 
Competition in 


markets. 
September when 


new wool comes in. Exchange weakening has 
tendency to curtail orders from United States. 
Frigorifico production reduced to one-third ea 


pacity. Hides and skins movement chiefly to 
Kurope.— American textiles out of market on ae 
count of lower European offerings. 


Standards Adviser Visits Associations 

Arthur E. Upson, lumber standards adviser 
of the National Lumber Manufacturers’ Asso- 
ciation, is spending this week in Georgia and 
Florida in connection with the standardization 
field work which he has taken over, making the 
first of a series of studies on the ground. Mr. 
Upson already has begun the preliminary work 
in connection with a handbook of lumber stand- 
ard purchase specifications. 

On Monday of next week Mr. Upson will 
spend some time at the headquarters of the 
Southern Cypress Association, New Orleans, 
La., and he will also confer with officers of the 
Southern Pine Association. En route home he 
will stop at Norfolk to confer with officers of the 
North Carolina Pine Association. 

Mr. Upson’s next trip probably will he for 
consultation with officers of the Northern Hem 
lock & Hardwood Manufacturers’ Association 
and with the Hardwood Manufacturers’ Insti 
tute. Later he will confer with the West Coast 
Lumbermen’s Association, Western Pine Manu 
facturers’ Association, the California associa 
tions and others. 


Awards for Waste Prevention 

The National Lumber Manufacturers’ Asso 
ciation today is sending out 1300 copies of its 
waste prevention poster in connection with the 
1924 contest. The copies are going to all mem 
bers of the several regional associations. At 
least fifty suggestions have been received by 
the association for consideration in 
with next year’s awards. 


connection 


Building Certificate as Prize 


Nekoosa, Wis., Aug. 4.-While ‘‘dollar 
days’’, ‘‘trade at home’? campaigns and other 


merchandising novelties have been widely used 
thruout Wisconsin during the past two years to 
huild up the small town trading centers, this 
city is the first one to link the ‘‘trade at home’’ 
idea and the ‘fown your own home’? idea into 
a unit to attract the city. In con 
nection with the third regular sales campaign 
sponsored by the local retailers’ association, 
first prize was offered of a $500 building and 
loan certificate, which was to have been awarded 
to the person who drew the lucky number in 
connection with the sales plan which involved 
purchases in loeal stores. A Mr. Shiebe, Route 
3, Wisconsin Rapids, was awarded the prize, 
but search of directories and of the address 
given fails to reveal this person, so the prize is 
being held by the secretary until claimed. 


business to 





‘ire lurks constantly behind 


every stack. of lumber, in 
every pile of rubbish, in every 
carelessly discarded match 
or cigarette, and in dozens of 
other places in every plant. 
At the first let-up in vigilance 
and carefulness, it shows its 
ugly, destroying hand. 


lire, of course, cannot al- 
ways be prevented, but 
Mutual inspection service 


and counsel in removal of 
risks will minimize its chance 
of getting in. When it does 
come, Lumber Mutual Insur- 
ance Policies, providing ade- 
quate insurance at actual 
cost, guarantee prompt pay- 
ment ot losses. 


Write any of our companies for spe- 
cial folder, “Fire is a Sneak”—and 
for further information about Mu 
tual service and protection. 


Associated Mutual Lumber 
Fire Insurance Companies 


The Lumber Mutual Fire Insurance Ce., 
cf Boston, Mass. 
Lumbermens Mutual Insurance Co., 
of Mansfield, Ohlo. 
Pennsylvania Lumbermens Mutual Fire Insurance Ce., 

of Philadelphia, Pa. 

Central Manufacturers’ Mutual Insurance Co., 
of Van Wert, Ohio. 

Indiana Lumbermens Mutual Insurance Ce., 
ef Indianapolis, Ind. 
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Northern Hardwoods! 


BASSWOOD 
l ear 4/4” 1st & 2nds 


’ Ist & 2nds 
6 cars 41/4” No. 1 Com. & 


2 cars 4/4” No. 2 
lear 4/4” No. 3 ( 
lear 5/4” No. 1 Com, & 
Btr. (Largely FA 
BIRCH 
2 cars 4/4” Ist & 2nds 
4 cars 4/4” No, 1 Com, & 





ee ae, 6 cars 4/4” No. 2 Com, 
pat 7 cars 4/4” No. 3 Com 
JeanLaRuesays: { ear 5/4” Ist & 2nds 
**She’s dam’ good 2 cars 5/4” No. 1 Com, & 
to deal wid!” Sel. 
conus to deal wid lear 5/4” No. 2 Com, 
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Complete stock of Basswood, Maple and Elm. 


‘The Adams-Thom 








was.” Lumber Co. 





Northern 
Hemlock, 


Pine and 
Hardwood Lumber 


4/4”’ No.3 & Better 





400,000’ 

A few 4/4” No.4 & No.5 150,000’ ~ 
t - 5/4”’ a = — oa 
6/4” op tter 15,000’ 
screnennieand 8/4’’ Shop & Better 10,000’ 


PINE 12/4” Shop & Better 25,000’ 
8/4’" No. 1-2&3 Com. 75,000’ 
4/4’’ No.3 & Btr. Spruce 250,000’ 


Complete Stock of Hemlock “‘ Extra Standard ”’ 
“*Korrect Make’’ Maple and Birch Flooring can 
be shipped in mixed cars with Hemlock and Pine. 

Also offer 4/4’’ & thicker Kiln Dried or Air Dried Birch. 


Kneeland -McLurg Lumber Co. 





PHILLIPS, WISCONSIN 
: Morse, Wis.— Mills at— Phillips, Wis. 








Lumber 
Company 


Wilson 


12-223 General Motors Detroit, Mich. 





We are always 


in the MARKET 


atl gh White 
Textured ASH 


in straight or mixed cars. 


Also 6/4,8/4, 10/4 and 12/4 No.1 Com. 
& Btr. Southern Soft Elm in straight 
cars one thickness. 

















Quote us on what you have to offer. 





We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 
BIRCH - SOFT ELM 
Try HARD MAPLE- OAK- SPRUCE 
[Js WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 


























Suspends Joint Thru Rate Tariffs 


WASHINGTON, D. C., Aug. 5.—The Interstate 
Commerce Commission has suspended until Dec. 
3 certain schedules published in Agent R. H. 
Countiss’ tariff I. C. C. No. 1,136 and Supple- 
ment No. 2 to that tariff, which propose to es- 
tablish joint thru rates on cedar lumber and 
shingles, carloads, from North Pacifie Coast 
group points to southern destinations, which are 


generally higher than existing combination 
rates. For example, the present rate to Atlanta 


is 108.5 cents a hundred pounds and the pro- 
posed rate is 113. 


Combination Rule Tariff Suspended 


WASHINGTON, D. C., Aug. 5.—The Interstate 
Commerce Commission has issued an order gus- 
pending until Dee. 22 certain schedules as pub- 
lished in Supplement No. 8 to Atchison, Pe 
& Santa Fe Railway Co.’s tariff I. C. C. No. 
9,633, which propose to restrict the use of the 
so called combination rule on forest products 
and other commodities, carloads, to apply only 
where all schedules used in constructing thru 
combination rates provide for the use of that 
rule, 


Modifies Fourth Section Order 8,846 

WASHINGTON, D. C., Aug. 4.—The Interstate 
Commerce Commission has issued Supplemental 
ourth Section Order No. 8,846—Rates on Lum- 
ber to C. F, A. Territory—further modifying 
its original order to become effective Oct. 6. 
This action was taken following further con- 
sideration of the matters involved in Fourth 
Section Application No. 1873, filed by Agent 
W. H. Hosmer, and a petition for postpone- 
ment of the effective date filed by Agent EK. B. 
soyd. 


Suspends Advances on K. D. Casings 


WASHINGTON, D. C., Aug. 4.—The Interstate 
Commerce Commission has suspended until Nov. 
29 the operation of certain schedules in Supple- 
ments Nos. 15 and 16 to Michigan Central Rail- 
road Co.’s tariffs I. C. C. Nos. 5,489 and 5,490, 
which propose to cancel the applicatien of Jum- 
ber rates on door and window casings, knocked 
down, with pulleys or other hardware, and to 
apply increased class rates. For example, the 
present rate from Bay City, Mich., to Detroit 
is 121% cents a hundred pounds and the pro- 
posed rate 21 cents. The rate to Cleveland is 
19144 and the proposed rate 28%, and that to 
Pittsburgh is 224%, which it is proposed to boost 


to 33. 
Sasaaaaaaaas 


Building of Lumber Road Authorized 


NEW ORLEANS, La., Aug. 4.—Washington dis- 
patches tonight announce that the Interstate 
Commerce Commission has authorized the Ta- 
tum lumber interests, of Hattiesburg, operating 
as the Bonhomie & Hattiesburg Southern Rail- 
road Co., to acquire and operate a 27-mile rail- 
road line between Hattiesburg and Beaumont. 
The reported ruling comes at the end of a long 
contest over the line involved, built originally 
as a branch of the Gulf, Mobile & Northern. 
Mr. Tatum’s purchase of the line aroused pro- 
tests from several quarters, culminating in hear- 
ings before examiners for the commerce com- 
mission. 


New Freight Tariff Causes Confusion 


BALTIMORE, Mp., Aug. 4.—Muceh confusion is 
being caused among the members of the lum- 
ber trade here by the new railroad freight 
tariffs sanctioned by the Interstate Commerce 
Commission. These schedules went into ef- 
fect July 20. Elaborate computations are 
necessary as a rule to determine just what the 
rate from any particular point is under the new 
order. Some rates are advanced and others are 
reduced, the advances being mainly from Missis- 
sippi Valley points, from where they are from 
5% cents up a hundred pounds. All rates from 


eared 


so-called water competitive points are abolished 
and no city can now take more than one rate, 
Georgia main line rates have been reduced from 
39% to 36 cents, but rates to New Jersey are 
from 3814 to 411% cents, while the rate to Balti- 
more is lowered. Even the rates from one 
State are not uniform. Efforts are being made 
to obtain some sort of simplification of the 
present schedules. 
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Shippers’ Board to Consider Car Needs 
ATLANTA, GA., Aug. 5.—A meeting of the 
southeast shippers’ regional advisory hoard has 
been called for Atlanta Sept. 9 and 10, at the 
Ansley Hotel, at which time the transportation 
needs of the principal southern industries for 
the fall and winter months will be discussed, by 
leading business men identified with these in- 
dustries. Members of the board include repre- 
sentatives of the Southern Hardwood Traffic 
Association, the Southern Pine Association, and 
similar organizations in the South, the secre 
taries or managers of these associations being 
chairmen of the various commodity committees 
representing their respective industries. 

The needs of the lumber industries of the 
South this fall and winter will comprise one of 
the most important topics to be taken up at 
the September meeting, for shipments have im- 
proved so materially of late that the lumber 
industries will have need of unusually large 
transportation facilities during the fall months, 


. . . 
Equipment Inquiries and Orders 

In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways are 
reported as follows: 

Inquiries—Western Fruit Express, 600 under- 
frames; Atlantic Coast Line, 200 phosphate cars, 
50-ton capacity ; New York, Ontario & Western, 6 
steel underframes for caboose cars; Chesapeake & 
Ohio, 1,000 hopper bottom gondola car bodies, 70- 
ton capacity ; Colombia Railway & Navigation Co., 
London, Eng., 120 flat cars; Bangor & Aroostook, 
material to build 50 flat cars in its shops at Derby. 

Orders—Minneapolis, St. Paul & Sault Ste. 
Marie, 200 flat cars from Pullman Co.; New York 
Central, 60 express refrigerator cars from Mer- 
chants’ Dis nares Transportation Co.; Manila Rail- 
road, 30 flat cars, 30-ton capacity, from Koppel 
Industrial — & Equipment Co.; Buffalo Creek, 
30-yard extension side dump cars, for ash service 
at Buffalo, from the Clark Car Co.; International 
Railways of Central America, 50 banana cars and 
20 flat cars from Magor Car Corporation. 


Hearing on West Coast Case 

Los ANGELES, CaLir., Aug. 2.—Interstate 
Commerce Commission docket number 15,684— 
Lumbermen’s Exchange vs. the Southern Pacific 
Co.—attacking rates on lumber from Los 
Angeles Harbor to Arizona points, is scheduled 
for hearing in this city on Aug. 12, before 
Commissioner Lewis. 
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Suspends Tariff Withdrawing Transit 

MEMPHIS, -TENN., Aug. 5.—The Southern 
Hardwood Traffic Association announces that 
the Interstate Commerce Commission has sus- 
pended the tariff issued by the carriers with- 
drawing transit arrangements on Jumber and 
forest products arriving at Louisville, Cincin- 
nati, New Albany, Ind., and Erlanger, Ky., from 
points on the Tennessee Central, and that it 
has set Sept. 3 as the date for hearing on this 
subject at Louisville, Ky., beginning at 10 
a. mM, 

aaa rtaaaaaen 

New Texas-Carolina Lumber Rates 

MrMPHIS, TeNN., Aug. 5.—The Southern Pa- 
sific lines in Texas have agreed to establish 4 
rate of 40 cents a hundred pounds on hardwoods 
from points thereon to destinations in the Caro- 
linas taking group rates, according to announce 
ment of the Southern Hardwood Traffic Asso- 
ciation. 

Amended tariff has been issued by the Mor- 
gan’s Louisiana & Texas railroad, publishing 


a rate of 39 cents on hardwoods from points 
on its lines to Lenoir and Valmead, N 
tive Aug. 20. 


C., effee- 
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Gets Order for 3,750 Dry Kiln Trucks 

Large orders for dry kiln equipment are the ex- 
ception rather than the rule, so that when a con 
tract is let calling for more than the average 
amount of lumber handling and labor-saving de- 
vices it is worthy of especial mention. Such an 
order was that placed with the Moore Dry Kiln 
Co., of North Portland, Ore., by the Long-Bell 
Lumber Co. for 3,750 dry kiln trucks, 82. steel 
frame cars and two lumber lifts to be used at the 
Longview, Wash., plant of the Long-Bell company, 
the first unit of whieh was recently placed in 
operation. 

The Moore Dry Kiln Co, states that these trucks 
have some distinctive features that are an improve- 
ment over the standard type. ‘Three thousand of 
the trucks in this order are 4 feet 7 inches long 
over all, being made this length so that the cross 
support or bunks will be 4 feet on centers. All of 
the trucks are made of 4-inch channel sides with 
8%-inch wheels. The spreaders are extra heavy, 
and the shoulders of the spreaders are spaced to 
make a snug fit for the eye-beam bunk. The eye- 
beam cross bunk which supports the load of lumber 
will be bolted to the top of truck channels, thus 
making a steel frame car. Seven hundred and fifty 
of the trucks are 30 inches long, and are made the 
same general style as the longer truck. 30th the 
long and short trucks have three spreaders to each 
truck, making them very rigid. All trucks are pro- 
vided with Moore’s patented oil holes, punched in 
the channel sides above the axle, which is a dis- 
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Left: 
Bell Lumber Co., Longview, 


tinctive feature, making it possible to oil the truck 
in a few seconds. 

The 32 steel frame cars included in the order are 
for conveying the monorail packages of lumber to 
the feeding end of the planers. The two lumber 
lifts, for unloading flat piled lumber, automatically 
raise the truck load of lumber and maintain its 
top level with the end of the dry sorting chain. 
This facilitates unloading of trucks and is an im- 
provement over the old way of dropping the lumber 
from the top of the load, which often causes it to 
break. The lumber lifts are of the Leitelt type, 
for which the Noore Dry Kiln Co. is agent. 

The Moore Dry Kiln Co. states that no detail 
of the truck equipment was overlooked. For ex 
ample, the milled axles have long shoulders, the 
roller bearings have rounded ends, which eliminates 
friction and makes them roll easily. The large 
Wheels, the heavy spreaders and the 4-inch chan- 
nel sides produce a truck that will last a lifetime, 
With low cost of upkeep. 


Equip Fir Mill with Martin Air Dogs 


When many prominent sawmill operators of the 


country endorse a piece of equipment it is pretty 
‘trong proof that such a device possesses out- 
standing merits that are worth enumerating. . In 


this connection, therefore, it is interesting to ree 
ord the fact that both earriages in the immense 


fir mill of the Long-Bell Lumber Co. at Longview, 
Wash., have been equipped with Martin air dogs. 
Each of these big carriages requires only one man 
to control all the operations in sawing the largest 
log, and the manner with which the setter 
handles these big fir logs is uncanny to say the 
least to anyone who has not previously seen thie 
Martin 


easy 


air dogs in action. In ordinary sawmill 
practice one man is stationed at each knee, and on 
a big carriage as many as five or six men are re 
Wired, so the saving in labor eost where one man 
lors the work of six amounts to a considerable 








sum. ‘The setter not only handles the set-works, 
which regulates the thickness of the boards as 
they are cut, but he also operates the dogs that 
hold the log while it is being cut. 

The tapering mechanism is 
feature of the air dogs. 
amount of taper. 


another important 
Every log has a certain 
This taper will vary in different 
logs, which means that each knee should be a 
different distance from the line of the saw. This 
is necessary to get the higher grades of lumber, 
which are always parallel to the bark. The txaper- 
ing is accomplished by an ingenious series of cylin- 
ders, and any knee can be moved back from the 
saw line two, four, six or cight inches, depending 
on the amount of taper the log requires. This is a 
very important point in sawmilling, as the correct 
and continuous use of the taper is essential to 
successful manufacture. Practically all the stand- 
ard carriages in pine mills are provided with a 
taper attachment, but in Coast mills, where screw 
block carriages are used entirely, no satisfactory 
tapering mechanism was on the market until the 
Martin air dogs were invented, states the manu- 
facturer, 

As the name implies, the Martin air dogs are 
operated by compressed air, which is supplied from 
the air compressor to the various cylinders on the 
carriage by means of a telescopic pipe. All of the 
cylinders which operate the boss dogs, the hook 
dogs, the chain dogs, or the taper, are centralized 





in one unit control. While sawing one log, the 
setter will determine how the next log is to be 
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Dry kiln trucks at North Portland (Ore.) plant of Moore Dry Kiln Co, ready for shipment to Long- 
Wash. 


Right: Steel frame car 

cut. He then sets the valves to operate the dif 
ferent dogs he intends to use. When the log is 
rolled on to the carriage he presses a foot pedal, 
which controls the air supply of the dogs he in 
tends to use, and they are instantly forced into 
the log. 

Another very important part is the block 
cleaner, <Any refuse or bark that might lodge on 
the carriage block can be instantly removed by a 
jet of air, and this eliminates a frequent cause of 
miscut boards. A large number of Martin air 
dogs have been installed in mills in all sections 
where lumber is manufactured, and practically 
every millman who has tried them out has equipped 
all his carriages with this improvement. 

Martin air dogs are manufactured by the Martin 
Air Dog Co., of San Francisco, Calif., and this com- 
pany has also licensed the Diamond Iron Works, 
of Minneapolis, Minn., who furnished the installa- 
tion to the Long-Bell Lumber Co In every 
the dogs are installed on a 60-day trial basis, and 
the proof of success is shown by the fact that not 
a single installation has been rejected. The manu- 
facturer states that using the Martin air dogs has 
increased the daily consumption, this being due to 


case 


the fact that the air dogs hold the log more 
securely than with the former method of hand 


dogging. In addition to this the air operates the 
dogs more rapidly, and the feeling of confidence 
instilled in the sawyer enables him to saw faster, as 
he is not afraid of the dogs coming loose from the 
log. 


Saw Service Station Duly Opened 
Service is one of the chief aims of every progres 


sive factor in the business world, and with the 
object of giving its customers the aeme of service 


the Simonds Saw & Steel Co. on Aug. 2 opened 
its new saw and knife serviee station at 127-129 
South Green Street, Chicago. The occasion was 


celebrated with a reception and inspection of the 
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Our Values in 


HARDWOODS 
Will Interest You 


Write for quotations on the following 


50M’ 4/4” No. 1 & Btr. Ash. 
50M’ 4/4” No. 3 Common Ash 
800M’ 4/4” No. 1 Com. & Btr. 


Basswood 

50M’ 4/4” No. 1 Com. Basswood 
50M’ 4/4” No. 2 Com. Basswood 
15M’ 5/4” F.A.S. Basswood 

5/4” Selects Basswoed 

4/4” F.A.S. Birch 

4/4” Selects Birch 

5/4” Selects Birch 

8/4” No. 1 Com. & Btr. 


Birch 

35M’ 10/4” No. 1 Com. & Btr. 
Birch 

50M’ Bal No. 2 Com. & Btr. Soft 


Maple 
100M’ 4/4” Nos, 1-2-3A Hd. Maple 
100M’ 4/4” No. 3 Com. Hd. Maple 
15M’ 4/4” No. 2 Com. Soft Elm 
50M’ 4/4” No. 2 Com. Rock Elm 
100M’ 4/4” No. 1 Com. & Btr. Oak 


We manufacture all Northern 


Hardwoods and Softwoods. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewsed EXTRA STANDARD” 

















HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 


We manu- 
facture 
them inall 
sizes from 
Heart 
Stock 














JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bldg,, Grand Rapids, Mich. 


Kindly address all inquiries care Dept. 7 
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West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 


























White Pine 


LONG and SHORT LEAF 
ALSO} Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 





IDAHO 
MINNESOTA 
WESTMONT 














B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 











MICHIGAN 
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Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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HARDWOOD Epertaslnig — 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 


building, participated in by a host of friends of 
the company, in addition to the forty employees of 
the local sales office. As the visitors entered the 
Simonds office they were welcomed by Joseph W. 
McLean, sales manager, and R. H. Myers, assistant 
manager, and invited to partake of a buffet lunch 
served in cafeteria style, after which they were 
conducted around the building by either Mr. Me 
Lean or Mr. Myers, who pointed out the features 
of the structure with particular reference to ar 
rungement and equipment thereof. 

The new service station is a 3-story brick build- 
ing, 50x100 feet, and was purchased by the 
Simonds company some months ago, since which 
time it has been remodeled and thoroly renovated 
at a cost of about $125,000. For fire protection 
purposes a new water tank has been erected at a 
cost of approximately $10,000, which will save 
the company a substantial amount each year by 
reducing the cost of fire insurance premiums, On 
the first or main floor of the building is located 
the receiving and shipping department, so ar 
ranged that trucks can back up and load and un- 
loud without delay. On the second floor are the 
sales offices which were formerly located at the 
Chicago plant at Seventeenth Street and Western 
Avenue, and on the third floor is the shop where 
saws will be manufactured for special and emer- 


gency purposes. Grinding, punching and other 
heavy machinery is housed in the basement. 
This new service station carries a complete 


stock of saws, knives, files, hand saws for the 
hardware trade; in fact, a full line of Simonds 
products, and thus is in position to fulfill the pur- 
poses for which it was established, viz., to elimi- 
nate delays in delivery of new saws and machine 
knives, as well as to give prompt service on re- 
pairs for the benefit of the many industries in the 
territory covered by the Chicago sales office using 
Simonds products. 
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Issues New Belt Conveyor Catalog 

“Brownhoist Belt Conveyors” is the title of a 
50-page booklet, known as Catalog M-24, just issued 
by the Brown Hoisting Machinery Co., of Cleve- 
land, Ohio, illustrating and describing the belt con- 
veyor as developed by ‘“Brownhoist’” engineers. 
The company states that this is by far the most 
complete bulletin it has ever issued, and as the 
catalog contains so much information concerning 
good practice in belt conveyor design it will prove 
a great help to anyone confronted with a belt con- 
veyor problem. Of particular interest to the man 
coneerned with belt conveyor installations is that 
section of the catalog devoted to “Brownhoist’”’ 
standardized conveyors. With the information 
gxiven it requires but a few minutes’ time to select 
from the tables the conveyor best adapted to a 
particular job. Catalog M-24 is now ready for 
distribution and copies may be obtained on request 
from any of the offices of the Brown Hoisting Ma- 
chinery Co, 

SPAEBEEBBEBEBBABABEZAAE: 


Book of Maine Lumberjack Songs 


America, as well as many European countries, 
has her folk songs and popular ballads. Within 
recent years many of these songs and verses 
lave been collected and edited in the hope that 
they will furnish the foundation of a literature 
distinctive of America and expressing the ideas, 
experiences, and spirit of the American people. 
The latest collection of this sort is entitled 
‘*Songs and Ballads of the Maine Lumber- 
jacks.’? This book is edited by Roland Palmer 
Gray, of Elmira College. The ballads contained 
therein have been traditional in the State of 
Maine for over a half-century. Many of them 
were taken down as woodsmen sang or recited 
them and they will make an especially strong 
appeal to those acquainted with the production 
end of the lumber industry but will also furnish 
interesting reading to all lumbermen. It may 
he fairly safe to predict that these songs and 
ballads of the lumberjacks will take their place 
with the negro spirituals and other folklore as 
literature peculiar to America alone. ‘‘Songs 
and Ballads of the Maine Lumberjacks’’ is a 
hook of 191 pages, published at $2.50. It may 
le obtained from the AMERICAN LUMBERMAN 
at the publisher’s price, postpaid. 


MOST RETAIL YARDS have quite a steady small 
item business in the sale of repair glass for 
broken windows. Window glass when wrapped 
for delivery should have strips of paper placed 
between the panes to prevent breakage that 
usually occurs when the glass is packed in con- 
tact. 











Sash and door manufacturers in the Minneapolis 
and St. Paul (Minn.) district report that the 
tendency toward improvement in the demand ig 
being maintained, This is believed to reflect the 
attitude of farmers who have begun the harvest 
of good yields. The full effect of this better con- 
dition thruout the district is not expected to be 
felt, however, until the farmers have marketed 
much of their season’s products. 

Kansas City (Mo.) sash and door plants report a 
little better demand from the country for stock 
windows and doors and some figuring on specials, 
City demand, however, has shown no increase, and 
the outlook in that end of the market is not con- 
sidered likely to show improvement this fall, 

A better feeling is developing in millwork circles 
in Columbus (Ohio) territory. Door and sash manu- 
facturers are also having a better trade, and on 
the whole a heavier volume of business is booked, 
Mills are operating nearly to capacity, with con- 
siderable business ahead. Prices are generally 
steady and no cutting of consequence is reported, 
Home and apartment building is still active, and 
consequently mills are doing a good lot of figuring 
on new work. 

The door and millwork trade at Buffalo, N. Y., 
promises to be lighter this month than in July, and 
few large structures are now being undertaken, 
The mills have some orders ahead and will be 
content if business this month is up to the level of 
a year ago. A revival of activity is looked for 
next month. 

The Baltimore (Md.) sash and door men are find- 
ing enough business to keep them going steadily, 
and have experienced some expansion in the de- 
mand of late. No further marking down of the 
quotations is to be noted. 

Commenting on the glass situation, the Glass 
Worker has the following: Inquiries for building 
glass have quickened as well as increased. There 
was a good call for certain grades of window glass 
during the week. Some distributers are becoming 
anxious over deliveries and prompt shipment is the 
demand from every direction. The total volume of 
sales, however, is not much greater. From the 
character of business placed and inquired about. 
it would appear that distributers’ stocks are not 
standing the pressure from consumers. The price 
cutting in the window glass field, altho not moving 
the volume expected, has been the cause of much 
embarrassment to those who have tried to keep 
prices on an even basis. The price war in the 
Southwestern producing district has been a merry 
one. A big demand for glass which would clean 
out stocks would appear to be the only way to 
stop the cutting. However, quality glass has not 
been imperiled by the cutting, which has been 
associated mostly with the medium and smaller 
sizes and the lesser qualities. Prices for sheet 
glass are and have been holding firmly with a 
constant demand. 


Will Discuss Blue Stain Problem 


WASHINGTON, D. C., Aug. 5.—Dudley F. Holt- 
man, construction engineer of the National Lumber 
Manufacturers’ Association, will attend the quar- 
terly meeting of the Southern Sash, Door & Mill- 
work Manufacturers’ Association, to be held at 
Asheville, N. C., Aug. 13-15. Mr, Holtman and 
C. B. Harman, secretary of the Southern associa- 
tion, were designated at the July 2 meeting in 
Chicago as a committee of two to study the problem 
of merchandising blue stain lumber. This will be 
the subject of Mr. Holtman’s remarks at the Ashe- 
ville meeting. 

While some of the larger sawmills are able to 
remove blue stain by the use of chemicals, the 
smaller mills can not profitably utilize the vat 
method of treating this lumber. The Forest Prod- 
ucts Laboratory is continuing its investigations 
with a view to evolving practicable and economical 
means for removing stain from lumber. 

Meanwhile, the Bradley Lumber Co., of Warren, 
Ark., has devised a scheme of handling this problem 
for small mills by purchasing their output at fair 
prices, hauling to their own mills and putting it 
thru the vat system. This suggests the prac- 
ticability of a group of small mills getting together 
and handling this system on a codperative basis. 
While one could not swing it profitably, a half 
dozen or more might be able to do so, 

The immediate problem before the committee, 
however, is to find a market for the blue stained 
lumber, rather than to remove the stain, which is 
still another problem. This phase of the matter 


will be discussed at Asheville. 
Several 
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The Call of Change 


How far you went to find the sea!— 
You wandered from your mountain home 
And bore your melted snows to be 
Kin of the ocean and the foam. 
For even rivers long to roam, 
And on the wind earth’s seeds are borne, 
And birds go south, and men at morn 
Stamp out the embers of their fires 
And follow after new desires. 


It is the universal call, 
The call of change. And much we say, 
About the ivy on the wall, 
That joy is here, not far away, 
But there will always come a day 
That ships will tug at anchor chains, 
The pony sniff the open plains, 
And rivers long for other sands, 
As fretfully some mortal stands. 


Yes, much we say. Yet this has made 
Your water-course, and carried seeds, 

And brought you birds in red arrayed, 
And built new cities for your needs. 
A call man hears, a call man heeds; 

And we may sing our songs of home, 

But rivers run, and mortals roam, 
And lands are peopled that were strange, 
3ecause men heard the call of change. 


We See b’ the Papers 


As far as tennis is concerned, what Helen 
Wills Helen does. 
England has one automobile for every 110 


people. It must be a Ford. 


Maybe this reparations question could be set 
tled if somebody wasn’t always stirring it up. 


Sweden has a new law to take wayward chil 
dren from their parents, but over here it is the 
parents. 


Fred Crane, of Morristown, N. H., has played 
chess for 72 vears, but no one ever played poker 
that long. 


Still, if you ever watehed a chess player be 
tween moves, you would know that wasn’t very 
much chess, at that. 


Rockford, UL, has a woman 84 years old with 
hobbed hair; but then she is old enough not to 
know any better. 


It is said both parties will center their fight 
in New York. At last the politicians are doing 
something for the West. 


A million a day is sold of one brand of cigars 
alone. And if some fellows bought theirs if 
would be even more than that. 


The rise in the price of wheat ought to con- 
ince the farmers that neither the Coolidges nor 
the La Follettes have very much to do with it. 


Now glove manufacturer says that 
Wwoman’s hands are growing larger. But we 
lear it is from golf-sticks, not broom-sticks. 

_ A Decatur, Ill, caddy played 72 holes of golf 
none day, but remember he didn’t have to walk 
48 far us he would have if he had been eaddying. 


some 


Jesse Lasky says that the Famous Players’ 
studios are operating at capacity, which raises 
he question again of the capacity of a famous 
player 


In doubsing the capacity of a famous player, 
you understand, we are doubting the mental ¢a- 
pacity, and not the liquid capacity or anything 
like that, 

In London they do not rise any more: when 
the Prince of Wales enters a restaurant. But 
then you know how hard it is to get a rise out 
of an Englishman, anyway. 


The National Association suggests that the 





wedding march be broadeast by all stations at 
noon each day, so that rural brides may have 
the best musie available. ‘Yeah, but who wants 
to be reminded every noon of a thing like that? 


A Noblesville, Ind., family has twenty-two 
children, enough so that they could be divided 
into two complete football teams. They are not, 
of course, but they probably get along together 
about the same as if they were. 


With only 7 percent of the world’s popula 
tion, the United States produces 80 percent of 
the world’s automobiles. And these figures will 
soon be even more remarkable, because, of 
course, as the automobiles increase the popula- 
tion diminishes. 


Substitutes for Wood 


Wood, we are reliably informed, is used for 
the manufacture of, among other things, silk, 
rope and carpets. For many years there has 
been a suspicion (entirely unfounded, however ) 
that it is served as breakfast food. We knew, 
of course, that it was made into paper. And so 
the uses of wood grow and grow; in fact, as 
some are inclined to view with alarm, grow much 
faster than wood does. 

We speak of it only to remind ourselves of 
the fact that a few years ago there were per- 
sons, otherwise sane, who feared that the lum- 
bermen were going to be put out of business by 
the substitutes. Mr. Edison was going to build 
all the houses out of conerete, and did build 
some, and then went back to the electrical busi- 
ness, concerning which he knows quite a lot. 

And, bless their dear, optimistic hearts, how 
many people do you suppose wrote how many 
articles about straw lumber? Whenever a writer 
got real hard up he wrote an article about straw 
lumber, and the farmers chirked right up, be- 
cause they were going to get lumber at a low 
price, made out of straw for which they got a 
high price, 

But there wasn’t enough straw lumber ever 
really manufactured to furnish even trim enough 
for all of Mr. Edison’s conerete houses. We 
don’t know what was the matter, whether the 
straw wouldn’t jell or what, but we don’t know 
of a strawlumberyard in America. There may 
be some straw lumbermen, fellows who don’t be 
lieve in doing any sort of any advertising, and 
all that sort of thing, but they don’t handle 
straw lumber. 

We don’t know what happened. Maybe the 
farmers wanted too much for their straw. Maybe 
stray mules used to chew the corner off from 
straw houses. Maybe a lot of things happened, 
or maybe it was because nothing happened what 
ever. All we know is that we never saw any 
straw lumber. We have seen some of Mr. Edi 
son’s concrete houses, and that was laugh enough 
for one day. 

As a matter of faet, instead of their making 
other things into lumber, here we are making 
lumber into other things. Not only can you buy 
dressed lumber, but you can even buy a lumber 
dress, and a silk dress at that. It is time for 
the silkworm to get scared, not the grubworm. 
The time may come, when your wife wants a new 
dress, all you will have to do is to go out into 
the yard and get her a couple of 2x6-12’s and 
tell her to hunt up a good carpenter, if there are 
any. Or you may carry in stock some 2x20’s for 
the extra stouts. The time may come when a 
retail lumberman will know all the bust measures 
in town. 

And wood rope sounds all right, if the lumber- 
man will be permitted not only to furnish the 
rope but suggest the subject for it. As for 
wooden carpets, with the extraordinary dancing 
there is in the ordinary house we should think 
that nothing less would do than a 2-inch woof 
and a 2x4 warp. No, wood is not in danger from 
substitutes, but substitutes are certainly in 
danger from wood, 
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Half Million Feet 
" Soft Old Growth 


White Pine 


Let us quote you on a 
sample car, rough dry, 
or worked to pattern. 


PacificStates Lumber Co. 


TACOMA, . . WASHINGTON 


AGENTS: 
518 Peoples Gas Bldg., Chicago 
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G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 
O.G. Valentine, - - - Denver, Colo. 
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We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 


Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical [3 H in an 
Crain” Fir Stepping fsuantiy 
Fir Lumber, Hemlock Boards and Shiplap. 


The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


L General Office and Mills, EVERETT, WASH. 
a 











“Coming Up” 


The political conventions have had but little 
or no effect upon the securities and commodi- 


ties markets. In fact, students of financial 
conditions, say it is seldom that party con- 
ventions have any material effect upon the 
fluctuation of prices. “The smoke goes: up 
the chimney just the same.” 

The stock market is calm and strong 

Wheat is threshing out much better than 
anticipated. Cotton prospects improve with 
more favorable weather 

England and France are conferring over the 


Dawes plan. Everything looks encouraging 


Keep up your courage and bear in mind our 
vrades at 
deal.” 


motto, “Good 
WayS a Stjliare 


current prices and al- 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


| Seattle, Wash. 
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Dry Selects 














General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 
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DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 
















K9/ SERVICE \Yo 
PRODUCTION 


LUMBER MANUFACTURERS 
Salesmen - - Buyers 
Rail Shipment Only. 
Commission Representation Wanted. Commission Buying Accounts Solicited. 
E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
Mills at Albany, Oregon. 
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WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


You inquiries solicited. 


Robbins Lumber Co. 


q COLVILLE, WASH. 


Spruce 


y, 








LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 
Now is a good time to try our Mixed Car 

Service in anything you require in 
FIR — HEMLOCK — CEDAR 














John D. Collins white Building. 
SEATTLE, WASH. Lumber Co. 


MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands’”’ by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Business Changes 


ARIZONA. Willeox—Willcox Lbr. Co. sold to R. G. 
Lewis Hardware Co. 
CALIFORNIA. Fresno—Sugar Pine Lbr. Co. moved 


San Francisco business here, 
IDAHO. Shelly 
Payette Lbr. Co. 
ILLINOIS. Atkinson—Paul DPD. Ransom’s Sons have 
sold to Jumes C, Simpson Lbr. Co., Galesburg, Ill. The 
brothers plan to reénter business in southern California. 


National Park Lbr. Co. sold to Boise 


Quincy—Mulliner Box & Planing Co., incorporated 
1881, dissolved, 
KANSAS. Junction City--Ziegler Lbr. Co. sold to 


Rock Island Lbr. & Coal Co. 

Lebo—Stroup Lbr. Co. sold to MeAllister Fitzgerald 
Co. 

KENTUCKY. Iouisville—W. R. Willett Lbr. Co. re- 
cently moved to yard office at 15th and Magnolia. 

MASSACHUSETTS. Boston—F. W. Baird Lbr. Co., 
wholesaler, hus removed to 1118 Little Bldg. 

soston—-Chas. Ruggles has taken over George G. Page 
Ibox Co. warehouse, and will remove to it his Chelsea 
yards and [Boston office. 

MINNESOTA, McGrath—Zimpel Lbr. Co. sold to Em- 
mer Bros, Co, ‘ 

Hattiesburg—-J. H. Overstreet, 
business at Beaumont, Miss., 
Veneer Co, plant und stumpage. 

MISSISSIPPI. Blue Mountain—D. J. Hall Lbr. Co. 
succeeded by Hardwood & Yellow Pine Lbr. Co. 

NEBRASKA. Norfolk—Raasch Lbr, Co. sold to Joyce 
Lbr. Co. 

NORTH CAROLINA. Maiden—Clay Mfg. Co. sue- 
ceeded by Maiden Chair Co, 

OKLAHOMA. Afton—Hamilton Lbr. Co. sold to Geo. 
DD. Hope Lbr. Co. 

OREGON. Salem—Cobbs & Mitchell Co. 
Falls City-Salem Lbr. Co. 

Portland—C, D. McCoy Lbr. Co. changed named to 
Lumber Sales Co 

PENNSYLVANIA. Coburn—A. L. Auman succeeded 
by A. L. Auman & Son, 

Millville—Chas. F. Cutler succeeded by Millville Plan- 
ing Mill Co. 

Norristown—Venn Hardware & Supply Co. 
tinued, 

TENNESSEE. Dresden—McWherter & LBrooks suc- 
ceeded by MeWherter Lbr. Co. 

Memphis—Bellgrade Lbr. Co. and Memphis Hard- 
wood Flooring Co. will remove to Larkin Co. plant in 
New South Memphis recently bought by the Memphis 
Hardwood Fig. Co. 

Memphis—Delta Export Lbr. Corp. has removed offices 
to 9th floor Union & Planters Bank Bldg. 

Trenton—W. 'T. Ingram Lumber Co. property here 
purchased by Johnson Lbr, Co., of Martin, Tenn., which 
will continue it. 

OHIO, Cleveland—Federal Box Co. sold to Moore 
Box Co. 

TEXAS. Lyford—Lyford & Rio Grande Lbr. Co. sold 
to Thos. W. Blake Lbr. Co. 


recently in veneer 
has bought Hattiesburg 


succeeds 


discon- 


VERMONT. Greensboro—N. L. Drown succeeded by 
Geo. E. Colby. 
WASHINGTON. Chehalis River Logging Co. has 


changed principal place of business from Oakville to 
Independence. 

Union Mills—Union Lbr. Co. changing name to Union 
Lbr. & Shingle Co. 

WEST VIRGINIA. Webster Springs—Pardee Curtin 
Lbr. Co. will take over West Virginia Midland Ry. It 
owns a boundary above Webster Springs, extending up 
Elk River. 

W heeling- Woods Planing Mill, occupied by Scott Lbr. 
Co., sold by Joseph F, Ward to B. J. Gardell; about 
$32,500. 

WISCONSIN. Park Falls—Park Falls Lbr. Co. has 
changed name to Edward Hines Hardware & Lumber Co. 
BRITISH NORTH AMERICA 

BRITISH COLUMBIA, Vancouver—Aeclina Saw Works 
purchased by Spear & Jackson (BB. C.) (Ltd.), Canadian 
branch of British firm. 


Incorporations 


ARKANSAS. Texarkana—State Line peniee Co., 
increased capital from $10,000 to $150,00 

CALIFORNIA. Los Angeles—Burbank Saadinie Mill 
Co., increased capital $25,000 to $75,000. 

San Francisco—W. R. McComb Lumber Co.; capital 
$25,000. 

DELAWARE. Wilmington—Commercial Lumber Co. 
of Pennsylvania, secured Delawars charter, $100,000; 
agent, F. L. Mettler. 

FLORIDA. Jacksonville—Hazard Bros.; $100,000. 

Jacksonville—M. J. Roess Lumber Co.; yoo _ 

Marianna—Marianna Cooperage (c.; $30.0 

Mount Dora—Weidman Land & Lumber Co. : 550,000 8 
percent cumulative preferred, $50,000 common. 

GEORGIA. srunswick—Investment ‘Timber Corp.; 
$10,000; J. E. Lambright and others. 

Lumpkin—Alexander & Bland; $100,500. 

IDAHO, Sandpoint—L. D. McFarland Co. (Ltd.); 
$200,000; sawmill. 

St. Maries—Miller Lumber & Shingle Co., incorpor- 
ated; $50,000. 

ILLINOIS. 
$20,000. 

Chicago—Beaven Co., 4627 Diversey; $25,000; building 
material and fuel, 

_ Elmhurst—Hammerschmidt & Franzen Co.; increas- 
ing $50,000 to $200,000. 


Aurora — Winn-Jacobs Supply  Co.; 


IOWA. Sloan-Farmers Cereal Co., old, $25,0U0. 
KENTUCKY. Louisville—May Hardwood Co. 
LOUISIANA. Slidell—Connold Lumber Co, 


MARYLAND. Baltimore—Capitol Radio Cabinet Co; 
$100,000. 

MICHIGAN. Saginaw—Fordney Yellow Fir Lumber 
Co.; $1,000,000. 

MISSOURI. Kansas City—E. W. Robinson Lumber 


Co.; $50,000; retail. 

St. Louis—Hess-Dickman Furniture Co. 

St. Louis—Steven & Son Co.; $10,000; building ma- 
terials; John Leitner and others. 


NEBRASKA. University Place—Meek Lumber my 
$100,000, $50,000 paid in; wholesale and retail; M. 


and C. L. Meek, O. C. Walt and A. Anderson, 

NEW YORK. New York City—Elwood Jones I.um- 
ber Co., wholesale hardwood. 

Rochester—Ridge Sand & Gravel Corp.; 
D. Hutcheson and others. 

OHIO. Cleveland—Madder Door & Sash €4.; $30,000, 

Columbus—Third Ave. Coal & Lumber Co.; $25,000; 
mill and retail. 

Galion—Sandusky Cooperage & Lumber Co.; increasing 
$200,000 to $300,000. 

OKLAHOMA, Enid—Williams-Hutchinson 
Co.; $10,000. 

OREGON. Marshfield—Pacific Veneer Co ; $59,000. 

Marshfield—Pomeroy, Duncan & Mehl, Inec., Myrtle 
Wood Products, changed name to Myrtlewood Crofters, 
Inec.; increased to $25,000. 

Portland—West Coast Timber Corp.; 

PENNSYLVANIA. 
Flooring Co. 

SOUTH ee 
Co., $10,004 

sen Memphis—A. B. Guy & Co., $20,900, 

TEXAS. Amarillo—Panhandle Lumber Co.,  in- 
creased $500,000 to $700,000. 

Fort Worth—Stonewall Jackson Lumber Cv.; $10, 

Mineral Wells—Oflield Furniture Co.; $10,000. 

San Antonio—Couch-Ables Lumber Co.; increased 
$50,000 to $75,000 


$10,000; H. 


Lumber 


$1,000. 
Dallastown—Dallas Hardwood 


Williamstown—Home Lumber 


VIRGINIA. Richmond—Mehlig Oak Body Corp., 
$25,000. 

$ _— Chehalis—Fidelity Timber Co,; 
7,500 


Hoquiam—Andrews Creek Loggiag Co.; $8,000. 
Seattle—Fraser Logging Co.; $20,000. 

Seattle—Lake Hardwood Mfg. Co.; increased to 
$15,000. 

Seattle—Superior Logging Co.; $5,000 

Tacoma and Kapowsin—Taylow & Young Lumber Co.; 
increased $12,000 to $50,000. 


Casualties 
ARKANSAS. Hatfield—A. & O. Lbr. Co.; loss by 
fire. 


CALIFORNIA. Ontario—Ontario Mill & Mfg. Co.; 
loss $3,000; small cover. 





Yreka—Castle Creek Lbr. Co.; donkey engines de- 
stroyed by fire. 
FLORIDA. Inverness—Hanbury Lbr. Co. had large 


kiln damaged by fire; loss $3,000; rebuilding started, 

Jacksonville—Globe Ex-Import Co. lost by fire $15,000, 
and the Puul Lbr. Co., of Watertown, Fla., lost $20,000, 
the former company occupying a warehouse of the lat- 
ter’s; both losses fully covered. 

GEORGIA. Atlanta—DeKalb Screen & Supply (Co.; 
plant destroyed, loss several thousand dollars; will re- 
build soon, 

Trenton—Several lumber firms suffered losses in & 
fire which nearly wiped out Trenton, burning up 1,000,000 
feet owned by several firms, value about $25,000; dam- 
aged W. G. and W. F. Morrison planer, $6,000, and 
caused losses to Conklin Lbr. Co., Indianapolis, Ind.; 
Lookout Valley Lbr. Co.; Trenton Lbr. Co.; L. 8. Ly: 
mance and N, C. Pardue. 

Milledgeville—J. H. Ennis lost planer, kiln and sheds; 
insured but not known if fully covered. 


ILLINOIS. Winnetka—Winnetka Coal & Lbr. Co. had 
fire loss, $5,000 
INDIANA. Martinsville—Davis Lbr. Co.; fire in saw- 


mill; machinery destroyed; loss $15,000; cover $4,600. 

LOUISIANA. Munroe—The Neddam Lbr. Co.’s plan- 
ing mill near West Monroe and about 30,000 feet lum- 
ber were burned; no insurance. 

Tallulah—The Sondheimer Lbr. Co.’s entire stock 
here, amounting to several million feet, was destroyed 
by fire. Exact loss not determined but fully covered. 
Planing mill will soon be in operation again. Head 
office at Memphis, Tenn. 

MISSISSIPPI, Laurel—The Long Branch Lbr. Co., 
Tucker’s Crossing, five miles south, had 3,000,000 feet 
red and sap gum, ouk and — hardwoods destroyed 
by fire; estimated loss, $100,00 

Laurel—The Marathon Lbr. Co." s office and commis- 
sary were destroyed by fire Aug. 4; no estimate of loss. 

MISSOURI. St. Louis—Wunderlich Cooperage Co.'s 
plant burned; loss $50,000. 


NORTH CAROLINA. Biltmore—Merchants Lbr. ©o.; 
bad fire damage. 

siltmore—Shelton Bros, Lbr. Co.; bad fire damage. 

OHIO. Salem—Peoples Lbr. Co.; fire loss of aboat 
$40,000; mostly covered. 

OREGON. Cottage Grove 
destroyed by fire. 

Florence—Delta Shingle Co.; fire damage $60,000; 
surance $45,000. 

Marshfield—Stout Lbr. Co. camps and equipment dam- 
aged by fire. 

Mohawk—Mohawk Lbr. Co.’s railway and trestles 
damaged by forest fires. 

North Portland—Mowatt & Swift shingle mill; fre 
damage $45,000; partly insured. 

Oregon City—Parker planer burnt; 
surance $1,500. 

Philomath—Evergreen Lbr. Co. logging equipment de- 
stroyed by fire. 
Portland—E, J. 
5,000; insured, 
Tillamook—Tillameok Spruce Co.'s mill, 8 miles from 


Lammers Bros. sawmill 


loss $ 10,000; in- 


Struntz planer damaged by fire, 
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here, daily capacity 75,000 feet, destroyed by fire 
July 23. 

PENNSYLVANIA. New Castle—New Castle Lbr. & 
Construction Co. had $15,000 fire loss, nearly covered. 

TEXAS. Ewing—H. G. Bohlssen Mfg. Co. sawmill 
here, 15 miles from Lufkin, destroyed by fire; loss 
$100,000. Yards and lumber saved. 

Longview—Morgan Lbr. Co.’s planer and office burned; 
loss $10,000. 

VIRGINIA. J. Holmes Moore planer and sheds burned, 
loss $20,000 with $6,000 insurance. 

WASHINGTON. Goldendale—Entire cut of Lantzy 
sawmill, six miles from Lincoln, amounting to 3,000,000 
feet, destroyed by fire. 

——— Mill & Box Co.; fire loss $1,000; $500 
cove 

Morton—Lake Creek Lbr. & Shingle Co., 
loss. 


Yakima—John Dower Lbr. Co. plant damaged by 


are. 
wi BRITISH NORTH AMERICA 


ONTARIO. Streetsville—Dominion Wholesale Sash & 
Mfg. Co. has two buildings burned; loss $15,000 to 
$20,000. It recently took over the Streetsville Lbr. Co. 


ns New Mills and Equipment 


$2,500 fire 


ALABAMA. Birmingham—First Ave. Coal & Lbr. Co. 
will enlarge office. 
ARKANSAS. De Queen—W. F. Padget, of Paducah, 


Ky., is considering erection of box factory. 

North Little Rock—Mechanics Lbr. Co. will erect 
$3,000 building. 

CALIFORNIA. Corona—Smith seck, of Phoenix, 
Ariz., is arranging to start box factory, daily capacity 
4,000 or 30,000 feet, estimated to cost $30,000. 

Los Angeles—California Panel & Veneer Co. building 
warehouse and office. 

Los Angeles—Jones Lbr. Co. rebuilding office and sheds 
recently burned. 

FLORIDA. Carrabelle—West Florida Lbr. Co., which 
operates Harbeson Lbr. Co., De Funiak Springs, will 
start commissary. 

Crystal Springs—E. 8. Oldham will build sawmill on 
timber tract recently purchased, 

Palatka—Boaz 3arrel Co., recently incorporated, 
$100,000, will build two stave mills. 

Rio—Rio Lbr. Co. is building mill with 1,500,000 feet 
monthly capacity. Owns 40,000 acres timber and will 
tap with 14-mile railroad. Will start sawing about 
Sept. 1 

INDIANA. Indianapolis—Arts & Crafts Furniture 
Mfg. Co. has opened a new plant, 1220 Reisner St. 

NEW YORK. Buffalo—Iroquois Door Co. plans to 
build storage shed at plant, 58x90 feet, cost $5,000. 

NORTH CAROLINA. Mebane—White Furniture Mfg. 
Co. has completed one of largest furniture plants in 
South, replacing one burned some months ago. 


OKLAHOMA. Rattan—Lamps & Denton have opened 
modern logging camp with up-to-date machinery. 

OREGON. Bend—River Logging & Lumber Co. will 
erect plant at Kaskella. 

Ashland—A. C. Coggins, a Duinsmuir lumberman, has 
secured 25-year lease on city property, and within six 
months will erect a 3-cut-off box factory, annual ca- 
pacity 8,000,000 feet. 

Myrtle Point—White Cedar Saw Mill Co. will in- 
stall new machinery and improve. 

Portland—Columbia Furniture & Fixture Co. will en- 
large plant. 

Southerlin—Josly-Knapp Co. will make improvements. 

TEXAS, 
plant. 

Harlingen—Ralph Bledsoe and A. E. Decker plan to 
build modern planer. 

WASHINGTON. Seattle—Vance Lhbr. Co. has 
awarded contract for new warehouse; cost about 
$90,000. 

WISCONSIN. Wabeno—Reliance Wooden Ware Co. 
is purchasing pail manufacturing machinery, thru J. J. 


Hoenke. 
BRITISH NORTH AMERICA 
ONTARIO. Sault Ste. Marie—The Dam Creek Lbr. 
Co.. of Detroit, Mich., plans to build a $50,000 lumber 
mill here, annual capacity 40,000,000 feet. 


New Ventures 
ARKANSAS. Fayetteville—Ozark Planing Mill Co. 
formed by W. J. McCoy, founder and former manager 
Northwest Arkansas Lbr. Co., and R. W. Hendricks, 
to manufacture millwork. 


Dallas—Railway Tie Corp. plans erection tie 


CALIFORNIA. Berkeley—-Chas. Tock recently began; 
Planing mill. 
FLORIDA. Milton—R. J. Allen & Son recently began; 


chair makers. 

Ormond—Malby Conrad Lbr. Co. is investing $50,000 
in branch here. 

Sulphur Springs—Orange Terrace Novelty Works re- 
cently began; planing mill and retail. 

GEORGIA. Savannah—Wm. P. Walker recently be- 
fan; lumber manufacturer. 

KANSAS. Winfield—Clark Lbr. Co. will open. 

KENTUCKY. Touisville—May Hardwood Co., 
Suler, has started operations at 615 Starks Bldg. 

MASSACHUSETTS. Boston—E. D. Manter has 
opened wholesale office as Manter Lbr. Co.; southern 
pine and hardwoods. Formerly with Woodstock Lbr. 
Co. and Parker Yound & Co. 

MICHIGAN, Bay City—Cooper & Gilbert recently 
began; wholesale lumber and flooring. 

Lansing—Hager Lbr. Co. has opened branch in charge 
L. Z. Hager; interior finish business will be handled by 
Hager mill in city. 

MINNESOTA. Grand Rapids—A. F. Hein will start 
4s wholess'er; intends to buy from small mills in 
Itasca Cou cy and acquire stumpage. 

NORTH CAROLINA. Taylorsville—Alexander Lbr. 


whole- 


Co. will open soon. 

Janceyville—J. J. Boswell will start manufacturing; 
$15,000. 

OKLAHOMA. Madill—Joe J. Reirdon building yard 
and filling station. 
o PENNSYLVANIA. Landisville—Landisville Box & 
100k Co, recently began; box manufacture, 

TEXAS. F-rt Worth— Cooley & Stuckert recently be- 


fan; retail, 


TROUBLE AND LITIGATION 


GRAND Rapips, MicH., Aug. 4.—At a recent meet- 
ing of a committee re pre senting bondholders of the 
National Hardwood Co., arrangements were made 
to have the Guaranty ‘Trust Co., of Detroit, 
foreclose a mortgage on about 90,000 acres of 
timber land in Oklahoma. ‘There are about 1,700 
bondholders, two-thirds of them in Grand Rapids 
and vicinity. There were $1,250,000 worth of 
bonds sold, with common stock given as a bonus. 
The company was to conduct lumbering operations 
in Oklahoma, and many prospective investors were 
taken to that State to look over the company’s 
holdings. According to the chairman of the com- 
mittee, there were only scattered tracts of thin 
oak, and the company held only cutting rights 
that were to expire in 1930 If the bondholders 
get 25 cents on the dollar,’ said the chairman, 
“they will be lucky. The stockholders probably 
will get. nothing.’’ Conferences have been held 
with a view to investigating the possibility of 
prosecutions for fraud, and violating the postal 
laws. 


CINCINNATI, OHIO, Aug. 4.—Personal differences 
between stockholders of the New River Lumber 
Co., which has office here and mill at Norma, 
Tenn., have resulted in the appointment of H. EK. 
Fuller, of Amelia, Ohio, as receiver. Secretary- 
treasurer W. H. Hopkins declares assets are three 
times the amount of liabilities, which amount to 
$250,000. Last November capital was reduced 
from $2,500,000 to $350,000. H. C. Yeiser, presi- 
dent Globe-Wernicke Co., Norwood, is president, 
and his son, H. C. Yeiser jr., is vice president, 70 
percent of the preferred and all the common stock 
being owned by these two. 

MILWAUKEE, WIs., Aug. 4.—Tho the General 
Manufacturing Corporation, phonograph maker, has 
assets of the nominal value of $302,886, it is unable 
to pay its debts to the amount of $226,039, accord- 
ing to a petition in bankruptey filed in Federal 
court here by creditors. The company assets in 
clude $119,973 in real estate, $85,408 in stock in 
trade, $67,436 in machinery and tools, $18,063 
debts due it on open accounts, and $1,803 cash. 
The unsecured claims total $106,800 and the se 
cured $111,384. Walter H. Schwab is president of 
the company and Edward A. Heavy, treasurer. 

SACRAMENTO, CaAuir., Aug. 2.—Judgment against 
the Feather River Lumber Co., operating at Del- 
liker, near Portola, in favor of E. I. Lane, of 
Portola, has been handed down by Judge J. O. 
Moncur of Plumas County. Under the term of 
judgment Mr. Lane gets $12,477 and interest 
as balance due on a logging contract between 
Mr. Lane and the company last year, also $3. 
821.15 as damages sustained by Mr. Lane as a re 
sult of the termination of the contract by the 
lumber company. 








DETROIT, Micu., Aug. 4.—At a meeting of the 
creditors of the Marine City Lumber Co., of Marine 
City, Mich., it was decided that a receiver be ap- 
pointed to wind up its affairs. While it is said 
that assets considerably exceed the liabilities, 
which amount to nearly $50,000, the difficulty was 
largely due to investments in Marysville, a Utopian 
community founded by automobile manufacturers 
which failed to materialize to the extent originally 
planned. 

SACRAMENTO, CALIF., Aug. 2.—Six warrants 
charging that the Cazadero Redwood Lumber Co.. 
of Sonoma County, had failed to pay its employees 
semimonthly, and had employed women to work 
more than eight hours a day in violation of the 
State law, have been sworn against C. EB. Cotton, 
general manager of the company, by State Labor 
Commissioner Arthur L. Johnson. 

3EAUMONT, Tex., Aug. 4.—The receivers of the 
Miller-Link Lumber Co. have asked permission to 
pay an additional dividend of 10 percent to eredi 
tors, who have already received 30 pereent. There 
is on hand $259,893, and if the dividend of $106, 
274 is paid, enough will remain to pay current 
expenses and provide a reserve to protect the divi 
dend on pending litigation. 


GREENVILLE, S. C., “Aug. 4 -The Lawton Tum 
ber Co., of which F. A. Lawton is president, is re- 
ported bankrupt. It conducted a wholesale and 
retail business in — and shingles. Assets 
are $36,409; liabilities, $231,000. 

SPOKANE, WASH., Aug. 2—A dispute between 
the O’Brien brothers, in the lumber business at 
Soundary, as to the division of the proceeds, James 
claiming nearly $10. 000, was settled by a court 
award to him of $5,500. 

TacoMA, Wasun., Aug. 2.—John Olin, of Chinook, 
Pacific County, has filed voluntary petition in bank 
ruptcy ; liabilities, $14,537; assets, $3,300. 


HYMENEAL 


SPRAGUE-EWING. The marriage of Delbert 
W. Sprague and Miss Mildred Ewing took place 
at Tacoma, Wash., July 24. The wedding was 
a quiet affair held at the residence of Rev. Ed- 
gar Miles, the officiating clergyman, and was 
attended by only the immediate relatives of the 
young couple. Mr. Sprague is a member of the 
office staff of the MeKenna Lumber Co., and 
his bride is the daughter of Mr. and Mrs. Arthur 
P. Ewing. of Tacoma. After a short wedding 
trip the young couple will make their home at 
MeKenna, Wash 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


| COOS BA 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfoar Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 


























































H. B. HEWES, 
President 

W. T. VIRGIN, 
Vice-President 

R. H. DOWNMAN, 

J. H. McWILLIAMS 

C. D. TERWILLIGER, 

Sec.-Treas. & Gen. Mgr. 
F., E. WALKER, 


Clover Valley 


Lumber Co.,*°*es1°™ 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 














Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the a 
information. Bound in Red Leather. 


postpaid. 
P 31 So. Dearborn St. 
American Lumberman “* Chicago, IL 
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{ PORTLAND, ORE. } 


' 
L AND THE COLUMBIA VALLEY i 


SERRA BREERRE RARER 








Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 


Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - RAYMOND, WASH. 
General Gales Office: PORT LAND, ORE. 


Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 


Old 
Growth 











Lumber Specialties 


IN MIXED CARS 





R.R. Material - Factory Stock 

Garage Doors —Red Cedar Poles 

P. O. Cedar Built-up Columns 
Fir Piling —Mouldings 











Quotations furnished promptly 


H. J. Anderson Lumber Co. 
BANK BUILDING PORTLAND, ORE. 

















-_ a 
Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guid2 to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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Yews of American Hardwood Industry 








LOUISVILLE, KY. 


Aug. 4.-—Local hardwood men say business has 
got away to a good start on the last six months 
of the year, and that fall business will be quite 
active. The volume of orders is steadier, and in 
quirit s more numerous, while prices are advancing 
a trifle on a number of items. Buying is seattered, 
but is especially good from the furniture trade, 
and from the planers, yardmen, and smaller jobbers, 
While hardwood flooring and interior trim producers 
have been buying quite well. The wagon, implement 
and automotive trades have not been so active. 
Cabinet and panel companies are taking some stock, 
but ne large amount. Just a littl: ash and has 
been moving to the refrigerator producers. Local 
quotations, inch stocks: Kentucky and Indiana 
ouk, quartered white, FAS, $145 and $80; quar 
tered red, $115 and $70; plain white, $105 and 
$60; plain red, $95 and $55. Southern oak, quar- 
tered white, $125 and $80; quartered red, $90 and 
$60; plain white, $86 and $57; plain red, $82 and 
$55. Quartered red gum, $80 and $48; plain red, 
$75 and $46; quartered sap, $58 and $48; plain 
sap, $53 and $38. Walnut, FAS, $215; selects, 
$155; common, $112. Chestnut, $110 and $60. 
Cottonwood, $55 and $43. Ash, $100 and $60. 
gusswood, $85 and $55. Poplar, FAS, $105: saps 
and scloets, $80; common, $55. There is' now a 
difference of $2 between quartered and plain red 
gum, the first time in several months that the 
quotations were not the same, Plain red and 
white oak are a trifle firmer, and chestnut, cotton 
wood and basswood are up a little. 

The May Hardwood Co., of which R. R. May 
is president, bas started operations at 615 Starks 
Building, Louisville, doing a general hardwood 
jobbing business. 

The W. R. Willett Lumber Co. recently com- 
pleted moving its business from the Starks Build 
ing to a yard office at Fifteenth Street and Mag 
nolia Avenue. 

W. A. MacLean, president Wood Mosaic Co., 
Louisville, has gone to his Canadian summer home, 
where he plans to spend the next two months. 


INDIANAPOLIS, IND. 


Aug. 4. Demand for hardwoods has increased 
considerably, and prices are somewhat stronger. 
In many industrial lines signs of better times 
are seen. The interest of the automobile industry 
in ash, elm, gum and similar woods is becoming 
more marked, and orders are more plentiful. As 
was expected, the advance inquiry from the retail 
trade in automobiles is almost wholly concerning 
closed types. The proportion of elosed cars this 
fall will likely show an increase of at least 10 per 
eent over last year. Manufaeturers are increasing 
their produetion schedules slightly. The furniture 
industry is getting back into its stride, and local 
executives say there is a Jarge volume of inquiry, 
especially from the dealers in rural communities. 
Production sehedules are being revised to take 
care of more business, and buying is somewhat 
more active. Most factories, however, continue 
their policy of buying only for immediate require 
ments. In some instanees the railroad purchases 
of car stocks, ties and heavy timber is heavier. 
sox factories report some betterment. Retail buy 
ing also shows an improvement, tho the rural 
business is not what was expected, 


CLEVELAND, OHIO 


Aug. 4.-—-Altho there has been ai decided in 
crease in building operations in this section, the 
Wholesale market is by no means satisfactory, due 
to a slackening in demand caused by curtailed 
industrial production schedules. 3usiness in re 
tail yards is rather brisk, with every indication of 
coutinucd improvement due to the additional build- 
ing projects contemplated thruout the Cleveland 
territory. Residential construction is gaining 
rapidly, especially in the outlying sections. Hard 
wood purchases are showing increase, in line with 
improved production in automotive plants. How- 
ever, it is not exepeted that extensive hardwood 
orders will be placed before early fall, when it is 
believed that a decided change for the better will 
be apparent in the industrial situation. 

An effort is being made by the Cleveland Board 
of Lumber Dealers to establish a composite ledger 
as a means of expediting the handling of credits. 
sy this plan it is proposed to segregate all ac- 
counts against builders, contractors and other cus- 
tomers so that the total amounts of their pur- 
chases from member firms will be immediately 
available to determine the possibility of future 
credit. According to present plans, this system of 


handling accounts will be in operation before fall, 
The Cleveland Lumber Club is holding regular 
outlings during the summer months, with base 
ball as the chief reereation. The newly organized 
Hoo-Hoo Club is also planning a number of social 
events thru the summer and fall, one of which jis 
proposed in conjunction with the Detroit Club. 


EVANSVILLE, IND. 


Aug. 4.—Reports say that jobbers and retailers 
are having less trouble in getting prices asked for 
their goods, and that there have been some ad- 
vances. Demand for oak is increasing right along, 
while ash, elm, maple, poplar, walnut and = syea- 
more are in much better demand than they were 
a month ago. Furniture manufacturers believe 
that they will be able to operate their plants on 
better time from now on. Veneer trade is increas 
ing somewhat. ‘The retail lumber trade is better 
than in June and July. Planing mills are being 
operated on good time, and demand for repair work 
holds up very well. The stave manufacturers re 
port rather a sluggish business now. Tie manu 
facturers report that railroads are buying some 
ties and other materials. 30x manufacturers con 
tinue in the market for liberal quantities of lum 
ber. Logs are coming in fairly well. The Ohio 
tiver during the last few weeks has been at a low 
stage, so that movement of logs and lumber by 
river has been retarded. 


COLUMBUS, OHIO 


Aug. 4.—-A better hardwood buying movement 
is reported. Retailers are buying to fill in broken 
stocks. Interior trim people are also buying better, 
and factory demand is increasing Concerns 
making boxes, automobiles, furniture and musical 
instruments are buying fairly well. Railroad orders 
are better, and quite a few inquiries are received 
from the carriers. Priees are steady and cutting 
is not as general as formerly. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., says orders are 
slightly better; prices well maintained, and in 
quiries are also better. Sales Manager White, of 
the American Column & Lumber Co., is of the 
opinion that a price advance will be made soon. 
The Imperial Lumber Co. is having a good trade 
in West Virginia hardwoods. 

The southern pine market has improved and 
buying on the part of retailers has increased to a 
marked degree, Prie>s have advanced. tetail 
stocks are not heavy as a rule, and in many 
instane.s are broken. Prices have strengthened. 
Transit cars are not as numerous as formerly 
The Sowers-Benbow Lumber Co. reports a fairl) 
steady retail business. The J. HE. McNally Lumber 
Co. is having a steady retail trade, aecording to 
J. E. MeNally, head of the concern. 

Joseph C. MeNally, manager Grandview Lum 
ber Co., who suffered a nervous breakdown seven 
weeks ago, is recovering and will be able to tak: 
up his duties in a few weeks. 

The Doddington Co., operating four retail yards. 
is having a steady trade, according to 'T. A. Jones. 
general manager, 


ATLANTA, GA. 


Aug. 4.—-With all of the important hardwood 
consumers again actively in the market, sales have 
continued to show further improvement, Inquiries 
also have improved. Production in the south- 
eastern territory is increasing, with all mills now 
in steady operation, and most of the larger plants 
producing at nearly capacity. Orders in the last 
two or three weeks have been sufficiently in excess 
of production to clean out much of the surplus 
stock, The weather favors operations, 

Manufacturers also report that the volume of 
export business in hardwoods continues on a very 
satisfactory basis, with shipments out of the prin- 
cipal southeastern ports during July unusually 
heavy, and active inquiries from foreign buyers 
indicating there will also be an unusually heavy 
overseas movement during August. European 
buyers are receiving the largest quantity, but good 
sales to Latin-America are reported. 

The furniture industries of the North ani 
Southeast are again buying on almost a normi! 
basis, tho a number of items that the trade usually 
buys heavily are in very little demand. The pri 
mary demand is for items in plain and quartercd 
gum, with most of the present buying for needs 
of the immediate future. Compared with prices 


which prevailed at this market a month ago, there 
has been a general increase in most items ure! 
by the furniture trades of $1 to $2, with this weck’s 
quotations substantially the same as last week. 

In plain sap gum this week’s prices are running 
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about as follows: FAS grade, 4/4, $52 to $53; 
5/4, 6/4 and 8/4, $53 and $54 up to $56. No. 1 
common, 4/4, $386 to $37; 5/4 and 6/4, $38 to $39; 
s/4, $43 to $44. No. 2 common, 4/4, $22 to $23; 
5/4, 6/4 and 8/4 run about $25 to $26. Quartered 
red gum, S.N.D., has advanced in the last ten days 


about $2 for FAS, while Nos. 1 and 2 are about 
the same as they were in mid July. FAS 4/4 
averages around $57 to $58; with 5/4, 6/4 and 
s/4 about $60. No. 1 common and select aver- 
ages $43 for 4/4, and for 5/4, 6/4 and 8/4 
about $45 to $46. No. 2 common 4/4 is about 


$25 to $26, and $26 up to $29 and $380 for 5/4, 


6/4 and 8/4. In plain red gum no changes are 
noted whatever. Quartered red gum prices also 
are unchanged. Manufacturers state that all 


prices as quoted above are likely to increase from 
$1 to $2 during the first half of August if the 


demand from the furniture industries shows no 
abatement. 
With demand for oak comparatively dull, no 


price changes are noted of late either in white or 
red oak. Hardwood flooring plants, among the 
active buyers the last two months, have 
further increased their orders since mid July, 
with the result that prices have generally ad- 
vanced again. Other building items in primary 
demand include hardwoods for interior trim work, 
and those principally used by the sash, door and 
millwork manufacturers, the latter being among the 
most active buyers. 


most 


Manufacturers in the Southeast cutting ash, 
maple and elm are very enthusiastic over the im- 
provement noted in sales to the automobile and 
body trades in the last two weeks. Mills state 
this business has improved 80 to 385°) percent in 
the last month, with inquiries indicating another 
10 or 15 percent betterment before the end otf 
August. The price situation is firm. 

Improved sales also are reported since mid July 


to the railroads, box and crate manufacturers, and 
retail yards. 
JACKSON, MISS. 

Aug. 5.—The manufacturers of hardwood in this 
section have some concrete evidence to substan- 
tiate their optimism, in the shape of orders ac 
tually booked and the many inquiries being re 
ceived. The reports received from all buying 


groups are encouraging, and point toward an active 


market from now on. Furniture factories, while 
not loading up, are placing some orders; auto- 
mobile plants are buying considerable amounts, 
and the building trade is consuming large quan 


tities of hardwood. Wardwood flooring plants are 


buying oak at a fair price. fed gum is in better 
demand than sap gum, and poplar continues to 
move in fair volume. The export market is re 


ported stronger, 
MEMPHIS, TENN. 


to multipiy thet the 
the South 
and is on the up 
branches of the 
place orders for de 
the end of December 

Manufacturers are 
accept 
the 


Evidence contis 
lumber industry in 
the corner” 


Aug. 5. Wes 
hardwood 
nitely “turned 
grade again. Practically all 
suming trade are sceking to 
livery from late August until 
on the basis of current prices. 
not showing the slightest willingness to 
such business. Attention is being paid to 
tendency of manufacturing costs to increase as a 


has defi 


con 


result of the rapid advance in the price of food 
and feedstuffs. The margin of profit in) Jumber 
manufacture is already extrem ly narrow. 
Automobile manufacturers are increasing their 
purchases of oak, ash, gum, maple and = other 


woods, while manufacturers of furniture are buying 


rather more freely, particularly in red and = sap 
gum lumber and veneers. They are also taking 


some oak, Building trade interests, including floor- 
ing manufacturers, are steady buyers of oak, gum, 
cypress and poplar, while manufacturers of wooden 
containers, including heavy packing crates, are ab 
sorbing substantial quantities of low grade cotton 
wood, oak, gum, sycamore, willow and other items. 
The steady movement of low grade lumber is re 


garded by the trade as a most encouraging de- 
velopment. More inquiry is being received from 
manufacturers of agricultural implements and 


vehicles than for several years. 

William Lynch, vice president and general wan 
ager Delta Export Lumber Corporation, who has 
been in Europe more than three months looking 
after the business of this agency, will sail from 
Southampton on the Leviathan for New York 
Aug. 22. 

The Delta Export Lumber Corporation is remoy 
ing its offices today to the ninth floor of the Union 
& Planters Bank. Building. 


The LBellgrade Lumber Co, will remove its offices 
Sept. 1 to the new structure acquired by the 
Memphis Hardwood Flooring Co. in New South 


Memphis when the latter purchased the plant of 
the Larkin Co. on July 1. The Memphis Hardwood 
Flooring Co. will also remove its offices on that 


date to the same structure. The Bellgrade Lumber 
Co, will handle the selling end of the business of 
the Memphis Hardwood Flooring Co., including the 
output at the Larkin plant, but the identity of the 
two corporations Will be kept separate and distinct. 
T. M. Cathey and John W. McClure, of the Bell- 
grade Lumber Co., own one-half of the common 
stock in the Memphis Hardwood Flooring Co. The 
other half is owned by C. J. Tully, Anderson-Tully 
Co., and Wallace Reid. 

The Penrod-Jurden Co. has taken space in the 
Union & Planters Bank Building, and will remove 


thereto. 
MILWAUKEE, WIS. 


Aug. 4.—A_ strengthened demand for No. 3 
stock, especially in birch and maple, is the out 
standing feature of the local market. Birch and 
maple have enjoyed heavy demand for months, 


and available stock is very low. Absence of any 
considerable amount of Na. 3 stock here has been 


the dominant factor in the reeent exhibition of 
strength. Sash and door and interior trim fae 


tories are working on plenty of spot and advance 
orders, and flooring factories are at capacity. 
Furniture interests at present are inactive so far 
as purchasing is concerned. They have been buy 
ing too conservatively to have any great amount 
of stock on hand. Auto manufacturers this week 


gave unmistakable signs of renewed activity in 
Wisconsin. Reports from Janesville told of the 
resumption of work in that city by the Fisher 


Body Corporation. Lumbermen are greatly en- 
thused by the activity at the Fisher plant. Farmers 
are devoting more time to rehabilitation of farm 
buildings and ercetion of new structures, judging 
from the manner in which small town and rural 
retailers are invading the local market. Build 
ing in cities thruout the State is also proceeding 
at a brisk pace. To date, 21,031 permits have 
been issued involving a total expenditure of $27. 
769.150. Reports current in the Milwaukee lumber 
market tell of a forthcoming shortage of dry 
stock, due to rainy weather interfering with dry 
northern mills. 


DETROIT, MICH. 


Aug. 4 There is apparent a 
stiffening of wholesale prices. R 
roported as execllent. Lumber 
builders are enjoying a good 


ing operations at 


tendeney toward 
tail business is 
retailers state that 
turnover of finished 


homes, which has ld to the contemplation and 
construction of many new ones, especially in re 
cently opened subdivisions. Building permits also 


continue 
homes, 


to show a large percentage of individual 
altho there is an absence of activity in 
large apartment construction, and it is stated that 
few projects along this line are contemplated. 

Inquictits for lumber, and especially hardwoods, 
are coming in quite rapidly from automotive plants, 
with every indieation that a number of good sized 
purchases will be made within the next sixty days. 
This increased activity in the automotive industry 
is attributed to the more favorable movement of 
cars thru retail channels. 

It is reported that the Ford Motor Co. is plan 


ning to resume lumber operations in the Upper 
Peninsula upon a full time basis, in view of the 
fact that surplus production of cars has been 
greatly reduced. 

The Detroit Lumber Co. has recently opened its 
eighth yard at 10750 Grand River Avenue at the 
Detroit Terminal Railroad with a large modern 
shed and six acres for storage facilities. Com 
plete stocks of lumber, lath, shingles, sash and 
doors are carried, 

MERRILL, WIS. 
Aug. 4.--The wholesale lumber market is slightly 


more active than it was a month ago, and there is 
a marked evening up of prices, some of the weaker 
prices becoming stronger, while some higher prices 
have weakened slightly. The decreased prices in 
many lines, especially hemlock should encourage 
yoneral buying and, in view of the increased crop 
r turns, lumbermen believe there will be a marked 
upward trend in the lumber market. are 
coming into the mills quite freely. and shipments of 
lumber are nearly normal for midsummer. 

June building in Wisconsin showed an increase of 
# percent over June, 1923, and construction started 
in Wisconsin during the first half of 1924 amounted 
to $59,045,700. a decline of 13 pereent from the 
corr sponding p riod of last year. While factory 
employment declined 4 percent from May 15 to 
June 15, there was an increase of 24.4 percent in 


Logs 


the number of employees engaged in building con 
struction. Employment as a whole is about the 
same as two years ago, but is considerably less 
than in 192%. 


LAALALLALIELSLEL EE SE FZ 
‘““THE LIGHTER the door the more hinges it 
needs’’ may sound paradoxical, but it is true 
made doors that tend. to 


in the case of light 
warp out of shape. 
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Pacific Coast Lumber Products 


DUNCAN LUMBER COMPANY 
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Other Dealers 
Are Selling ’em 


Other dealers are selling The Perfect 
Garage Door—and profitably, too. We're 
now turning out between 500 and 600 com: 
plete sets of doors daily and we're barely 
keeping up with sales, so you can see that a 
good many dealers are successfully selling 


THE PERFECT 
Garage Door 


And surely what others can do, you can do. 
Why not lay in a small stock of these easy 
selling doors and start getting this extra prof- 
it? Thousands of new garages will be put 
up this fall. Every time you sell a man lum- 


ber for a garage— sell him The Perfect 
Garage Door. 


Get in touch with us today. 


The Rowe & Giles 


LUMBER Co. 
CHAGRIN FALLS, OHIO 
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Laurel “2 Co. 


LAUREL, MISS. 
A Modern Well Equipped Plant. 
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Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
se poe economically? “Logging” will 
tell you how. An invaluable reference boek 
for logging superintendents, timber owners, 


etc. Cloth, $4.50, postpaid. 
431 So. Dearborn St, 
Chicago. Tl. 
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TACOMA, WASH. 


Aug. 2.—Approval of the plans for the North- 
west Lumbermen’s golf tournament, to be held in 
Tacoma this year, was given by the Tacoma Lum- 
bermen’s Club at the regular meeting last Wednes- 
day. The plans are outlined by VP. H. Johns, who 
has been making tentative arrangements for the 
affair. On motion of A. H. Landram, the club 
endorsed the measures taken by Mr. Johns and 
created a committee, of which he is the chairman, 
to carry them out. The exact date for the tourna- 
ment has not been set but it will be held some time 
early in September on the links of the Tacoma 
Country & Golf Club. Mr. Johns told the elub 
that a majority of the lumbermen favor Tacoma as 
the permanent place for the tournament because 
of its central location, and it is probable that it 
will be an annual affair here in future. The 
tournament was organized by the club three years 
ago, the first contest being held over the local 
course, It has been held at Seattle during the 
last two summers, 

There was a small attendance at the meeting, as 
most of the lumbermen were in Portland for the 
Douglas Fir Exploitation & Export Co. meeting and 
expected to visit Longview Thursday for the open- 
ing celebration. J. G. Landram, of the Landram 
Lumber Co., Dallas, Tex., was a guest and spoke 
on business conditions in his district. He declared 
the use of fir lumber to be growing in the South- 
west, and predicted a big improvement in business 
conditions in that section after Aug. 10. H. I. 
Isbell, lumber dealer, of Elkhart, Ind., was also 
ealled upon. Mr. Isbell made a frank talk on the 
lack of cojperation between the Pacific Northwest 
manufacturers and the middlewestern buyers, 
claiming that the latter should be able to get their 
lumber as they order it, if willing to pay the 
price and not be forced to take what the manu- 
facturer wishes to send them. A friendly discus- 
sion of this point followed and all took part. A 
general discussion of market conditions closed the 
session. 

The second annual picnic of the Northwest 
Lumber Buyers’ Club was held last Saturday, at 
DeKoven Inn, on Steilaccom Lake, near Tacoma. 
More than thirty of the Northwest buyers, repre- 
senting firms in all parts of the country, attended, 
many of them with their families. The after- 
noon was spent in athletic sports, boating and 
bathing and a chicken dinner was served during 
the evening, followed by an informal dance. No 
formal program was given and no speeches made. 


The Loyal Legion of Loggers & Lumbermen, 
Fairfax district, held its fourth annual picnic at 
Fairfax last Sunday. The affair was a joint cele- 
bration by the crews of the Manley Moore Lumber 
Co. mill, the men of the Fairfax mine and the 
business men of Fairfax. A large delegation of 
Four L members from Tacoma attended the picnic. 
HI. E. Veness, special representative of the Four L 
headquarters at Portland, was the principal 
speaker on the program. 

Ernest Dolge, president West Coast Lumber- 
men’s Association, was the principal speaker at 
the first day’s session of the Washington Retail 
Furniture Dealers’ convention held here this week. 
Mr. Dolge’s address was entitled “Just Around the 
Corner” and dealt with the growth of the lumber 
industry of the Northwest during the last twenty 
years and the outlook for the future. 

No new forest fires of any size have been re- 
ported in the Tacoma district this week. The cooler 
weather and the vigilance of the fire patrols are 
given credit for the improvement in conditions. 
The fire hazard is still very great, however, and 
there will be no relaxation in the precautions taken 
until there is rain. 

Lumber carriers at the Tacoma docks during the 
present week included the following: St. Paul & 
Tacoma Lumber Co., K. I. Luckenbach, Atlantic 
coast, 1.700,000 feet (part eargo). Baker dock, 
Doylestown, Californta, 135, 000° feet (part cargo), 
and Missourian, Atlantic coast, 25,000 feet lumber, 
doors and cross arms (part cargo). Port dock, 
London Shipper, Europe, 150,000 feet (part cargo) ; 
Aldrich, Europe, 170,000 feet (part cargo) ; See- 
konk, Atlantic coast, 500,000 feet (part cargo), 
and Swffolk, Atlantic coast, 1,000,000 feet (part 


cargo). Milwaukee dock. Arizona Maru, Japan, 
400,000 feet (part cargo). Balfour dock, Santa 
Inez, California, 800,000 feet (part cargo). Tide- 


water Mill Co., Dorothy Wintermore, California, 
400,000 feet (part cargo), and Willamette, Cal- 
ifornia, 250,000 feet (part cargo). Dickman Lum- 
ber Co., Dorothy Wintermore, California, 400,000 
feet (part cargo), and Willamette, California, 250,- 


000 feet (part cargo). Ocean dock, 
pan, 100,000 feet (part cargo). 

For the first seven months of 1924 the new 
construction in the city has totaled $5,827,618, a 
new record and $2,000,000 ahead of the amount 
for the same period last year. 

Extensive land and timber purchases in south- 
west Washington by the Weyerhaeuser ‘Timber 
Co. were recorded this week, and there is much 
speculation here as to the company’s plans. None 
of the local officials of the firm would make any 
comment on the matter. The transactions include 
lands carrying more than 114,000,000 feet of high 
grade fir and hemlock timber, which cost the com- 
pany more than $100,000, and follow closely on 
another deal by which the company acquired 300,- 
000,000 feet of timber near Silver Lake. 

The Defiance Lumber Co., which has been shut 
down since early in June, will resume operations 
Aug. 18, according to an announcement by officials. 
During the shutdown, extensive repairs and alter- 
ations have been made, and two new planers in- 
stalled. The mill employs about 120 men. 

The Mountain Lumber Co.’s new mill in Tacoma 
is nearing completion, and operations will be 
started about Oct. 1 if market conditions warrant, 
according to an announcement by James Buchanan, 
president. 

The new sawmill constructed in the Highland 
valley, near Morton, by Siler & Lester, has been 
completed and will start operations in the near 
future. 

The Taylor & Young Lumber Co., of Tacoma and 
Kapowsin, has filed amended articles of incorpora- 
tion increasing its capitalization $12,000 to $50,- 
000. 

John Olin, of Chinook, Pacific County, who has 
been operating a logging venture in the district, 
filed a voluntary petition in bankruptcy in the 
United States district court at Tacoma this week. 
Mr. Olin lists his liabilities at $14,537 with assets 
of $3,500. 

John Dower, president John Dower Lumber Co., 
has returned to Tacoma after a two months’ ab- 
sence in the middle West. He was aecompanied 
by Mrs. Dower and Miss Helen Dower. The Dowers 
have as their guests Mr. and Mrs. E. E. Moyse, 
of Tampa, Fla. Mrs. Moyse is Mrs. Dower’s sister. 

J. T. Gregory, president Tidewater Mill Co., will 
leave Sunday for the East on a business trip. He 
will be away about a month. 

Mark E. Reed, president Simpson Logging Co., 
has announced his candidacy for representative 
from Mason’ County in the State house of repre- 
sentatives. 

Mr. and Mrs. Frederick N. Insinger are receiv- 
ing congratulations on the birth of a baby boy last 
Sunday. Mr. Insinger is president of the American 
Wood Pipe Co. 


BELLINGHAM, WASH. 


Aug. 2.—Log shipments were resumed this week 
by the Alger camp of the Bloedel Donovan Lumber 
Mills, and Vice President J. J. Donovan said that 
the Clallam Bay camp will shortly ship logs to 
Bellingham. Manager Everett G. Griggs, jr., of 
the St. Paul & Tacoma Lumber Co.’s camp, says 
he believes logs will be moving from there in the 
near future. President James L. Gilfilen, of the 
Upright Shingle Co., says he plans to start the 
company’s shingle mill and camp early in August. 
They have been closed several weeks. Mr. Gil- 
filen reports that sales have been better. Another 
good report is made by D. B. Hawley, sales man- 
ager Puget Sound Sawmills & Shingle Co. He 
finds a greater response from the rail trade. This 
he attributes chiefly to the strength of wheat. 

Fourteen cargoes of lumber were moved by local 
mills in July, their total being 12,315,000 feet. 
Shipments were as follows by companies: Bloedel 
Donovan Lumber Mills, 7,725,000 feet: Puget 
Sound Sawmills & Shingle Co., 2,350,000 feet; 
E. K. Wood Lumber Co., 2,200,000 feet ; Morrison 
Mill Co., exclusive of local business, 40,000 feet 
of box shook. The destinations were: Atlantic 
coast, 4,600,000 feet; California, 4,225,000 feet: 
Australia, 1,650,000 feet; west coast South Amer- 
ica, 700,000 feet; Honolulu, 640,000 feet ; China, 
500,000 feet. This week’s business was: Bloedel 
Donovan Lumber Mills, Seekonk, 1,000,000 feet, At- 
lantic coast. Puget Sound Sawmills & Shingle 
Co., Talabot, 650,000 feet, Australia. The Barbara 
C. is due at this company’s mill to lift 200,000 
feet for San Pedro. At the E. K. Wood Lumber 
Co.’s plant the Olympic will arrive soon to lift 
nearly 1,000,000 feet for Sam Pedro. The re 
mainder of the eargo will be loaded at Anacortes. 

J. C. Wixon, Mount Vernon lumberman, has 
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filed for State representative from the fifty-first 
district. 

Pp. C. Peterson, once sales manager Puget Sound 
Sawmills & Shingle Co., is now with the M. B. 
Waite Lumber Co. 

Encouraged by President J. H. Bloedel’s offer 
of a trap machine, employees of the Bloedel Dono- 
van Lumber Mills’ cargo plant will meet next week 
to discuss the formation of a gun club. Mr. Bloe- 
del has promised a trap if the club is organized. 


SEATTLE, WASH. 


Aug. 2.—Optimism is still gaining ground among 


Puget Sound lumbermen. Price increases made 
late in July have held, and with the outlook 


brightening there is a tendency on the part of 
manufacturers to refrain from booking orders for 
future delivery at ruling quotations. Production, 
severely curtailed by a general shutdown for the 
Fourth of July holidays, is gradually increasing, 
but a conservative tendency is manifest and there 
is an apparent disposition on the part of manu- 


facturers not to rush matters. In the Seattle 
district, where there is a strong local market, 


most of the mills have resumed cutting, but many 
outside plants are still down and taking advan- 
tage of the situation to do semiannual overhaul- 
ing and repair work. 

The rail market is the main source of encour- 
agement at present. With wheat and corn prices 
rising, and crop reports generally favorable, both 
manufacturers and dealers are looking for a fairly 


15,000 shakes and 46,744 ties, a total equivalent 
to 79,141,580 board feet, making a total of 593,- 
149,647 feet for the first half of the year. There 
was also received 499,141 feet of lumber from the 
Atlantie coast ; 5,946,933 feet of lumber and 657,- 
900 lath, from Canada; 17,000 feet of lumber 
from Guatemala, and 680,198 feet of lumber from 
the Philippines. 

3erth No. 232 C, at the harbor, is now avail- 
able for lumber tonnage. -It is designed to serve 
shippers having no wharves. Boats using this 
dock will be able to move stock direct from boat 
to ears. 

The Los Angeles Lumber Products Co. has laid 
up two of its boats and will take the third out of 
commission on its arrival from Buckley Bay. 
There are said to be over fifty lumber carriers 
idle on the coast at present. 

When the steamer Whitney Olson sails from 
this port on Aug. 4 for San Francisco, Columbia 
River and Puget Sound ports, a new coastwise 
freight service, with Los Angeles as the southern 
terminus, will be created. The Florence Olson and 
George L. Olson, sister ships, will follow at weekly 
intervals. The organizer of the new service is 
Oliver J. Olson, lumberman, of San Francisco. 
Lumber will be the chief item carried into this 
port. 

Building permits for July totaled $11,599,782, 
which is an appreciable increase over May and 
June. Valuation of permits for May was $8,789,- 
932, while June permits aggregated $10,292,542. 
The total valuation of permits for the year to 

















© Ewing Galloway, N. Y. 


Remains of saw, grist and woolen mill over 100 years old at Arcola, N. J. 


during the Civil War. 











good fall business in this quarter. The export 
market also shows signs of improvement, but so 
far it is confined largely to inquiries. Consider- 
able Japanese business is offered, but not at prices 
attractive to Puget Sound mills, generally speak- 
ing. The Atlantic coast market is still dubious, 
largely on account of continued transit shipments. 
California continues dull, and no marked improve- 
ment is looked for in the near future. 

The log situation is contributing to keep a fa- 
vorable relation between lumber sales and produc- 
tion. In the lower Puget Sound district virtually 
all the larger camps are still closed and, it is 
stated, will remain so thruout August and perhaps 
well into September, depending upon the forest 
fire hazard and the state of the lumber market at 
the close of this month. As a consequence, the 
log market is firm and No. 1 fir logs are scarce, 
tho prices are unchanged. Logs of other grades 
are fairly plentiful owing to the activity of the 
truck loggers. Hemlock logs are weak. 


LOS ANGELES, CALIF. 


Aug. 2.—The redwood manufacturers have a 
ao discount sheet out, which as yet is not avail- 

ble, 

Inbound waterborne cargoes to southern Cali- 
fornia for July were materially less than for 
June. It ig estimated that the capacity was in 
the neighborhood of 20,000,000 feet. During June 
there were received at Los Angeles Harbor 71,- 
939,825 feet of lumber, 14,425,400 lath, 5,486,450 
shingles, 263,947 lineal feet of poles and piles, 


date is $90,428,520. This is a very encouraging 
report when it is considered that the building per 
capita of this city exceeds $150. 


SAN FRANCISCO, CALIF. 


Aug. 2.—August opens with a more favorable 
outlook for lumber, and San Francisco dealers are 
doing a fair volume of business. Quite a volume 
of California white pine has been moving to the 
eastern market, altho low prices have prevailed. 

The export situation is looking up a little, altho 
Japan is not doing much buying, pending con- 
sumption of present stocks. Australia and South 
America are taking moderate quantities of fir. 
The Redwood Export Co. has quite a volume of 
redwood business booked ahead for Australia; the 
mills will find an outlet there for a good deal of 
clear before the end of the year. 

The Douglas fir situation remains somewhat 
quiet, but Chas. R. McCormick & Co. are making 
fair shipments to San Francisce and southern 
California ports and keeping their coasting steam- 
ers busy without shipping enough to hurt the 
market. With the mills in the Northwest cur- 
tailing production to some extent, and the large 
steamers of the McCormick Steamship Co. and 
allied lines moving fir to the Atlantic coast, a 
stiffening in prices is expected. 

The redwood mills are curtailing production to 
some extent. They look for an inereased demand 
later in the year, with prices readjusted on a 
number of items in elears, saps, extra merchant- 
able etc. The Albion Lumber Co. is making a 


It was used to make blankets 
The wheel still pumps water to supply fountains on estate of owner 
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Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 


We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 












The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 
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Made from Michigan’s 
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William Horner 


Grand Rapids Trust Company, 
Receivers. 
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REED CITY, MICH. 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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fair output of redwood at Navarro and Albion. 
Regular shipments are being made by water from 
Albion to San Francisco and San Pedro. 

The annual picnie of the employees of the Albion 
Lumber Co., was held Aug. 2 at North Fork Grove. 
The San Francisco office force went up to enjoy 
the occasion. 

The Lassen Lumber & Box Co. has resumed op- 
erations at Susanville, after having been closed 
down for two days for fire fighting. There is some 
improvement in inquiry. 

The Hutchinson Lumber Co., of Oroville, suf- 
fered considerable losses in electric logging donkeys 
and other logging equipment during the forest 
fires, estimated at about $100,000. Mill opera 
tions on white and sugar pine have been cur- 
tailed. 

The Fruit Growers’ Supply Co.’s mill and fac- 
tories at Susanville were closed down during the 
week so that the men could fight the forest fires. 
Fire in the timber surrounding the logging camps 
did considerable damage. Considerable logging 
equipment was destroyed, including four donkeys. 
railroad equipment ete, Some good orders are 


being taken for white and sugar pine. Zetter 
prices are being obtained. There are numerous 


inquiries for shop and a good deal of common is 
wanted, 

The Red River Lumber Co. has increased in 
quiries for white and sugar pine and has made 
fair shipments to the eastern market during the 
last month. Production at Westwood continues 
at about two-thirds capacity, and logging con 
tinues on a good seale without interruption from 
fires. 

William R. Thorsen, president West Side Lumber 
Co., who has returned from a five months’ tour of 
Europe accompanied by Mrs. Thorsen, is paying a 
visit to the white and sugar pine mill at Tuol 
umne, where a good season’s cut is being made. 


DULUTH, MINN. 


Aug. 5.—-A broader inquiry for all items of 
northern pine lumber was reported this week, and 
carlot shipments from mills at Cloquet, Virginia 
and International Falls have been in better volume 
during the last ten days. Retail yards have been 
coming into the market more freely to cover orders 
being placed from a variety of sources, mainly 
for house building and to carry thru deferred im 
provements. Trade in box lumber was asserted to 
continue on a gratifying scale, with shipments 
going forward to a greater number of points, Chi 
cago and Milwaukee leading the list. Inquiries 
for round lots of box lumber and No. 3 northern 
pine and better were received from the East at 
the end of last week. Quotations are being firmly 
held in all items in the northern pine lumber list. 
and dealers are disposed to look for a marking up 
in figures in some directions. Jobbers handling 
western fir on this market have reecived advices 
from their mills to leave no quotations open, as 
advances are thought likely at any time. 

A continuance of liberal rainfalls over northern 
Minnesota has proved a boon to woods operators 
in enabling them to float more logs and other tim 
ber down the streams than they had dared to hope 
a few weeks ago. Operators who have had crews 
engaged in loading logs lifted from small lakes at 
rail ends for shipment to the mills have generally 
completed that work, and it is now claimed that 
streams and the interior small lakes are better 
cleaned up than in several seasons. All the in- 
terior mills are consequently running full time, 
with their yards and ponds full of logs, and it is 
claimed they have sufficient logs on hand to assure 
full-time sawing up to the end of their usual sea 
son. 

After months of experimenting with factory pro- 
duction the Nuwood plant of the Wood Conversion 
Co, at Cloquet, Minn., is now nearly ready to carry 
on operations, In the initial run at the plant at 
the beginning of this week, 190 perfect boards 
were made, and officials of the company hope to 
be able to start upon commercial production within 
a few days. Nuwood is a synthetic wood made 
from sawmill waste and its manufacture would 
utilize all materials that now go into the refuse 


burners. 
WINNIPEG, MAN. 
Aug. 4.—-Rainfalls have so improved crop pros 


pects during the last week that retail lumber deal- 
ers are increasingly optimistic. Lumber sales have 
expanded, but priecs however, are still very un 
settled. Local wholesalers report that increased 
business has shown up from the American. side. 
Some Coast mills have already shut down and their 
action will lead to stiffer prices. Certain whole 
salers are still quoting remarkably jow prices, but 
buyers continue to take only lumber required. 
Northern spruce prices are holding firm, as demand 
from the United States continues gooa. During 
the fall there is always a great demand for north- 
ern spruce products, especially shiplap and siding 
for granary construction. Winnipeg dealers report 
a considerable falling off in their sales; there seem 


to be a great many vacant homes in the city, as 
in all other large western Canadian centers. 

T. A. Sparks, general manager T. A. Burrows 
Lumber Co. (Ltd.), Vicegerent Snark of Manitoba 
Hoo-Hoo, is getting busy lining up a large delega- 
tion to attend the thirty-third annual in Minne- 
apolis, Minn. 

Jack Thorpe, representing Thurston-Flavelle 
(Ltd.) in Winnipeg, is leaving on a western tour, 

Wm. Rae, of Regina, Sask., has recently been 
appointed representative in southern Sasketchewan 
for the Retail Lumbermen’s Purchasing Agency, of 
Vancouver. The Sherry Lumber Co., of Saskatoon, 
Sask., has been appointed representative in north 
ern Saskatchewan. 

Dan McDonald, of MeDonald Lumber-Co., whole- 
saler, Winnipeg, recently made a trip to its mill up 
east of Prince Albert. 

J. A. Kline, now interested in a small mill ip 
northern Manitoba, plans to get out at Teast six 
million feet this coming year. 


KANSAS CITY, MO. 


Aug. 5.—The volume of orders for lumber placed 
here last week, while not showing any. increngse, 
was fully up to the volume placed the) previous 
week, and sales managers betieve the heavy de 
mand will) continue. The most gratifying evi 
dence of the revival of the market was) the in 
ercased demand for western pines, particularly 
California, and the immediate strengthening of 
that market. Other west Coast woods. still ar 
lagging, tho both redwood and fir show some smal! 
increase in sales over the previous week. Fir men 
say they expect a considerably larger volume be 
tween now and fal!, especially in’ Nebraska and 
Lowa. 

The condition of Mrs. W. R. Pickcring, who was 
operated on last week for gall stones, still is dan 
gerous, the doctors sry. 

Building permits issued last month totaled only 
394, a decrease of about 40 percent from July, 
1923, tho the valuation of $1,782,400 showed a 
small inercase. Included in the list were 191 
dwelings. The total in Kansas City, Kan., was 
nearly $250,000, for 183 permits, of which SO were 
for dwellings. 

In the midsummer golf tournament last week be- 
tween the Yellow Piners and the Douglas Firs, 
the pincers won, 1,991 to 2,015. The game was 
played over the Lakewood course and dinner at the 
club was paid for by the losers. W. J. Adams, of 
St. Joseph, playing with the piners, was low man 
With 85, and second place went to Hf. C. Campbell, 
of the Firs, who shot an S89, 

Orvile N. Picr, southern pine sales manager for 
the Pickering Lumber Co., left) Saturday for a 
camping tour among the Minnesota lakes. 

HTans and Harry Dierks, of the Dierks Lumber 
Co., are spending the summer at Harry Dierks’ 
ranch in Colorado, 


MINNEAPOLIS, MINN. 


Aug. 5.—Consistent and substantial improve 
ment in lumber business in this section has been 
reported in the last week but there has been no 
spectacular upturn. The outlook is for a heavy 
fall business, but there is a marked tendency to sit 
tight, awaiting the time when the northwest ter 
ritory markets its crops and comes into possession 
of new money. The remaining weeks of the sum 
mer are expected to produce normal business. Coun 
try yards began to react to the better agricultural 
situation this week, and northern pine dealers 
purchased more freely. The demand for hardwoods 
held its own. Distributcrs of northern white cedar 
poles and posts noted a quickening of buying, in 
dicating better times in industrial centers and in 
agricultural districts. Red cedar shingles went at 
slightly higher prices in this market, with the 
market apparently gaining strength as demand 
showed some improvement. Sash end door mills 
are operating on an even keel, with preparations 
being made to obtain inereased business in the 
fall. 

Only a slight inercase in the amount of busi- 
ness of retail yards would bring heavy demand upon 
wholesalers and manufacturers, E. H. Burg: ss, vice 
president Edward Hines Lumber Co., said in Min- 
neapolis on a visit a few days ago. The stocks 
are reduced to the minimum in virtually all yards 
and the retailers are unwilling, even in the face 
of almost assured heavy sales in the fall, to buy 
in any quantities beyond immediate needs, One 
of the reasons for the curtailment in the lumber 
business has been the attitude of the retailers who 
insisted in obtaining cash for most of their sales. 
When the time comes again for more liberal credit 
extensions, Mr. Burgess predicted, the retailers 
will be more cautious. Their experience in obtain 
ing liquidation of long standing debts has been 
costly. The retail lumberman, with stocks low and 
with many old debts cleaned up, has adjusted bis 
financial affairs and is prepared to share liberally 
in the better business which now is only a few 
weeks away. 


A good, steady business is being enjoyed by 
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dealers in lumber in Iowa, according to Charles 
Shapley, of the N. & S. Lumber Co., Mason City, 
but there is lack of heavy buying for future needs. 
Cautiousness now characterizes the retailer and his 
customer and they are buying only when they have 
money to pay. In Iowa loans on farm lands now 
are being considered thoroly safe. 

B. A. Krienke, manager Timber Lake Lumber 
Co., of Timber Lake, S. D., said in Minneapolis on 
a visit this week that business for his company 
was in exeess of that of a year ago. In the towns 
and country there is in sight a heavy business for 
the next few months. Indications are that holders 
of mortgages on South Dakota farms will prefer to 
have farmers renew them and pay the interest, 
rather than pay them off and give the man with 
the money difficulty in obtaining a better invest 
ment. 

A good trade is seen for the fall by Leslie Put- 
nam, general manager T. N. Putnam & Sons Co., of 
Carrington, N. D. Business has been slack while 
the farmers are beginning the harvest. 


SHREVEPORT, LA. 


Aug. 4.—Orders from the big buying centers 
have slowed up to some extent, but local whole- 
sa'crs report that eastern wholesalers are offer- 
ing prices better than the retailers themselves 
ure willing to pay, but these offers are hedged 
ubout by so many conditions that they lack firm- 
noss. Some items are a little harder to move, 
such as 2x4-inch No. 2, especially in transit cars, 
of which a good many have been sacrificed. No. 
» and also No. 3 common boards are selling fairly 
wll, and the larger mills are getting a little bet- 
ter prices. Finish demand, dull for some time, 
has improved a little; the mills have rather large 
The continued drouth thruout the South 
is depressing business somewhat. Two new fac- 
tors affect produetion: Small mills are running 
out of water in many places, and if copious rains 
do not fall soon there will be a heavy curtailment, 
while at some big mills log ponds are drying up. 
Another factor is the unexpected appearance of 
car searcity; several mills report they have had 
to wait a whole week for cars. Evidently the 
empties are going north for wheat loading. 


HOUSTON, TEX. 


Aug. 5.-The heavy run of business of the last 
two weeks indicates that the lumber trade has 
found a restoration of generally good business 
sooner than was expected. All items on the list 
have bonefited by the recent upturn in price. Singu- 
larly «enough, the simuitaneous demand for both 
export and domestic continues. The hardwood 
market, while not as strong as the pine, is im 
proving gradually. Shingles 
and lath, long in a slump, have likewise experi- 
enced an upturn. 

Hl. M. Bowen, manager hardwood department 
Kirby Lumber Co., has left for an extended busi 
ness tour of the North and East in the interest 
of his firm, 


stoeks, 


Zusiness is good, 


WARREN, ARK. 


Aug. 4.—-Demand for Arkansas soft pine has 
maintained the prices reached last week. Ad- 
vanees this week have not been as numerous nor 
as large, the market remaining almost unchanged. 
Inquiries are being received in good volume from 
all sources. Dealers are inquiring for and buying 
mostly mixed cars, and all their orders are for 
immediate shipment. Industrial buying is quite 
heavy, a large volume of crating material moving. 
Demand for car items is not active. The general 
trend of the market is upward, and some manu 
facturers will advance list prices this week. Pro 
duction is curtailed. Shipments continue heavier 
than production, and as a result stocks of all mills 
are low and broken. Car supply is adequate, and 
there is a surplus of labor 

The hardwood market is less active than last 
week, altho price gains have been held. Mills are 
moving their stock but attractive quotations are 
required to move it. Car oak is dragging. Red 
sum remains the most active item on the list. 
Production is still curtailed. Gum trim is moving 
at a good priee, as is hardwood flooring. 


NORFOLK, VA. 

Aug. 4..-There has been a much better demand 
for North Carolina pine, rough and dressed. It 
begins to look right now as if the fall buying would 
begin a little earlier than at first predicted, altho 
only a very few items are being bought ahead, 
Inquiries are picking up right along, and quick 
shipment is always desired. There is a tendency 
to boost prices. -The weather has been drier and 
more stock is being offered. Some of the small 
mills have started up again. Retailers complain 
that among them competition is still keen for busi 
ness. 

There has been a much better demand for 4/4 
edge No. 2 and better, tho individual sales are 


small. Quick shipment is always desired, and 
buyers are using both band and circular sawn. 
Edge 4/4 No. 3 is moving a little better to south- 
ern planing mills. No. 2 and better 4/4 stock 
widths are inquired for more freely, and there has 
been a better sale of 4-, 4%4-, 5-, 6-, 7- and S8-inch; 
10- and 12-inch have also picked up, with 12-inch 
rather searce. No. 3 4/4 stock widths are not 
moving so well. There is not much 10- and 12- 
inch to be had. In edge No. 2 and better, 5/4 
and 6/4 have been sluggish, but 8/4 is showing 
more life, and the same is true of stock widths in 
these thicknesses. Nos. 1 and 2 bark strips are 
moving very slowly but mills are firm. 

Sales of 4/4 edge No. 1 box rough were much 
larger, for rail and water delivery in Virginia 
and eastern consuming centers. The price remains 
about the same, altho some cargoes were sold deliv- 
ered at much less than rail mills would take. No. 
1 4/4 stock box has also been moving much better 
in the rough, and there is better demand for 
dressed box and roofers. Some mills have ad- 
vanced their prices, as their surplus stock has 
been disposed of. No. 2 4/4 edge box, rough and 
dressed, is also moving much better. There is 
much stock on offer. The demand for No. 2 4/4 
stock box is also picking up. Edge box, 5/4 and 
6/4, is moving very slowly. Box bark strips, 4/4, 
have been less active. 

Sales of flooring, thin ceiling and partition were 
larger, and sales prospects are bright. Prices vary 
a good deal. Solid car orders for one item are 
more frequent, especially in j,;-inch ceiling, while 
several large sales of No. 1 flooring and partition 
have been made recently at good prices. The de- 
mand for kiln dried roofers has been very much 
better. There is also a much better demand for 
aid dried stock, and some mills are now refusing 
further business. Rough and dressed framing has 
been moving a little better recently, altho individ 
ual sales are small, and buyers always want quick 
shipment. Lath are moving a little better. 


LAKE CHARLES, LA. 


Aug. 4.—Orders this week have again exceeded 
production and shipments. Demand has been 
very encouraging, and inquiries lead manufac- 
turers to believe that the market will remain firm 
for the rest of the summer. Production in this 
territory is still far below normal. Reports indi- 
cate that some of the mills are slowing down for 
necessary repairs, while a few others are operat 
ing on short schedules and setting aside their 
stocks rather than dispose of them at present 
prices, 300kings have been very encouraging dur 
ing the last week, and most mil's have sufficient 
new business to keep them running for the next 
five or six weeks. Setter grades continue to lag. 
soards, siding and flooring are finding a good 
demand, and there has been a further improve 
ment in demand for medium grades of dimension. 
Prices remain firm but unsatisfactory, tho there 
have been no further declines. Good assortments 
in mixed ears are drawing slight premiums, but 
most prices remain at low levels. Unusually hot, 
dry weather prevails in this territory. Some fear 
is being expressed for the rice and cotton crop, 
but no serious damage has been reported to date. 


NEW YORK, N. Y. 


Aug. 4.—The market is holding its gains of last 
week. The better tone in Idaho and western pine 
eontinues to be the feature, with competitive woods 
bracing up as the general result. Cypress prices 
stiffened during the week, but no advance has been 
noted thus far. Southern pine has been slow to 
7, except in roofers, which have gone forward 
: the last two weeks. North Carolina pine 
is following the same general course as southern 
pine, roofers leading the way. Fir has stiffened 
up well, with cargo arrivals heavier, perhaps, than 
they have been at any time this summer. 

Sesides the Lewis Luckenbach, during the week 
there arrived from the west Coast: Hdgar Bowling, 
4,386,743 feet; Norlina, 2,760,000 feet: William 
Page, 3,248,000 feet. The Carolinas is now unload 
ing 3,705,000 feet at Philadelphia, Pa. Several 
other boats with large west Coast cargoes have 
been reeent arrivals, nearly all having been un- 
loaded, and still there is no congestion in the local 
harbor. The Campion and the Allen are on the 
way hore. 

The spruce lath market continues to show im- 
provement. A good buying mov ment in lath is 
in progress and wholesalers say nothing seems in 
the way of a big fall business. 

tay Weiss, who has taken over the office of the 
Kirby Lumber Co, at 2612 Grand Central Terminal, 
is spending a week at the Lake Morey Club in 
Fairlee, Vt. Mr. Weiss will handle products of 
the Kirby Lumber Co. exclusively in the eastern 
territory. 

Norman Vincent, of the Charles Nelson Co., San 
Francisco, Calif., has been spending some time in 
New York and other Atlantic ports. Mr. Vincent 








Goldsboro 
N.C. Pine 


A General Purpose 
Building Lumber 








Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 
proves we deliver the 
kind of lumber they 
want and when they 
want it. We'll do the 


same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 
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Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
¢€ 


© You'll find our prices 
©, right and our quality 
F unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


300" 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 


Trust Building, 
Thin Ceiling— 


N.C. PINE ocr specs 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Incorporated 1885 


Baltimore, Maryland 








Major & Loomis Company 
HERTFORD, N. C, 


We're On the Job, 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing; Long and 
Shortleaf Yellow Pine, rough or dressed 











Car and Cargo Shipments. 


Ellington & Guy, Inc. ,"areninntch Bie: 











QUICK SELLERS —Thatis what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co., esol, 


Virginia. 
Operating John L. Roper Lumber Co. 











WARREN AXE & TOOL CO. 
WARREN, PA. 
nencre Banars pace GRAND PRIZE 


ALSO ALACKA-YUKON PACIFIC EXPOSITION 


AND DROP FORSINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity S00 Axes & Tools 





was formerly with W. R. Grace & Co. His mis- 
sion in the East is further to study the intercoastal 
lumber trade. 

Hf. P. Hughes, New York manager for Daugherty, 
McKey & Co., manufacturers and wholesalers of 
southern and North Carolina pines, is one of the 
optimists of the lumber trade. “Prices hit bottom 
two weeks ago,” said Mr. Hughes. “I look for 
steady improvement with a good market for the 
rest of the year.” Mr. Hughes is a thoro student 
of southern lumber conditions, having previously 
been manager for the Babcock Bros. Lumber Co., 
in Babcock, Ga. Before that he was with the 
toper interests in Norfolk, Va. 

R. S. MeConnell, representative in New York 
for the Eureka Lumber & Shingle Co., the Ander- 
son Middleton Lumber Co., the Bay City Lumber 
Co. and the Twin Harbors Lumber Co., says the 
situation here is due for big improvement. 

Friends of Jacob Bayer, the well known west 
side retailer, have received word from him at 
Colorado Springs. Mr. and Mrs. Bayer will visit 
the lumber regions of the Northwest and spend 
some time in travel on the west Coast. 

The wholesale hardwood business of Elwood 
Jones has been incorporated as Elwood Jones Lam- 
ber Co. The officers are Elwood Jones, president; 
J. B. Wilson, treasurer; Harry E. Skinner, secre- 
tary. The company has a retail yard at 1105 
Metropolitan Avenue, Brooklyn. 

Charles Hill, general sales manager Southern 
Pine Sales Corporation, has sufficiently recovered 
from his injuries in an automobile accident last 
October, to go to West Falmouth, Mass., for a 
period of convalescence. 

Samuel G. Ormsbee, president Wayne Lumber 
Co., has returned from a business and vacation 
trip to the west Coast. 

George M. Stevens, jr., of the Stevens-Eaton 
Co., and Norman Vincent, of the Charles Nelson 
Co., who were returning to New York after a 
business conference in Boston, were passengers on 
the steamer Boston when the vessel was rammed 
off Port Judith by the oil tanker Swift Arrow. 
Four persons were killed in the crash. Mr. Stey- 
ens and Mr. Vincent left the liner in a lifeboat 
and were picked up by the Priscilla. Fortunately 
the sea was calm. 

Thomas I. Parks & Co., incorporated last Jan. 1 
to deal exclusively.in west Coast lumber, will re- 
move this week to more commodius quarters in the 
same building. Other extentions are contemplated 
at once. The firm has arranged for regular sail- 
ings every two weeks from the Pacific coast, and 
has obtained options for a site in Brooklyn at 
which a terminal for the storage of lumber will 
be established. This is the third terminal estab- 
lished in Brooklyn in recent months by handlers 
of west Coast lumber. 


PITTSBURGH, PA. 


Aug. 5.—Pittsburgh lumber dealers generally 
report continued improvement in the market. 
Prospects are brightening in the industrial line, 
with more mines resuming and business at the 
steel mills picking up. The southern pine market 
is stronger, with a good demand, and prices gen- 
erally were advanced the first of the week by $1 
to $2. Some dealers report dimension stocks pretty 
badly broken, and mixed car orders a little harder 
to place. Hardwoods remain unchanged. The 
mills seem to be holding off for a better market, 
while at present prices the dealers are unable to 
sell much. Idaho pine and western woods gen- 
erally are unchanged from a week ago. Southern 
pine shipments are reported in some quarters to 
be slowing up. Considerable building is. still 
being figured. 


BOSTON, MASS. 


Aug. 4.—Demand for lumber is slowly but 
steadily gaining. Prices for several items also are 
gaining strength, altho a very few lines are some- 
what weaker than they were a month ago. There 
is some improvement in the demand for eastern 
spruce, but prices are no firmer than last week. 
Spruce frames have weakened during the last two 
or three weeks, and are offered at $41 to $42 base. 
Yard schedules of dimension are selling down to 
$40, and narrow random is offered at $33. North- 
ern and eastern boards are moving slowly, and 
prices are barely steady. Lath look firmer, and 
buyers are becoming more interested. White cedar 
shingles are quiet and’ weak, while red cedar 
shingles are held at fairly steady prices despite 
the dull market. Demand for southern pine floor- 
ing is slowly improving, and advanced price lists 
are being received from some mills. Oak flooring 
also is firmer. Idaho white pine prices have gone 
a little higher during the last two weeks, and this 
wood is selling very well. Southern roofers are 
looking firmer. Improvement in the demand for 
hardwoods is generally commented upon. 

Lumber arrivals at Boston: Diana Dollar, Van- 
couver, B. C., fir for Sears Lumber Co., Middleboro, 


Mass.; Krauss Bros. Lumber Co., Shepard & Morse 
Lumber Co., Wendell F. Brown & Co.: Hirsch 
Lumber Co., and Pacific Coast Lumber Co. Schooner 
Edna F. Parsons, Parrsboro, N. S., 212,452 feet 
spruce, Blanchard Lumber Co. Schooner Jield- 
wood, Parrsboro, N. S., 542,406 feet spruce, Blan 
chard Lumber Co. Schooner Waltham, Parrsboro, 
N. 8., 530,000 feet spruce, Blanchard Lumber (Co. 
Lancaster, Vancouver, B. C., 559,641 feet fir and 
hemlock to order and 60,866 feet fir to order. 

Contracts for building and engineering opera- 
tions awarded for New England construction dur- 
ing the week ended July 29 are stated to involve 
$6,240,600, comparing with $5,115,000 for the 
corresponding week of last year. 


BALTIMORE, MD. 


Aug. 4.—No less than three cargoes of lumber 
are expected in at the big depot of the Weyer- 
haeuser Timber Co. this month. The first of these 
cargoes is coming on the Hurana and consists of 
about 5,000,000 feet, while the Steel Trader will 
bring the second one, amounting to approximately 
4,500,000 feet. The papers as to the third have 
not yet been received. These shipments are made 
up chiefly of fir. 

The cottage at York Harbor, Me., occupied by 
Richard N. Jackson, vice president E. E. Jackson 
Lumber Co., of this city, was destroyed by fire last 
Wednesday, along with seven others. The Jackson 
residence in Green Spring Valley, Baltimore County, 
was wrecked by fire last year. Everett E. Jackson, 
president of the E. E. Jackson company, is spend- 
ing a vacation with his family at Poland Springs, 
in New England. Morris Spector, sales manager 
the company, has gone on a vacation to Atlantic 
City. J. Lawton Norwood, treasurer, has come 
back after almost a month spent in New Hampshire. 
Mr. Norwood, whose health was somewhat impaired 
when he went away, is much improved. 

Jackson Waters, of George KE. Waters & Co., 
is back after spending a month in camp in the 
Maine woods. 

Mr. Smith, president Southhill Manufacturing 
Co., shook producer at Portsmouth and Norfolk 
Va., was in Baltimore last week calling on the 
trade. 

Walter B. Wessels, of the J. L. Gilbert & Bro. 
Lumber Co., has been appointed chairman of the 
junior safety council committee of the Baltimore 
Safety Council. 

G. M. Blakeney, of the Gauley River Lumber Co., 
got back last Friday from a trip of several weeks 
to the sawmills in the South. He reported hard- 
wood stocks fairly large, but not especially heavy. 


SACRAMENTO, CALIF. 


Aug. 2.—With forest fires monopolizing atten- 
tion last week offers little in a constructive way. 
Some of the most extensive operations in the 
northern half of the State have been brought to 
a virtual standstill temporarily. Demand = con- 
tinues fair, with no great change noted, 

Lassen County lumber interests will not have 
to face added tax assessments, as had been feared, 
the board of supervisors at Susanville having de- 
cided not to make any change. 

The Nibley Stoddard Lumber Co., operating at 
Cromberg, Plumas County, while finding the water 
shortage a serious handicap, has constructed special 
apparatus and is cutting about 60,600 feet daily. 
H. H. Stoddard, manager, was a visitor from San 
Francisco last weck. The concern is building a new 
planing mill. 

The F. S. Murphy Lumber Co., altho consider- 
ably harassed by fires this season, has been able 
to make good progress in opening up a new tract 
of Plumas County timber which it is estimated 
will require fifteen years to cut. An incline grade 
running from the American Valley to the top of a 
nearby mountain was completed this week, the dis- 
tance being 4,800 feet with a maximum grade of 
58.6 feet to the mile. Laying of steel is now 
under way, 52-pound rails being used. The road 
will be completed in six weeks. Cars will be op- 
erated over the incline by means of cables con 
trolled by a lowering donkey of the Washington 
type. The maximum load will be 84,000 pounds. 
Water will be supplied to a camp now in process 
of construction from a reservoir with a capacity of 
30,000 gallons at the head of East Mill Creek, 
where it is fed by natural springs. W. Y. Stoddard, 
manager for the Murphy interests in Plumas 
County, said it was expected to do some cutting 
this fall, but if preparations are not completed, 
the new camp would be in operation early in the 
spring. 

After being. shut down for several weeks, due 
to unfavorable market conditions and a temporary 
lack of logs, the Bray Mill, owned by William 
Bray, on the Sprague River near Chiloquin, Ore., 
has resumed operations. 

To supply material for the new box factory at 
Angels Camp in Calaveras Ceunty, the old Manuel 
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estate sawmill near Murphys is to be moved to 
San Antone Creek and rebuilt. The finished lum- 
ber will be carried up a tramway over a ridge to 
a loading station on the State highway, and there 
loaded on motor trucks for transportation to the 
box factory. 

The Diamond Match Co. has begun construction 
of new yards and an office at Anderson, Shasta 
County, to replace those destroyed by fire before 
purchase of the business from the old Anderson 
Lumber Co. 

S. C. Craighead, forest entomologist in charge 
of forest insect investigations for the bureau of en- 
tomology, has arrived in Klamath Falls to direct 
the pine beetle eradication campaign. 

Rumors abroad in Klamath Falls of a Shevylin- 
Hixon plant in that city since the recent purchase 
of 310,000,000 feet of pine timber in the North 
Marsh unit of the Klamath Indian reserve by the 
Fremont Land Co., of Minneapolis, Minn., a Shey- 
lin-Hixon subsidiary, were given new strength 
with the visit in Klamath Falls last week of a 
party of representatives of the Fremont concern, 
apparently to look over the new holdings. In the 
party were Mr. and Mrs. F. P. Hixon, of La 
Crosse, Wis.; E. L. Carpenter, E. H. Dea and 
T~. A. McCann, of Minneapolis, Minn., and J. P. 
Hennessy, J. H. Meister and C. G. Meagher, of 
Bend, Ore. The party went on to Bend after a 
two days’ visit. 


JACKSONVILLE, FLA. 


Aug. 4.—The increased demand for southern pine 
has halted, altho no actual recession occurred, and 
the volume compared favorably with that of last 
week. None of the mills that closed down several 
weeks ago have started up again. A number of 
the large mills are operating four or five days. 
By the end of this year Florida will be producing 
more lumber than ever before, as a number of 
new mills are now being erected in the southern 
part of the State. Competition with western 
woods is becoming very keen on the eastern markets, 
and several parcels have been received in Jack- 
sonville, All mills in operation are being logged 
without any difficulty, but no surplus of logs is 
being accumulated. Production is below orders 
and shipments. Building continues very active 


on the lower east and west coast, and large 
quantities of lumber are being used locally. 
The principal movement of shed stock, except 


flooring and novelty siding, is on mixed orders, 
altho orders are not as badly mixed as they have 
been. Considerable shed stock is being sold by 
the mills direct to the retail yards, this applying 
especially to the Florida trade. Mill stocks are 
large, but not accumulating. All orders are for 
quick shipment. Prices on flooring show no mate- 
rial change. B&better 4-inch is selling at $38 to 
$39; No. 1 maintains an average of $34.25 to the 
wholesale trade; No. 2 is selling at $15 to $16.25; 
No. 3 is $10. Quotations on B&better 38-inch do 
not show as wide a variation, and if anything are 
a little stronger in tone, the average price for the 
week being $49. No 1 averages $38; No. 2 is un- 
changed, maintaining an average price of $15.50; 
No. 3 is selling at $10 to $11. Prices on the 
6-inch width in No. 2 and No. 3 grade show no 
change, 

Demand for thin ceiling continues very dull, but 
is expected to improve after the tobacco and cotton 
crops in Georgia are harvested, these being the 
best in five years. Considerable of this class of 
stock is used in that State and the Carolinas. The 
only movement is on mixed orders. Stocks are well 
assorted and prices are holding steady. Partition 
is also a slow seller, depending on the rural sections 
for a market. Prices are unchanged. 

Sales of novelty siding compared favorably with 
those of last week, the demand as usual being 
mostly for No. 2 common, which averages $1 less 
to the wholesale trade than last week, price being 
$20 at the mill—several sales were made at $19. 
B&better is holding steady at $38, and No. 1 at 
35. No. 3 is quoted at $10.50. Bevel siding is 
only selling in small lots, B&better at $21.50; 
No. 1, $19; No. 2, $10 to $11. Square edge stock 
is not moving freely at the following prices: 
B&better, $25; No. 1, $21; No. 2, $13 to $14. 
Stocks are plentiful and shipments can be made 
promptly. 

Roofer demand is quiet, both for longleaf kiln 
dried stock and shortleaf air dried. What few 
orders are received are for prompt shipment at the 
Prices in effect last week. 

Demand for finish is fairly active, Georgia short- 
leaf stock being preferred to longleaf, as it eon- 
tains less pitch and is easier to work. The prin- 
cipal demand is from the Florida yards. Prices 
are $44 fer 4/4 stock; $47 for 5/4 and $48 for 
6/4. No. 2 common 6-inch D4S boards are moy- 
ing freely at an average price of $22.50, mill. 

Small framing is the most active item in dimen- 
sion in No. 2&better grade, at an average price 
of $23 for 2x4- and 2x6-inch. Timber orders 
were net large, as there is very little buying being 


done for industrial construction. Prices are : 6-inch, 
$22; 8-inch, $23; 10-inch, $29.50; 12-inch, $34. 

Car decking is moving in the usual quantities for 
this season. A nurgber of the mills are catering to 
this class of cutting, as prices are better than for 
the usual run of straight dimension. Demand for 
car siding is stronger than for several weeks. 

Demand for shingles is active, 4x18-inch No. 1 
selling at $3.90, and 4x18-inch No. 2 at $1.50. 

Lath are moving fairly well at $3.40 for No. 1 
kiln dried. 

The demand for cypress has improved slightly, 
altho much of the present movement is in small 
lots and mixed cars. The city demand has been most 
active, but country demand is beginning to develop 
somewhat. It is significant that wholesalers have 
stiffened up their prices on cypress materially. 
The new business seems to be coming from all 
points in the consuming territory. An unusually 
large amount of low grade cypress has been mov- 
ing this month, pecky cypress going to eastern 
points for use of the truck farmers and for green- 
house use. A few small railroad orders for cypress 
trunking and capping have been placed also during 
the last week or ten days. Inasmuch as produc- 
tion is considerably in excess of orders, mill stocks 
are accumulating, and there is a good supply of all 
items available. Shipments are moving out quickly. 
The labor situation is excellent. The following 
prices were received by mills taking a Live Oak, 
Perry & Gulf rate: 


4/4 5/4 6/4 8/4 
i ee $105 9.00 $110. 00 $112.50 $118.00 
if eae 97.00 102.00 105.00 112.00 
Factory select 67.00 77.00 80. 00 87.00 
SU a oo km nreimas 0.00 52.00 55.00 60.00 
Lo ee ree 23.00 23.00 23.00 24.00 
| Se eee 17.00 17.00 17.00 18.00 
Clear heart ..... 105.00 109.00 115.00 120.00 
PE. Ss asleu wines ete 95.00 100.00 103.00 110.00 
ORME hide Shh & ue ie 85.00 90.00 93.00 100.00 
SOE | aca aqeas Ss 75.00 80.00 83.00 90.00 
OUND he welaeteda sa 65.00 70.00 73.00 80.00 
No. 1 common... 46.00 48.00 50.00 52.00 
No. 2 common... 33.00 33.00 35.00 38.00 


Arthur T. Upson, lumber standards advisor of 
the National Lumber Manufacturers’ Association, 
is in Jacksonville today, conferring with Secretary 
Harrell of the Georgia-Florida Sawmill Association 
with reference to the new American Lumber Stand- 
ards. After visiting several mills in the vicinity of 
Jacksonville, he will proceed down the State, 
stopping at the larger mills. 


ATLANTA, GA. 


Aug. 4.—Manufacturers in the Southeast report 
that sales of southern pine have continued to 
improve steadily. Orders in the last two weeks 
were 25 to 30 percent larger than production, 
which has increased considerably in the last month. 
Conditions are very favorable to larger production. 
All mills are operating, many of the larger plants 
at full capacity; some day and night operations 
are reported. Southern pine prices are generally 
stronger than they have been in some months. 
Smaller mills are no longer cutting the market. 

The building trades are the principal buyers, but 
there has also been a good improvement noted 
lately in sales to southern railroads. Retailers 
are buying on a much more active basis than here- 
tofore, tho showing little tendency to take any 
surplus stock. ‘The gross volume of business 
from retail yards is considerably larger than it 
was two months ago. Some improvement in busi- 
ness from wholesale buyers is noted. 

Sales to millwork plants and sash and door 
manufacturers have been on a very good basis, 
these industries buying much further in advance. 
Most consumers think the prices are certain to 
continue upward. 

Manufacturers of pine flooring are continuing to 
enjoy a very good volume of business, and have 
orders on their books for a good while in advance. 
Prices of pine flooring, therefore, trend upward. 
B&better 1x4-inch flooring is $40 to $41, the latter 
price generally prevailing. No. 1 common remains 
$34 to $34, while No. 2 is up to $16.50 to $17. 
No. 3 common appears to average $11. The 1x6- 
inch flooring is $22.50 to $23 for No. 2 common, 
and about $16.50 for No. 3. The 1x3-inch is: 
B&better, $50 to $51;°No. 1, average $40, while 
Nos. 2 and 38 common are $14 and $10.50@11 
respectively. 

Dimension demand has been 
mid July, with prices for most 
erally showing an average advance 
in some cases up to $2. 

Improved demand for finish lumber in both rough 
and surfaced B&better grades from building trades 
has served also to further strengthen prices. Few 
increases are more than $1. 

Roofer prices appear to be about holding their 
own, tho in some instances declines are noted. 
Demand, however, is reported by the Alabama and 
Georgia manufacturers to be on a very good 
basis, with many of the mills well sold ahead. 
3&better 1x6-inch roofers, $40 to $41; No. 1 com- 
mon, about $38, while Nes. 2 and 3 are $23@24 
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In the Future 
We'll Cut the 


tra Standar 
ressed Boar 


There are so many buyers 
on the East Coast who have 
shown preference for this 
lumber of ful! 13/16” thick- 
ness that we have decided to 
manufacture no thinner lum- 


ber. 


The several tests made by 
the Forest Products Labora- 
tory, Madison, Wis., have 
proved that lumber of 
13/16” possesses more 
strength, stiffness, and_ is 
more resistant to warping. 
Therefore, they recommend 
it to all lumber buyers. 


Camp's N. C. Pine lumber 
has been a big favorite with 
dealers for many years, but 
it will be more appreciated in 
this full thickness. In the fus 
ture you ll find 


Every Board Is 
Branded on the Ends 


Wy yay) j; } 
STANDAE 


This brand will enable 
you and your customers to 
readily identify this lumber 
of big value. Order some of 
it today. 


















Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 
NEW YORK: 
GEO. W. JONES, Mer., 
PHILADELPHIA 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 

L. CAMP, Manager 


1214 Flat Iron Bldg. 
Phone 7664 Ashland 
Otis Building 


GEORGE 
DAILY CAPACITY 


SI da dasac acotediadesuxatadncaes 600,000 feet 
PI dcs'ccccccccutdescdecs ds 580,000 feet 


Marien, S. C. 
St. Stephens, S. C. 


Franklin, Va. 
Wallace, N. C. 
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LOUISIANA 





Lesshiislaapaieeomeninimiudaadmamanainmaeedl 


PROGRESS 


Our progress is measured by how well we serve our 
customers. We keep this fact before us on each 
and every one of our transactions. 





No matter how simple or unusual may be your 
needs, LaRED can take care of them to your entire 


satisfaction. 
fousiana REA Cypress 
Hardwoods, Tupelo, 


Yellow Pine, 
Fir, Spruce, Hemlock, 
Cedar Shingles and Siding 


Try our ‘‘LaRED” Brand of Premium Cedar 
hingles. 
“*LaRED ”’ Supremes — The 100% Shingle. 
“*LaRED ”’ Extra Clears—100% Clear, 85% E.G. 
“LaRED”’ Special Extra Clears — 100% Clear, 
50% and better edge grain. 
““LaRED ” Star A Stars—Real Stars. 


LOUISIANA RED S223 


Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


1018-19 White Bldg., 
Seattle, Washington. 











FACTORY BUYERS 


{ rules of National 

iQ) Hardwood Lum- 

hy ber Asso- 

We solicit O ciation. 


your inquiries. 

D 
Bonita 4% 
Lumber Company, Inc. 
BONITA, (Morehouse Parish) LA. 


Investigate our well machined, 
band sawn hardwoods. 
Grades guaranteed under 























RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 
GANDY, LA 









Office. 
RUSTON, LA 








Icasieu|o af a 
enowpins Leumber’ 


Lake Charles, Louisiana 














Manufacturers 


Short Leaf Pine and Hardwoods 


and about $14. The 1x8-inch are about $26 for 
No. 1, and around $24 for No. 2. 

Ceiling prices seem to be comparatively un- 
changed, save for one or two. slight declines. 
B&better 1x4-inech is around $42, while No. 1 is 
$38 to $88.50. No. 2 common is around $19.50. 


MACON, GA. 


Aug. 4.-—Weather has been very nearly ideal, 
and operating mills have been making shipments on 
old orders. Production is reported on the increase, 
so a number of mills that had been down are now 
running full time. In the peach section of Georgia 
a number of planing mills were foreed to close 
down on account of labor shortage but are running 
again. 

Airdried shortleaf pine roofers are exceedingly 
strong for this time of year. Prices on 1x6-inch 
are $19 to $19.50, and on 1x8&-, 1x10- and 1x12- 
inch, $20 to $20.50. Several mills that have stock 
sold ahead for a couple of weeks report that they 


have booked some business at prices as high as 
$21. However, most mills have comparatively few 


orders on hand. Manufacturers feel that the pres- 
ent prices are to go*still higher. Suyers report 
that the present prices are driving a number of 
would-be users out of the market. The middle 
West is buying stock more readily than the East, 
because the latter market is getting western stock. 

The 2-inch market has been enjoying some ac 
tivity, 2x6- and 2x&-inch, 10- to 16-foot being in 
good demand. The 2x4-ineh are selling in random 
lengths, D4S 1/4-inch scant or standard, at $19 to 
$20, mill, with the 18-foot lengths about $2 more, 
The 2x6-inch, 10- to 16-foot, are $18.50; 2xs-, 
2x10- and 2x12-inch, $19, mill, Georgia main line 
rate of freight. 

B&better 6- to 12-inch shortleaf finish, 
kiln dried, is 4/4, $40; 5/4 and 6/4, $45. 
represents a small advance. 


NEW ORLEANS, LA. 


Aug. 4.—-Further gain in southern pine bookings 
is the apparent feature of the week’s market. Or- 
ders, already over the “normal” line, showed a 
nice increase over the preceding week. Shipments 
Climbed above the normal line also, but took no 
better than second place. Production showed in- 


steam 
This 


crease but continued well below both orders and 
shipments. Southern pine prices have advanced 
$2 on the average during recent weeks, and are 


now tending toward steadiness, according to the 
estimate of one well-posted Jocal observer, Cypress 
call changes little from week to week, but) the 
changes are said to be toward better volume, and 
the market comment is cheerful. Prices are rated 
firm but unchanged. Hardwood demand is moving 
up gradually, and prices are firming. It is re- 
ported that some items of red gum have brought 
better prices in recent transactions. Both southern 
pine and hardwood folk revort an encouraging out- 
look for export trade. 

New Orleans building permits for the seven 
months ended July 31 totaled $15,633,683-——greater 
than the total for the entire year 1923, which was 
itself of record proportions. The July, 1924, total 
was $4,438,640—by far the best monthly showing 
for the year and hanging up a new high monthly 
record in local building history. 

It is reported that the American Piteh Pine 
Export Co., with headquarters in New Orleans, is 
establishing a branch office at Lake Charles, to be 
in charge of O. C. Rabby. Lake Charles is making 
a bid for development of port facilities and 
commerce, 

State Senator Henry EE. Hardtner of the Urania 
Lumber Co., Urania, La.. was in New Orleans 
Jast Saturday making preparations for a long trip 
thru. the Pacific Northwest States, British 
Columbia and California, where he will study 
forestry methods and practice. Mr. Hardtner is 
father of Louisiana’s advanced forestry legislation, 

Returning last Friday from a ten days’ trip to 
Florida and the east coast on association business, 
Secr tary-manager EE. W. MeKay, of the Southern 
Cypress) Manufacturers’ Association, left} on the 
following day for Washington, D. C. 


JACKSON, MISS. 


Aug. 9.—-Local manufacturers and wholesalers 
of southern pine report the market very active. 
All items are more in demand than for some time, 
with yard stocks and low grade lumber, No. 2 and 
No. 38 boards, especially strong. There is some 
demand for railroad and car material, and indica- 
tions are the railroads are going to start buying 
actively within a short” time. The bulk of the 
business is coming from the retail trade. Timber 
business is more active. Industrial trade is picking 
up, factories buying cousiderable crating material. 
The export market is also stronger, many nice 
orders being received at good prices for shipment 
to the Islands and to South America. The price 
of lath has advanced, and mills are having no 
trouble disposing of their output. 


LAUREL, MISS. 


Aug. 4.—Demand for southern pine is still in- 
creasing, but there has been no increase in mill 
stocks, local mills reporting a number of items ip 
short supply. A few much needed advances haye 
been made. The export demand is somewhat bet- 
ter, but has not yet attained normal proportions, 

S. H. McLaughlin, sales manager Wausau South- 
ern Lumber Co., with Mrs. McLaughlin left Thurg- 
day for northern Wisconsin, for an outing with Mr, 
and Mrs. W. H. Bissell, at Plum Lake. 

J. C. Tompkins and Ben Craigen, lumberimen 
from Hattiesburg, Miss., were visitors to the local] 
mills last week. 

R. C. Schulz, of the Virgin Pine Lumber Co., at 
Piave, Miss., was a week end visitor to Laurel, 
prior to the departure of Mrs. Schulz and _ their 
daughter, Mrs. Alfred Glassow, who left Sunday 
for the lakes of northern Wisconsin. 

George B. Breon, of Geo. B. Breon (Ine.) Phila- 
delphia, Pa., was a visitor here this wevk. 

Mr. and Mrs. Sam. W. Pipes are among out of 
town visitors to Laurel. Mr. Pipes is southern rep 
resentative of T. If. Mastin & Co., Kansas City, Mo. 

O. Sullivan, of the Norwood Sash & Door Co,, 
Cincinnati, Ohio, has been calling on the local mills, 


TUSCALOOSA, ALA. 


Aug. 4.—-The market seems to continue to show a 
gradual betterment as to volume of business and 
prices. Practically all orders call for immediate 
shipment, so the mills are unable to book business 
very far in advance. Ilowever, very few mills care 
to sell ahead, and only want to move such stock ag 
ean be shipped promptly. Stocks are scarce. Air 
dried dimension is moving out on orders just as 
rapidly as the stock becomes dry. The improve- 
ment in conditions seems to extend over the entire 
sales territory covered by mills in this district, 
from Boston to Kansas City. There has been a 
good demand from the southern States, and this 
seems to be increasing. 


JACKSONVILLE, FLA. 


Aug. 4.——A turn of the hard 
wood market was noted last week. A strong cur 
rent of inquiries from all consuming groups in 
dicated that hardwood users are expeeting a brisk 
revival of business in the early fall and are seek 
ing to cover their requirements. The improvement 
in the tone of the market was not due solely to 
inquiries, but to an increased volume of business 
actually booked. Many buyers sought to make pur 
chases for September delivery, but operators and 
wholesal rs generally looked askance at such busi 
ness with the market on the verge of a rise. The 
supply of dry lumber on hand is ample to take 
eare of w heavy demand for several months. 
It is reliably reported that manufacturers of agri 
cultural implements and farming machines are 
preparing for greatly inereased activities in the 
early fall. Furniture manufacturcrs are manifest 
ing much more intercst in hardwoods than formerly. 
Priecs on 4/4 are as follows f.o.b. cars mill: 
Plain mixed oak, FAS, $75; No. 1, $43.50; No. 2, 
$23.50; No. 3, $12. Poplar, FAS, $90: No. 1, 
No. 2A, $25; No. 2B. $17; No. 3, $12. Red 
gum, FAS, * No, 1, $385: No. 2, $128. Sap 
gum, FAS, $42; No. 1, $26, No. 2, $13, No. 3, $9. 


PHILADELPHIA, PA. 


susiness in this territory is steadily 
improving. Prices on a great many items have ad 
vanced, Some sections in the vicinity of Phila- 
delphia that have been very quiet for many weeks, 
recently have been doing a much better business. 
Yards are not slow to buy lumber whenever a 
“bargain” is offered them. Some low priced lumber 
is still being sold, but each day sees a decrease in 
such offerings. Shipments are better. Local yards 
are buying especially rough stock for building pur- 
poses, joth the Pennsylvania suburbs and the 
southern New Jersey section are doing a nice busi- 


definite upward 







Aug. 4. 


ness. The seashore yards keep busy moving out 
lumber. Many interior New Jersey yards report 


better business; they are in the market and have 
placed many large orders recently. 

Southern pine demand is very active, especially 
for the lower grades. Roofers and boards head the 
list. Today’s roofer prices are: 1x4-inch, D28 to 
3/4-inch, $24.50; 1x6-inch beaded roofers, 3/4x5% 
inch, $28.50; 1x8-inch, $29.50; 1x10-inch, $30.50, 
and 1x12-inch, $31. Framing, 10- to 16-foot, is: 
2x3- and 2x4-inch, $31; 2x6-ineh, $29.50; 2x8 inch, 
$30.50; 2x10-inch, $31.50; 2x12-inch, $32. Long 
lengths are hard to secure and are bringing good 
prices. Longleaf timbers also are active. Flooring 
is moving, high grade stock being sold about as 
follows: B&better sap flat 1x3-inch, $64: No. 1 
common, $55: No. 2 common, $32, and No. 3 
common, $20.50. Finish and siding are also mov 
ing. Prices on the better grades of pine are firm. 
The hardwood market is strong and active. Bus! 
ness continues to improve. Some items have ad- 
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yanced in price, but as a whole prices are stable. 
Qak and maple flooring continue to set the pace. 
Hemlock base today is $87.50. White pine from 
the West and South is in demand. Spruce lath also 
enjoy a good demand. 


CINCINNATI, OHIO 


Aug. 5.—The export market for hardwoods has 
been very quiet, but increased inquiry indicates 
better things to come in the opinion of P. V. Shoe, 
president Kosse, Shoe & Schleyer Co. Mr. Shoe 
said that inquiries from abroad have indicated that 
the export business will probably shake off its 
lethargy. Mr. Shoe is leaving in a few days for a 
month’s vacation in the North Carolina mountains 
around Asheville, to be followed by a motor trip 
thru. Kentucky and Indiana, with Mammoth 
Cave and French Lick Springs the main objectives. 

Dwight Ilinckley, of the Dwight Hinckley Lum- 
ber Co. and president of the National-American 
Wholesale Lumber Association, is expected back in 
Cincinnati on Saturday. Mr. Hinckley has been 
touring the Pacifie coast for the last month. 

J. J. Linehan, of the Mowbray & Robinson Co., 
is making an extensive motor trip in the East, 
visiting the important lumber centers in New Eng- 
land and the middle States. Mr. Linehan’s trip is 
primarily a business one, but he is sandwiching a 
little holiday in with it. 

C. W. Tunis, of the Tunis Lumber Co., is spend- 
ing several weeks in the vicinity of Bellaire, Mich. 

T. C. Thorn, of the T, A. Scott Lumber Co., At 
lanta, Ga., was a visitor here last week. 


BUFFALO, N. Y. 


Aug. 4.—The Buffalo Lumber Dealers’ Associa- 
tion will hold its annual golf tournament at East 
Aurora on Aug. 20. The program will be about 
the same as last year, and dinner will be served at 
the Elma Methodist Episcopal Church. 

The vacation season is now on at the local 
lumber yards and many are either away or have 
lately returned. Charles Abbott, of the Atlantic 
Lumber Co., is on a visit to Michigan. W. L. 
Blakeslee, of Blakeslee, Perrin & Darling, has been 
spending two weeks at his summer home on the 
Canadian shore, W. A. Perrin goes to bis home 
at Conesus Lake this month, and B, E. Darling is 
to spend some time at Chautauqua Lake. HI. B. 
Gorsline, National Lumber Co., is back from a 
vacation at Battle Creek, Mich. IE. J. Sturm is on 
a two weeks’ vacation at Sodus Point, N. Y. G. 
Elias leaves this week for a visit to Adirondack 
resorts. Ifugh McLean is spending several weeks 
in Nova Scotia and New Brunswick. Veter Yeager 
has returned from a motor trip to New York, 
Philadelphia and his old home at Moscow, Pa. 
Frank 'T. Sullivan is at his farm near Niagara-on- 
the-Lake and returns next week. C. Walter Betts 
has returned from a two weeks’ motor trip thru 
Canada. 

The George A. Mitchell associated companies 
held one of their periodical conferences here last 
week at the offices of White, Gratwick & Mitchell, 
Buffalo. Only the eastern interests in New York, 
Philadelphia and Boston attended this meeting, 
tho the same allied companies are sometimes rep- 
resented from as far west as the Pacifie coast. The 
two days’ meeting was rounded out by a trip to 
Niagara Falls and a dinner at the Clifton House. 

The C. F. Sullivan Co. has this week taken 
possession of the new lumber yard on Northumber- 
land Street, on which it has lately built a big 
storage shed. The lumber has all been removed 
from the old yard in Rapin Place, which will now 
be occupied by William Rein, who has a lumber 
yard across the street. 

E. V. French, secretary Atlantic Lumber Co., 
was here from Boston last week, stopping at the 
local yard before going to Memphis. 

John H, Wall, who has been with the Buffalo 
Hardwood Lumber Co. for a number of years as a 
salesman, has been elected treasurer of the com- 
pany. He is a son of President James B. Wall. 

C. R. Kelleran, of the Trotter-Kelleran Lumber 
Co., left this week for a business trip to southern 
mills, and will also visit the mills of Michigan 
and Wisconsin. 

H. Shumway Lee, president Mixer & Co., is now 
in Norway, after spending some time in Germany 
and France, 


PORTLAND, ORE. 

Aug. 2.—The coming week is likely to bring re 
Sumption of operations by some of the logging 
camps in the Columbia River district, and also 
Sy some of the mills in this territory. The Ham- 
mond Lumber Co.’s mill, at Mill City, has been 
down for several weeks but is to begin cutting 
again. The logging operations near Yacolt, Wash., 
of the Clarke County Timber Co. will be resumed. 
The Westport Lumber Co.’s mill, at Westport, re- 
Sumed operations this week after having been shut 
down for more than a month, This is one of the 
larger mills on the lower Columbia River. 

Last week brought a considerable improvement 


in the demand for all kinds of lumber manufactured 
in this district, and fir prices are firmer if not ad- 
vanced. Considerable foreign business is being 
done. That Australia is placing some business 
here is indicated by the chartering of vessels. Two 
steamers were reported fixed this week to come 
here for lumber for the antipodes. The Japanese 
are willing to place orders, it is said, but prices 
are yet far from inviting to manufacturers. Rail 
trade continues quite active. 

John D. Elliott, of John D. Elliott & Co., whole- 
sale lumber, Detroit, Mich., was a_ visitor in 
Portland this week, and attended the directors’ 
mecting of the National-American Wholesale Lum- 
ber Association. Mr. Elliott, who is accompanied 
by Mrs. Elliott, is taking an extended vacation trip, 
having come to the Coast by way of the Northern 
Pacific to Spokane, and then stopping off in east- 
ern Oregon points, Portland, and up to Longview, 
where he attended the opening of the big Long- 
sell plant. Mr. and Mrs. Elliott are going to 
Seattle and will visit Mt. Rainier, returning to 
Detroit by the way of California and the southern 
route, 


ABERDEEN-HOQUIAM, WASH. 


Aug. 2.—There has been very little change in the 
lumber market during the last week exeept a gen- 
eral stiffening in prices in the rail market. Two 
of the larger mills are definitely out of the market 
for thirty days on slash grain uppers for rail ship- 
ment, as present prices are lower than they care 
to accept. The cargo trade has been very brisk. 
The Bolivar loaded at the E. K. Wood Lumber 
Co.’s mill, Hoquiam, and cleared Aug. 1 for Mexico. 
The West Camargo, chartered to Swayne & Iloyt, 
cleared for South America Aug. 1. Vessels loading 
at Harbor mills for foreign ports are the Shunsho 
Maru, at the Grays Harbor Lumber Co. plant, for 
Japan; Indien and /Hallgyn at the port terminal, 
for Japan. Five vessels are loading for California, 
two for the Hawaiian Islands, and one for the 
Atlantic seaboard. 

O. M. Kellogg, of the FE. K. Wood Lumber Co., 
formerly of Tfoquiam, is a visitor here from Los 
Angeles, 

George Ifulbert, youngest son of the late IHd- 
ward Ilulbert, is receiving congratulations on the 
arrival of a baby girl at his home last week. Mrs. 
IJulbert is the daughter of C. C. Shaw, manager 
of the Eureka Cedar Lumber & Shingle Co., 
Iloquiam. 


SPOKANE, WASH. 


Aug. 2..-The sudden rush of business the first 
of this week, which followed the announcement of 
general price increases effective last Saturday, did 
not continue thruout the week with the same 
intensity, but nevertheless a very fair volume re 
sulted, the best in a number of months. Inquiries 
are brisk and there is an active tone to the mar- 
ket. Prices remain on the level to which they 
advanced last week, and no further advances are 
expected for another week or two. 

J. KE. Seaman, manager and an. officer of the 
Metropolitan Cedar Co, sinee its formation in 1918, 
is the new manager of the northwest operations of 
the Page & ILlill Co., of Minneapolis, Minn. This 
organization recently acquired the Metropolitan 
Cedar Co, The Page & Hill Co., which for a 
number of vears has operated an office at Newport, 
Wash., will discontinue this office. 

The Bullen Lumber Co., L. M. Bullen, president, 
is moving to 808 Old National Bank Building. Ex- 
panding business has made larger quarters neces 
sary. 

Mr. George, of Graves, Mambert & George, Buf- 
falo, N. Y., with his son and brother-in-law spent 
several days here this week, returning from the 
Coast. 

Iu. N. Lafferty, of the L. N. Lafferty Lumber Co., 
of Philadelphia, Pa.. spent several days here this 
week among the mills. Ife is now on the Coast, 

Jack MeCampbell, wholesale lumberman, of 
Minneapolis, Minn., spent Wednesday and Thurs- 
day in Spokane. 


VANCOUVER, B. C. 


Aug. 2.—Indications are clearer this week that 
there is betterment of conditions in the Jumber 
market in sight. There is more buoyancy, even if 
there is so far very little increased activity. J. G. 
Robson, who returned from eastern Canada two 
days ago, feels confident that there will be more 
business placed. The western prairies have begun 
to shape up better on the wheat crop.  Off-coast 
trade is moving forward slowly to a better position, 
The rates to Japan effective from today, a $2 re- 
duction, will stimulate movement. The rate to 
Shanghai remains unchanged at $9.50 and $10.50. 
The $2 reduction to Japan is to be effective until 
Oct. 3 unless the Pacific Westbound conference 
should alter its decision. It is thought even pos- 
sible that the price of Jap squares will be slightly 
stiffened as a result of the cut in freights. Los 
Angeles market has begun to take more lumber 
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Real Values in 
Southern Hardwoods 





= 1 car 5/8 Qtd. Sycamore 
| 1 car 5/8 Plain Sycamore 
50,000’ 4/4 Log Run Willow 
Gum 50,000’ 4/4 FAS PI. Sap Gum 


Cottonwood 
Sycamore 
Red Gum 
Willow 


75,000’ 4/4 No. 1 Com. Plain 
Sap Gum 
1 car 4/4 No. 1Com.Red Gum 
1 car 4/4 FAS Red Gum ee 











Don’t delay— write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 








1.C.R. R. 
Manufacturers of Long and Shortleaf 
Southern Pin eLumber 














Poitevent & Favre >) 
Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
“* Poitevent’”’ Mandeville. La. 
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K. Moore, President M.P. Paret, Vice-President G. W. Law, Sec. & Treas, 





























Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 











HAND MADE 


CYPRESS SHINGLES 
and CLAP BOARDS 


Manufactured in all sizes and lengths. 
amples on request. 


Gulf Coast Timber Co., Inc.,"icsians” 




















SOUTHERN 
TIE & TIMBER 
COMPANY 


Incorporated 


Timbers 
Piling 


Railroad 
Cross Ties 





Winnfield 2 La, 











HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, Ill. 
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| Lumber That 


Satisfies Builders 


| Taking everything into 
| consideration, few woods 
| meet the requirements of 
builders for strength and 
durability in construction as 
well as our dense growth 


STANDBY 


LONGLEAF 
Yellow Pine 


It runs strong to heart and will 
outlast most other pines. You 
can’t beat it for flooring, dimen- 
sion, ceiling, etc. Our three mills 
cut 60,000,000 feet annually. 
Export and coastwise yard 
schedules a specialty. Let us 
have your inquiries. 


St. Andrews Bay 
Lumber Co. 


| Millville i Florida 
3 BIG MILLS 


Millville, Fountain and Bar Harbor, Florida 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 
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! Gummer Cypress Co. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed 


| Shingles and Lath 


| Sales Office, 280 Madison Ave., New York city | 











Surface Measure 


ESTIMATOR 


A newpublication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid es:imating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (44 x 6%4’’) $5.00, Postpaid. 
American Lumberman 
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than for two or three months. The Atlantic sea- 
board has also begun to pick up. 

While production is still curtailed, and some 
inills have a surplus of lumber, the demand is more 
nearly up to production than it has been for 
months, Logging camps, which have been very 
generally closed with a large visible log surplus in 
the booming grounds, are expected to begin opera- 
tions within the month. ‘The fire menace is con- 
sidered over for the season unless another long 
spell of hot, dry weather recurs. Indicative of the 
situation regarding log supply it is pointed out 
that booming grounds in Burrard Inlet are all 
filled to capacity, and the Harbor Board is being 
pressed to provide further space for log storage. 
In the Fraser River there must be close to 100,- 
00,000 feet of logs held, the surplus having been 
accumulated thru camps continuing to cut, while 
the mills in the river, like those on Burrard Inlet, 
have been keeping production down to the mini- 
mum, Storing logs in the Fraser river is a much 
sounder business than in the salt water of Bur- 
rard Inlet, where the teredo soon gets in its deadly 
work to the great damage of the logs. 

British capital this week closed the purchase 
of the Aetna Saw Works, a local manufacturing 
concern established seven years ago. The factory 
will still be known by that name, but the official 
name of the company will be changed to Spear & 
Jackson (Bb, C.) (Ltd.) The new owners are Spear 
& Jackson, an old saw making firm in England 
which has been established 150 years. 

Announcement has been made that the Creo- 
bint Co. (Ltd.), of Tonawanda, N. Y., is to estab- 
lish a plant here within a very short time, for the 
treatment of shingles before shipping. HI. B. Ken- 
dall has been in the city from New York, 


An historic old sailing ship, the Derwent, iron- 
hulled windjammer built at Dumbarton, Scotland, 
in 1884, is to load a 2,000,000 foot cargo of lumber 
here for South Africa. 


ASTORIA, ORE. 


Aug. 2.—While the lumber trade in the Pacific 
Northwest is generally slow, the advantages en- 
joyed by Columbia river mills with tidewater 
shipping facilities kept their trade fair, with the 
result that 61,868,185 feet of lumber was shipped 
from the river in cargo during July. Of the total, 
25,694,000 feet went to California ; 28,739,041 feet 
went to foreign ports, and 7,465,144 feet went to 
the Atlantic coast. Thirty-two vessels loaded 28,- 
058,102 feet of lumber at the Astoria district mills 
during the month. Of this, 18,078,000 feet went to 
California in sixteen vessels; nine vessels carrying 
6,229,228 feet went to foreign countries ; and seven, 
carrying 3,756,874 feet, went to the Atlantic coast, 
A number of mills are starting up again after 
shutdowns of several weeks. All of these mills have 
cargo shipping facilities. 


ELIZABETH, LA. 


Aug. 4.—The lumber market looks decidedly bet 
ter. The mills in this territory feel that the ad- 
vance they have been waiting for for several months 
is definitely in sight. Prices are tending a little 
higher, and the buyers seem to be willing to pay a 
better price than for several months. The retailers 
thruout agricultural sections are laying in a stock, 
evidently looking for fall building activity. The 
railroads are sending out many inquiries, and it is 
asserted that they expect to build considerable 
additional rolling stock this fall. Refrigerator ears 
will be one of the big lines. 








FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








Reviews Dutch Lumber Trade 


WASHINGTON, D. C., Aug. 5.—The Bureau of 
Foreign and Domestic Commerce, Department of 
Commerce, has issued “Trade Information Bulle- 
tin—No. 248,” under the caption “American Woods 
in The Netherlands.” As explained by Dr. Julius 
Klein, director of the bureau, the bulletin is in 
the nature of an advance extract from a detailed 
report on “The Lumber Market in The Nether 
lands’ by Axel If. Oxholm, chief of the Jumber 
division, who has been in Europe for more than 
a year as trade commissioner, 

The full report will be published later as ‘“Trade 
Promotion Series No. 4,’ and will be sold at a 
price to be fixed by the superintendent of docu- 
ments, Government Printing Office. Formal an- 
nouncement will be made when the complete re- 
port is ready for issue. Orders for the report 
may then be placed with the Superintendent of 
Documents, or with district and codperative offices 
of the Bureau of Foreign and Domestic Commerce 
thruout the country. 

In an introduction to the bulletin, Dr. Klein 
Says: 

“The forthcoming report on the lumber market in 
the Netherlands covers very comprehensively the 
importation, distribution and utilization of woods 
in the Netherlands, and also shows the needs of 
the various wood using industries. Maps and 
other illustrative material are included. 

“This trade information bulletin constitutes a 
summary of the entire report insofar as the uses 
of American woods are concerned and is issued at 
this time as advance information for American 
lumber exporters. In the case of oak, the bulle- 
tin also ineludes Mr. Oxholm’s statements concern- 
ing oaks other than American which compete with 
the American product in the Dutch market. Other 
American woods do not compete in the Nether 
lands with the same kinds of wood, and, therefore, 
for woods other than oak this bulletin is confining 
to uses of the American species. 

“In his study of the Netherlands markets Mr. 
Oxholm developed valuable information on the use 
of softwood short lengths in the box industry, and 
on short lengths and hardwood dimension stock 
in the furniture industry. Because of the interest 
in these items at present obtaining in the Amer- 
ican lumber trade in connection with the lumber 
standardization program, data on these subjects 
are included.” 

Mr. Oxholm at the outset of the bulletin states 
that in the lumber trade of the Netherlands, north 
European pine and spruce hold the strongest posi- 
tion so far as softwoods are concerned, and central 
and eastern European oak and teak from the Dutch 
Kast Indies and British India are predominant in 
the market for hardwoods. 

With the exception of the United Kingdom, there 
is probably no other European country where so 
many different species of lumber are utilized as 
in Holland. The American species are limited 
chiefly to oak and southern pine. Other American 
species are not extensively used at present. 

In 1923 the United States furnished $11,470,000 


worth of the lumber imported into Holland valued 
at $51,060,000 and covering all classes. The 1923 
figures show that the share of United States had 
dropped to $1,033,942 out of a total importation 
valued at $32,644,590. 

Pitch pine, or longleaf yellow pine, has for more 
than fifty years been the principal American species 
of softwood imported into Holland. It is consid- 
ered the foremost of all softwoods known to the 
trade in that country. Some Douglas fir is im- 
ported, known to the trade as Oregon pine, but is 
not well established in the Duteh market except 
for a few special uses such as harbor works and 
docks construction, where very long lengths are in 
demand, + 

Altho not imported in large quantities. Mr. Ox- 
holm found that cypress is one of the best liked 
American woods and would be very extensively 
used for many purposes if it were not for the high 
price it commands, 

Sitka spruce is not extensively known in the 
Netherlands and is used chiefly in the construction 
of airplanes. 

California redwood made its appearance in the 
market in 1920, when 760,000 feet, valued at $47,- 
250, were exported from the United States. Since 
that time only a few thousand feet have been im- 
ported, and these quantities have been chiefly re- 
exported from neighboring countries. The 1920 
consignment arrived when prices were at. their 
peak and the later collapse of the market made it 
very difficult to dispose of a wood new to the 
market. Much of it remains unsold. 

Mr. Oxholm tells American hardwoods exporters 
they will find that competition in the Dutch mar- 
ket is very keen. The market is limited, and 
particularly at present, there seem to be too many 
agents and importers catering to this trade. Un- 
der normal conditions a very important reéxport 
trade was carried on, particularly with Germany, 
but this has been greatly diminished. With very 
cheap supplies from eastern and central Europe 
and with high grade hardwoods from the Dutch 
colonial possessions, the American hardwood ex- 
porters are forced to figure very closely in order 
to hold their trade. 

Mr. Oxholm goes into some detail concerning 
the several species of oak in the Netherlands mar- 
ket, and also devotes some space to elm, walnut, 
yellow poplar, maple, red gum, sap gum, beech, 
basswood, ash, hickory, chestnut and other bard 


woods. 
(Re aeeaeaeaaeaaa: 


Sees Bright Future for Fir 

WASHINGTON, D. C., Aug. 5.—J. C. Nellis, acting 
chief of the lumber division, Department of Com- 
merce, who will pay a visit to the Pacific coast 
this month, sees a bright future for the lumber 
export trade from that section. He feels that the 
development of this trade depends largely on the 
efforts of the lumbermen themselves. Mr. Nellis 
points out that during 1923 Pacifie coast States 
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exported over 1,300,000,000 feet of lumber and 
timber, comprising 50 percent of the total lumber 
and timber exports of the United States. The 
great supply of mature timber in the western 
States, the remarkable development of the manu- 
facturing and export trade and the availability 
of ocean transportation to world markets indicate 
that the Pacifie coast will have a continued growth 
as 4n export market. He states: 


“Our western States occupy an enviable position 
in the world’s lumber trade. West of the Rocky 
Mountains we have in the area covered by half a 
dozen States a group of softwoods not equalled 
elsewhere on the globe. The products of these 
softwoods cover range of softwood uses from heavy 
construction and ordinary building material, mill- 
work and factory uses to numerous specialties such 
as pattern stock, plywood, battery separators and 
pencil material. Further, the greater part of all 
this material is either produced at or near ports 
or at points with export rail rates to Pacific sea- 
board. 

“In 1923 the export of Douglas fir lumber and 
timber was about 900,000,000 feet, about 500,000,- 
000 feet going to Japan, 120,000,000 feet to Aus- 
tralia, 70,000,000 feet to China, 50,000,000 feet to 
Peru, and 25,000,000 feet to Chile. Also 82,000,- 
000 board feet of Douglas fir logs were exported. 
The development of western hemlock is most in- 
teresting. Last year 85,000,000 feet were exported, 
76,000,000 feet going to Japan and most of the 
balance to Australia and China. 

“During the last few months the Japanese mar- 
ket has been of most interest to western exporters. 
In the nine months from Sept. 1 to June 30, Japan 
imported about 1,200,000,000 feet of lumber and 
timber, according to Japanese customs clearings. 
Of this amount 80 percent came from the United 
States, about 13 percent from Siberia and 6 per- 
cent from Canada. The developments in the Jap- 
anese market since last September are well known 
in the Pacific coast trade, and it may be said that 
the immediate future of that market depends to a 
large extent on the movement of stocks on hand, 
the supply of Japanese and Asiatic lumber avail- 
able and arrangements for reconstruction. 


“Our western exporters should be and are inter 
ested in other markets. Australia is a natural 
market for our western lumber, but we share that 
market with North European softwoods. The mar- 
kets of the west coast of Latin America are 
familiar to the west Coast exporter and the trade 
has made a start in markets around the Atlantic 
ocean. Our Northwestern lumbermen have been 
most successful in doing a water business with 
Southern California and the Atlantic seaboard. 
While no such immense foreign markets exist 
around the Atlantic ocean, nevertheless if north- 
western lumber can be successfully moved by water 
to the Atlantic seaboard it should be possible to 
move it in large quantities to western Europe or 
South Africa. The western European lumber mar 
ket, particularly the United Kingdom, is the larg- 
est lumber import market of the world. Last year 
the United Kingdom imported about 3.500,000,000 
feet of lumber, France about 1,200.000,000 feet, 
Holland about 750,000,000 feet, and Belgium about 
725,000,000 feet. The greater part of these im- 
ports are softwoods consisting of pine and spruce 
from Northern Europe. It is a highly competitive 
market, in which Sweden, Finland and Russia are 
the chief competitors. 

“Generally speaking, western Europe does not 
offer a market for common building lumber from 
America, but rather is a market for large sizes 
and higher grades for special purposes. Inasmuch 
as European softwoods generally produce only 
building material, there is a field for developing 
a market in western Europe for the numerous spe- 
cial uses to which our softwoods may be put. 


“The Department of Commerce is providing 
American exporters with detailed information on 
western European markets, but the final develop- 
ment of trade is up to the lumber exporters them- 
selves. In western Europe, Pacific Coast lumber 
exporters are going to meet an organized lumber 
Import trade of a character not found elsewhere in 
foreign markets. The lumber trade in that region 
Is pretty well organized as between agency firms 
on one hand and importing firms on the other 
hand. The majority of transactions are handled 
by agents who sell to importers who in turn dis- 
tribute to consuming trades. A great many of the 
lumber agency and importing firms have been or- 
ganized for many years. Second, third and fourth 
generations are not uncommon. Some firms have 
heen organized two or three hundred years. These 
firms have for a long period of time been operating 
a market, usually a buyer’s market. The majority 
of the firms have the soundest of financial stand 
ing. They therefore will not take kindly to sug- 
£estions from Pacific coast exporters involving such 
terms as irrevocable letters of credit and final 
Inspection on the Pacific coast. 


_ “All in all the lumber industry of our western 
States, so far as softwoods are converned, oc- 
cupies the world’s most enviable position. If 
there were not large stands of softwoods in Siberia 
and Russia, some softwood and construction hard- 
woods in South America, as well as carefully oper- 
ated softwood forests in central, eastern, and par 
“cularly northern Europe, the Pacific coast would 
become in a period of years the principal world 
Source of softwoods. Our western lumber indus- 
try has realized the necessity of taking care of its 
timber supply, providing adequate fire protection 
and the definite programs underway looking to re- 
forestation in different sections indicate that the 
lumber industry on the Pacific coast is going to 
be perpetual. However, it is certain that most 


European countries will continue to operate their 
softwood forests carefully and insure reproduction ; 
it is quite certain that our southeastern and Gulf 
States will have a perpetual lumber industry based 
on southern pine, and therefore the Pacific coast 
lumber industry should look beyond the mature 
timber now available to the time when new crops 
will be needed to make what is eminently desir- 
able, a perpetual lumber industry and export 
trade.” 


Short Length Lumber in Australia 


PERTH, WESTERN AUSTRALIA, June 25. 
in a recent front page story in the AMERICAN 
LUMBERMAN of “How Retailer Developed Big 
Trade in Short Lengths” prompts the narration of 
Australia’s experience. For long years past short 
length flooring has been a feature of most <Aus- 
tralian sawmills and lumber yards, but its use is 
largely for fancy jobs such as the floors of the 
windows of the big emportums, where it is put 
down in “parquetry” fashion, or in squares, octa- 
gons or similar to herring-boning. Some Aus- 
tralian stores have very beautiful window floors 
of polished imported oak or the highly colored 
local lumbers. The immense new general post 
office of this city, recently opened, utilized im- 
mense quantities of short length lumber in the 
parquetry fashion and, after it had been smoothed 
down by the sanding machine and all irregularities 
removed, it presented a beautiful appearance. Sim- 
ilar floors are being laid all over Australia in the 
many large and modern-style buildings now rising. 

A firm in Melbourne has for some time specialized 
in fancy short length floorings, and at a recent 
exhibition there showed some quaint yet useful 
floors of many types, including some designed to 
save Jabor in keeping them clean, features which 
appealed strongly to the housewives and led to 
many sales. This firm was busy buying and cut- 
ting up short stuff and transforming into floor 
pieces and doing a healthy trade, 


Interest 


In addition to the short length flooring trade 
here, great quantities of it are also used for 
verandas, and as all Australian houses have these 
it follows that the sawmillers and lumber mer 
chants have a channel for profitable trade. These 
veranda boards run from 5 to 9 feet, and may be 
anything from 3 to 7 inches by % to 1 inch. All 
are seasoned, mostly by the air process, that is, 
in outside stacks, tho of late years the kiln has 
come into use—but it does not suit all Australian 
timbers. 

Then come other means of disposing of shorter 
lengths, by converting them into piekets or pal- 
ings, slabs, droppers and varillas ete. Unlike 
American dwellings, Australian houses are all en- 
closed with pickets or palings. Even out in the 
back blocks the Australian dearly likes the privacy 
of a fence, all of which assists the sawmiller or 
the wood splitter to get rid of much short ma- 
terial which otherwise might be left in the forest. 
At some of the sawmills there are just as large 
stacks of pickets and palings seasoning as there 
are flooring boards, but as a rule pickets are 
utilized “green” because they are then much 
cheaper. For the better class of residence the sea- 
soned picket is preferred, and usually it is planed 
and ornamented with fancy heads and bevels, and 
when adorned with well shaped and well designed 
posts they add much to the splendid appearance of 
such residences. The Australian sawmiller 
ardently hopes that Australia will never follow 
the example of the United States and go in for 
fenceless homes. Large quantities of short 
length stuff is cut up into droppers or varillas 
and shipped overseas to South Africa and South 
America, the hard Australian wood apparently 
standing the rigors of these warm climates satis- 
factorily. 

Notwithstanding the abundance of indigenous 
timber and the large importations of lumber, Aus- 
tralia is to have a new house building material 
offered to it—something which is to be made out 
of the residues of sugar cane. This is to be 
tackled in Queensland, which has long had the 
monopoly of supplying Australia with sugar. The 
cane residue has been a problem many have tried 
to solve, and now the Labor Government which 
rules there has entered into a big contract with a 
United States firm to undertake the utilization of 
this material for building purposes. 


enaaaaanaaaanaeaees 


WISCONSIN farmers who have been unable to 
make farming pay the last three years are now 
turning to the lumber industry to make a living, 
according to the Lake States Forest Experiment 
Station. By working on the roads in the sum- 
mer and cutting and hauling jack pine for the 
pulp mills in the winter they more than break 
even financially, Appreciation of the financial 
value of the forests by these farmers will aid 
the cause of reforestation tremendously. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 








Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 


WN 


LUMBER 
co. 











Manufacturers and Wholesalers 
Longleaf and Shortleaf 


Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Reofers 


3 Mills 


BEST BOOK IN THE L’JMBERMAN’S LIBRARY 
Is ‘‘Tote-road and Trail,’’ ,ust published. IHlere is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in coler. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, I). 


Valdosta, Ga. 
Established 10 Years 
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a a 
Longleaf and PINE 
Short Leaf 


Rough, Kiln Dried 


Finish our specialty. 








“Nature Quality”’ 


Have never had 
a complaint. 


Dressed Shed Stock 
and Dimension and 
Rough Timbers also. 


Haynes-Spann 


Alabana Lumber Co. 








Alabama 


11 














SWIFT-HUNTER LUMBER Co. 


ATMORE, ALABAMA 


Longlea Shed Stock 


Dimension 
Framing, Sills 
Rough and Dressed Small Timbers 





Swift Lumber Company 


WARNERTON, LA. 


Shortleaf 21fo 3toek | 




















M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 











Thin Coiling Specialise 


¥%” and %” CEILING. 
%” and %*” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 





























HE relative merits and costs of various types 

of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
Ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 





LOCAL AND PERSONAL 








W. KE. Krueger, of the Vanlandingham-Cook 
Lumber Co., is on his vacation. He has gone 
to Wauconda, Wis., fishing. 


Harry T. Tuecas, of the Lucas Lumber Co., 
and Mrs. Lucas, returned this week from their 
cation, spent at Mackinac Island, Michigan. 


M. FE. Leming, of the M. FE. Leming Lumber Co., 
Cape Girardeau, Mo., was among the prominent 
lumbermen who visited this market during the 


week, 


V. P. Childress, sales manager of the Lathrop 
Lumber Co., Lathrop, Ala., and his family, are 
pending their vacation motoring thru the Caro- 


linas, 


William J. Whyte, secretary of the Gregertsen 
bros. Co., and his family, expect to leave next 
Monday on their vacation, which will be spent 
in motoring in Wisconsin. 


Cecile Delhonde, assistant sales manager at 
the Jacksonville (Fla.) operations of the Germain 
Co., Pittsburgh, Pa., spent several days recently 
in Chicago, on her vacation. 


J. H. Austin, jr., vice president of the Ger- 
main Co., Pittsburgh, Pa., was in Chicago for 
several days last week, looking after his con- 
cern’s business interests here, 


Charles R. Reid, of the Charles R. Reid Lumber 
Co., Selma, Ala., this week advised his Chicago 
connections that he would arrive in this city early 
next week for a brief business visit. 


I. G. Heartt, president of the Lord Lumber Co., 
LaGrange, IL, expects to leave within a few days 
for a vacation tour of the Yellowstone National 
Park. Mrs. Heartt will accompany him. 


BRB. A. Cannon, general manager of the Gates 
Lumber Co., Wilmar, Ark., and Mrs. Cannon, 
passed thru Chicago this week on their return 
home following a month’s vacation, spent in 
Michigan. 


M. J. Scanlon, of the Brooks-Scanlon Lumber 
(‘o., Minneapolis, Minn., passed thru Chicago this 
week, on his return to the Minnesota metropolis 
following an inspection trip to the company’s 
operations at Eastport, Fla. 


W. W. Ogborn, of D. J. Young & Co., retail line 
yard operators in Indiana and Texas with head- 
quarters in the McCormick Building, Chicago, left 
this week for New Jersey, where he expects to 
spend ten days visiting his mother. 


W. C. Steele, prominent commission lumberman 
of Cincinnati, Ohio, while in Chicago on a business 
mission this week stated that good business is being 
enjoyed by the Cincinnati trade, and that the out- 
look thruout the State is regarded as very satis- 
factory. 


Tressler Cox, heretofore manager of the Augusta 
(11l.) yards of the James CC, Simpson Lumber Co., 
with headguarters at Galesburg, Ill., has resigned 
this position, and will move to Macon County. He 
will be succeeded at Augusta by II. M. Carstens, of 
Colchester. 


C. R. Tustin, of the Tustin Hardwood Lumber 
Co., Memphis, Tenn., transacted business in Chi- 
eago and Detroit, Mich., during the week. He 
reported a rising demand for hardwoods, a steadily 
strengthening market, and a satisfactory outlook 
for fall trade. 


Irving C. Swan, sales manager of the Wiscon- 
sin-Alabama Lumber Co., Sylacauga, Ala., and 
the Foster Creek Lumber & Manufacturing Co., 
Stephenson, Miss., conferred with his companies’ 
connections in this territory during the latter 
part of the week. 


A. W. Lammers, of the A. W. Lammers Co., has 
just returned from Spokane, Wash., where he has 
been spending some time visiting with his brother 
R. C. Lammers, secretary of the McGoldrick Lum- 
ber Co., and calling on his many friends and con- 
nections in that territory. 


EK. J. Young, president of the Foster Creek 
Lumber & Manufacturing Co., Stephenson, Miss., 
and the Wisconsin-Alabama Lumber Co., Syla- 
cauga, Ala., this week motored to Chicago for 
a brief business visit from Madison, Wis., where 
he makes his headquarters. 


Minor Botts, of the Botts-DeSale Lumber Co., 
left this week for a month’s western trip, during 
which he expects to visit most of the important 
Coast lumber producing centers and to make a 
thoro study of manufacturing, stock and general 


conditions. He went first to California, and after 
some time there will proceed northward thru Ore 
gon and Washington. 


W. A. Brown, of the Dessert-Brown Lumber 
Co., Grand Rapids, Mich., transacted business in 
Chicago during the week. He said that the 
retail lumber demand in the Grand Rapids sec- 
tion has been quite good so far this summer, and 
that prospects for the fall are encouraging. 


C, A. Cook, prominent lumberman of Milwaukee, 
Wis., called on friends in the local trade this week, 
Mr. Cook some time ago disposed of his interest in 
the Johnson Lumber Co., of Milwaukee, and is said 
to be contemplating reéntering the lumber busi- 
ness at an early date, as a wholesaler located 
either in Chicago or Milwaukee, 


R. G. Keiser, district sales manager of the 
Weyerhaeuser Sales Co. in charge of the territory 
east of Chicago and making his headquarters in 
this city, is spending a few weeks in the Inland 
Empire and on the Pacific coast, visiting the va- 
rious mills whose products the company sells, for 
the purpose of familiarizing himself with manu 
facturing and stock conditions. 


H. S. Wiley, of the Lester-Wiley Lumber Co., 
3uffalo, Ill., accompanied by Mrs. Wiley, spent 
several days of last week in Chicago, combining 
business and pleasure. Mr. Wiley stated that busi- 
ness in the Buffalo section has been very good 
lately, and that the outlook is for a brisk fall 
trade as a result of the much improved situation 
in the farming industry. 


J. IF. Wigginton, president of the Louisiana Red 
Cypress Co., New Orleans, La., passed thru Chi- 
cago a few days ago on a business trip to Colum- 
bus, Ohio, and other eastern lumber trade centers, 
While here he conferred with L. KE. Hooper, jr., 
manager of the company’s local sales office. EE. A. 
Roth, also of the New Orleans headquarters of the 
Louisiana Red Cypress Co., spent a few recent 
days in this city, while on his vacation. 


W. J. Yardley, general sales manager of the 
Sabine Lumber Co., St. Louis, Mo., transacted busi 
ness in Chieago this week and called on many of 
his friends in the trade here, He was very optimistic 
regarding the outlook for the lumber trade. He 
said his company, like many other southern opera- 
tors, has accumulated very complete order’ files, 
and has found it necessary to withdraw from the 
market or put a limit on quantities to be sold in 
the case of a number of lower grade items. 


Elmer S. Todd, of White & Todd, Aurora, IIL, 
has just returned from a fishing trip in the Lae 
du Flambeau country of Wisconsin, reporting very 
good luck. Charles L. Sehwartz, well known re 
tailer of Naperville, Ill, and seeretary of the 
Northern IHinois Lumbermen’s Club, who is back 
on the job following two weeks’ fishing near 
Chetek, Wis., also states that the finny tribe is 
biting well in Wisconsin this year. 


According to advices received by Chicago friends 
this week, L. A. Buck, well known lumberman of 
Escanaba, Mich., is recovering nicely from the 
severe injuries sustained in an automobile accident 
a few weeks ago, in which Mrs. Buck was killed. 
Mr. and Mrs. Buck were motoring in Canada, when 
their car ran off an embankment near Gore Bay, 
Ont., with the fatal result. Mr. Buck suffered a 
compound fracture of the arm, several severe cuts 
and bruises, and has since been confined in an 
Hscanaba hospital. 


J. O. Storey, formerly of Portland, Ore., and now 
of Camas, Wash., was greeting many old friends 
among the western pine lumber manufacturers who 
were in attendance at their association’s semi- 
annual meeting July 29. Mr. Storey has been en- 
gaged in the lumber’ business in its various 
branches for almost two score years. For many 
years the Storey-Bracher Timber Co., of Portland, 
Ore., was well known among lumbermen of the 
Pacific coast; later, for several years, Mr. Stores 
dropped out of the lumber business. He is now 
at Camas, Wash., where he is operating a sawmill 
under the name of the Camas Lumber Co. 


G. C. Eccles, of Molin & Eccles, has just returned 
from an extensive motor trip thru Wisconsin and 
Minnesota, on which he was accompanied by Mrs. 
Eccles. Mr. Eccles spent much time among tie 
northern sawmills, looking over manufacturing aud 
stock as well as trade conditions. He reported 
that the manufacturers were unanimous in pre- 
dicting a voluminous fall trade, on account of the 
good crops harvested by northwestern farmers and 
the high prices they are realizing on their prod- 
ucts. It was stated to him that most of the Minne- 
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sota and Dakota banks that have failed within the 
jast couple of years are resuming business and are 
vetting on a sound financial footing. Lumber 
stocks he found to be very low. Four or five of 
the mills on which he ealled had practically no 
‘umber on hand. The mills are operating steadily, 
uit many of them are behind in filling their orders. 
Not only are their old order files sizable, but new 
orders are constantly coming in in a most encour- 
aging volume. Prices show an advancing tendency, 
and in Mr. Eccles’ mind there was no question 
ut that higher prices will prevail in the fall. 


©. C. Censky, sales manager of the Roddis Lum- 
ver & Veneer Co., Marshfield and Park Falls, Wis., 
called on the trade 


VO 


Chicago this week, re- 
orted that demand for northern hardwoods is 
quite satisfactory, tho not so brisk as might be 
desired, Most of the mills are carrying low stocks 
and are not exerting any great pressure on the 
market for orders. Prices probably are some- 
vhat stronger than they were thirty days ago, as 


many mills that were willing to shade their quo- 
tutions then in order to get orders are no longer 
disposed to do so, As a rule, however, prices are 
inchanged. Lower grades are unquestionably the 
trongest, as supplies of them are badly depleted. 
Mr. Censky looked for a good fall business, and 
expected that a larger volume of orders from the 
automobile industry would soon be forthcoming, 


(au ae@eaaaeaaae) 


Hoo-Hoo Club Formally Launched 
The Hoo-Hoo Club of Chicago was formally and 
auspiciously launched on Wednesday night of this 
week, when the first annual meeting was held at 
the clubrooms of the Lumbermen’s Association of 
Chicago. Permanent officers and a strong board 





of directors was elected, and a fair start made 
toward evolving a con- 
structive program of ac- [> Fa aan — 
tivities that should put 


the local organization in 
the front rank of Hoo- 
Ifoo clubs. 

An enjoyable dinner 
preceded the meeting. The 
table cleared, Clarence 
toyle, jr., of Clarence 
soyle (Ine.), president of 





R. A. JOHNSON, 
Chicago ; 
Secretary-treasurer 
Hoo-Hoo Club 








the club, explained to the 
enthusiastic gathering the 





plans and purposes of 
the organization and 


made a forceful plea for 
wholehearted coéperation 
on the part of all mem- 
hers in making the Hoo- 
Hoo Club of Chicago a 
constructive factory and a leader in its wide field. 
K. Alexander Stewart, of the AMERICAN LUMBER- 
MAN, retiring as the temporary secretary-treasurer, 
reported that many of the leading lumbermen in 
the city already had inscribed their names on the 
membership roll and that the great interest dis- 
played in the club on all sides promises a strong 
organization that thru intelligent and aggressive 
cadership could be made an immense factor for 
“ood. He further reported that the club entered 
its first year with a balance in the treasury which, 
tho small by the nature of things, leaves the or- 
sanization with sufficient means to push the work 





forward. 

After a thoro discussion of organization prob- 
eins and kindred questions, permanent officers 
vere elected to serve during the next fiscal year, 
Phe Se chosen were: 

President—Clarence Boyle, jr., of Clarence Boyle 
‘Inc.), reéleated., 

Vice president—Tom A. Moore, of the Pacifie 
Lumber Agency, reélected. 


_ beeretary-treasurer—R. A. Johnson, manager, 
hicago branch of the National-American Whole 
ale Lumber Association. 


: Board of Directors—A. J. Barker, of the Acme 
ulber & Shingle Co.; S. C. Bennett, of the Hard- 


wood Mills Lumber Co.; KE. Alexander Stewart, 
ot the AMERICAN LUMBERMAN; Noél Ridlon, of the 
Chicago Lumber & Coal Co., and Frederick Klap- 
proth, of the Chicago Box & Crating Co. and presi 
‘lent of the Illinois Forestry Association. 


\t an executive session following the general 
necting, the board of directors elected Messrs. 


Barker, Bennett and Stewart as an executive com- 
mittee, with Mr. Barker as chairman. 

Pie Gorman, of the Winegar-Gorman Lumber 
%.. aS Vicegerent of Hoo-Hoo for this district, 
‘utomatically became honorary president of the 
— and an ex-officio member of the executive 
committee, 


It was decided that the next meeting of the club 


shall be in the form of a noon-day luncheon, to be 
held at the Hamilton Club, on Tuesday, Aug. 19, 
at 12:15 o’clock. A number of important matters 
will be taken up, at this meeting, at which it is 
hoped to have a full representation of the member- 
ship. 

An intensive membership campaign will mean- 
while be undertaken. The executive committee ap- 
pointed a special membership committee of fifteen 
to convass and enroll all eligible local Hoo-Hoo 
in the club. This committee is composed of 
Thomas D. Crawford, Noél Ridlon, Clarence Boyle, 
jr.; R. A. Johnson, J. W. Cisar, U. S. Smith, H. H. 
Lamping, Joe Gorman, Tom A. Moore, A. J. Barker, 
Harcourt W. Boyd, Frederick Klapproth, S.C. 


Bennett, E. Alexander Stewart and George W. 
Burgoyne. 
Association Signs Lease 


The board of directors of the Lumbermen’s Asso- 
ciation of Chicago, at a meeting held on Wednes- 
day, Aug. 6, signed a lease for 4,300 square feet of 
space on the seventh floor of the contemplated 
Lumber Exchange Building, to be occupied by the 
organizaton on May 1, 1925. 


At a general meeting held in the club rooms 
Thursday noon, President Joe Gorman told the 


members of the association that newspaper stories 
to the effect that the Government probably would 
take quick action in purchasing the site of the 
proposed building so that its erection would not 
interfere with its plans for the construction of a 


new post office building on the same site are ex- 
aggerated, and that the lumbermen could safely 


go ahead and sign up for office space. He pointed 
out that approximately half of the required num- 
ber of leases have been signed, and that the rest 
must be in hand by Tuesday, Aug. 12, if the deal 
is to go thru. If all space is signed up by that 
time, he assured the lumbermen that construction 


would begin immediately. 
Mr. Gorman stated that while the possibilities 
are that the Government will eventually buy the 


building in order to get the site, that probably 
will be a long time in the future. 


Enjoy Good Fishing in Yellowstone 

SPOKANE, WaSH., Aug. 2.—The accompanying 
picture shows L. 8S. Case, general manager of the 
Weyerhaeuser Sales Co., in his happiest and most 
eontented mood. Mr. Case is the gentleman on 
the right with the expansive smile. The other 
with a somewhat professional appearance is his 
brother-in-law, Dr. Har- 
ley A. Norris, of Marion, 
Ill. Mr. and Mrs. Case 
and Dr. and Mrs. Norris 
recently spent several 
weeks touring Yellow- 
stone National Park in a 
Studebaker sedan. 

A considerable stay was 


made on the Yellowstone 
River between Yellow 
stone Lake and the 
Grand Canon. Here Mr. 
Case and the doctor 
caught their limit regu- 
larly and acquired the 
idea that to fishermen 


like themselves there was 
no chance of failure. How 
ever, just when this be 
lief had become a_ settled 
conviction, they went out 
one day and to their sur 
prise and consternation, 
they cast and cast to no 
avail. The fish 
all their wiles and 
choicest flies most 


resisted 
their 
tempt 


ingly trailed evoked no 

rise. 

But Mr. Case is a woodsman of resource and 
Dr. Norris is a physician who knows the value of 


symptoms. The two set about observing the enemy. 
They noted that the fish which were abundant were 
feeding on a small gray moth. Quickly they made 
a fly resembling the moth and tried it with no 
better luek. Observing further, they found the 
difficulty lay in the hook dragging the fly under 
the water. Suoying it up with a small piece of 
cork, the fish rose to it in a flash. They soon had 
their catch for the day and with it a restoration 
of their self esteem as fishermen, something which 


for a few hours had been badly shattered. This 
story has several morals which the individual can 
select for himself. 


Just how good a time they had may be judged 
by the telegram which Mr. Case sent I. N. Tate, 
assistant general manager of the Weyerhaeuser 
Sales Co., on the day Mr. Case was expected home: 
“Can’t come for several days yet. Fishing too 
good,” 





L. S. Case, of Spokane, and Dr. Harley 
their ingenuity and catch fine string of trout 


Sixty-Eighth Wedding Anniversary 

George W. Hotchkiss, secretary emeritus of the 
Illinois Lumber Merchants’ Association, and Mrs. 
Hotchkiss will celebrate their sixty-eighth wedding 
anniversary next Thursday, Aug. 14, at their home, 
1015 Elmwood Avenue, Evanston, Ill. Mr. Hotch- 
kiss, who will be 93 years old next October, has 
spent eight decades in close connection with the 
lumber industry, as lumberman, trade journal edi- 
tor and association executive. He is called, and 
undoubtedly is, the dean of the American lumber 
industry, for while there may be lumbermen older 
than Mr.- Hotchkiss in years, it remains to be 
proved that there are any older than he in point 
of service within the industry. Mr. Hotchkiss also 
prides himself on being one of the two remaining 
“49ers. The other, John Anderson, domiciled at 
Sewickley, Pa., was last heard from almost two 
vears ago, and may have passed away by this time, 
leaving Mr. Hotchkiss as the possessor of the by 
no means small distinction of being the sole sur- 
vivor of that historic epoch. 


Appointed General Manager 

The Ohio Grease Co., lubrication specialist with 
headquarters at Loudonville, Ohio, and warehouses 
in fifteen strategic cities thruout the country, an- 
nounces that E. W. Beardsley has recently been ap- 
pointed its general manager. 

Mr. Beardsley has been connected with the Ohio 
Grease Co. since its organization in 1908, and has 
at different times served in the capacities of treas- 
urer, secretary and sales manager. He is a na- 
tionally acknowledged authority in the science of 
lubrication. 

The company manufactures all kinds of lubri- 
cants, as well as steam cylinder lubricators and 
superheaters for use in connection with force feed 
pumps. It is the supplier to a long list of large 
lumber concerns, including the Turner-Farber- 
Love Co. ; the Long-Bell Lumber Co. ; the F. B. Wil- 
liams Cypress Co.; the Charles K. Spaulding Log- 
ging Co.; the Bonners Ferry Lumber Co. and C. 
Crane & Co. 

Officers of the company are C, A. Fisher, of Can- 
ton, Ohio, president ; W. A. Wander, of Mt. Vernon, 


Ohio, vice president; E. W. Beardsley, secretary 
and general manager, and R. W.. Beadsley, 


treasurer, 
SHA RAARABBABAABAABE 


Hardwood Committee to Meet 
WASHINGTON, D. C., Aug. 5—In addition to 
the lumber and pulp and paper industries, sim- 





A. Norris, Marion, Ill., exercise 


plification programs were put into effect July 1 
by the Forged Tool, Range Boiler, Blackboard 
and Roofing Slate groups. All involve redue- 
tions in sizes, styles and variations. 

The meeting of the Hardwood Consulting 
Committee of the Central Committee on Lum- 
ber Standards, to be held about Sept. 15, prob- 
ably will be gathered together at Madison, Wis., 
where all of the data assembled by the Forest 
Products Laboratory will be readily available, 
rather than in Chicago where most of the pre- 
ceding committee meetings have been held. 

SRA BEBBEBABAAAAS 

‘*It MAKES no difference if the 
down, they gotta quit kickin’ my gates aroun 
is the squib of interest in a lumber yard ad- 
vertisement of an improvement in gate con- 
struction being promoted by the yard to sell 
gate lumber and fixtures. 
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Latest Reports on Lumber Prices 





MICHIGAN HARDWOODS 


Except on FAS 4/4 and 5/4 basswood, which have been reduced $5, prices on Michigan hardwoods showed no change during the week, quotations 
f.o.b. mills being: 
FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
Bass woop— Sorr ELmM— 
4/4 $ 70.00@ 75.00 $ 60.00@ 65.00 $ 50.00@ 53.00 $30.00@33.00 $24.00@26.00 10/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 yes tye: ie 
5/4 75.00@ $0.00 65.00@ 70.00 53.00@ 56.00 32.00@35.00 26.00@28.00 12/4 110.00@115.00 95.00@100.00 50000 $5.00 50.00@55.00 .....@..... 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@38.00 26.00@28.00 16/4 130.00@135.00 115.00@120.00 100.00@105.00 55.00@60.00 .....@.... 
8/4 _95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@...-- | Farp MapLe— 
10/4 105.00@110.00 90.00@ 95.00 80.00@ 85.00 45.00@50.00 .....@..... : 
Baren— vi tung.te Tee anes mang ems aegis ieegiee 
’ J x ¥ 2.0 . . . . . . . le 
4/4 70.00@ 18.00 “6U.00@ 6590" 46.00@ 50.00 28-00031,00 1e0018.00 | 6/4 105.00@115.00 90.00@ 95.00 80.00@ 85.00 40.00@45.00 16.00@18.00 
5/4  75.00@ 80.00 65.00@ 70.00 50.00@ 65.00 32.00@35.00 18.00@20.00 | ,8/4  110.00@120.00 95.00@100.00 = 85.00@ 90.00 45.00@50.00  18.00@20,00 
See ae ee ee ee ee ee ee ee eee mgs e igi 
: ‘ ’ k é t : R : , 12/ : 
8/4 85.00@ 90.00 75.00@ 80.00 60.00 65.00 40.00@45.00 18.00@20.00 14/4  140.00@150.00 125.00@130.00 115.00@120.00 65.00@60.00 g tesa 
Birci— 16/4 150.00@160.00 135.00@140.00 125.00@130.00 65.00@60.00 .....@..... 


4/4 115.00@120.00 90.00@ 95.00 52.00@ 57.00 32.00@35.00 16.00@18.00 
5/4 120.00@125.00  95.00@100.00 60.00@ 65.00 35.00@38.08 18.00@20.00 
6/4  125.00@130.00 100.00@105.00 70.00@ 75.00 40.00@45.00 18.00@20.00 


8/4 130.00@135.00 105.00@110.00 80.00@ 85.00 45.00@50.00 .....q@.. 
10/4 135.00@140.00 110.00@115.00 90.00@ 95.00 60.00@55.00 .... ‘=: ae 
12/4 140.00@145.00 110.00@115.00 95.00@100.00 50.00@55.00 .....q@. 
Sort ELM— 


5/4 75.00@ 80.00 65.00@ 70.60 50.00@ 55.00 30.00@33.00 22.00@24.00 
6/4 85.00@ 90.00 70.00@ 76.00 65.00@ 60.00 35.00@38.00 —— 


4/4 65.00@ 70.00 65.00@ 60.00 ae 50.00 28.00@30.00 20.00@22.00 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 





Sorr MarpLp— 


80.00@ 85.00 
865.00@ 90.00 
90.00@ 95.00 


95.00@100.00 


31.00 16.00@18.00 
35.00 18.06@20.00 
75.00@ 80.00 60.00@ 65.00 35.00@3 
80.00@ 85.00 65.00 45 


8.00 18.00@20.00 


65.00@ 70.00  60.00@ 55.00 
00 18.00@20.00 


28.00 
70.00@ 75.00 55.00@ 60.00 ges 
70.00 40.00 


DRikD WHITER MAPLE— 


130.00@140.00 
135.00@145.00 
140.00@150.00 
145.00@155.00 


115.00@125.00 
120.00@130.00 


me es ae. oe ae 
aa? ee 


110.00@120.00 oe Ses 





WISCONSIN HARDWOODS AND HEMLOCK 


There have been declines in birch 4/4 and 5/4, No. 1 and better, and in hard maple 4/4 FAS and selects and 8/4 No. 1. Otherwise quotations f.o.b. 
Wisconsin mill points remain unchanged: 
FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
ASH— HarD MAPLE— 


5/4 116.00@120.00 90.00@ 95.00 65.00@ 70.00 35.00@40.00 19.00@21.00 
6/4 120.00@125.00  95.00@100.00 70.00@ 75.00 38.00@42.00 19.00@21.00 


4/4 $100.00@115.00 $ 85.00@ 90.00 $ eg 65.00 $32.00@35.60 $18.00@20.00 
8/4 125.00@130.00 105.00@110.00 80.00@ 85.00 45.00@50.00 20.00@22.00 


Bass  woop— 


vi $ 70.00@ 73.00 $ 60.00@ 63.00 $ 50.00@ 52.00 $30.00@32.00 $23.00@25.00 

78.00@ 80.00 65.00@ 68.00 56.00@ 60.00 33.00@35.00 26.00@28.00 
6/4 82.00@ 85.00 70.00@ 72.00 60.00@ 62.00 34.00@36.00 26.00@28.00 
8/4 90.00@ 92.00 75.00@ 78.00 65.00@ 70.00 38.00@40.00 26.00@28.00 


BircH— 

4/4 $116.00@120.00 $ 88.00@ 92.00 $ 52.00@ 56.00 $30.00@33.00 $15.00@17.00 
5/4 118.00@122.00 94.00@ 98.00 60.00@ 63.00 36.00@38.00 17.00@19.00 
6/4 124.00@128.00 100.00@104.00 70.00@ 74.00 38.00@42.00 18.00@20.00 


8/4 130.00@132.00 104.00@106.00  80.00@ 84.00 48.00@52.00 17.00@19.00 
10/4 130.00@132.00 106.00@110.00 90.00@ 95.00 50.00@56.00 .....@..... 
12/4 135.00@138.00 110.00@112.00  95.00@ 98.00 54.00@58.00 


Bort ELM— 


4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 $25.00@28.00 $18.00@20.00 
5/4 78.00@ 80.00 64.00@ 66.00  50.00@ 55.00 30.00@35.00 20.00@22.00 
6/4 85.00@ 90.00 72.60@ 75.00 68.00@ 60.00 33.00@35.00 20.00@22.00 


4/4 
5/4 
6/4 
8/4 
10/4 
12/4 


4/4 
5/4 
6/4 
8/4 
OAK 
4/4 
5/4 
6/4 
8/4 
HEM 





$ 74.00@ 78.00 
95.00@100.00 
100.00@105.00 
105.00@110.00 
115.00@120.00 
120.00@125.00 


Sorr Marte— 


$ bs 4 4 80.00 
85.00 

7000 90.00 

a5. 00@100.00 


~ $115.00@120.00 


120.00@125.00 
125.00@130.00 
130.00@135.00 


LocK, No. o a 


2x 4” $33.00@35.00 
2x 6” 28.50@30.50 
2x 8” 32.00@34.00 
2x10” 32.00@34.00 
2x12” 33.00@35.00 


From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 


$ 60.00@ 64.00 $ 53.00@ 56.00 $33.00@35.00 $13.00@15.00 
80.00@ 85.00 68.00@ 72.00 35.00@38.00 15.00@17.00 
85.00@ 9000 75.00@ 78.00 38.00@42.00 16.00@18.00 
90.00@ 95.00 76.00@ 80.00 42.00@46.00 16. — - 
100.00@105.00 95.00@100.00 ba. 00@58.00_ ..... 
105.00@110.00 100.00@105.00 56.00@60.00 


$ 60.00@ 65.00 $ 45.00@ 60.00 $25.00@27.00 $16.00@18.00 
65.00@ 70.00 60.00@ 55.00 30.00@35.00 17.00@19.00 
70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 
80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 


3 35000 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 

95.00@100.00 65.00@ 70.60 37.00@40.00 17.00@19.00 
100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 


4’ 16’ 18-20’ 22-24’ 
oY d0@34. 00 $33.00@35.00 $38.50@40.50 $40.50@42.60 
29.50@31.50 32.00@34.00 37.50@39.50 39.50 
31.00@33.00  32.50@34.50  37.50@39.50 39.50 
35.00  37.50@39.50  39.50@41.50 


33.00@35.00 33.00 
34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 





Te eee een ee eg ee eat ee ne ae on ests op axodSeaoo asedticco sso 
115.0 9 ‘ E 6 | er ~ - S 
9 1x 4” $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.00 
13/4 116.00Q 120.00 100.00G7106.00 90.000) 95.00 50.000956.00 aeG” 30.50@32.50 31.50@33.50 33.00@35.00  37.50@39.50 S2-00g 84. 
noc Brat ibs HEOgaeey GLGares Gewueay SeOIEES Gt egi 
x10” : , f 2 : : 0. , i ; 

4/4 $ 70.00@ 75.00 @ $ a 47.00 0 “BR. a0g 33.00 $16.00@18.00 | 1x12” 34.50@36.50 35.50@37.50 37.00@39.00 41.50@43.50  36.00@38.00 

5/4 80.00@ 82.00 g 50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap of flooring, add 50 cents to prices of No. 1 boards. 

6/4 85.00@ 88.00 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for mercha No. 2 

13/4 sg 90.00 @ 59.00 60. 00 30.00 35.00 18°00@20.00 Poin sf oards, for merchantable deduct $3 and for 
5 i E Se: ee No. 3 hemlock rough, 6’ longer: 2x4” ider, ; 1x4” and 
12/4 95.00@100.00 g 75.00@ 80.00 45.00@50.00 wider, $18@20. — sales Se 
St. Louis, Mo., Aug. 4.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., Aug. 4.—Following are av- 
a “4 tations on logs in Memphis, and at 
GuM 4/4 5/4&6/4 8/4 4/4 5 erage quo , 

Qtrd. red: QuarTensp Rep Oax / ieee “e points in the Memphis territory, based on av- 
Regn ‘ 2 . pe : dimensions, 14-inch and up in diameter, 
PAS os.0e ct $ 78@ 80 $ 82@ 84 $ 84@ 86 ieee » erage . p 
No. l com... 48 3@ 54 56@ 58 NO. 2 CoM... . ee 168 ge “a'r and 12- to 16-foot in length: 

Ne. 2 com... 30@ 31 32@ 34 35@ 37 No. 2 com..... 44@ 4 50@ 53 57@ 60 F.o.b. cars 

“PAS ...-... 87@ 68 59@ 00 seen Pitt Wurra Oax— Bemphic terellory 
£ See ee ‘ ( 5§ 
gatas eee ee 59@ 6 Oe 82@ 83 110@112 115@118 aaa * 

" Spapeste 43@ 44 45@ 46 45@ 46 No. 1 com. and ariety— Per M Per 
No. 2com... 25@ 26 26@ 27 28@ 29 Oe Pio aad ote ae bee 0 | Red and white oak........ $28 to $30 $22 to $25 

Plain red No.3 com..... 20@... 246 26 246 26 | poner J cccccccctren 32 to 38 27 to 30 
image eek ib. a2 Lhe | a 2 + Sound wormy.. 35@ 36 44 3 OT -wdlecnsennnnanenenant 95 to 30 17 to 21 
Wi. icon... agin 4 F : 56@ 5! Lig theta e nee eeees 17 
No.2 com... 28@ 29 30@ 31 34@ 35  PLaIn Rep Oax— Gases a2" ont ss Gua 33 . 40 38 to 30 

Plain sap: BUA wigs hes 82@ 83 95@100 105@110 " oe as oe ae “2 
ot | ee 54@ 55 55@ 56 56@ 57 No. 1 com. and Logs are classified by buyers here roughly a8 
No. 1 com... 36@ 37 38@ 39 42@ 44 ot er 55 56 60@ 62 68@ 70 Nos. 1 and 2, and the foregoing price range 18 
No. 2 com... 22)... 25@ 26 25@ 26 No. 2 com..... 34 35 38@ 40 42@ 44 supposed to cover the average prices paid for 

COTTON WOOD— POPLAR— both. 

FAS ea on a ae 51@ §2 yh | 56 BASS sae ee ots 95@100 105@110 110@115 The difference in variation as between deliv- 

NO. 2-COM1. 5:5... 1G 38 42@ 44 eo Saps and sel.. T0@ 72 7T8@ 80 82@ 85 ered prices and f.o.b. prices is based on the dis- 

No. 2 conm....:. 35@ 38 38@ 39 No; 10m: .<... 47@ 48 49@ 50 51@ 52 t ARGS i ha led d “ae ight of the 
cinta ep: F No. 2 com. A.. 38@ 34 36@ 38 37@ 38 | ‘ance the logs are hauled, and the welg 

OnaRTRRED White OaK— : No. 2 com. B.. 27@ 28 30@ 31 31@ 32 timber. Oak, ash and hickory are drawn from 

Je. ee - 120@125 135@140 150@155 ine: Maen wider distances; while gum, poplar and —— 

0. 1 com. an a — be profitably drawn into Memphis only fro 
ee RN . W@ 72 7@ 80 90@ 95 Log run .. 45.00 65@70 75.50 @T77.80 nearby points. 








QUART 
FAS 
Sele 
No. 
No. 
Sou 


QUAR’ 
FAS 
No. 
No. 


PLAIN 
FA} 
Sel 
No. 
No. 
No. 
Sou 


Bass 


FA 
No. 
No. 
CHES 


FA 
No 
No 
Sd 








a aS 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 4.—Average wholesalers’ prices, carlots, Cincinnati base, on 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 


PAS ceo $125@135 $135@145 $145@155 
TS ee 95@100 100@105 105@110 
No... 2. COM... 68@ 73 75@ 80 80@ 85 
No. 2 com..... 43@ 45 53@ 57 55@ 60 
Sound wormy.. 43@ 45 52 57 55@ 60 
QUARTERED RED OAkK— 
WO ect cached PIOUG@ITO .. Gees «6c Qe.. 
No. I com... GUG GO .ccQbece 3 +c Q@eex 
No. 2 COM... SUGP 40 occ Qiene «Qe 
PLAIN WHITE AND RED OAK— 
A said wee ere 12906 1% $105@110 $110@115 
ere 70@ 7 80@ 85 85 90 
NO. 3 COM cos 55@ 60 60@ 65 65 75 
No. 2 com..... 40@ 43 43@ 45 43@ 48 
No. 3. COM..« 3. 20@ 22 3@ 26 23@ 26 


Sound wormy.. 40@ 45 50@ 55 50@ 55 
BASS WwooD— 


BO ce ea $ 75@ 80 $ SO@ 85 $ 90@ 95 
No. 1 com..... 50@ 55 oe 60 60@ 65 
we: 2 COM... 30 33 35@ 40 40@ 45 
CHESTNUT— 
FAS .........$100@110 $110@115 $115@120 
No. 1 com..... 65@ 70 7@ 75 75@ 80 
10. S COM 4 0< 18@ 20 20@ 21 20@ 21 
Sd. wormy and 
No. 2 com... @ 31 32@ 35 33@ 36 
Sd. wormy and 
No. 1 com. & 
better ...... 35@ 37 37@ 39 39@ 40 
BircH— 
ee ta eee $115@120 $120@125 $130@135 
No. 1 com. and 
Cc) Mapa ener ie 70@ 75 75@ 80 75@ 80 
No. 2 com..... 33@ 38 38@ 43 40@ 42 


Hickory— 4/4 5/4&6/4 
| 1. er o..-@... $ 95@105 $ 954 105 
NG 1 COMi.«««. oot Re ae $6 70 65@ 70 
No. 2 com..... ee ee 35 40 7a 40 
MAaPLe— 4/4 
WN 6 db. tiwctcwacewaesdhacvmeccawmaas $ 75 80 
Nt ECON i canks cena ceeds eeeewes 0 55 
NO. 2 COM. ccecccccees Trrrrrrr ce «+» 383@ 35 
WHITE ASH— 
ROE CET COPE ee Oe Ore et $ 90@ bo 
No. 1 com. and ‘sel. kere enememaKeas 55 
DS ACS Scr re rier Ce - 50 55 
NGS GON ee'accks xévwudinateeewes 30@ 35 


ie oS West Virginia and Tennessee hardwoods ae 


BEECH— 4/4 5/4&6/4 
DA va ksdsenes $ 70@ 75 $ 75@ 80 $ sda = 
oS ee 45 50 50 55 334 38 
No. 2 com..... 2 33 33@ 38 38 
5/4&6/4 8/4 10&12/4 Pr 
$90@ 95 $ 95 a ee 


100 $105@110 
60@ 65 70 5 75@ 80 
35@ 40 40@ 45 45@ 50 


$105@115 $115@120 $125@130 $155@160 
70@ 75 75 95@100 
60@ 65 70@ 75 90@ 95 95@100 
35@ 40 40 50 50@ 55 





VALLEY HARDWOODS 


Cincinnati, Aug. 4.—Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati: 


GuM— 4/4 


ee, 5/4&6/4 8/4 
FAS .. 


---$ 75@ 80 $ 3a 90 $ tog 95 
‘ 50 55@ 60 60@ 65 


Me ceanne 55 62 68 
No. 1 com 43 45 52 
Plain red: 
/ |. ae 68@ 72 75@ 80 80@ 85 
P No. 1 com... 42@ 45 45@ 50 55@ 60 
ap: 
Bxbds., 13-17” 55@ 60 saG@ea< wane 
Plain FAS 6” = e 
& wider .. 50 55 55 60 55 60 
No. 1 com... 36 38 isa 40 40 42 
No. 2 com... 23@ 25 25 27 27 29 
MAPLE— 
Spot worms N. 
D., log run..$ 45 $ 60 $ 70 
Sorr ELmM— 4/4 5/4 6/4 8/4 
| ree . -$68 $78 $83 $85@90 
Ca 53 58 68 70@75 
ING 2 COMiiicacae's 5 27 30 30@32 





CoTTonwoop— 4/4 5/4&6/4 8/4 
tg 6” &wadr.$ 50 ya GS ..««s@ac 
No. 1 com..... 40@ 42 . ee 
i bo eee 35 37 37 TO ccc Q@ecs 

QUARTERED WHITE OAK— 

PAR saace a = $125@130 $130@135 
Selects ..... = = = 105 
No. 1 com..... 75 
No. 2 com..... 50 55 

QUARTERED RED @aK— 
| 2 |. ee rer . > ose ««e@newe 
NO 2 GOlEisccae s ws@naee 
No. 2 com..... - «6 Qian 

PLAIN WHITD AND Rep OAK— 

Wa viassass --$ 80 be $100 7 aa 115 
Oe 60 65 75 
No. 1 com..... 50 55 55 oo 60 65 
Nex 3 GGGlie i s:<: 35 38 40 45 45 50 
No. 3 com..... 20@ 22 22@ 25 25 30 
Sound wormy. 35 38 40@ 45 45 50 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended Aug. 
Pe 


MAPrLE— 
Cleat No. 1 Factory 
ale naswacinena $80.05 $65.55 n weera 
Mr as pda aio Ro ht od a ae 72.40 awa 
BRM Sonasechne wees 93.61 77.54 $42.00 
eT. canoe o acale clases 84.75 74.75 45.67 
eu casiaa d's 64.90 43.53 
ee crvareie wa a ewe ea ee 60.86 40.15 
Ue. Oe” irre 83.00 
Pe oe on wwe 79.00 
BEECH 
Brae” iG Senna ae ate 89.90 69.95 
MRO Sie wncle-eelnieeres 48.05 
BIRCcH-— 
SERGE saw ke kowaes 84.90 69.90 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended July 26, as reported by the Oak Floor- 
ing Manufacturers’ Association : 


{x1 %4" JBx24" Bx” xB" 


Clr. qtd. wht... .$136.13 $140.2 $y: 3.68 $106 00 
Clr. Gtd. red... CUO 3 eka’ 85.00 88.63 
Sel. qtd. w&r.... 83.00 “0.70 71.82 65.00 
Clr. pln. wht.... 80.94 90.64 60.77 §3.25 
Clr. pln. red.... 74.33 81.43 57.14 57.03 
Sel. pln. wht.... 61.03 TS. 51.638 52.46 
Sel. pln. red.... 60.22 2.23 47.09 50.95 
No. 1 common. 38.29 46.37 30.39 30.55 
No. 2 common... 20.59 1 2 re ae wa 

Yx1Vo"” VYWyx2”"” fex1y”  fex2” 
Cie. pin: wht.....$83.58 $83.04 ..... $81.50 
Sel. pin. wht..... 65.50 74.51 68.12 
wel, PI. FOO... ccc cece Gets) <Seave wares 
No. 1 common......... SE20  nkceu 43.00 





OAK FLOORING STRIPS 


Chicago, Aug. 6.—The following are carload 
prices, f.o.b. Chicago, on y{,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 


——White— -—Red— 

Qrtd. Plain rtd. Plain 
TO ee ee $134.00 $ 85.00 $116.00 $ 79.00 
SAD. Clear ........ 109.00 pee eres ere 
Select ...... .... 698.00 §9.00 eri 68.00 
, No. | 
MING 5 cc: area cis iter ores Poe a ees $45.00 


——. 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 5.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


q 4/4 5/4 6/4 8/4 
eer enee $210 $220 $225 $235 
| eae 150 155 160 170 
~ See eerie 110 115 120 130 
WPF anxcieuacinis 50 55 55 60 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 
Factory 

Tank FAS Selects Shop Box Peck 
4/4....$118. Pe $108.50 $ 76.50 $51.50 $34.50 $27.50 
ae 123.5 113.50 86.50 63.60 36.50 29.50 
6/4.... 126. 30 116.50 89.50 66.50 36.50 29.50 
8/4.... 1385.25 124.25 97.25 74.50 35.50 30.25 
10/4... 140.26 396.26 169.26 S@.26 .ccce cscee 
42/4.... 141.26 130.25 103.25 980.25 ..... ceoce 
16/4.... 146.25 135.25 108.25 88.25 ..... 42.50 


Boards, Rough 
No. 1 No. 2 No. 3 
1x4 to 12”, random lengths..$53.50 $44.50 $36.50 
Finish, pee — — 
Clr.hear Cc D 
1x4 to 11”..$109.00 $104. 40 $ 94. Xo $84.00 $74.00 
1x2 to 11”, 

spec. wdths. 109.00 104.00 94.60 84.00 74.00 
SOUS. ckeden 116.00 112.00 102.00 93.00 981.00 
For 8/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 

add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
¥%"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow a 


C&btr. 
4x8” from 1° stock. .....<«.- $57.7 75 $48 75 $47.25 
%x8”, from 1%” stock..... 75.75 66.75 64.25 

For 10-inch, add $5. 
Lath 
No. 1 No. 2 
WRIA Sagudkdiacedeaadesneccewes adele $9.25 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 


FAS Selects Shop common common 
4/4....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4.... 105.00 95.00 70.00 50.00 40.00 
6/4.... 107.00 95.00 70.00 50.00 40.00 


8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 phi aaiataca 
32/4. «3° 135. 66 120.00 95.00 
16/4.... 145.00 130.00 100.00 

Boards, Rough 
No. 1 com. No. 2 com. 7 
$e GS Be a cuccces $53.50 $43.00 
1? LY. re eer 60.50 47.00 
ED” FONGOUS vce vcnccacwe eda aa $28.50 
YELLOW CYPRESS— 
Factory, Rougn 
No. 1 No. 1 No. 2 
FAS Selects shop com. com. 
) & SECC $ 90.00 $64.00 $43.00 $37.00 $33.00 
7 ar 100.00 76.00 56.00 38.00 35.00 
iG Renee 100.00 76.00 56.00 38.00 35.00 
sc Fe 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 


Selects No. 1 com. No. 2 com. Peck 


BEG Guwtences 75.00 $44.00 $37.00 
BRS waswasane 75.00 44.00 37.00 
b> 3 || err 77.00 44.00 38.00 


1x12” ......... 85.00 54.00 45.00 ales 
epee ee $29.00 


1” random .... 





Cincinnati, Ohio, Aug. 4.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
GLO giccncucdacnsacdgeacaneacaaa $74.25 $49.25 
DEE VP iccdcdadescceddenduacaeeeaas 84.25 61.25 
OPE Oo cccndccaacadaceudesaacsesaus 87.25 64.25 
DEE wadecdactadedacevcdcacanedad 95.00 72.00 
Common, Reugh— No. 1 com. No. 2 com. 
ctvesadedsenvasaaweeuawed $51.25 $42.25 
Finish, S1S or S2S— 
Clear 
Heart A B Cc D 
BN4 10 30 cccens $107.50 $102.50 $92.50 $82.50 $72.60 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS ——. No.1 No. 2 
4/4 .......$75@ 85 $0085 = $33 $25 
5&6/4 .... 80@ 90 75 58 38 27 
io errr 90@ 95 40 85 7 62 41 30 
Boards— No. 1 com. No. 2 com 
BG Ge” bsececdcunueanes $40.00 $33.00 
EEUGMEN OEE §“ccusededuadcaeas 47.09 3.00 


St. Louis, Mo., Aug. 5.--The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
fi, COROT ECT OC. $115.75 $ 75.75 $48.75 $30.76 
BiG weckenccudas 120.75 85.75 60.75 32.75 
CFE ncwiciawecds 123.75 88.75 63.75 32.75 
i, Bere erere er: 131.75 96.50 71.50 31.50 
NOLG = si cuadaaeees 136.75 102.75 77.25 eauee 
RAGE axdacwedeuns 136.75 102.75 77.25 
NOMS, «cadcasecaeas 141.75 107.75 $2.25 
PGE WEN 4/E < . o cccsatiedcvacccdanaees $24.75 
Common Rough— No. 1 No. 2 No. 3 
EGGS “sdesunedacdscavead $52.75 $43.75 $31.75 
BREA. wecaccvacdestedacuces 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


Clear 

Heart A B D 
1x4—10” . -$107.00 $162.00 J * 00 $ 82 00 $ 72.00 
is 1) 114.00 110.00 0.60 90.00 79.00 
BEEG $exacesd 127.00 122.00 12. Ge 166.08 = ccces 
BRIS” ceccacs 137.00 132.00 122.00 116.00 
Bungalow Bevel Siding— A B Cé&bdtr. 
BUEEC d vededucedacceecceeds $74.75 $65.75 $63.25 
WRU” cidecccecceeacuseeues 79.75 70.25 68.26 
Bevel Siding— A B Cc D 
WEE” acatvicencaceul $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. 2 

FAS Select shop com. com. 

i ET OCOCEE $ 78 $62 $40 $35 $28 
BEG wacceuuas 80 70 55 39 31 
GIA sc éoccuaat 80 70 55 39 31 
TC Gee ee 90 75 62 41 32 
NOG va wcawaous 110 82 74 BP a 
Boards— No. 1 com. No.2 com. 1” random 
REO pagkeceicuwad $42.50 $35.00 wadns 
MO aacaceuandaces 42.50 36.00 
EWE. ccndacawucees 43.50 37.00 ands 
SMleT icdaccwecdanne 53.00 40.00 ada 
jy > | > sadua seed $23.00 








1x6” B&better 


No. 1, 124”, 16’ 
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Jacksonville, Fla., 
Week ended 


Flooring 


1x4 B&better ...... 
No. 1 com. 
No. 2 com 
No. 3 com... 

1x3 B&bette er 
No. 1 com 
No. 2 com 
No. 3 com. 

1x6 No. 2 com 
No. 3 com 


Lath, Std. 4-Foot 


No. 1 kiln dried 
No. 1 green. 


Roofers 


Ix6 No. 1 com. P 
No. 2 com..... 





SOUTHERN PINE 





Following is a recapitulation of f.o.b. mill prices obtained in this territory 
July 26 Week ended Aug. 2 July 26 Week ended Aug. 2 July 26 
Siding Boards 
$40.50 Novelty, 1x6” B&better 
34.29 bl a (ee 35.00 40.00 CO, A Ret em ey 44.50 
16.528 No. ae) a “41 ae eee ee a ee 
iit. NO: 3° COM. aa. dvseees RO wa. al Tod oN Coe 
50.48 Bevel [9B BOM ok ay osia esis ae 40.00 
40.02 Se ere oer B/4x 3 ROUBN «.+.+5+- seen 40.90 
14.00 | Square edge, %x6” O/SE1LO) FROUBD 6.085. nce sieeve oi 45.00 
o° BECBETCLE? v.60: 0:00. 000% pin | eee N ; ; 
22.33 EO MENON, 66-5 ilsin cos cter hse 21.50 | NO common 
16.50 NO: DO POM isk ccs BED  waceices En 3 44) ee 12.00 
pee SULT SRS ae Ree Barty 4 || ee 
Ceiling re a case 39.00 43.00 
1x4 No. 1 com...... Seat 38.08 D/ RO Vicia ere oe 41.00 
2 OF , ‘ ‘ 
200 a ?: 2 COM 6 04+ 00s 18.40 19.40 No. 2 common 
8.99 #x3% B&hbetter ...... 39.00 ..... 3 i 
: he aie 1 ee re PEO wixvesis 
nd Tpcoenengiandada 32.00 34.25 Eee ok ee 
oe 15.96 5 i hr aoa 2950 ..... 
40.00 VeRO 5G SROWCUUD 2.ec de wna 35.00 Bia Ie 55) pietecealetentre Pa) | rr 
22.30 INGs. EOI ic bien. 2 dies 21.50 S Shiplayp «22... ce | 


during the 





two weeks 


Week ended— 


ended Aug. 2: 
Aug. 2 July 26 


Boards 


> 


38 common— 





The following f.o.b. 


Alex- 
andria, 


Flooring 


1x3” EG B&better 
eer 
No. 2 . 
FG B&hetter 
1D sew 
No. 1 
No. 2 
1x4” EG B&better 
BD ciseendeecs 
No. 1 
No. 2 
FG B&be tte 1 
MD. £66 5K% 
Sa re 
fa ere 
No. ., 


no. 3, 4 
oxi” B&better 
No. 1 
a a eee a 
Wex4” B&better ss Sa 
MO Cs sen ruwansaens 
No. 2 ae 
wale Bé&better oiprew ar 
MO BE vasesnedseien 


Ix4 & 6” B&better 
No. 


No, 2 


4x6” B&better 


No. 1 
a ree 


Drop Siding 


Ix4 or 6” B&better 


Me EB sétivsakacees 
cy Pet Be 
No. 3 


B&better rough: 


1x6 to 12” 
1x6” 
xe” f 


11 rea te: 32"... 
1% and 2x4 to 12” 


Is he ‘tter surfaced 


1x6 to 12”. 


Cie 

1x5 and 10”... 

Ls blll One a mene 
14x4 to 12”. 
5/4x5” and 10” 
SY SEIS” 5050005 
1% and 2x4 to 12” 
surfaced: 
x4” 


rrr Se* 
Os is oe a gr 

1x5 and 10”.. 
3 | llr 


&better: 


and 6” 
8 and 10”... 


Other Igts 
1x6”, 16’ 


1x4” 
1x6” 


1x6” 


mill prices are 





Other ‘Igts..... 
No. 2 (all lengths): 


3ir- Hat- 
ming-_ ties- 
ham, burg, 
Ala. Miss. 


5.00 39.08 
19.00 16.94 


20.50 20.63 
14.00 14.55 





44.00. ..... 
cooe §6=SR76 
13.00 
35. nO 
ons é.co 
Sk ee 
42.50 
19.25 
62.00 
16. ni 
19.00 39.34 
$4.50 $5.36 
21.50 22.29 


13.24 40.00 
14.000. ; 





21.50 15.02 
24.00 19.44 
13.00 12.91 
DGS4D:  sieis's-e 











37.68 
23.50 
47.00 


29.00 
20.00 


39.14 
34.33 
26.10 





56.69 
65.08 


31.89 
36.84 


15,48 
20.14 


13.31 
15.40 


taken from sales made during week ended 


Kan- 
sas 

City, 
Mo. 


Alex- 
andria, 
La. 


Other Igts. 
Other Igts. 


Other Igts.. 


No. 3 (all lengths): 
ix@ to 72” 
1x” 
1x10” 
1x12” 


7. 
“a 
s 
t 


and Jengths 


Roofers 


Shiplap 


Other Igts.... 
1x70”, Other igts.... 


RN Ee ol sinrnvaier eecacu ts 


PAE 6. MN. dew tkckle in 


Is & 20° 
10’ to 20° 
vs [Pg (| Se 


No. 2, 2x 4”, 10° 





No. 1, Ox 8”, 14 aad 16’... 3B: 
1x10”, 14 and 16’.... 34.68 


1x12”, 14 and 16’.... 48.30 


No. 2 (all 10 to 20’): 
eee Os Bee ede W Sas b-2 we 
BORIS S |, Srsvaa eked at hou Sep re 20.5 
PEG sssdirvawens's 21.2 
Eee icGbwe eke eens 23.6 


No. 4, 1x 8", 14:and 16" ..... 328 


No. 2 (10 to 20’): 
8 PE Are i 
SE | saseuetcnes ee 21. 
No. 3 (all lengths) 
LS ee 16.53 











i” 
ie eg see nls 
he Gc 20 hcicssx 
10’ to 20’ 
ogee | errr 
ee 
SRE Oe 
SW 4 nes 
10’ to 20 
Se FO. we wk bole gate 
Rae whic eeconerso 19 
IND S- 5 toes ew eterele 22 
SOU ek. | ig ae 24 
10’ to 20’ 23 
SE ee ohaevocean ea 
ee ees 21 
RRO ee 26 
eae, 2§ 
10’ to 20’ 
oe pee. Avvesmaned 1), 
| ee 21.5 
_ ere 24.7 
ie oe oer 26. 
10’ to 20’ 25. 
Os DB, BR vies aiccens ae 13. 
DE, wrbeeraheseeatons 14.5 
a .. seaeevaneaaa eos 15. 
DE -eadtcsvhe wiewoke 15 


Aug. 


Bir- 
ming- 
ham, 

Ala. 


Boards, S18 or 82S 


S: 
rmrmo 


tr 
ve 


18.00 
19.2 25 a 
20.00 
10.00 


22.02 
23.04 


30.00 


21.50 
22.00 


17.50 
18.00 

















sections named: 


Kan- 
sas 

City, 
Mo. 


B&hetter: 
Ix4 and 





48.51 No. 1, 1x10", 


21°37 ~~ Sq.E&S S45, 


93.92 | Bo weseeeeees 
sie BRP See aks 


12” 
16.95 
17.14 
17.50 | No. 1, %” 


14%, 1% and 2x 


RR. man oe eens 11.50 11.00 
‘gal oa 0 | area enn 16.50 
PE OSIM. oale vow eew sue BSED" - see 
6 to 12 D4S.....5: FG:00 so, 
Partition 
Benetter 6.6.04 06% RC 40.00 
INGOs BOON) 6.os0e pee ws ees 36.00 
INO. 2° COMM. ...66. pe rial ve steve 18.61 
Shingles 
exTE No. 2 pimeiscc..+ ee 
No. 2 PINGiis< es. FOO deck 
Bir- Hat- Kan- 
Alex- ming- ties- sag 
andria, ham, burg, City, 
La. Ala. Miss. Mo. 
Jambs 
Ctdin a Meee Bees 68.82 
and 6”.. 76.40 
Grooved Roofing 
te... 36.26 
Longleaf Timbers 
20’ and under: 
VALERA laren CaReeee RAS 25.61 
Reapeatraas oom ison haan 29.5 
Mee, “Okeke vier, colhavers 32.77 





SOMES ce cargt a cocai'o ee daerk 6 3.35 3.60 3.29 
wad te < (oe eteeerenoyeem ROU cco 2.08 
Byrkit Lath 
tees RN AE oes asda elas OS Re 14.49 
. BN I ie wis a 50 550 eae eeu 2 ener 15.28 
Re” MR DOR ick ccc cciccavs 16.77 ae “ame 15.51 
33.25 Car Material 
36.07 (All 1x4 and 6”): 
B&better, 9 and 18’...... 40.84 
20.91 HO PBNO UO ccc ence 40.00 
21.46 era erect erga | etree) Nontekete 29.00 
— and eta rascatere: Aveleelas |S eiaw ve Wars 39.55 
cL A | nn’. iste sale hones mama eters 48.00 
17.89 a BOR ah cot: “shee Renee 34.75 
PG ES TED CaesGcvaven- Gewek Sass 35.78 
PE OE gah eaiseae 2t04e Geeew “HEOss 34.00 
95.49 OS AMO MMICIDIER 6c. kas. cress 26.50 
24.57 NO. 2; RARGORY os ecncceve snes 18.68 
26.31 
29.74 
25.48 CROSS TIES 
24 ( : ; 
vito | St. Louis, Mo. Aug. 5.—The following cross 
Baas tie prices prevail, f.o.b. St. Louis: 
Untreated 


No: 6, 7x0", 


8’, 9-inch face..... 


White Southern 
Oak Sap Pine 


$1.45 $1.20 


No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.05 

No. 3, 6x8”, 8’, 8-inch face...... 1.25 92 
_... | NO. 2, 6x7”, 8’, T-inch face...... 1.15 .82 
roa No. 1, 6x6", 3’, 6-inch face... 1.05 12 
33.87 Red oak and heart cypress ties, 15 cents less 
35.00 | than white oak; sap cypress, 20 cents less than 
20 Oi white oak 
21.25 Switch Bridge 
22.82 Ties Plank 
24.71 | White oak re. $48.00 
18 44 Red oak . OPO ere 46.00 





“| HARDWOOD DIMENSIONS 


20.68 Chicago, Aug. 5.—Actual sales of short hard- 
5»'94 | wood dimension were made this week at the 





19 91 following prices: 

ag Furniture stock— Plain Oak Gum 
23.74 

DRAG | PORNO! nei c.arsisveievele we avearais + ES. 00 $50.00 
wo | 2% x2%)x19”" ne eit a 60.00 60.00 
20.46 | 2x2x30” ....... Ate arte . 65.00 60.00 
22.43 | 216x21%6x30" sis. aesiala Masten CEOEO 70.00 
BASS | BxX8K30" eee ee ee eee neers soxseee OO 75.00 
Sasa Chair stock— 

"°°" | 194” and wider x 19”.......... 55.00 55.00 
eee 1%x4” and wider x 19”........ 60.00 60.00 
ii") | 2x4” and wider x 19”............ 65.00 65.00 
14.73 | 1x2%x40” en Vela certs 70.00 70.00 











AUGUS?1 





The 


€ 


Edg 
B&be 


e 
O. 
& 

5 

” 


’ 


“4 

Flat g 
B& be 
No. 
No. 


1x4, € 
1x5, 1! 





tougl 
&” 
10” 
72” 
Sark 


S: 
are 
pin 
1-i1 
nes 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Aug. 1: 




















Flooring Dimension—Dressed e« Ceiling and Partition Fencing and Boards 
Edge grain 1x3” 1x4” We. 1 No. 2 nu 5" 3%” YN No. 1 No. 2 No. 3 
BA eae Fa Oe Oe ban $71.00 12, 44, -10, 18, 12.14, 10, 18, Cig. Clg. Clg. Part. i> Rk eee eerrnrs $32.00 $16.00 $15.25 
BENetter icici. cs $76.00 69.75 16 20 16 20 B&better .$38.00 $4 BEG ste newwes 34.00 19.25 16.50 
ofc! gg ST arty areal baece 68.00 $26.00 $28.00 2x 4” $24.00 $25.50 No. ." a 7. ee 00 De _— mage Be vavweckelees 31.50 22.25 17.75 
Seen: altel trscn tein Werle aud Pree sella 22.50 25.00 2x 6” 18.75 21.00 No. 2 ..... .0..- 20.75 ..... 28.00 BRR adacdoanes 36.50 22.25 17.50 
Flat grain— 23.50 andes 2x 8” 22.00 ea eae EMRE eccsiaswuer 48.00 25.50 18.75 
NOPCECOE oa Secaierda ks 7.4 2.25 25.00 26.75 2x10” 22.50 24.00 a oe 
a giles 4303 4892 | 3800 Sogo Baise Sts BEbo Finish—Dressed Lath 
i eR OE eee 24.00 23.50 = B&better C No. Lb No, 2 
. Se ee Oe Oe $57.75 $54.00 | %x1%"—4’ ........... $3.45 $2.35 
CaTing ane Base Ned No.8 MOB) BWP escscsnces 61.50 56.00 Moldings 
B&better EX GO” 2. cec oc GOR00 $19.75 SI6.76 i 51 ia CE) gee ee 69.00 59.00 
MMO ih orks cae Rae wna $72. 50 PR waxeuenpus $1.25 22.25 17.50 1%, 1%, 2”x4 to 8”.... 71.50 ‘iaows 1%” and under. .25 percent discount 
Bete BO oth g nay came bets 75.75 S ERY ecaee cc ccan OO 22.50 17.75 14%, 14%, 2”x5, 10, 12”.. 73.50 “aces 1%” and over...20 percent discount 
Norfolk, Va., Aug. ha The following prices for North Carolina pine have been obtained, f.o.b. Norfolk: 

Edge, rough — 2 & better No. 3 Box Cull & red heart No. 2 & better 
Ph Ee re $48. 00@ 50.00 $28.00@30.00 $24.00@24.50 $19.50@20.50 I 25@ 5.50 R a 5 50@$26.50 . ” 355 0G 
ees 5S.006956.00 © 36.506937-50 26.00625.50 .....@..... | “Atm Re 3.9 B2k@ GES Roofers, € ia ee OO eee 
orc ligt Serena 56.00@59.00 37.50@39.50 25.50@26.50 siecce Quay a F a 96 RNG 29 5 w' 9 ; ” 

8/4 59.00@62.00  41.50@ 43.5 » a actory, 2 26.50@29.50 10”. 27.00@28.00 10 58.00@64.00 

8/ = reli tesseh tenders 59.00@62.0 .50@ 43.50 eee Serer «ce Gegas Sizes, ee 24.00@27.00 12”. 28.00@29.00 12”. 63.00 @69.00 
ougn / 3.8 : y 

RM rch rr 54.00@56.00 37.00@39.00 25.50@26.50  22.50@23.50 Finished widths— No. 2 & better No. 3 No. 4 

| () eR rere ete 56.00@58.00 39.00@41.00 26.50@27.50 23.50@24.50 Flooring, }$x2% and 3” rift.....:..$79.00@84.00 eee ee ee 

BT ele ates eee 62.00@64.00  44.00@46.00 27.50@28.50  24.00@25.00 2%, 3 and 3%”.......... 48.50@55.50 $38.50@44.00 $24.50@27.50 

3ark strips, Nos. 1 & 2.$34.00@35.00 3ark strip partition, COs Ses newaknnsncaddadade eared 31.50@33.00 25.00 @ 26.00 15.00@16.00 

aes. es 15.00@16.00 1 Ce >) Sere $40.00@42.00 ME xa 's a in dos gralk a ea eda hee es 31.50@34.50 26.00@28.00 16.00 @1T.00 

Cull red Beart.....c.0css< 11.00@11.50 WRRICION SE xd cacansmameniesanes 49.50@56.50 39.50@45.00 25.50@28.50 





NORTHERN PINE 


Duluth, Minn., Aug. 5.—A stiffening tendency is ipparent in the northern pine market. Carlot shipments from interior mills show 


an increase, 
and there is an improvement in inquiry. Prices f.o.b. Duluth follow: 

















Common BoarDs, RoucH— FENCING, RougH— 
6’ 8’ 10’ 12° 14&16’ 18’ 20’ Ene 6’ 8’ 10,12&14’ 16’ 18&20’ 
te FB vp evcsawes $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 6”, No ia a wdee tan cere e es $52.00 $55.00 $60.00 $62.60 $61.00 
Mr eeccnwccee 61.00 63.00 69.00 71.00 66.00 71.00 71.00 SY BR errs 35.00 39.00 40.00 42.00 42.00 
| | 65.00 68.00 75.00 75.00 70.00 75.00 75.00 i Bere 24.00 26.00 27.00 28.00 28.00 
BGG Spee cnsadsres 36.00 38.00 45.00 47.00 45.00 51.00 53.00 Org INO Ratiseheadeasugas 50.00 53.00 55.00 61.00 63.00 
FG 6b vend cee 39.00 41.00 48.00 48.00 45.00 51.00 63.00 INGE Ba eeeiadcaccadads 30.00 33.00 37.00 43.00 25.00 
| re apes pags ayes = c0.ee sa.0e baer NG@US ii6 déavecusesace 25.00 25.00 27.00 28.00 27.00 
WU Go oo cecsincces A s i . J R 2 No. 4, 6-f ] 4", — j 
"a0 22IIIIII 27100 © 29:00 31100» 31.00 31.00 += 31.00 31.00 ih song te antzed lengthe, 4°, 956; ©", 92 
Bar éKevw cece Bee 30.00 32.00 32.00 32.00 32.00 32.00 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nee, 3 ame 5, O88: G8. 
Boards 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or S2, add 75 cents; S1S1E, add $1. 
For S1 or 82, add 75 cents; S1S1E, “ $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. “_ 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No 1 Precn Storr, S1iSiE— wR" ’ 
6° ? 3” 10’ 12° 14° 16’ 18° 20° SIDING, 4 AND 6”, 4 TO r —_ ” “ ow 
a caer $27.00 $29.00 $31.00 $31.00 $30.00 ey 00 $34.00 $34.00 
28 © cccss Beee 28.00 30.00 30.00 29.00 1.00 33.00 33.00 PNNORNOE nacdaadeas $40.00 mae BCOCECCCEECTEE TOC EE $20.00 $22.00 
i eer 28.00 30.00 31.00 33.00 32.00 32. 00 35.00 35.00 CCiducedvcdeedaceacues 33.00 38.00 Norway, C&better... 34.00 36.00 
SEIO” ccace 32.00 33.00 35.00 37.00 popes 34.00 G4 pp BM éucdaacdnnk tawneaas 28.00 31.00 
oo ras ys ra age ae wry by 00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
or S4S, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Aug. 2.—Current quotations 
San Francisco, Calif., July 26.—The following Portland, Ore., Aug. 5.—The following are | f.o.b. mill on western and Idaho pines and white 
are average prices, July 13 to 19, of California f.o.b. mill, and f.o.b. Chicago shop, prices: fir are as follows: 
pines, f.o.b. mill, those on common being for Boards, S$2S ‘iia WESTERN WHITE PINE, 16-Foor, Inc No. P 
: : : _ No. 2 oO. No. 1 No. 2 No. 3 No. 4 Oo. 
l-inch stock only and including no other thick pl Alp pa $40. 00 $28.50 $18.50 saps 
nesses: pt Ae | Gere ree cr $28.00 $17.00 Oo tavatvexds 00 29.50 21.00 
Be a OME se cncccwasewnscsee ams 29.00 20.50 Ot. wdsadedans 40:00 23.50 20.00 
California White Pine Mixed Pines PRO das os Ke necdedaeaneeumes 26.00 20.50 UG" ecidccedes 40.00 23.50 20.00 aaa 
REA; ROREOMEE orice caceete.ccoecaas 28.00 21.00 Dan. esduaseade 40.00 24.50 20.50 anne acu 
Nos. 1 & 2 clr. 1. 45 Common— 1x13” and wider, 10 to 16’ .......... 29.50 24.00 4” and wider. ..... cocoe Queue 9 7.6 
C select ........ 40 MR tics ecce $ 50.45 No. 4 No. 5 | wusrern Pine Suor, S25 
D select ........ 54°00 Ce eee 30.20 com. com. Fac tory 
No. 3 clear..... 57.60 ee Sea 19.80 | 1x4” and wider....... ares ... $14.00 $3 9.00 No. 1 No. 2 No.3 Com. 
Inch shop ...... 30.95 ee Ree 17.30 Selects. $2S A & 6/4. $63. 50 $43.50 $28.50 $18.50 ... 
No. 1 shop...... 44.85 No. 1 dimen.... 21.85 nea ar Cer 73.50 63.50 3850 18.50 ..... 
No. 2 shop...... 28.95 No. 2 dimen.... 19.10 3&btr. “C” | “Dp” a4 eda ag sala eames itick tebe. eee 
No. 3 shop...... 17.05 Form stock . 16.60 | 1x 4”, 6” and 8”, 10 to 20’..... $78.00 $66. 0 $45.00 | | Were P 
Panel, %" ..... 83.10 in OEE sapankaadaceanansx0sce% 5s 87.00 77.00 57.00 | IDAHO WHITE PINE— : 
D&btr. stnd. ... 58.50 Beveled siding— MUM aan cee ket aa ae ak ees 93.00 38:00 67.00 “ No. 1 No. 2 No.3 No. 4 No. 5 
No. 3 clr., stnd. 39.35 Mahe ...<+«« $ 37.05 | 1x13” and wider .............. 98.00 93.00 72.00 | 4) ------+--- $54. = $36.50 $20.50 ..... 0.0... 
Shop, stnd. .... 27.45 C "tress" 9955 | 5/4, 6/4x4” and wadr., 10 to 20’ 96.00 91.00 74.00 yr nate ees 55.50 37.50 24.50 «6... eae 
ene a ee ee ee  eeerererrrrre 98.00 93.00 76.00 a ttt eeeeeee pe ae Pry tects teens 
SESS SE SR ee ee ee le ee © eel ae ee o0D.e Oe . eeeee ereee 
wager Fine Shop S2S, f.o.b. Chicago MR er oe 70.00 35. 9.50 Sa, sce 
Nos. 1 & 2 clr. _ 7 ‘ White Fir No. 1 No. 2 No. 3 | 4” and wider. ..... --- $18.50 $ 7.00 
© SClSCE. 5. vc ninss B/4 ANE GC/4 coccccccccececes $50.00 $40.00 $30.00 Wuirte Fir, 6 To 20-Foor, — a 
No. 3 clear..... 79.40 Oe SGT savas cnanseenaaensiss3 ies 60.00 50.00 30.00 4” 6" 8&10" 12” 4” &war. 
omghipe s vee 35.10 No. 3 com. & Above prices are for shipments of No. 3 and | No. 2 .......-$23.50 $25.50 $26.50 $27.50 a 
No 2 oa veteee pip JDtr. .. 2. eee eee 17.20 better shop. For straight cars of specified | No. 3 ........ 20.50 22.50 23.50 24.50 ..... 
No. 3 she... 91.95 2 ge oh 17:50 grades, add $5. TOG eS Seexunds poset ceaes ; ioteen See 
amy short “4: 30.40 No. 2 dimen... 14.45 
NO. eir., st . ° 
Shop. sna. 488 | WEST COAST LOGS 
Cedar Douglas Fir , [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Aug. 2.—The log market re- 
Miscellaneous ..$ 30.30 oe a4 & a 14.95 Portland, Ore., Aug. 5. Present log quotations | Mains steady and unchanged. Cuotations: 
Ties & timbers. 25.50 | are: Fir: No. 1, $24@26; No. 2, $17@20; No. 3, 
Meth Cedar: $15 to $17 ae 
No. 1 mix. pine.$ 5.80 Box oh ig ae Cedar: Rafts containing shingle logs only, 
No. 2 mix. pine. 4.75 Yellow fir: $24, $15 and $14. $18 base; 25 cents added for each 1 percent of 
32” mix. pine. 2.20 Mix. pines, 4/4..$ 19.00 Red fir: $18, $17 and $16 lumber logs. 
aaa. — 5/4 & 21.10 Spruce: $32. $24 and $14. Hemlock: No. 2, $16; No. 3, $13. 
Australian ..... $68.25 Mix. pines, 8/4.: 20.50 Hemlock: $14 and $15. Spruce: No. 1, $27; No. 2, $21; No. 3, $15. 
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THE WHITNEY co. 
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PUTTING the big logs 
of the Pacific Coast 
in the water at a profit 
has been made possible 
through Willamette en- 


Logging Machinery. 
Operators are invited 
to avail themselves of 
our services for securing 
preliminary information. 
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PORTLAND, ORE. 
U.S.A. 
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Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 





Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


Denver 
San Francisco 


gineers and Willamette ae 























LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE Co. 
Columbiana, Ohio. 











DOUGLAS FIR 


[Special telegram to 
Seattle, Wash., Aug. 5.-—-The 


AMERICAN LUMBERMAN | 


following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
Re NOs eR ache voces $47.00 $43.00 $44.00 
OLS:  Ssawsarnesause. cvs eee 4: |] | 
Slash Grain Flooring 
x4” No. 2 and better....... 27:00 2S re 
Sa oh © chante oy nase a iano 21.50 ZEOO sass 
x6” No. 2 and better...:.5 3. 31.00 29.00 30.00 
INGO ence Marne ee 26.00 TEA ieee 
Stepping 
No. 2 clear and better...... 64.00 62.00 
Finish No. 2 and Better 
PE ME BN hides he ccwne sanees 55.00 Bo.00 64.05 
Casing and DASC.... 206.0. 62.00 ME00)  -kaces 
Ceiling 
544x4” No. 2 clr. & btr....... 26,00 22.00 24.00 
PUG 8 SG nino aeurve acre 1S | es ana 
ixa” No. 2 clr. & bty . 27.00 “7, | re 
Drop Siding 
x6” No.2 Giri Be Btr cscs 31.00 27.00 24.00 
No. 1 Common Boards and Shiplap 
Ee ENS MD Hoi waleie es pnesiewiee mores 18.50 15.50 15.50 
Athans. < it weiss cca e hh eibie SERIE 18.00 : UG (er 
Dimension, No. 1 Common S4S 
6 Nagar ae | Ce (C: Sn ae 16.50 14.00 15.00 


Plank and Small Timbers, No. 
axa”, a2 to: 16" BSdS 00 ccc cc 19.50 
SKic’., 12 t0 16° SES. occ 6cces 20.00 

Timbers, 32’ 
6x6” S48 ieee Teoma 23.00 


1 Common 
18.50 18.50 


[Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., Aug. 5.—-Fir 
basis, f.o.b. mills, are 


prices today, car 
as follows: 


Vertical Grain Flooring 


SAG ONG: Pe CIBAP. wb cwalsw os cease nid ncaowesee $49.00 
| LORE a: 1°) cna area een rere eeneiy Bee 44.00 
PAO ee Gio 5 jie vee Rana OS Rae SOE 29.00 
1x3 and 14x4” No. 2 clear and better...... 50.00 
Ny. So NOOR Soo os Starsratonewcisiere’s 35.00 
Slash Grain Flooring 
ixa” No. 2 clear Od: DCCC? 6ookcesiécceccess 26.00 
DUG OME ios. xiwia ein ns a oig <a wusleinaieee 22.00 
ix6” No.2 Clear Gnd Better oe 65 ovis cece 30.00 
UG eR asiaararcss is nin Seiwa eral oe eae 26.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
INO. 2 CIOAT QNG BOVE. vice cccscesss ceases 50.00 
Ceiling 
x4” No, 2 clear and better .....066s600e0 25.00 
Ns OMEN hi vias ale arava Suave erontunnteceten 18.00 
x4” No. 2 clear Q@nd Petter ao iccsiccce evens 26.00 
BMD MSAD E: sara wie iw aw 4 care 1G scare caters 22.00 
Drop Siding and Rustic 
x6” No. 2 clear and betters ..<siccsedeeas 29.00 
BO. BMG A 45cm besa does bowe wae eee 23.00 
Boards 
Jl ee Gee eee err eee $16. wate PY 
LUGS 2 nic Sawa e wie aes ales eo eiialasin cee 
Dimension—2x4-Inch, S4S 
Os Apne. “Guismeu ve swel ee Sacatewaeouy 15.50 
EOIN GAGs cit win Gio Sie Aiea oie aa atn ce aries 12.00 
Timbers 
BRUNE aerate yee ieraria ere meacsixioten hat need wi ome 16.00 
a ENN NEON 5 iy eG os sca sw eos ae aor 18.00 
Miscellaneous Items 
California, TANGOM 66sec scocscdadversceas 14.00 
DART CUED: as 6uc.sse ws pase nae eedienecnoersaws 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN CUMBERMAN] 


Portland, Ore., Aug. 5.—The following are 
prices for mixed cars prevailing here today: 
NR BINS) eho ois oh Sas Wide Nieveloniows seer MP 

ls ct USE < Fe ne ea 62.00 

Bevel siding, hes a ro ee ee ee 32.00 
Pin cis bine Aas TaNCese ae hie eee 33.00 

BREN aie pins eens ines Wave Gio wie datsrerees Meee es 5.00 
PMCCORY StOCKe 2 ios oeesésasna0s'eeawwuns 28.00 
ll COPE ERT AAD ROT 32.00 

RO nse Sh ca ais aaron wa haeleers 32.00 

es pais eae saae <obieeeee aaa 36.00 

PO DRMACS 6:6: 5 56.000 escacrcnne 45.00 

Common rough dimension...............00. 24.00 
ROOK: HUNNIIIDT, REPO Is 5 cnc 66s is5.5 5.6 eins wine ha heks 19.00 
PORN ADM 5 5. avecoalna stein accent 20.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Ya-Inch S1S1E 


—— er ae A i ag 
3” -20’ 3’-7’ 8’-20’ 3’-20' 
Meee eraeraeetesainn $04.35 $34. 25 $20.25 $30.25 $23.25 
De crm paeeas 29.25 39.25 25.25 35.25 27.25 
gece binroce rons 24.25 34.25 20.25 30.25 26.25 
Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


” ” ” ” 4” ” a" 


i ad yw” % 
$40.50 $57.60 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 
Finish—Rough, S2S or S4S 


Clear-————-", -— saneep’ 
1-inch— 3-444’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 





3 «+++ $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
Be! wrerereince - 50.50 60.50 84.50 42.50 62.60 74.50 
5” ....... 59.50 69.50 86.50 61.50 61.50 78.50 
o -.+. 52.50 62.60 84.50 44.50 64.50 74.50 
3 to 6”... 50.50 60.50 ..... 42.50 62.50 ..... 
8” -++. 69.50 74.50 86.50 64.50 69.50 78.50 
10” ae 0.50 85.50 88.50 75.50 80.50 80.50 
Ie sees — 87.50 90.50 77.50 82.50 82.50 
© to. 22" cooce 86.50 22.0. ceooe 78.50 


4” ...... 57.50 67.50 91.50 49.50 59.50 84.60 
5” 44.242. 66.50 76.50 93.50 63.50 73.50 90.50 
O? vresees 59.50 69.50 91.50 51.50 61.50 84.50 
8 to 6”... 57.50 67.50 ..... 49.50 69.50 ..... 
BY coc ceee 81.50 81.50 93.50 76.50 76.50 90.50 
10” eeeee 92.50 92.50 95.50 87.50 87.50 92.50 
| aOR -. 94.50 94.50 97.50 89.50 89.50 94.50 
CCO Fer os eaecs sence “SOCDU secne ahece SOsOe 





© tO 12% 66 cede 


mentees Siding, S1S1E, 4 to 20-Foot 


%x8 %%x8 %x10 %x8 %x10 %x12 
Clear .....$43.25 $50.25 $54.25 $66.75 $68.75 $70.75 


WR <eleeesi 40.25 47.25 51.25 64.75 66.75 68.76 
Wide Clear Finish, Rough or ‘7, Random, 8’-20’ 

7? 14- 144” ae ” ” ” 
14”, - $112. se $119. 50 $111. 50 sisr'eo $131.00 $134.50 $136.50 
16”... 17.5 4.50 132.00 136.00 139.50 141.50 
18"... 129. 50 129, 50 12750 137.00 141.00 144.50 146.50 
20”.... 127.50 134.50 132.50 142.00 146.00 149.50 151.40 
22”.... 132.50 139.50 137.50 147.00 151.00 154.50 156.50 
24”.... 137.50 144.50 142.50 152.00 156.00 159.50 161.50 
26”.... 142.50 149.50 147.50 157.00 161.00 164.50 166.50 
28” 147.50 154.50 152.50 162.00 166.00 169.50 171.50 
30”. 152.50 159.50 157.50 167.00 171.00 174.50 176.50 


Add for S4S, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— al 8” 10” 12” 6-12” 
Thickness— 

a erataa-aceiaieinninieelautet $107 $107 $108 $109 $107 
pieces cae aie seeee une 111 112 113 114 112 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 2.—-Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Gades, Standard Stock 


ROXECA, SAGER. (G/T. bei coke co's $1. 84@1.88 $2.30@2.35 
UROL. SIOTS, OF 2..0.5-05000 000 2.00 2.50 
Extra clears ..........000. 2.20@2.24 2.75@2.80 
PTLOCUR, OSE cies cccean eee 2.73@2.77 3 3.40@ 3.45 
BMIU ORR isces.oa sie cae seats 2.45@2.48 35@3.40 
PETEGCHIONS: 5,500.0 0:6:8%.si0 00 010 2:89 @2.93 3903.95 
First Grades, Rite-Grade Inspected Stock 
Textra: Stars, 6/2 osc viesicnss $1.92@1.96 $2. 40@2.45 
PURO SUAS, O/ 2.60000 0000 BeUe 2.60 
MUU (CLOMES. 54s eisiece'seie 662 2.44 3 .05 
POETOCUB. BIS saaccccanctucee 2.77 @2.81 3.45 @3.50 
MEME GMS 06 sie.55 0:8 bee bree eK 2.52@2.55 3.45 3.50 
PPOPICCUIOUES — 6i6.5:5.5 0:6 s:010 15-8 2.93@2.96 3.95@4.00 
Second Grades, Standard Stock 
Common stars, 6/2....008 $0.88@1.00 $1.10@1.25 
Common stars, 5/2.....+.. .92@1.08 1.15@1.35 
Common ClOATB: « «ssiccsases 1.40@1.48  1.75@1.85 
British Columbia Stock, Seattle Market 
toe MC “ae ore ee ee $3.20@3.35 
PO CN 5. WUD eve act eacees $2.85@3.01 3.60@3.75 
LUO) er eee eee 3.05@3.13  4.20@4.30 
POTICOUIONE aiesnsdenenssies 3.25@3.386 4.50@4.55 
xe 6/2 TG” CCAMAGIAN) <i © - wssceracs. 6:0 1.45 @1.60 
wo DOfe LO” CU, Bisccwsas 1.55@1.67 1.95@2.10 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Aug. 4.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
Be Siatieaianepeaiamaan ee $5.70 $2.70 
wriscntdish.cd ocviaiore Wee cratere 6.70 4.85 $3.70 
I. sihixisletar sc omcaeuaraipininiese ts 6.95 5.45 4.10 
Disko © tcsus wee rwe wea 6.95 5.45 4.10 

Lath, 4-Foot, AxV/e- Inch 

Oe DRO sed a eee er $7.90 
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POPLAR 


Cincinnati, Ohio, Aug. 4.—The following are 
average wholesalers’ carlot prices, Cincinnati 
pase, on ‘‘soft texture’’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 

Sort TEXTURB— 
4/4 5/4&6/4 


8/4 
FAS ....ceeeceeee -GlLl10@115 $115@120 $120@125 
Saps & select .... 80@ 8 %856@ 90 90@ 95 
No. 1 com........ 60@ 65 65@ 70 70@ 75 
No. 2 com. A..... 38@ 40 42@ 45 45@ 48 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 
VALLEY— 
FAS ....+..-..++--$105@110 $110@115 $115@120 
Saps & selects.... 70@ 75 80@ 85 85@ 90 
No. 1 com. ....... 53@ 58 58@ 63 63@ 68 
No. 2 com. A..... 34@ 36 40@ 45 40@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Aug. 4.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

ee No. 2 

Clear Select com. com. 

CP ncccevvieneeceeueee $50.00 $30.00 $20.00 

O icevuvewesen. GGG 50.00 30.00 20.00 

OP nevnesiaawna GOO 48.00 25.00 19.00 

Louisville, Ky., Aug. 4—The poplar siding 





market continues steady in the matter of both 
supply and demand. There has been slightly 
better rural buying, while local buying continues 
quite good, as present demand is largely for low 
priced frame homes. Local quotations: 


Clear Select No. 1 com No. 2 com. 
6-inch ...$62.00 $48.00 $34.00 $24.00 
5-inch ... 60.00 48.00 33.00 22.00 
4-inch ... 50.00 45.00 24.00 18.00 





CHICAGO BUILDING PERMITS 


The following are the comparative building per 
mit totals for June and July, 1924, and July, 1923: 


July, June, July, 
Pormits for 1923 1924 1924 
US" 9 re . 106 104 114 
Offices and hotels... 10 2 5 
POMOC BR: oe oss T59 904 719 
Halls and churches. S 5 4 
fo s.r 2 1 1 
Apartments ....... 376 448 377 
Stores and offices... Y i 4 
Stores and residences 11 10 6 
Stor s and apart 
WON ee ch 14 14 14 
Miscellaneous 22... 3 4 7 
Totals 1,206 3.506 1,250 
LL] RA eee ies 1,063 1.223 1,082 
Frame 233 283 168 
Frontage .....+.+.86,000 $2,348 36,440 


OME oc aS ears $16,495,150 $34,288,250 $19,545,900 


Total Jan. 1 to July 51, 1923: 
frontage, 


Buildings, 8,211; 
265,749 ; cost, $204,S87,112. 


_ Total Jan, 1 to July 31, 1924: Buildings, 9,778; 
frontage, 287.117: cost $179,510.270. 


CHICAGO RECEIPTS AND SHIPMENTS 


Reported by J. J 
Trad 


Fones, secretary Board of 


Lumber Shingles 


Receipts, July 7 to Aug. 2 


1424 ; 298,576,000 54,124,000 
192% Re pee ee .. 263,711,000 58,160,000 
IMCTEASE 2... .6sc0 34,865,000 
Decrease .. a nd 4,036,000 
Total Receipts, Jan. 1 to Aug. 2 
qo 
124 sre ee 2,214,580,000 296,104,000 
BUC Fermi e Rescs gs urs ta eee 2,197,558,000 122,677,000 
Increase ; 17.022.000 
Decry OE oo 26573 000 
Shipments, July 7 to Aug. 2 
Go 
Lhe, BOSS Ne res siete ch 166,968,000 37.240,000 
Me. hpi aubhe wrens 138,885,000 60,642,000 


Increase ......... 28,083 000 
Deere ase 


23,402,000 


to Aug. 2 
PO GS: poet Sn Narnia 1,346,720,000 349,679,090 
re ee ... 1,226,252,000 172,285,000 


1924 


494 
1929 


120,468,000 


2 606,000 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


New York, Aug. 4.—Prices hold strong at low 
levels, but the main evidence of improvement is 
in the fact that concessions are growing less 
numerous and wholesalets hold to their lumber 
for more attractive offers. Northern pine un- 
questionably will move forward as competitive 
items strengthen. 


Minneapolis, Minn., Aug. 5.—The northern pine 
market showed substantial improvement in the 
last week. Country yards began to react the 
better buying of farmer customers, who are en- 
couraged by heavy yields and good prospects for 
crops now maturing. Retail lumbermen and in- 
dustrial users are making use of the nearby sup- 
ply to meet immediate demands. Industrial us- 
ers and box manufacturers have shown stronger 
tendencies to buy. 


North Tonawanda, N. Y., Aug. 5.—July as a 
whole developed satisfactory business, some 
dealers reporting sales far in excess of the cor- 
responding month of last year. Demand is not 
showing much strength as regards orders, but 
dealers are firmly entrenched in the belief that 
a better market will prevail during the fall. 
Other industries have shown evidence of greater 
activities during the last week. Where stocks 
are a little long some concessions have been 
made in prices but the list is being held to on 
most grades. 


Boston, Mass., Aug. 5.—Altho the northern 
pine market has shown a little improvement 
during the last week or two, the trade is suffer- 
ing from keen competition with other woods. 
Very few orders are being placed for any large 
quantities of northern pine, altho sellers say 
that inquiries are gaining in number and im- 
portance, Both retailers’ and industrial con- 
sumers’ stocks are becoming badly broken. 

Buffalo, N. Y., Aug. 4.—The northern pine 
trade has not picked up to any extent lately 
and prices remain about the same. There is 
less activity in the lower grades, but mills hold 
such stocks at firm prices. Local pine stocks 
are now of good size, a good deal of stock having 
arrived recently by rail. Best grades, however, 
continue comparatively scarce. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 5.—Country tele- 
phone companjes have placed several large or- 
ders for short poles in the last week. The 
supply is ample in the Twin Cities. Distributers 
report an increased demand for posts with re- 
tailers unwilling to take chances later to obtain 
shipments when cars are in heavy demand for 
crop shipments. Prices continue firm. 


EASTERN SPRUCE 


New York, Aug. 4.—Arrivals continue very 
light and little lumber is being offered here by 
the mills. Prices continue very strong, but are 
not attractive from the shipping viewpoint. 
Stocks in yards in all items are low. Inquiries 
are numerous, but sales comparatively few 

Boston, Mass., Aug. 4.—-There has been some 
expansion in demand for eastern spruce during 
the last two weeks. The general tone of prices 
is weak. Ordinary frame schedules sell at $41 
base. Fasy yard dimension schedules sell at $40. 
There is a little more animation in the market 
for Provincial random. Narrow random is gen- 
erally quoted at $33, but there has been recent 
business at $32 and $32.50. Wide random is hard 


to move-in competition with Douglas fir. Nor- 
thern and eastern boards are dull and prices 
rather soft. Fir boards and southern roofers 
are getting the preference. Quotations: Dimen- 
sion, rail shipment, f.o.b. Boston, 8- to 20-foot 
lengths; 8-inch and under, $41 to $42; 9-inch, 
$42 to $43; 10-inch, $43 to $44; 12-inch, $45 to 
$46. Provincial random, 2x3 to 2x7, $33; 2xs, 
$38 to $39; 2x10, $39 to $40. New England ran- 
dom, 2x3 to 2x7, $34 to $35; 2x8, $39 to $40. 


Covering boards, 5-inch and up wide, 8-foot and 
up long, DIS, $34 to $36; matched, clipped, 10- 
to 16-foot, $39 to $40. Fj 


Furring, 1x2, $36; 1x3, $35. 
HARDWOODS 


Chicago, Aug. 6.—The hardwood market is 
gaining in activity and strength. Most im- 


portant consumers are on the market. even the 
automobile industry being heard from more fre- 


quently. Stocks are nowhere heavy and there 





BABCOCK. 


SPRUCE 
LADDERS 


Now’s the Time 
to Sell 
Fruit Ladders 


The fall fruit season offers an excel- 
lent opportunity for you to make an 
extra profit selling Babcock ladders, 
Somebody in your community is 
going to sell these ladders. Why not 
you? 
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Single 


Let us tell you how with a small in- 
vestment you can make good money 
selling Babcock Genuine Spruce 
Ladders. 


W. W. Babcock Co. 


BATH, N. Y. 
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MEMBERS of THE OAK FLOORING MANUFACTURERS’ ASSOCIATION 


RETAIL lumber dealer 


advises us as follows:— 


“Just today a contractor 
had never used 
this LONG LIFE brand Oak 
Flooring remarked, ‘I have never 
laid flooring which was worked 
better and it is the first flooring 
that my men laid in which there 
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LIFE 


THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., 


Forty-second in an Advertising Series } 
Produced in Our Own Offices. 








CHICAGO, ILL. 
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Dependable 
Lumber!!! 





Quick Service on 
Mixed Yard Orders 


Let us take care of your requirements now in 
Shingles, Posts, Small Timbers 
Norway, White Pine, Hemlock 


If we haven’t your particular size, we’ll saw it. 
Prices and quality will be right. 


Stack Lumber Company, 


Maple Flooring 


Escanaba, Mich, 











is little pressure for business. Sap gum in FAS 
and oak are the strongest items and have been 
advanced in price by several mills. 

Columbus, Ohio, Aug. 4.—There is a noticeable 
improvement in the hardwood trade in Ohio 
territory, due to a better volume of firm in- 
quiries both from dealers and factories. There 
is also an increase in the volume of business 
booked. Retail demand is still the best feature 
as dealers’ stocks are generally low and broken. 
Factories manufacturing boxes, automobiles, 
furniture and musical instruments are good buy- 
ers. Railroad inquiries are gradually increasing. 
Flooring shows more strength, as there is a 
lively demand for No. 2 flooring. Oak prices at 
the Ohio River: 

No. 1 No.2 No.3 


FAS com, com. com. 
Cunrtered ...5-.c065% $150 $85 $55 ele 
ARN oe a ee 105 70 50 $20 





Houston, Tex., Aug. 5.—Hardwood business, 
considered fair for the last three weeks, is now 


reported good. Sales were fine during the last 
week. Oak, FAS, is apparently scarce and the 
price is advancing. Flooring plants are buying 
the common grades. Common sap gum is im- 
proving. Railroads have placed orders for a 
good quantity of car material. Most mills are 
running full time and shipments are increasing. 
Ash and cypress bring better prices. 

New York, Aug. 4.—The hardwood market con- 
tinues to show improvement, with prices holding 
firm and showing a tendency to advance. In- 
dustrial demand especially has shown encourag- 
ing betterment in recent weeks and predictions 
are made generally that business this fall will 
be on a good footing. Oak and maple flooring 
are in good demand, but wholesalers are none 
too plentifully supplied. Oak lumber also is in 
good call. Chestnut is scarce. 


Kansas City, Mo., Aug. 5.—There has not been 
much change in the hardwood market in the 
last week. Previous improvement has been well 
Retailers 


maintained and the outlook is good. 


have come into the market a little stronger, with 
oak flooring and gum finish in good demand, and 
some call for oak finish. There have been oc- 
casional calls for northern hardwood finish and 
a little maple flooring. Industrial demand js 
well maintained and likely to show some further 
increase. Prices have strengthened materially. 
Demand for heavy and rough stock, such as rail- 
road timbers and planks, is not quite so good. 


Boston, Mass., Aug. 4.—When current trade 
in hardwoods is compared with the business 
passing two weeks or so ago the improvement js 
distinctly noticeable. Many consumers still show 
considerable caution, buying moderately and 
carefully in mixed car lots. The tone of quo- 
tations is a shade stronger. Demand for flooring 
is improving appreciably. Some large oak floor- 
ing mills have advanced their lists and it is ex- 
pected that maple flooring producers will follow 
their lead. Quotations, FAS, inch: Ash, white, 
$105 to $115. Basswood, $90 to $93. Beech, $80 
to $85. Birch, red, $135 to $140; sap, $115 to 
$123. Maple, $100 to $110. Oak, white, plain, 
medium texture, $100 to $110; soft texture, $1106 
to $115; quartered, $145 to $160. Poplar, $115 to 
$125. Flooring, 13/16x2% clear: 3Zeech, $85 to 
$88; birch, $88 to $90; maple, $98 to $103.50; oak, 
white, plain, $99 to $106. 


Minneapolis, Minn., Aug. 5.—-A steady but re- 
stricted demand continues in the northern hard- 
wood market. Prices quoted to local whole- 
salers ten days ago no longer prevail. The re- 
tail and industrial trade appears to be buving 
at about the same rate as for several weeks. 

Baltimore, Md., Aug. 4.—While many hard- 
wood men here agree that some improvement 
has taken place in the situation, it is also gen- 
erally admitted that this improvement so far 
has not extended beyond very modest limits. 
Mill stocks are said to be accumulating. 





North Tonawanda, N. Y., Aug. 5.—Sales have 
not been active since the first of the month but 
the amount of business transacted in July more 
than met the expectations of yard men. Of the 
northern hardwoods that are receiving more at- 
tention than others, birch holds the center of 
the limelight. There is no evidence of a surplus 
in this item and dealers find no difficulty in 
maintaining a slight advance over former quo- 
tutions. 

Cincinnati, Ohio, Aug. 5.—There is little 
change in general market conditions as far as 
actual orders are concerned. There is some im- 
provement in sentiment and inquiries are more 
numerous, indicating that consumers and re- 
tailers are thinking about buying. Dealers look 
for business to pick up during August. Prices 
have become stabilized and there is not the 
same disposition to shade quotations. 


Buffalo, N. Y., Aug. 4.—Hardwood demand re- 
mains light and some wholesalers report that 
business is not quite so good as a month ago, 
a condition said to be due to the vacation pe- 
riod. The sentiment among buyers, as_ well 
as sellers, has nevertheless somewhat improved, 
largely as the result of the rise in the grain 
market. Prices are easy in the better grades. 


New Orleans, La., Aug. 4.—Demand is grad- 
ually improving, on the whole, but the takings 
of the automobile and furniture interests have 
not developed proportions satisfactory to the 
mills. There is said to be better inquiry from 
flooring manufacturers. Prices continue their 
trend toward firmness and a gain in quotation; 
for some items of red gum is reported as one 
of the week’s developments. 


St. Louis, Mo, Aug. 5.—Southern hardwood 
conditions continue to improve somewhat; the 
market is a little stronger, and inquiries have 
increased over last week. A strengthening of 
red gum items is noted, probably the outcome of 
recent furniture sales, in which products with 
mahogany finish were favored. A decrease in 
prices of upper grades of poplar is reported, said 
to be possibly caused by the fact that less of 
this wood is being exported. 


FIR, SPRUCE, CEDAR 


Chicago, Aug. 6.—Douglas fir distributers her 
report a good demand, both from city and coun- 
try yards. They look forward to a good demand 
during the rest of the summer and fall, particu- 
larly from the country, where the feeling is much 
improved, Steadily increasing difficulty in plac- 
ing orders on the west Cuast is reported, due to 
the light stocks. The mills have advanced their 
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prices on several items, and the trend continues 
to be markedly upward. 


New York, Aug. 4.—Sales of fir in 1924 are 
certain to eclipse the record of 1923. Large 
cargoes have arrived within the last two weeks, 
most of the lumber on consignment. Several 
large firms have established terminals at the 
port, further to accentuate the movement of 
fir. Prices are strengthening as summer wanes 
and a good fall market is in prospect. 


Boston, Mass., Aug. 4.—The market for Pacific 
coast lumber is active thruout this territory, as 
compared with current trade in most other lum- 
ber lines, but the generally erratic and weak 
tendency of prices continues to be a feature of 
the situation. Ordinary schedules of Douglas fir 
are offered freely at $31 for dressed and $32 for 
rough lumber, ship’s tackle, Boston. Conces- 
sions are still being given from these figures, 
however. Boards continue to sell at low prices. 


Kansas City, Mo., Aug. 5——Demand for fir is 
better, but that market has not kept pace with 
others in the booking of new business. How- 
ever, fir men here believe improvement will be 
more marked this week and there will be further 
strengthening in prices. Orders still run largely 
to mixed cars, with flooring, dimension and 
boards favored by buyers. 


San Francisco, Calif., Aug. 2.—There is about 
a normal consumption of fir in San Francisco 
and around the Bay, with a slight decrease in 
receipts by water in July as compared with 
June. There are a number of steam schooners 
still tied up here, awaiting the revival in south- 
ern California demand. A number of mills and 
logging camps in Oregon and Washington have 
closed down and this curtailment has a tendency 
to help strengthen the market. Atlantic coast 
shipments via the Panama Canal take a good 
deal of lumber that would otherwise come to 
California. 





Buffalo, N. Y., Aug. 4.—More strength is said 
to be developing in the fir market, partly as 
the result of higher grain prices. The eastern 
market has been getting many transit cars, 
which have prevented any sustained rise in 
prices. Red cedar siding is finding much compe- 
tition from redwood. 


CYPRESS 


Chicago, Aug. 6.—A continued good call for 
cypress is reported by local distributers. Orders 
from retail yards and industrial consumers are 
about equally divided. Prices have shown no 
notable changes. 

Kansas City, Mo., Aug. 5.—Cypress buyers are 
becoming a little more numerous, especially in 
the country, while city buying has receded a 
trifle. No changes in prices are reported here. 


Baltimore, Md., Aug. 4.—The cypress business 
here is feeling the effect of the slowing down 
which has occurred in the lumber trade perhaps 
more just now than at any previous time, and 
even during the last week there have been offers 
of material concessions by sellers desirous of 
turning their holdings into money. Advices here 
are to the effect that mill assortments are pil- 
ing up. 

Boston, Mass., Aug. 4.—There has been no 
decided change in the local market for cypress 
during the last week. Replenishment orders for 
quick shipment are the rule. A moderate inquiry 
for future needs has lately been reported. Quo- 
tations: FAS, 4/4, $93 to $98; 5/4 and 6/4, $103 
to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $73 to $83; 5/4 and 6/4, $88 to $98; 
8/4, $95 to $101. Shop, 4/4, $55 to $63; 5/4 and 
6/4, $65 to $71; 8/4, $75 to $85. 


New York, Aug. 4.—Some improvement has 
been noted over last week, but until prices have 
been put on a better footing the market undoubt- 
edly will continue slow. Retailers have little 
lumber on hand and are not showing inclina- 
tion to replenish on the basis of prices demanded 
by wholesalers. 


Cincinnati, Ohio, Aug. 5.—The cypress market 
remains dull, but increased inquiries point to 
better business before long. The price situa- 
uon has remained steady. 


Buffalo, N. Y., Aug. 4.—Cypress trade is not 
active at present and is somewhat less in vol- 
ume than a few weeks ago. Many buyers have 


‘‘Bay a Moore and Get the Best’’ 


Moore’s 
Air Drying 
Veneer Kiln 


will solve your drying problems. 


Veneer dried in Moore Kilns is 
smooth and flat, with open pores 


which absorb and hold glue. 


Write for literature 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “~ 2 Fully Equipped Plants. ~~ North Portland, Ore. 














THE DIXIE TWO SAW TRIMMER 


With crank on transfer beam, saves from one-half to two-thirds the distance your operator 
would travel if operating the usual style of trimmer with crank at end or center and that 
certainly means increased capacity. 





Write for descriptive bulletin giving features that spell profit. 


HILL-CURTIS CO. -2- Kalamazoo, Mich. 





This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 











AMERICAN LUMBERMAN 





AuGusT 9, 1924 





nm 


WISI 
Oy ett ad ae 
rcs eet lanes 
Cr 


PF 

bag 58 5 
* 

-4 

CORT ee re 


tw 
avet te we 


y 


sal 


Appraisal 








For additional information on 
the everyday uses of An Amert- 
can Appraisal, send for the 
pamphlet, (D-8), “The Prop- 
erty Owner’s Handbook,’ for 
monograph “Property Records 
—Their Effect on Profit and 
Loss,’ and for “When Insur- 
ance Insures and When It 
Doesn't.” 


“The best moral force against 
thievery and waste” 


One of the many uses of American 
Appraisals that have won for them 
their supreme position in American 
business is the protection they offer 
against thievery and waste. 


To many clients, this is even more im- 
portant than the obvious utility and 
advantages of An American Appraisal 
for insurance, finance, accounting and 
Income Tax usage. 


Expressions such as these are com- 
mon: 


“I make it a point to advertise it 
strongly to our entire organization 
every time you come in here and re- 
vise your appraisal. It’s the best 
moral force that we have against 


THE AMERICAN 


APPRAISAL COMPANY, 


thievery, waste and carelessness in 
taking care of the company’s property. 


“After the appraisal is delivered, I 
have the superintendent bring in the 
Department heads and we go over it. 
Department heads are responsible for 
the existence and good condition of 
the property in their charge. The ap- 
praisal is a fine checkup on their 
stewardship, and they know it.” 


For additional information on the 
everyday uses of An American Ap- 
praisal, send for the pamphlet (D-8), 
“The Property Owner’s Handbook,” 
for monograph “Property Records— 
Their Effect on Profit and Loss,” and 
for “When Insurance Insures and 
When It Doesn’t.” 


MILWAUKEE 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Indianapolis, 
Los Angeles, Milwaukee, Minneapolis, New Orleans, New York, Philadelphia, 
Pittsburgh, San Francisco, St. Louis, Seattle, Syracuse, Washington. 

The Canadian Appraisal Company, Ltd., Montreal, Toronto 





INVESTIGATIONS 


@ 1924, The A. A. Co. 


VALUATIONS, REPORTS — INDUSTRIALS, PUBLIC UTILITIES, NATURAL RESOURCES 


An American Appraisal 


THE AUTHORITY 





their needs covered for the time being. 
are slightly easier. 


Prices 


New Orleans, La., Aug. 4.—Little change is 
reported in the cypress market situation. July 
probably developed a shade larger business 
volume than was recorded for June and recent 
weeks have recorded gradual gains save with 
respect to railroad demand, which is reported 
quiet. Prices rule unchanged and well held, 
Production continues steady. 


St. Louis, Mo., Aug. 5.—No change in prices is 
reported in either red or yellow cypress. In the 
former, there is a fair general demand. A few 
sales of Nos. 1 and 2 common yellow cypress 
are being made, and there is a little mixed car 
demand in shop items. 


HEMLOCK 


Boston, Mass., Aug. 4.—Eastern and northern 
hemlock producers are pushing hard for business 
without any great degree of success. Prices are 
naturally affected. The better makes of eastern 
clipped boards are off about $4 from spring price 
levels. Stocks of dry hemlock at eastern and nor- 
thern mills are reported to be fairly light as 
compared with some former years. Eastern 
clipped boards, 10- to 16-foot, are quoted at 
$36 to $37, and random boards may now be bought 
at $34 to $35. The market is well supplied with 
western hemlock. 


New York, Aug. 4.—Continued improvement 
in the market is noted with heavy arrivals of 
water shipments. Prices on eastern and west- 
ern lumber hold very firm. Retailers have fairly 
good supplies on hand but a general replenish- 
ment is expected before cold weather sets in. 


Buffalo, N. Y., Aug. 4.—The trade in hemlock 
is slower than several weeks ago, because of 
the decline in building operations. The market 
shows little change in price, but mill stocks are 
said to be of larger size than for some time. 


WESTERN PINES 


Chicago, Aug. 6.—A good retail demand for 
western pines is reported by local distributers, 
who also state that industrial call remains lim- 
ited. The Inland Empire mills are receiving a 
much increased volume of business and the mar- 
ket is stronger than it has been for a long time. 
The price advances announced last week are 
being firmly adhered to. 





New York, Aug. 4.—An advance in prices last 
week has held well and further gains are ex- 
pected in the near future. Fall seems certain 
to witness a good market, especially in Idaho 
pine. Wholesalers here have been notified of 
a good demand existing in the middle West 
that has put the mills in a good position. Rail 
shipments continue to come forward in better 
shape than ever before. 


Kansas City, Mo., Aug. 5.—A feature of the 
lumber market last week was the strong upturn 
in western pines, following a heavy buying 
movement by industrial consumers and retail- 
ers. Most items now are firmly on the Card 5 
basis. Some mills have advanced all selects 4/4 
and thicker $1. Inch western white pine com- 
mon is $17 to $21.50 off and Idaho $24.50 to $26. 
Lath are $2.50 and $2 off. The supply of No. 2 
common is limited. Further advances are con- 
sidered likely. Some mills have withdrawn en- 
tirely from the market. 


San Francisco, Calif., Aug. 2.—There are im- 
proved inquiries for California white and sugar 
pine. The market shows a better tone, with 
commons moving and a more favorable out- 
look for shop. Selects and some uppers have 
been a little slow. Mills are curtailing produc- 
tion to some extent. Sash and door manufactur- 
ers have been doing less buying than usual, but 
are expected to come into the market later. 


Boston, Mass., Aug. 4.--Idaho white pine pro- 
ducers report business has been fairly active of 
late. Some mills which have been quoting lower 
prices than their competitors have recently 12- 
vised their lists. Offerings of No. 2 common are 
light and prices are firm at the higher level, 
especially for 1x6 and 1x12. The New England 
market for other western pines is featureless. 
Actual wholesale prices in this territory for 
Idaho white pine are now: 


1x6 1x8 1x10 1x12 
INO; TCO 6 vs visas $71.50 $70.50 $73.50 $87.50 
DIO. SCO ee siscvieie ace 54.50 52@53 52@52 54.09 
INO; 8: COM 5s6.050:0% 40.00 41.50 41.50) $2.50 
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REDWOOD 


Kansas City, Mo., Aug. 5.—The redwood mar- 
ket is a little more active, but, on the whole, 
not quite so strong. Some items of shop and 
4- and 6-inch siding prices have been cut. Wide 
siding is in fair demand and moldings and boards 
are wanted. There is some industrial buying, 
but demand in that line is considerably below 
the usual volume. 





San Francisco, Calif., Aug. 2.—There is a more 
optimistic feeling in the redwood industry, with 
the recent reduction in Pacific coast prices and 
curtailment of production to some extent at 
many mills expected to stimulate buying later 
on. Mill stocks are not excessive and a little 
increase in buying would soon result in broken 
assortments. With export demand taking a 
good deal of clear, a good showing is expected 
for the year. 


Boston, Mass., Aug. 5.—Recent demand for 
redwood has been light and prices rather soft. 
Eastern wholesale yards have been advised of Z 
radical reductions of mill prices, ranging from ail 
$2 to $10 on some items, and altho they are also 
informed that from now on production will be ° . 
adapted to actual market requirements with the e tin t at 1S 
probability of more firmly held prices in the 
fall, they are revising their lists to meet the 
latest cuts. Both retailers and industrial con- 
sumers here are buying only for immediate re- ee 


y, Yi 39 
quirements and orders continue to be more welve e€drs OUuNn 
plentiful than important. 


Buffalo, N. Y., Aug. 4.—A drop of $4 has been 


made in some grades of redwood bevel siding 

during the last week, owing it is said to strong 

competition coming from red cedar. The pres- 

ent level of prices is more attractive to buyers. bad 
3uying has been limited recently to immediate at J 

requirements, which have been small. 


NORTH CAROLINA PINE " E HAVE been using your Belting 





Boston, Mass., Aug. 4.—There is a more hope- almost exclusively for the past ten 
ful feeling prevailing among North Carolina pine years, both on our High Speed and 
distributers. Inquiries for both yard items and . r ‘ 
shop lumber are increasing in number and im- Slow Heavy Drive. It has given us entire 
portance. Shortleaf roofers are steadier and satisfaction and much longer service than 


buyers are easier to interest. There has been a any other leather belts we have used. 
distinct improvement in the tone of the shortleaf 


flooring market. No further reductions have “In 1912 we bought from youa 30-inch 

been reported for a week or more, while in the heavy double belt to be used on our twin en- 

same period several mills have stiffened up their . y 

lists a little. Low range of quotations on short- gine, and bought another one of the same length 

leaf flooring, 1x4: B&better rift, $78; C rift, $66; to be used on the same kind of drive from an- 

B&better flat, $50. Partition, B&better, 11/16- 

inch, $51.25. aacineies a other good manufacturer. The belt we bought 
from the other party was taken off the pulley 
about two months ago, practically worn out, 

whereas your belt is still rumning and appar- 

ently in good condition.” 





New York, Aug. 4.—There is no question that 
the low water mark has been reached and that 
the market is in position for immediate and 
noteworthy improvement. Roofers have ad- 
vanced approximately $1.50 over the recent low 
and further gains are expected. Lumber is 


moving into New York in better volume. te- Points of There is this to add: 


tailers’ stocks are not heavy and wholesalers 








believe early fall will witness a much better Superiority The long wearing quality and satisfactory 
i a mangnaieannes STRETCHING performance of Moloney Leather Belting are 
Baltimore, Md., Aug. 4.—A slight improvement even more apparent today. Years of practical 
is noted in North Carolina pine trade, and the | When leather for Moloney experience plus improved processes and a 
downward trend in quotations seems to have } Belting has been curried, . ‘ : 
been arrested. The gain has not yet attained it is placed in frames and thorough understanding of belting require- 
ag ogre proportions, but a more bigest view pees oii ca Aa ments have enabled us to produce Moloney 
Is being taken of the outlook, with stocks on without weakening the 7 : - 7 
the wharves undergoing a marked reduction, and fibres, and dried thorough- Belting that will withstand the hardest kind 
enough sawmills shut down to give some assur- pk nae ce tan a of usage. 
; ance that receipts will be decidedly lowered. skill are vital if the belting y P : 
sided aii = is to have the minimum of For planing mills we specially recommend 
‘ cth— f the t- ; < 
Buffalo, N. Y., Aug. 4.—Firmness prevails in json aces ae od MOBECO ( Waterproof) Special Planer Belt- 
: the North Carolina pine market and roofers loney Belting. ing. It is cut from the very heart of the back- 
f are reported a little higher, 6-inch being quoted zi F 
i at $30.50 by some wholesalers, an advance of “A Belt is bone of the best grade of oak tanned hides, 
; oagpeleching several weeks ago. While there is No Stronger than Its possesses exceptional strength and pliability, 
Se RS TN ANS Tee Aes. Weakest Lap”’ and is fully guaranteed. 
§ are encouraged to look for higher prices be- 
; Cause of the advance which has lately taken 
i place in grain and live stock quotations. Our engineers are always at your service 
3 SOUTHERN PINE Write us fully about your requirements 


i Chicago, Aug. 6.—Good demand for southern 
; pine is reported by local distributers. Retail = -. 

yards are busy and are buying much more freely y 

than thirty or sixty days ago, in some cases 2 Oo e 

even attempting to lay up some stock. The 

market is stron rer, and common items have ms 

ith, Nims Dade kee, ee ae 124-138 North Franklin Street « CHICAGO 

In better position. There is an average number 
of transit cars, but they are moving well. ATLANTA, GA. NEW ORLEANS. LA. PORTLAND, ORE, 

















New York, Aug. 4.—Roofers have advanced 
about $2 in the last two weeks and demand is 
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HI ADE of genuine white pine, | 
I and accurately cut and fitted, 
Bradley-Miller Frames enable | 
you to reduce building costs and 
| save valuable time on every con- | 
i struction job. 
Hi A Mixed car shipment of Bradley- 
| Miller frames, lumber and mould- 
ings lowers freight costs and pro- 
vides a means of carrying smaller 
material investments and more 
rapid stock turnovers. | 


| BRADLEY-MILLER & CO. 1 
HH Bay City, Michigan | 
| Eastern Frame Representative 
A. D. Moore, P. O. Box 867, New Haven, Conn. | 


Bradley Miller 
AWitoe FRAMES 
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CHOICE, DRY 


NORTHERN Hardwoods 


Write Us for Anything in 


Hard Maple, Birch, Basswood 
Soft and Rock Elm 


We Have > 052" White Maple 
TIPLER LUMBER CO., Tipler, Wis. 
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heavy. Some wholesalers complain of being 
unable to get what they want, but others say 
stocks in the South are in good condition. Tim- 
bers have strengthened, but have not shown a 
positive advance. Other lumber is improving 
and the market is in much better shape than 
it has been recently. 


Kansas City, Mo., Aug. 5.—Demand for south- 


agers report that they are short on various 
items. A good many orders are being turned 
down in whole or in part because of this con. 
dition, and orders that include unusual items are 
almost impossible to place. Prices have been 
getting stronger right along. Because of the 
heavy grain movement in the middle West some 
shortage in cars. may develop, tho so far the 
mills have not had much trouble in getting an 
adequate supply. City buying in many cases 
has dropped off a trifle, but the volume has been 
made up with country orders. 





Boston, Mass., Aug. 4.—The New England 
market has shown distinct improvement during 
the last two weeks, both in the volume of de- 
mand and in the tone of prices for southern 
pine. More interest is being shown in longleaf 
flooring. Several flooring mills which have been 
taking lower prices than some of their com- 
petitors have announced conservative advances, 
Demand for partition is improving and the tone 
of the market is firmer. The roofer market is 
steadying and buyers are easier to _ interest, 
High range of quotations on longleaf flooring, 
1x4: Bé&better rift, $85; C rift, $70; B&better 
flat, $53. Partition, B&better, 11/16-inch, $52.50, 


Houston, Tex., Aug. 5.—All items on the south- 
ern pine list are going strong again this week, 
and it appears that the trade is in a healthier 
condition than in many months. Price advances 
cover practically everything on the list. Both 
domestic and foreign business is good. 





Cincinnati, Ohio, Aug. 5.—The improvement 
in southern pine noticeable in the south and 
west of the Mississippi has not become apparent 
in the Ohio Valley territory as yet. The market 
is still dull in these parts tho dealers expect 
the improved conditions in other territories to 
be reflected here in the near future. Prices are 
Steady. 





Buffalo, N. Y., Aug. 4.—The southern pine 
trade has dropped off from last month, owing 
to so many retailers being on vacations and to 
the temporary quiet in the building line. The 
decline in business has not been followed by a 
drop in prices and wholesalers say the market 
shows a good deal of firmness. They are 
obliged to pay 50 cents to $1 more on some 
items. 


New Orleans, La., Aug. 4.—Mill reports show 
another marked gain in bookings, which led 
production and shipments by wide margins. 
Shipments showed a good gain also, climbing 
above the ‘‘normal’’ line. There was shown a 
proportionately smaller increase of cut. Prices 
are buoyant but tending apparently toward 
steadiness. One observer estimates that ad- 
vances thus far have averaged around $2 a 
thousand taking the list in entirety, with some 
individual items showing much greater in- 
creases. Along with the gain in domestic de- 
mand there is reported a healthy pick-up of 
export call. 


St. Louls, Mo., Aug. 5.—Conditions in the 
southern pine market continue to improve, and 
demand has been generally good, even for shed 
items, which have for some time been rather 
inactive. An important development of the week 
was the increased demand and advance in prices 
on practically all items of No. 1 common dimen- 
sion. A good transit car demand is reported. 


SHINGLES AND LATH 


Houston, Tex., Aug. 5.—After a long slump, 
shingles and lath have experienced a better de- 
mand and a slight upturn in prices. No. 1 lath 
are quoted at $3.75 mill, and No. 2, $2.25. Shin- 
gles are quoted on the following Coast basis: 
Clears, $2.75; stars, $2.25. 





Seattle, Wash., Aug. 2.—The last week has 
shown a stronger tone in the market for red 
cedar shingles, and orders have been numerous. 
Prices are firmer and trending upward, and 
manufacturers are refusing to book for future 
deliveries on present offerings. The outlook 1s 
for a good fall business. The lath market is un- 
changed. 


Kansas City, Mo., Aug. 5.—Demand [01 shin- 
gles is a little better from country 


yards, but 
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city yards are buying only when they have to. 
Prices here show no change. Demand for siding 
also is slow and prices on the narrower widths 


are weak. 3est demand is for bungalow and 
colonial siding. Demand for lath is fair and 
prices, aS a rule, are firm, but there have been 


no changes of moment. 

Columbus, Ohio, Aug. 4.—The shingle market 
shows considerable activity, especially in rural 
sections and in the smaller towns. There is 
considerable buying going on and dealers are re- 
quired to replenish broken shingle stocks. Some 
business in the cities is being booked but this is 
not heavy. teceipts from the west Coast are 
sufficient to take care of current business. 
transit cars are reported. Prices are steady with 
red cedar extra clears quoted at $4.40 to $4.45 
and extra stars at $3.75 to $3.80. Lath trade is 
generally steady and prices are unchanged. 

Boston, Mass., Aug. 4.—The New England 
market for shingles is very quiet. Quotations: 
White cedar shingles, extras, $5 to $5.25; clears, 
$4.50 to $4.75; British Columbia red cedar 
shingles, XXXXX, $5.51. Spruce lath are firmer; 
some sellers that were glad to take $8.25 for 
15-inch very recently are now quoting $8.50, 
Boston rate; for 1%-inch, $7.50, Boston rate, is 
being secured right along at outside points. 
Western hemlock lath are offered at $6.75, ship’s 
tackle, Boston, for 1%-inch and 25 cents less 
for 14%2-inch. Douglas fir lath may be bought for 
less than hemlock'‘lath. Offerings of spruce clap- 
boards are so light that the market is firm at $120 
for 4-foot extras and $115 for clears. 


Some 





New York, Aug. 4.—Spruce lath are very 
strong at $7.50 and a return to an $8 average is 
looked for at any time. Arrivals by rail and 
cargo have been seasonal, but the inflow is 
nothing like so great as three weeks ago. Re- 
tailers are none too well stocked and wholesal- 
ers are disposing of their holdings with little 
difficulty. Large cargoes of Pacific coast and 
British Columbia shingles have arrived recently, 
but the market is consuming them nicely and 
the situation generally is healthy. 

Minnepolis, Minn., Aug. 5 —Red cedar shingles 
sold at varying prices in this market in the last 
week and there apparently is a tendency to pre- 
pare for fall business when farmers will give 
first attention to roof repairs after harvesting 
crops. The average price for clears was $2.70 
and stars $2.30. There are few transit cars 
Stocks of clears are reported to be limited. 

Buffalo, N. Y., Aug. 4.—Shingle demand has 
not been at all active so far this month, as re- 
tailers find the building trade showing a tend- 
ency to drop off temporarily. Their stocks are 
not large, so that improvement is looked for 
Some time this month. The market has had a 
rise of about 10 cents during the last week and 
extra clears are now quoted at $4.86, with stars 
at $3.86. 


New Orleans, La., Aug. 4.—Cypress shingle 
demand holds the slight improvement hitherto 
noted, but reports indicate no further gain for 
the week. The call for cypress lath is reported 
fair. Stocks of both items are not unwieldy 
and normal production continues in preparation 
for fall trade. Prices rule unchanged and firm. 


St. Louis, Mo., Aug. 5.—More activity is re- 
ported in the local shingle market, in which pre- 
vailing prices are $2.80 for clears and $2.30 for 
Stars, Pacific coast base. Lath are quoted at 
about $5.20 for No. 1 and $4 to $4.25 for No. 2, 
f.o.b. St. Louis. 


MAHOGANY 


Boston, Mass., Aug. 5.—Current demand for 
mahogany is just about adequate to take car 
of present production. Some very encouraging 
Inquiries have come along from piano and fur- 
niture factories within a few days and a fairly 
good business is being done in stock for inside 
finish, paneling, built-in fixtures and similar 
building work. Wholesale quotations on air 
dried plain mahogany, f.o.b. Boston, log run 
for figure: 

4/4 5/4,6/48&8/4 10/4 12/4 16/4 


FAS re 3) $215 $225 $230 $240 
No. I com... 176 180 190 195 200 
No. 2 com... 110 115 125 125 155 
No. 3 com... 45 50 


BOXBOARDS 


Boston, Mass., Aug. 5. 
are considering very substantial curtailment of 
Output until demand is sufficiently brisk to 
enable t} to maintain price lists that will 


Boxboard producers 


Liem 


bring them a fair return over the cost of pro- 
duction. Better business is looked for by shook 
manufacturers supplying canneries, which are 
now getting wgll under way. Quotations: 
Square edge pine boxboards, inch, $35 to $40; 
round edge pine, inch, $30 to $34; mixed lots, 
inch, $24 to $30. 


OBITUARY 


MRS. ABBIE ELVINA KREBS WILKINS, one 
of the prominent women of California, who died 
at her suburban home in San Mateo, July 30, 
was well known in fraternal, political and busi- 
ness circles. She came from her birthplace in 
Providence, R. I., to San Francisco when a 
young girl, and sixty of the eighty-two years of 
her life were spent in this vicinity. She is sur- 
vived by her husband, James E. Wilkins, whom 
she married in 1917, and by three sons, Clarence 
f£. de Camp, Casimir J. Wood and Francis A. 
Harris. For many years she was president and 
aetive manager of the Caspar Lumber Co., op- 
erating a redwood mill in Mendocino County. 
Her sons, C. E. de Camp and C. J. Wood, were 
associated with her in the lumber business, and 
the latter is now at the head of the Redwood 
Manufacturers’ Co., a very large enterprise. The 
lumbermen of the Coast were proud of Mrs. 
Wilkins as an associate. 

Thru her activities as a writer, lecturer, busi- 
ness director and public-spirited woman, Mrs. 
Wilkins was widely known. She was twice presi- 
dent of the Pacific Coast Press Women’s Asso- 
ciation, one of the founders of the California 
Club, senior regent of Puerta del Oro chapter 
of the D.A.R., national secretary of the Ladies 
of the G.A.R., grand matron for California of 
the Eastern Star, and director of the Women’s 
Board of the Panama-Pacific International Ex- 
position. She was active in political affairs, in 
1916 being a delegate to the Republican National 
Convention in Chicago. In 1912 she was a mem- 
ber of the advisory board of the women’s depart- 
ment of the National Republican Committee. 














MRS. S. T. WOODRING, wife of the late Col. 
S. T. Woodring, died at her country home near 
Lake Charles, La., on Aug. 1, after an illness 
of almost a year. Mrs. Woodring, who was 
Mary Medorah Ashby before her marriage, was 
born in Kansas in August, 1862. She was mar- 
ried to S. T. Woodring in January, 1891. Of the 
union two children were born; a son, Daniel W., 
who survives her, and a daughter, Pauline Myr- 
tle, who died several years ago. The family 
moved to Lake Charles about eighteen years ago, 
Col. Woodring assuming the management of the 
Calcasieu Long Leaf Lumber Co., a part of the 
Long-Bell system of Louisiana mills. He was a 
conspicuous figure in the lumber world up until 
the time of his death in December, 1922. Mrs. 
Woodring was an active worker in all charitable 
undertakings in this section of the State, and 
was very highly esteemed by a large circle of 
friends in this community and thruout the State. 

Funeral services were held Saturday afternoon 
at the country home at four o’clock, conducted 
by Rev. G. B. Hines, of the Presbyterian Church. 
Active pall bearers were: Dr. T. H. Watkins, 
Guy Beatty, Frank Roberts, Willis P. Weber, 
James J. Graye, J. W. Lewis, J. D. Primm and 
Cc. B. Tobin. Honorary pall bearers were: Ben 
S. Woodhead, Beaumont, Tex.; Wallace Alex- 
ander, Alexandria, La.; Roy P. Morse and George 
West, Longview, Wash.; W. L. Prickett, John 
ID. Tennant, Kansas City, Mo.; S. A. Knapp and 
Edgar Miller, Lake Charles. 


FREDERICK ROSS, president of the Michigan 
Lumber Co., died at his residence in Detroit, 
Mich., late Friday evening, Aug. 1, following an 
illness of several weeks. Mr. Ross was 59 years 
old and had been active in the lumbering busi- 
ness since the old logging days in this State, 
when he was connected with the Ross-Bradley 
operations in the Saginaw Valley, having in- 
herited an interest in logging and lumbering 
from his father, the late Daniel A. Ross, one 
of the early residents of Detroit. For the last 
seven years Mr. Ross has not been active in 
business. 

He was also president of the Ross Bros. In- 
vestment Co., and a member of the Michigan 
Sovereign Consistory, the Detroit Board of Com- 
merce and the Meadowbrook Golf Club. Two 
sons, Charles M. and Mark T. Ross, survive. 
Funeral services were held on Monday after- 
noon, Aug. 4, from his residence. 


JOHN W. GRISWOLD, manager of the Gris- 
wold Lumber Co., Chico, Calif., died at a hos- 
pital in Colfax, Calif., on July 30. He was 53 
years old. He has resided in Chico since 1891, 
coming from Minneapolis, Minn., with his father, 
W. Bb. Griswold, with whom he purchased the 
Cohasset lumber mill near Chico and entered 
the retail and wholesale lumber business. Gris- 
wold was an accomplished musician and de- 
voted his spare time to amateur and professional 
orchestra work. The widow, Mrs. Anna Porter 
Griswold, his father and a sister, Mrs. Cora 
Elliott, of Oakland, survive. 

ROBERT FREEMAN died at Mosinee, Wis., 
July 21 on his ninety-fourth birthday anniver- 
sary. He came to Marathon County in 185], 
and was the pioneer farmer of the town of 
Emmet, later engaging in logging, becoming one 


of the largest landowners and operators in this 
territory. He retired from active business a few 
years ago, and for the last two years has re- 
sided here with his daughter. He bore a strik- 
ing resemblance to the late Andrew Carnegie, 
and was often taken for that philanthropist upon 
his visits to the larger cities and to Hot Springs. 





E. S. BAGLEY, who for many years conducted 
the Bagley-Renard Lumber Co., of Bloomfield, 
Neb., later taking over the Renard interests and 
selling out to the Gaynor Lumber Co., of Sioux 
City, Iowa, five or six years ago, died at an 
Omaha (Neb.) hospital July 23. aged 65. He is 
survived by his wife and three children, two of 
whom are young. The third, Mrs. J. H. Matzen, 
was called from her home in Hawaii owing to 
her father’s serious illness. 


JOHN W. ROGERS, 55 years old, for a number 
of years in the carriage manufacturing business 
at Newcastle, Ind., with his father, died at a 
hospital at Richmond, Ind., recently. The burial 
was in Newcastle. Mr. Rogers was a member 
of the Knights of Pythias, the Elks and 1L0.0.F. 
fraternal orders. He is survived by the widow. 





RAYMOND E. WILSON, a partner with his 
brother, C. J. Wilson, in Wilson Bros., Cincin- 
nati, Ohio, died at his home, 522 Rosemont Ave- 
nue, Price Hill, on the morning of July 31, after 
a short illness. He was only 24 years of age, 
and was regarded as one of the city’s most 
promising young lumbermen. 

J. C. LAWHON, superintendent of the planing 
mill of the FE. W. Bond Co., at Lake Helen, Fla., 
was caught in the main engine belt and instantly 
killed on July 30. There were no eyewitnesses 
to the accident. Many bones were broken and 
his skull crushed before the power could be shut 
off. 


ANDREW FARNSWORTH and ROGER 
GWODY, two employees of the Simpson Logging 
Co., at Shelton, Wash., were killed recently 
while trying out an airplane during a shutdown 
of the camp. The engine stopped at 1,000 feet, 
and the plane made a nose dive. 

HARRY G. DONALD, a retired timber broker, 
died at Mobile, Ala., Aug. 4, at the age of 70. 
He had been engaged in exporting from Gulf 
ports for nearly fifty years, and was well known 
among European importers. He was a native 
of St. Johns, 3. 





ROBERT YORK, of Sidney, Ky., died, age 49, 
at his home at “Crestlawn,” near Sidney, fol- 
lowing a brief illness. He operated sawmills in 
Kentucky for years. He leaves a wife and 
family. 

J. VINCENT HALL, treasurer and general 
manager of the W. C. Caldwell Co., cypress tank 
manufaeturer, of Louisville, Ky., died at his 
home there after an illness of nine weeks. He 
was a native of Ontario, Canada. 


PATRICK J. MALONEY, an employee of the 
Phoenix camps at Potlatch, Idaho, died in Seat- 
tle, Wash., after an operation. He leaves a 
wife, who was with him in Seattle. 


TIMBER LAND SALES 


JACKSONVILLE, FLA., Aug. 4.—-The MecGowan- 
Fooshe Lumber Co., of Faleo, Ala., has purchased 
40,000 acres of timber land in Manatee County, 
Florida, and plans to erect on it a modern mill 
with a capacity of about 75,000 feet a day. 





WHTITESBURG, Ky., Aug. 5.—-Wiley W. Gibson and 
son have bought a hardwood boundary at Mafe- 
king, Ky., and will start developing it at onee by 
erecting some good sized sawmills. 

John W. Holbrook, of Fleming, Ky., has bought 
500 acres of choice oak, poplar ete. at the head 
waters of Boone’s Fork, in Letcher County i 
expected that development will be started in the 
fall. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,500,914. Sawmill dog handling and operating mech- 
’ 


anism. John C. Adams, McColl, 8S. ¢ 

1.501.112 Saw set and jointer. John D. Hartwig, 
Olean, N. Y 

1501,514. Crate Robert L. Dailey, MeRae, Ark. 

1,501,429. Woedworking machine Alois Anthony, 
Baltimore, Md. 

OL S51. Machine for cutting veneer, John W. 
Reiger, Mishawaka, Ind., assignor to Leiger Veneer Co., 
Kelso, Wis. 

1,501 .564 Machine for grinding iw teeth and the 
like Johan O. Lifflander, Stockholm, Sweden 

.501,618. Sawdust grate bar. Arthur J. Parsons, Mo- 
bile, Ala 

1.502.085. Saw sharpening machine. Edward P. Arm- 
strong, Portland, Ore 

1,502,088 Cutting and awing device Vincent V. 


Colby, Chicago 
1.502.311. Process of treating lumber. 
Miuson, Laurel, Miss. 


William H. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks, 
ht words of ordinary length make one 
ine. Count in signature. 

Heading counts as two lines 

No » aw except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater heer be placed. 
under heading Too Late to Classify. 
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WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 














WANTED—RETAIL LUMBERMAN 


Preferably one who has had thorough experience in sell- 
ing lumber, millwork and general line of builders’ sup- 
plies, to take charge of office sales and phone trade. 

This position requires a man of good personality, 
accuracy, aggressiveness in the handling of all details 
necessary to satisfy the public. 

In replying state age, whether married, salary ex 
pected and full information on any other points that 
may have a bearing on a position of this kind. 

Apply ©. G. Scales, care LUHRING LUMBER CoO., 
Evansville, Ind 


WANTED—BOOKKEEPER AND STENOGRAPHER 
Male or female teferences required, State salary 
wanted. 
DESSERT & BROWN LUMBER CO., 
Grand Rapids, Mich. 


WANTED 
Experienced mill manager, estimator 
general woodworking plant. 
for right mun. 
basis. 
Address “RB. 42," care American Lumberman. 


MILLWORK ESTIMATOR WANTED 
ty Connecticut Corporation. Man Must Be Able 
timate from Plans of all Kinds und Purchase 
Prefer Man from 30 to 45 years of Age. 
Age, salary, and experience 

Address ‘*B. 32,”’ care 


’ 


MANAGER WANTED 
Established wholesale company, handling principally 
yellow pine, has opening for live, competent manager, 
prefer party who also has had experience handling west 
coast lumber, profit sharing basis. When writing state 
experience, ete. Correspondence treated confidential, 








and detail man for 
Have proposition of interest 
Can deal on salary or business interest 





to Es- 
Materials. 
In reply state 


American Lumberman, 








Address “BRB. 31,’? care American Lumberman, 
WANTED 
Man acquainted with Florida to manage lumber yard 
there. Address “BR. 22,’’ care American Lumberman, 





YARD MANAGER 
Wanted for lumber-hardware business Western Kansas. 
New plant and stock, Give your qualifications and de- 
mands in own handwriting. 
Address “LINE YARD,” care American Lumberman., 


WANTED—FIRST CLASS MILL FOREMAN 
At once to take charge of a single cutting 8 ft. double 
band mill, with 8 ft. resaw, all machinery electrically 
driven. Permanent position. Good wages. Mill cuts 
hemlock and runs steadily the year around. 

Address “EB. 15,’? care American Lumberman. 


WANTED—BRIGHT YOUNG MAN 
In sales department of large western pine sawmill in 
Washington Must be quick and accurate in figures and 
write legibly. Is expected to keep time book as well 
as enter orders and billing. Must be able to operate 
typewriter, Stenographer preferred. Apply giving age, 
lumber experience, salary expected, ete. 
Address “RB. 16,"’ care American Lumberman. 


WANTED—FIRST CLASS STENOGRAPHER 
In office of large western pine sawmill in Washington. 
Lumber experience preferred. Must be rapid, neat and 
efficient. Apply giving age, experience, salary expected, 
etc. 

Address “3, 17,’" care 











American Lumberman., 


WANTED—MANAGER 
For retail yard Rocky Mountain region to take full 
charge. Give age, qualifications and reference. 
Address “RB. 10." care American Lumberman., 
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WANTED BOOKKEEPER 
With experience in retail Jumber yard. 
tANK PORTER LUMBER CO., 
1814 N, Central Park Ave., Chicago, Ill. 


WANTED—THOROUGHLY COMPETENT 
Experienced line-yard manager for Wyoming territory. 
Address “A. 131,”’ care American Lumberman.,. 


WANTED—LUMBER YARD MANAGER 
Of good experience for western country yard. Young 
man with ambition and ability to grow to larger respon- 
sibilities. 
Address “A. 132,’’ care American Lumberman, 
WANTED—STENOGRAPHER 

In sales department manufacturing lumber office. In 
first letter state age, experience, salary wanted and how 
soon can come 


THUNDER LAKE LUMBER CO., Rhinelander, Wis. 
AN OLD ESTABLISHED SUCCESSFUL 


Pacific Coast wholesale business location middle west, 
have opening for practical lumberman knowing the busi- 
ness from stump to consumer, must be capable office man 
as well as salesman. On account of age present owners 
will soon retire, a capable man can keep right on with 
the business. In reply give age, experience and refer- 
ences. Do not apply unless you are practical man. 
Address “A. 123,’’ care American Lumberman. 


WANTED 
Experienced miliwork estimator capable of estimating 
plans for buildings of any kind. Give references and 
experience, also salary wanted. The opening to be 
filled in two to four weeks at the latest. 
Address “A, 112,’’ care American Lumberman. 


WANTED 
Experienced office man, must be good estimator and 
understand invoicing. Give reference, state age, ex- 
perience, salary. Reply in own handwriting. 
THE SCHEETZ LUMBER CO., 
904 Tod Ave., Youngstown, O. 


WANTED—EXPERIENCED YARD SUPT. 
Nothing but a first class man need apply. State age, 
experience. We have 6 trucks, 3 teams delivering. 
Wages $2,400 year, rent and fuel for a wide awake 
hustler with good judgment. Near Cleveland, Ohio. 

Address “A, 102,’’ care American Lumberman. 


WANTED 
High class retail lumberman not over 40, one capable of 
handling a large volume of business and meet the keen- 
est competition; must be wide awake and a_ hustler, 
none others need apply. Salary in keeping with ability; 
location near St. Louis, Mo. 
Address “A, 101,’’ care American Lumberman. 


WANTED—MANAGER 
For general store and lumber yard, who can take interest 
in the business $5,000 or more. Small town adjoining 
Salt River Valley, in best southwest portion Arizona. 
No better health conditions. 
Address “W. 37,’’ care American Lumberman. 


WANTED—LUMBER BUYER 
Acquainted with small mills operating in Southern 
Mississippi. Only those thoroughly experienced in this 
line need apply. Please give full references. 
Address “W 29,’’ care American Lumberman. 


WANTED—LUMBER INSPECTOR 
One thoroughly familiar with Southern Pine Associa- 
tion Rules. To be employed in Detroit, Michigan. An- 
swer, giving experience and salary expected. 
Address “"W 30,’’ care American Lumberman. 


CONNECTICUT WOODWORKING PLANT 
Has position open for first-class millwork estimator. 
Must be able to estimate plans for large and small build- 
ings and to detail special millwork into factory. Man 
with selling experience preferred. State experience and 
references in first letter. 

Address “Ww. 16,’’ care American Lumberman. 






























































WANTED—EXPERIENCED SALESMAN 
For Chicago retail lumber yard. One who has gold 
Chicago contractors preferred, State full particulars, 
Information strictly confidential. 
Address “2B. 30,’’ care American Lumberman, 


WANTED 
Reputable Detroit wholesaler specializing in Idaho white, 
western and California pines, wants commission sales- 
men for representation in Eastern and Western New 
York, Northern and Western Pennsylvania, Indiana and 
Southern Ohio. Compensation on profit sharing basis, 
In reply, give full particulars. 
Address “BB. 19,”’ care American Lumberman, 


WANTED—SASH AND DOOR SALESMAN 
To represent one of Jowa’s oldest and best sash and 
door houses in choice Iowa territory. Must be a thor. 
ough plan man and acquainted with Cost Book ‘A,” 
better still, a graduate of the Estimators’ Course. No 
limit-of salary for one who can produce. Business for 
the last of this year should be wonderful with price of 
corn and grain. 

Address “BRB. 46,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Yellow pine salesman for wholesale office capable of 
selling and adjusting disputes by correspondence. Pre. 
fer man between twenty-five and thirty-five. Write or 
wire stating experience, age, te aaa salary 
and how soon could re port for work 
ADAMS LUMBER COMP ANY, El Paso, Tex. 


WANTED—DRY KILN SALESMAN 
Must be familiar with the operation, construction and 
equipment. Good opening for a man of ability and in- 
itiative. Only good man with ability to get ahead need 
apply. 
Address “BR. 7,’? eare American Lumberman. 


LUMBER SALESMAN 
Young man with good local connection (Detroit and 
vicinity) to sell yellow pine. Good opportunity for 
willing worker to connect with live firm. Liberal com- 
mission paid. Give references. 

Address “BR, 5,’? care American Lumberman, 
WANTED—ENERGETIC LUMBER SALESMAN 
And office man. Married preferred. Excellent opportu- 
nity. Address J. R. WHELER COMPANY, Pittsburgh, 

Pa. 























HIGH CLASS SOUTHERN YELLOW PINE 
Wholesaler with ample finances has opening for salesman 
on profit sharing arrangement; replies confidential; state 
your territory. 

Address **A, 122,’ care American Lumberman., 


WANTED COMMISSION SALESMEN 

To sell Cedar Fence Posts, Lath & Shingles. 
Commissions. Write if interested. 

1122 CAPITOL BLDG., Chicago, Ill. 


WANTED—COMMISSION SALESMEN 
Who have an established trade in the following: Oak 
furniture and chair stock, oak car material and switch 
ties. 
Address “A. 104,’’ care American Lumberman, 


NANTED LUMBER 8 pee ree FOR CHICAGO 
Commission basis—Liberal Contr 
. 1122 CAPITOL ‘BLDG., 


WANTED SALESMAN 
A large and well known southern manufacturer of long 
joists—dimension—timbers, etc., is desirous of making 
a connection with an energetic, live commission man in 
several territories east of river. We carry large and 
well assorted stock and can give satisfactory service. 
Address “T, 34,’° care American Lumberman. 


WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin, THE TRAILER-TRUCK CO., 
Nashotah, Wis. 





Liberal 








Chicago. 











WANTED 
A growing concern in a prosperous city on Lake Erie is 
in need of a capable young detailer and biller, one who 
is thoroughly experienced in making shop drawings and 
cutting bills for all kinds of special millwork. A man 
about 30 years old with some experience in taking off 
quantities and doing some estimating is preferred. A-1 
opportunities for the future are offered in return for 
ability and accuracy. 
Address “Ww. 9,’? care American Lumberman. 


WANTED—WE HAVE AN OPENING 
For an additional estimator, must be strictly sober and 
a first-class man in every respect, capable of pricing any- 
thing from a common cellar stairs to the finest piece 
of cabinet work. We prefer one who is capable and 
willing to make his own shop drawings and cutting bills, 
bearing in mind that accuracy is the foremost considera- 

tion. 
Address 





“Ww. 10,’’ care American Lumberman. 


WANTED—EXPERIENCED 
MILLWORK PLANT SUPT. 
One who can handle high class work and get results. 
Must be familiar with Cost Book A. 
THOMASVILLE VARIETY WKS., Thomasville, Ga. 








WANTED—ESTIMATOR 
One of the largest sash and door companies in the North- 
west wants a first-class estimator, one who is capable of 
making quantity surveys from plans and specifications. 
Must be familiar with Cost Book ‘‘A.’’ 
nities for advancement to right man. 
Address “K. 3,’’ care American Lumberman. 


Best of opportu- 











WANTED—WORKING FOREMAN 
To estimate and detail on special millwork and interior 
finish. Oxperienced in New York State mills, accurate 
taking quantities off plans and a first-class estimator. 
Apply THE MARKERT MANUFACTURING CO., East 
Water and Almond Sts., Syracuse, N. Y 





Ae iN 


DO YOU WANT A MECHANIC? 
You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to the 
a LUMBERMAN, 4381 S. Dearborn St., Chi- 
cago, ‘ 





WANTED—MILLWORK SALESMEN 
Large Chicago concern wants two experienced millwork 
men to sell Chicago contractors. Good commission prop- 
osition, drawing account and expense, 
Address “TT, 7,’ care American Lumberman. 


AGENTS WANTED 
Exclusive territory to handle established Patent Car 
Stake Pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 


SALESMEN WANTED ON 
Commission basis in principal cities outside of New York 
for all West Coast products—California white and sugar 
pine and western and white pine. Commissions paid 
promptly and complete advice all times. 
Address “R. 7.’? care American Lumberman. 











WANT A GOOD SALESMAN ? 


an advertisement in the Wanted & For W571 De- 
Wanted—Salesmen. ERI- 
Dearborn St., 


Place 
partment under heading 


CAN LUMBERMAN, 431 S. sigue, Ill. 








POSITION WANTED , 
Young man, 24, university graduate in forestry, desires 
connection, preferably with southern lumber company 
having extensive timberland holdings. Understand tim- 
ber appraisals, surveying, cruising, logging. Cost and 


time study on logging operations. Figure lumber. tef- 
erences. 
Address “RB. 45,’ care American Lumberman. 
acaba 





WANTED—POSITION BY LUMBERMAN ' 
13 years’ experience as bookkeeper, yard manager, est 
mating, order billing clerk. Prefer either retail yard 
or some mill cutting lumber. 
American Lumberm in. 


Address “B. 44,”’ care 


gience u! 
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